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THE BOSTON CONVENTION. 


the JOURNAL-BULLETIN for the month 

October goes press the Thirty-ninth Annual 

Convention the American Bankers Association 
being held the city Boston. The last convention 
the Association held the “Hub” was the year 
1886. The attendance then was only one hundred and 
fifty, but the convention was important one and 
considerable time was given discussion bank- 
ing and currency legislation, the gold standard, and 
the silver fallacy. 

There every indication that the Boston Conven- 
tion will the largest the history the Associa- 
tion except that which met Chicago 1909. Chica- 
go, being city the Central West, was convenient 
for large number bankers living throughout that 
section. The preparations for the Boston Convention, 
carried out the local committees that city, bid 
fair excel all arrangements heretofore made busi- 
ness detail and entertainment. the same time the 
entertainment features have not been allowed in- 
terfere with the business sessions. Without question 
this convention will the most important one the 
long series conventions held since 1875, owing 
the prominence banking and currency legislation 
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which will featured this occasion, the great in- 
terest manifested this question, and the presence 
the many bankers from all sections the country 
who will take leading part the discussions and 
debates. expected that the convention will put 
itself record radically opposed the bill now 
before Congress, and such action, large and 
representative body, should have some weight with 
the authorities Washington. 

The Agricultural movement will also featured, 
and half-day’s session will given addresses 
and discussions. 

the present Constitution the American 
Bankers Association has never before been thoroughly 
revised, the report the Committee Constitutional 
Revision, appointed the Detroit Convention, will 
doubt given serious thought, and this magnificent 
work, comes from the committee, will probably 
adopted with few changes, any. 

There evéry indication that Convention 
1913 will down into history the most momentous 
and successful ever held the Association. 

The November issue the JOURNAL-BULLETIN 
will contain synopsis the proceedings the Con- 
vention. F, 
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THE AMERICAN INSTITUTE BANKING CON- 
VENTION RICHMOND, VA. 


Eleventh Annual Convention the American 
Institute Banking was held the Jefferson 

Hotel, Richmond, Va., September 17-20, 1913. 
This meeting can beyond question styled the “ban- 
ner” convention the series—the largest numbers, 
the best program, and with most delightful entertain- 
ments extended the visitors. Including delegates, 
guests and ladies the attendance exceeded six hundred 
and represented every chapter the Institute with 
two three exceptions. 

past conventions, every session was 
attended nearly all the delegates present the 
and the business meetings were models the ex- 
pedition matters brought before the convention. 

addition the addresses, the various details 
banking were the program for discussion and 
debate, and many excellent papers were prepared and 
read members the organization. The usual 
greetings were extended Hon. William Hodges 
Mann, Governor Virginia; Hon. George Ainslie, 
Mayor Richmond, and Carrington, President 
the Chamber Commerce, and the American 
Bankers Association also conveyed its greetings 
through General Secretary Farnsworth. 

The annual addresses and reports the officers 
showed the Institute active and energetic and 
good financial condition. The principal address was 
delivered Hon. Theodore Burton, United States 
Senator from Ohio “The Proposed Currency Legis- 
address the Senator was splendid 
exposition this great question stands before 
the American people to-day, and forcibly presented 
the chief objections the Glass bill. 
was followed Hon. William Jennings Bryan, Secre- 


Senator Burton 
tary State. was expected, Secretary 
Bryan’s address was devoted defense the Glass 
bill, including its iniquitous features Government 
control and note issue. His address did not make 
great impression the Institute boys, although 
was given warm reception his official capacity 
Secretary State. the close the convention 
resolutions were unanimously adopted disclaiming all 
responsibility for the utterances the speakers 
the occasion. 

The Eleventh Convention gave every evidence 
the growth the Institute its educational work, 
and that the prirciples formulated the report the 
committee which brought about its organization 
Richmond, 1900, were being carried out more 


tively with each succeeding year. 


AMERICAN 


BANKERS 


MEMBERSHIP SIGN 
and 
CONFIDENTIAL BOOKLET. 


ASSOCIATION 


ACH member the Association has been furnished 
with metal sign indicating membership, which 
contains celluloid insert showing dues paid. 
dues have not already been paid for the year 
ending September 1914, hope prompt remittance 
will made our Treasurer, Mr. Fletcher Farrell, 
the Fort Dearborn National Bank, Chicago, who 
will turn forward once insert showing dues 
paid the above date. 


strongly urge upon members the necessity 
displaying the membership sign conspicuous place 
over the Paying Teller’s window. acts warning 
criminals that might otherwise depredate upon 
them, and is, therefore, protection, for 
known fact that such criminals respect our sign. 


Members are reminded the small confidential 
booklet which was issued 1912, bound paper 
cover and measures about inches. con- 
tains interesting and important information bearing 
operations criminals, rules the Protective Com- 
mittee, etc. 


MEMORIAM. 


ORDECAI MORRIS WHITE died the City 
Cincinnati, Ohio, September 30, 1913, aged 
eighty-three years. Mr. White was well known 
the bankers the United States during his 
activity banker. was elected President the 
American Bankers Association 1893, the City 
Chicago. was for many years President the 
Fourth National Bank Cincinnati. 


Mr. White was born North Carolina 1830. 
1846 and his brother inherited 2,400 acres wild 
land Indiana, and the ancestral plantation North 
Carolina with number slaves. 1850, mounted 
horseback, led the slaves from North Carolina 
Norfolk, Va., transported Ohio and set them 
free. graduated Earlham College Indiana, 
and after commercial course Cincinnati took 
clerkship Philadelphia $50 per year. made 
his fortune the grocery firm Wells, White Co., 
Cincinnati. 


1861 the White Brothers established the bank 
Hanson, White &.Co., which dissolved 1873, and Mr. 
White became director the Fourth National, which 
succeeded it. 


W'YOMING BANKERS’ 


following officers were elected for the current 
year: President, Massey, Vice-President 
the Bank Commerce, Sheridan; Vice- 
President, James Rumsey, President the Stock 
National Bank, Rawlins; Secretary, Van 
Deusen, Cashier the Rock Springs National Bank, 
Rock Springs (re-elected); Treasurer, Boise Hart, 
President the Pioneer Trust Savings Bank, Basin. 


Next year’s convention will held Thermopolis. 


the recent convention this Association the 


Department Commerce Washington, stat- 
ing that desires procure complete list 
practicable all American banks which 
maintain foreign departments. 
Such our members who can furnish any infor- 
mation this subject are requested forward 
the General Secretary. 


are receipt communication from the 
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MORTUARY RECORD REPORTED DURING SEPTEMBER. 


Barnum, Hartson G.—President First National Exchange Bank, Port Huron, Mich. 

Bishop, Charles Frederick—Director Peoples Bank, and Trustee Western Savings Bank, Buffalo, 

Buckingham, Clarence—Director Corn Exchange National Bank and Illinois Trust Savings 
Bank, Chicago, 


Burnes, James N.—President Empire Trust Company, Vice-President Burnes National Bank, 
St. Joseph, Mo., and Director Security Trust Company, Pasadena, Calif. 


Frank E.—Director Peoples Nat. Bank, Laconia, 

Byam, Charles F.—President Charlestown Five Cent Savings Bank, Charlestown, Mass. 
Culver, S.—President Culver State Bank, Brooklyn, Mich. 

Deering, John P.—Vice-President Melrose National Bank, Melrose, Mass. 

Dobbs, Charles Gordon—Trustee Union Dime Savings Bank, New York City. 

Elder, J.—Cashier Tidioute Savings Bank, Tidioute, Pa. 

Everard, H.—Director Kalamazoo National Bank, Kalamazoo, Mich. 

Gamwell, William H.—Director Pittsfield National Bank, Pittsfield, Mass. 

Garrison, D.—Cashier Peoples State Bank, Thorpe, Wis. 

Gulick, James C.—Vice-President Excelsior Savings Bank, New York City. 

Havemeyer, William F.—Director Corn Exchange, New York City. 

Kimball, Levi—Cashier First National Bank, Wakefield, Nebr., and President Hartington Na- 

tional Bank, Hartington, Nebr. 

Krug, William—President German-American National Bank, St. Joseph, Mo. 

Lowery, L.—President Merchants’ Manufacturers’ Bank, Ellisville, Miss. 

McKenzie, Neil D.—Vice-President National State Bank, Boulder, Colo. 

March, George—President Chagrin Falls Banking Company, Chagrin Falls, Ohio. 
Molineux, Robert Gilman—Treasurer Institution for Savings Roxbury, Boston, Mass. 
Newman, Major John Ludlow—President National Bank Cohoes, Cohoes, 
O’Bryan, Charles W.—Cashier Arkansas National Bank, Hot Springs, Ark. 

Reed, Charles—Director Columbia Bank, New York City. 

Sheibley, H.—President Bank Landisburg, Landisburg, Pa. 

Smyth, C.—President First National Bank, Venus, Texas. 

Sperry, Thomas A.—President Cranford Trust Company, Cranford, 

Stein, Simon H.—of Stein Brothers, Bankers, Baltimore, Md. 

Stevens, J.—Cashier Market Fulton National Bank, New York City. 

Stiewel, A.—President Little Rock Trust Company, Little Rock, Ark. 

Tag, Casimer—President German-American Bank and German Savings Bank, New York City. 
Tredick, C.—President Farmers State Bank, Kingman, Kans. 

Walker, Porter C.—Vice-President Atchison Savings Bank, Atchison, Kans. 


White, Mordecai Morris—formerly President the Fourth National Bank, Cincinnati, Ohio, 
and formerly President the American Bankers Association. 


Whitney, Morgan—Director Whitney-Central National Bank, New Orleans, La. 
Williams, Everet E.—Cashier National Bank Elyria, Elyria, Ohio. 

Wood, Delmont E.—President Elgin National Bank, Elgin, 

Zwilling, William P.—Director Peoples Bank, Nevada, Iowa. 
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JOURNAL THE 


REGISTRATION OFFICES. 


The following visitors registered the Associa- 
tion offices during the month September: 


Aehle, Henry H., Mercantile National Bank, St. Louis, 
Mo. 


Allendoerfer, W., Asst. Cashier First National 
Bank, Kansas City, Mo. 


Alvord, Teller Manchester Trust Co., South 
Manchester, Conn. 


Andrews, C., Asst. Cashier Chase National Bank, 
New York City. 


Askling, A., Teller First National Bank, Denver, 
Colo. 


Baiz, S., Asst. Cashier Battery Park National Bank, 
New York City. 


Barlow, Edward R., Fidelity Trust Co., Hartford, 
Conn. 


Barnes, Royal C., Teller Deseret National Bank, Salt 
Lake City, Utah. 


Barrett, Alfred M., Empire Trust Co., New York City. 
Bashore, Frank, Wichita, Kans. 


Beckley, D., Manager Collection Dept., City Na- 
tional Bank, Dallas, Texas. 


Behrens, P., President First National Bank, Red- 
wood City, Calif. 


Bennett, Walter H., Vice-President American Ex- 
change National Bank, New York City. 


Bolles, Calvin C., State Bank Trust Co., Hartford, 
Conn. 


Bowman, D., Transit Manager First National Bank, 
Toledo, 


Brenna, A., Northwestern National Bank, Minne- 
apolis, Minn. 


Bronner, L., Paying Teller Fort Sutter National 
Bank, Sacramento, Calif. 


Brown, Charles H., New York City. 


Burdick W., Cashier First National Bank, Gouver- 
neur, 


Chamberlain, Edwin, Vice-President San Antonio 
Loan Trust Co., San Antonio, Texas. 


Clarabut, G., Cashier Farmers National Bank, 
Rome, 


Conklin, Douglass, President Bank Huntington, 
Huntington, 


Cooley, H., Asst. Treasurer Security Trust Co., 
Hartford, Conn. 


Cox, Elwood, President Commercial National Bank, 
High Point, 


Cox, Mrs. Elwood, High Point, 
Cox, Miss Clara I., High Point, 
Cox, Miss Effie M., High Point, 


Curtis, Alfred H., Manager Pell Co., New 
York City. 


Cutler, Ralph W., President Hartford Trust Co., Hart- 
ford, Conn. 


Dodd, Lewis K., Cashier The Bloomfield National 
Bank, Bloomfield, 


Donald, M., Chairman the Board Hanover Na- 
tional Bank, New York City. 


Doyle, James A., London Manager “The Financier,” 
New York City. 


Dumas, Mavano H., National Bank Cuba, Havana, 
Cuba. 


Edmunds, M., First National Bank, Grand Forks, 


AMERICAN 


BANKERS ASSOCIATION 


Edwards, E., President Dollar Savings Bank, New 
York City. 


Engle, Charles B., Pennsylvania Company for Insur- 
ance Lives, etc., Philadelphia, Pa. 


Fearnley, Gordon, Asst. Cashier American State Bank, 
Detroit, Mich. 


Fearnley, Mrs. Gordon, Detroit, Mich. 
Ferguson, Miss Lucile W., Marquette, Mich. 


Ford, Horace S., Asst. Cashier Old Colony Trust Co., 
Boston, Mass. 


Gage, George C., Teller Exchange National Bank, Spo- 
kane, Wash. 


yethoefer, H., Cashier Columbia National Bank, 
Buffalo, 


H., President Cleveland Trust Co., Cleveland, 
io. 


Griswold, William E., Dime Savings Bank, Detroit, 
Mich. 


Haigh, George C., Vice-President American Exchange 
National Bank, New York City. 


Haughwout, Ard, New York City. 


Hill, J., Vice-President National Bank Norwalk, 
Norwalk, Conn. 


Holmes, E., Paying Teller Capital National Bank, 
Sacramento, Calif. 


Holt, Henry T., Asst. Cashier Aetna National, Bank, 
Hartford, Conn. 


Houston, Frank K., Asst. Cashier Third National 
Bank, St. Louis, Mo. 


Hubbard, Clarence T., Security Trust Co., Hartford, 
Conn. 


Jackson, A., Vice-President Girard Trust Co., Phil- 
adelphia, Pa. 


Jackson, George Asst. Cashier Continental Com- 
mercial National Bank, Chicago, 


Jackson, H., Jr., Fort Smith, Ark. 


Jones, Houston, President First National Bank, Pharr, 
Texas. 


Keith, B., Asst. Cashier Guaranty State Bank 
Trust Co., Dallas, Texas. 


Keith, Mrs. B., Dallas, Texas. 


Kelly, B., Cashier Citizens State Bank, Bingham, 
Utah. 


Kramer, Walter B., Lackawanna Trust Safe De- 
posit Co., Scranton, Pa. 


Kimmelberg, W., New York City. 


Law, William A., Vice-President First National Bank, 
Philadelphia, Pa. 


Laucks, F., Director York County National Bank, 
York, Pa. 


Lederer, Richard M., Hugo Lederer’s Banking 
House, New York City. 


Lewis, Teller Commercial Trust Savings 
Bank, Memphis, Tenn. 


Lindhjen, E., Scandinavian-American National 
Bank, Minneapolis, Minn. 


Lockwood, W., Jr., Orange, Va. 


Ludlow, George W., The Oakland Bank Savings, 
Oakland, Cal. 

Macpherson, D., Vice-President “Daily Banker,” 
New York City. 


McCarter, Uzal H., President Fidelity Trust Co., New- 
ark, 


C., President Bank Buffalo, Buffalo, 
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Maine, E., Teller Dexter Horton Trust Savings 
Bank, Seattle, Wash. 


Marvin, M., Teller Old National Bank, Bat- 
tle Creek, Mich. 


Mason, John H., Vice-President Trust 
Philadelphia, 


Massie, M., Asst. Cashier Fort Worth ‘National 
Bank, Fort Worth, Texas. 


Morgan, A., Manager New Crleans Clearing House, 
New Orleans, La. 


Mortimer, Frank C., Cashier First National Bank, 
Berkeley, 


Moser, W., Publicity Manager St. 
Trust Co., St. Louis, Mo. 


Moser, Mrs. W., St. Louis, Mo. 


Mulcahy, J., Minnesota Loan Trust Co., Minne- 
apolis, Minn. 


Netherland, W., Secretary Arkansas Valley Trust 
Co., Fort Smith, Ark. 


O’Byrne, John C., First National Bank, Albany, 
Oakman, Mrs. J., Detroit, Mich. 
Oakman, Raymond J., Detroit, Mich. 


Poillon, William C., Vice-President Bankers Trust Co., 
New York City. 


Potts, H., Credit Clerk Commerce Trust Co., Kan- 
sas City, Mo. 


Louis Union 


Platten, John W., President United States Mortgage 


Trust Co., New York City. 


Price, P., Cashier National Bank Norwalk, Nor- 
walk, Conn. 


Reid, William J., Charter Oak National Bank, Hart- 
ford, Conn. 


Rhoades, Herbert A., President Dorchester Trust Co., 
Boston, Mass. 


Rollings, Charles H., Manager 
Banker,” New York City. 


Sarlzber, J., National Bank Commerce, Toledo, 
Ohio. 


Searles, H., Cashier Prudential Savings Bank, 
Brooklyn, 


Sims, F., Asst. Auditor United States 
Bank, Portland, Ore. 


Smith, Henry A., New York City. 


Strong, Fred, Treasurer Savings Bank, 
New Haven, Conn. 


Stumpf, Anthony, President “Daily New York 
City. 


Swift, G., First National Bank, Milwaukee, Wis. 


Titus, H., Asst. Cashier National City Bank, New 
York City. 


Toombs, Herbert W., Paying Teller South End Na- 
tional Bank, Boston, Mass. 


Toombs, Mrs. Herbert W., Boston, Mass. 


Townsend, P., Asst. Cashier Importers Traders 
National Bank, New York City. 


Washburn, R., Asst. Cashier Continental Com- 
mercial National Bank, Chicago, 


Webb, George E., President First National Bank, San 
Angelo, Texas. 


Welsh, Miller, Asst. Cashier Peoples National Bank, 
Hackettstown, 


Welsh, T., Cashier Peoples National Bank, Hack- 
ettstown, 


West, H., Teller Ladd Tilton Bank, Portland, 
Ore. 


Winsor, C., President Asbury Park Ocean Grove 
Bank, Asbury Park, 


Woolfolk, H., Asst. Cashier Scandinavian-American 
National Bank, Seattle, Wash. 


Young, G., Teller National Exchange Bank, 
waukee, Wis. 


Young, Irving, Atlanta, Ga. 


“The American 


Mil- 


DOCUMENTS FOR DISTRIBUTION. 


Association has hand ‘quantity 

printed matter. The list comprises the follow- 

ing documents, any which will sent 
our members notifying the office: 


Bills Lading. 
New Uniform Bills Lading. 


Constitutionality Proposed Act (H. 14934). 
Pennsylvania Speech—L. Pierson. 


Little Rock, Arkansas, Speech—Thomas Paton. 
Jamestown, Virginia, Speech—Thomas Paton. 
Oklahoma Speech—Evans Woollen. 


Report Committee 1908 Convention Den- 
ver, with Appendices. 


Report Committee 1909 Convention Chi- 
cago, with Appendices. 


Report Committee 1910 Convention Los 
Angeles, with Appendices. 


Proceedings Joint Conference between bankers, 
carriers, shippers, etc., held Chicago, Septem- 
ber, 1909. 


Currency. 


Report the Currency Commission the Amer- 
ican Bankers Association, 1907. 


Report Currency Commission American 
Bankers Association, made meeting held 
Chicago, Saturday, January 18, 1908. 


Statement Currency Commission American 
Bankers Association House Com- 
mittee Banking and Currency, Washington, 
C., Wednesday, April 15, 1908. 


Credit Currency. Elmer Youngman, Editor 
“Bankers’ Magazine.” 


Report Committee Banking and Currency 
the “Issue and Redemption National Bank 
Guaranteed Credit Notes,” Fifty-ninth 
Second Session, 1906-7. 

Anderson, B., “The Need Banking and Cur- 
rency Reform.” 


Case, H., “Desirability Commercial Paper 
Bank Investment.” 


Miscellaneous. 


Guaranty National Bank Deposits. James 
Forgan, President First National Bank, Chi- 
cago, before the annual meeting Group 
Two the Bankers’ Association the State 
Illinois, held Peoria, June 11, 1908. 


General form Articles Association used 
the organization Clearing House Associa- 
tions the smaller cities and towns. 


Report Special Committee, Trust Company 
Section, September 13, 1904, the Classification 
Legal Decisions relating Safe Deposit Com- 
panies, Rules and Forms. 


Address Jordan Rollins before the Trust 
Company Section, September 1905, “The 
Protection Trust Companies Acting Trans- 
fer Agents and Registrars.” 


Forgan, B., “Clearing House Examinations 
Clearing House Examiners.” 


Reynolds, Arthur, “Some Aids the Solution 
Our Financial Problems,” “The Cur- 
rency Problem,” 
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POILLON, Vice-President Bankers’ 
Company, New York, 
FIRST 
GOFF, President Trust Company, Cleve- 
and, 


WILLIAM Trust 


OFFICERS, 1912-1913. 


COMMITTEE: 


CHAIRMAN EXECUTIVE 
RALPH -W. CUTLER, President Hartford Trust Co., Hart- 
ford, Conn. 

PHILIP BABCOCK, Nassau Street, New York City. 


the Trust Company Section held the 
Grand Ball Room the Copley-Plaza Hotel 
Tuesday, October 7th, published herewith: 


Order Proceedings. 


MEETING CALLED ORDER THE 

PRAYER, the Rev. Walter Clifton Smith, Rec- 
tor St. Mary’s Church, Dorchester. 

ANNUAL ADDRESS THE PRESIDENT, Mr. 
William Poillon, Vice-President Bankers’ Trust 
Company, New York. 

REPORT THE EXECUTIVE COMMITTEE, Mr. 
Ralph Cutler, Chairman, President Hartford 
Trust Co., Hartford, Conn. 

REPORT THE SECRETARY, Mr. Philip Bab- 
cock. 

REPORT THE COMMITTEE LEGISLA- 
TION, Mr. William Poillon, Chairman. 

REPORT THE COMMITTEE PROTECTIVE 
LAWS, Mr. Lynn Dinkins, Chairman, Presi- 
dent Interstate Trust Banking Co., New Or- 
leans, La. 

RELATION THE GOVERN- 
MENT THE TRUST COMPANY,” The Hon. 
Samuel McCall, Massachusetts. 

ADDRESS—“ADDITIONAL LEGISLATIVE REGU- 
LATION CORPORATE REORGANIZA- 
TIONS,” Robert Walker, Esq., the New York 
Bar. 


completed program for the coming meeting 


Topics for Discussion. 

The following subjects have been selected in- 
terest the Section, and hoped that they 
may promote active discussion by the members 
present, who are urged speak freely upon 
them: 

“Advantages Co-operative Publicity Trust 
Company Functions.” 

“Annuities and Pension Funds for Employees.” 

Model Trust Company Law.” 


GENERAL DISCUSSION such other topics 
may proposed, and may have the approval 
the presiding officer. 

ROLL-CALL STATES, answered the 
Vice-Presidents the Section brief written 
reports dealing with the history the trust 
companies the several states during the pre- 
ceding year, and with the coriditions under which 
they are now operating, and other matters 
interest now pertaining them. (Vice-Presi- 
dents may heard from brief addresses am- 
plifying explaining any topics contained 
their reports giving previous notice their 
intention the Secretary.) 


ELECTION AND INSTALLATION OFFICERS. 
UNFINISHED BUSINESS. 

Special attention called the topics for dis- 
cussion, and earnestly hoped that members will 
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come prepared take part this part the pro- 
gram. Copies the proposed Trust Company Law 
will distributed delegates attendance, and 
the subjoined statements set forth the aims and 
purposes the Executive Committee the Section 
having this draft prepared. 


Since its inception 1896 the Trust Company 
Section the American Bankers Association has 
devoted its activities many directions the.bene- 
fit its members and the education the gen- 
eral public the advantages and facilities offered 
trust companies factor the financial and 
business affairs the country. was stated 
one the prominent trust company officials ad- 
vocating the formation the Section, there was 
that time practically literature regarding trust 
companies and the laws the several states were 
very vague and inadequate defining the powers 
and limitations such companies. Almost from the 
very beginning the Section was felt that 
better work could undertaken than strengthen 
the standing and position responsible companies 
having enacted into law the several states 
provision protecting the use the word “trust” 
“trust company,” that the use such title 
should actually mean financial institution with 
adequate capital. doing legitimate Trust Company 
business and subject examination the recog- 
nized banking authorities the State which 
was doing business. From year year commit- 
tee has carried this work forward until to-day, with 
exceptions, every State the Union has such 
law. 


the last year two, due very largely the 
initiative Mr. Goff, President the Cleve- 
land Trust Company, Cleveland, Ohio, and now First 
Vice-President the Section, has been felt that 
the Section was justified going even further; that 
any state where there was necessity amending 
present laws governing trust companies adopt- 
ing new ones that the Section was prepared pre- 
sent reasonable and proper bill covering the purely 
trust company features and investments trust 
funds trust companies, which bill could amended 
meet the particular necessities 
but which should set forth certain fundamental fea- 
tures should meet with universal approval. 


With this idea mind Mr. Thomas Paton, 
General Counsel for the American Bankers Associa- 
tion, was asked draft such bill. After numerous 
conferences with the Officers and Executive Commit- 
tee the Section Mr. Paton prepared such draft. 
vote the Executive Committee this draft 
presented for discussion the Boston Convention, 
and hoped that will receive careful study 
and consideration that time. proper add 
that the draft submitted has been prepared 
Mr. Paton merely basis discussion; that 
embodies suggestions made him from time 
time Trust Company officers and not presented 
any particular completed document. 


OFF-CERS, 
PRESIDENT : 
R. C. STEPHENSON, Vice-President St. Joseph County 
Savings Bank, South Bend, Ind. 


FIRST VICE-PRESIDENT : 
SARTORI, President Security Trust & Savings Bank, 
Los Angeles, Cal. 


SAVINGS BANK 


1912-1913. 


CHAIRMAN EXECUTIVE COMMITTEE: 
KNOX, Comptroller Bowery Savings Bank, New 
York, N. ¥ 
SECRETARY: 
E. G. McWILLIAM, 5 Nassau Street, New York, N. Y. 


ANOTHER BILL DEMANDING THE ATTENTION 
SAVINGS BANK MEN. 


63d CONGRESS, ist SESSION. 


2232. 
THE SENATE THE UNITED STATES. 


May 19, 1913. 


BANKHEAD introduced the following bill, which 
was read twice and referred the Committee 
Post Offices and Post Roads. 

Bill 
amend the Act approved June twenty-fifth, 
nineteen hundred and ten, authorizing Pastal 
Savings System. 

enacted the Senate and House 
Representatives the United States America 
Congress assembled, That such part section six 
the Act approved June twenty-fifth, nineteen hundred 
and ten, authorizing postal savings de- 
positories, provides that one shall permitted 
deposit more than $100 any one calendar month” 
hereby repealed; and said Act further amended 
repeal the proviso section seven thereof 
and insert lieu such proviso the following: 
“Provided, That interest shall paid part 
the balance the credit any person 
excess $1,000.” 


SAVINGS DEPARTMENT CLAUSE THE CUR- 
RENCY BILL PASSED THE HOUSE 
REPRESENTATIVES AND PRE- 
SENTED THE SENATE. 


7837.—S. 3099. 


Savings Department. 


EC. 27. That any national banking association 
may, subsequent to a date one year after the 
organization the Reserve Board, 
make application the Comptroller the 

Currency for permission open savings depart- 
ment. Such application shall set forth that the di- 
rectors said national bank have majority 
vote apportioned specified percentage their paid- 
capital and surplus said savings department 
and that end have segregated specified assets for 
the purposes said department, that cash capital 
for the said savings department has been obtained 
subscription additional issues the capital 
stock said national bank: Provided, That the sum 
assets cash thus set apart for the uses the 
proposed savings department aforesaid shall 
case less than $25,000, than sum equal 
twenty per centum the paid-up capital and surplus 
the said national bank. 


“In making the application aforesaid any na- 
tional banking association may further apply for 
power act trustee for mortgage loans subject 
the conditions and limitations herein prescribed 
established hereinafter provided. 


“Whenever the Comptroller the Currency shall 
have approved any such application hereinbefore 
provided, shall inform the applying bank, and 
thereafter the organization and business conducted 
possessed said bank the time making said 
application, except such has 
segregated for the savings department, and subse- 
quent expansions thereof shall known the 
commercial department the said bank. National 
banks may increase diminish their capital stock 
the manner now provided law, but whenever 
such general increase reduction the capital stock 
any national bank operating. upon the provisions 
this section shall made, such increase re- 
duction shall apportioned between the commercial 
and savings departments the said bank its 
board directors shall prescribe, notice such in- 
crease reduction, and the apportionment thereof, 
being forthwith given the Comptroller the Cur- 
rency; and any such national bank may increase 
diminish the capital already apportioned either its 
savings commercial department extent not 
inconsistent with the provisions 
notifying the Comptroller the Currency herein- 
before provided. The savings department for which 
authority has been solicited and granted shall have 
control the cash assets apportioned 
hereinbefore provided, and shall organized under 
rules and regulations prescribed the Comp- 
troller the Currency. 


“Both the savings and commercial departments 
created shall, however, under the control and 
direction single board directors and the 
general officers said bank. 


“All business transacted the commercial de- 
partment any such national bank shall every 
respect subject the limitations and requirements 
provided the national banking Act modified 
this Act, and such business shall henceforward 
known commercial business. 


“The savings department each such national 
bank shall authorized accumulate and loan the 
funds its depositors, receive deposits current 
funds, any funds its possession upon per- 
sonal real estate security, and collect the same 
with interest, and declare and pay dividends 
interest both upon demand and time deposits. The 
Federal Reserve Board hereby authorized exempt 
the savings departments national, banking asso- 
ciations from any and every restriction upon classes 
kinds business laid down the national banking 
Act, and shall the duty the said board within 
one year after its organization prepare and publish 
rules and regulations for the conduct business 
such savings departments. The said regulations shall 
require every national bank which shall conduct 
savings department and commercial department 
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segregate its own vaults the cash and assets 
belonging such departments respectively and shall 
prescribe the general forms separate books 
account used each such department for its 
exclusive and individual use. The regulations afore- 
said shall further specify the period notice for 
the withdrawal deposits made the said savings 
department and shall forbid the acceptance de- 
posits one department such national bank from 
the other department of. such bank. The Federal 
Reserve Board shall make and publish its dis- 
cretion lists securities, paper, bonds, and other 
forms investment, which the savings departments 
national banks shall authorized buy; and said 
lists need not uniform throughout the United 
States, but shall adapted the conditions 
business different sections the country. 

“It shall the duty every national bank 
maintain, with respect all deposit liabilities its 
savings department, reserve money which may 
under existing law counted reserve, equal not 
less than five per centum its total deposit liabilities, 
and every national bank authorized maintain 
savings department hereby exempted from the re- 
serve requirements of the national banking Act and 
this respect the said deposit liabilities 
its department, except this section 
provided. Every regulation made pursuance 
this section shall duly published, and also posted 
every member bank having savings department. 


“Every officer, director, employee any 
national bank who shall knowingly willfully vio- 
late any the provisions this section, any 
the regulations the Federal. Reserve Board, 
the Comptroller the Currency, made under and 
virtue the provisions this section shall 
guilty felony, and conviction thereof shall 
punished fine not exceeding $5,000 im- 
prisonment not exceeding two years.” 

comparison with the original provisions this 
clause which were published last month, will 
noted that the wording the clause has been materi- 
ally changed for the better, and hoped that the 
discussion this subject, which will given 
prominent place upon our program the Boston 
meeting, will prove illuminating both the bankers 
and legislators. 


“THRIFT TALKS CONTAINING PUBLICITY 
POINTERS FOR BANKS.” 
INCE the last issue the 
LETIN our little book under the above title 
has been mailed all our members. 
apparently has met with universal approval 
judging from the numerous requests for additional 
copies, and has been the means securing the 
publication our Thrift Talks number towns 
where they had not been previously published. 
you did not receive your copy you 
send for same immediately the Secretary, Nassau 
Street, New York, the supply limited. 


APPROVAL WORTH HAVING. 


the convention the American Institute 
Banking, held the Jefferson Hotel, Richmond, 
Virginia, September 17th, 18th and 19th, the 
following resolution was unanimously adopted: 
the importance inculcating 
the minds the young the precepts thrift, 
the end that the people our own generation 
and our posterity may understand more clearly 
the earning power money and the responsibili- 
“Resolved, that the endorsement this In- 
stitute given movements having for their 
object the teaching economy, prudence and 
thrift.” 
This approval worth having. The convention 
was attended seven hundred the brightest young 
bank men the country, which itself was glow- 
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ing tribute the educational standards the In- 
stitute whose membership numbers about 13,000 men. 
These men are the students their profession. They 
are the thinkers, who very few years will the 
dominant force the financial circles their re- 
spective communities. And they recognize the need 
and the value the work are doing. 


Truly with this army thoughtful, energetic and 
manly men behind us, cannot fail. This approval 
the greatest encouragement have ever received, 
and leads hope that here and there may 
have the active co-operation Chapters the 
American Institute Banking our efforts com- 
bat the extravagance our country. 


The Institute stands education. only 
through education that may hope attain definite 
results our thrift work. Surely here common 
ground upon which may all stand. 


PAMPHLETS FOR MEMBERS SAVINGS 
BANK SECTION. 
NEW edition our pamphlet “How Operate 
School Savings Bank,” containing five 
methods, together with laws various States 
relating school savings banks, has just 
been received; also new edition the pamphlet 
“Absolute Identification,” treating the finger-print 
method. 

have also small number the following 
pamphlets: “The Ethics the Savings Bank,” 
Wm. Knox, Comptroller Bowery Savings Bank, 
New York, “European Land and Rural Credit Facili- 
ties,” Edwin Chamberlain, Vice-President San 
Antonio Loan Trust Co., San Antonio, Texas. 
“Finger Prints Proven Practical.” 

Any all these pamphlets may had upon 
application McWilliam, Secretary Savings 
Bank Section, Nassau Street, New York. 


PROCEEDINGS FOR SALE. 


Trust Company Section has hand num- 
ber handsomely bound copies. Proceed- 
ings the Section. Volume one contains the 
proceedings from 1896 1903 inclusive, and vol- 

ume two the proceedings from 1904 1908 inclusive. 
These two volumes contain many important reports, 
addresses and discussions matters great inter- 
est Trust Company officers and their employees. 
confidently believed that other books could 
wide range Trust Company information 
obtained. great many copies have been sold, but 
order make room for other matter the remain- 
ing volumes, long they last, will sold 
seventy cents each, including postage. Orders should 
sent the Secretary, who will forward the books 
promptly. 


“Trust Company Forms.” 


The selections cover all departments the trust 
company, and believed offer practical 
for carrying out all the various banking and trust 
functions which may fall the lot active 
company. 

The selected forms have been reproduced pho- 
tographic process (one-half the original dimensions), 
bound full morocco, leather lining, gilt edges, 
and are for sale members the Association for 
$15 each, and non-members $20. Some 550 
different forms have been reproduced, making book 
145 pages, fully indexed. Subscriptions may 
sent Babcock, Secretary Trust Company Sec- 
tion, Nassau street, New York, who will forward 
book prepaid once. 
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PRESIDENT 
RALPH VAN VECHTEN, Vice-President Continental and 
Commercial National Bank, Chicago, III. 
OTTLEY, Vice-President Fourth National Bank, 
Atlanta, Ga. 


THE VALUE “TOTAL BANK TRANSACTION” 
STATISTICS. 


has been pointed out these columns 
several occasions, the totals clearings when 
used trade index are apt misleading. 
Whatever flaws there may have been the 
past, due avoidable have largely been 
eliminated through the efforts this Section 
secure uniformity making reports. However, only 
the totals bank transactions can indicate with any 
degree exactness the real business the com- 
munity and every Clearing House Association owes 
itself and its city see that these figures are 
and reported well the totals clear- 
ngs. 

For example, read the following paragraph which 
was contained recent commercial bulletin issued 

“While the country’s bank clearings suggest that 
some contraction took place the volume business 
during the month August, the decrease Pitts- 
burgh was more apparent than real. The decrease 
exchanges here largely not altogether ac- 
counted for the elimination the First-Second 
National from the Clearing House. The business for- 
merly handled this large institution has been dis- 
tributed among other banks, and certain proportion 
the éxchanges which the First-Second brought 
the Clearing House now adjusted debits and 
credits the books individual banks and does 
not appear the daily and monthly figures which 
make the totals the public records. This fact, 
therefore, should taken into consideration when 
comparing current Pittsburgh bank clearings with 
those for corresponding periods former years. 
The volume commercial transactions actually 
handled the Pittsburgh District during the month 
August was larger than August last year, al- 
though the clearing house returns showed decrease 
exchanges. This explanation seems necessary be- 
cause bank clearings are always accepted 
important gauge trade volume, and the absence 
explanation, false conclusions might drawn from 
the Pittsburgh figures. The falling off national 
bank totals here between the June 4th and August 
9th calls due the same cause.” 


NEW EDITION THE KEY THE NUMERI- 
CAL SYSTEM. 


YEAR ago actual count showed that twenty 
per cent all checks circulation were 

printed with the transit numbers. Reliable es- 

timates to-day place the percentage close 
fifty per cent. This means that every bank will now 
find advantage put the System into actual 
operation. has frequently been brought our 
attention that otherwise illegible endorsement stamps 
have been deciphered through the transit number 
appearing them. 

The new Key, just off the press, contains the 
numbers all new banks corrected September 
The complete list numbers arranged both 
numerically and alphabetically and the book has 


CHAIRMAN EXECUTIVE COMMITTEE: 

A, O. WILSON, Vice-President State National 
: St. Louis, Mo. 
SECRETARY: 

HOWARD WOLFE, Nassau Street, New York. 


Bank, 


value transit work aside from its use connection 
with the Numerical System. can supply copies 
at.the cost price $1.50 each. 


FORMS FOR NATIONAL AND STATE BANKS. 


can think better testimonial for the 
new Book Forms than letter which 
received recently from large bank printing 
house. feel satisfied that the book ac- 

complishing the purpose for which was compiled 
and could not possibly say anything more per- 
tinent than the contents this short letter: 

“We understand that you issue book describing 
National and State Bank forms. many our 
customers have made reference this particular 
book recently that would very glad have 
copy same. would help materially and 
course would glad pay whatever the cost 
such book would be.” 

The price the book—based the actual cost 
its preparation—is per copy members the 
American Bankers Association. 


BOOK FORMS FOR NATIONAL AND STATE 
BANKS. 


secured members the American 

Bankers Association sending remittance 

the Clearing House Section. The price 

per copy. The book handsomely bound 

flexible leather covers and contains over 300 banking 

forms with many suggestive ideas. Subscribers will 

entitled receive, free charge, additional sheets 

showing new forms that changes banking practice 
law may bring into use. 


CLEARING HOUSE SYMPOSIUM RICHMOND. 


members should read the papers that were 
presented the symposium the extension 
Clearing House Functions the American 
Institute Banking Convention. The Clear- 
ing House Section has always been close the In- 
stitute Section owing community interests 
and the similarity methods and purposes. 
not surprising find that two the papers were 
read men who have been actively identified with 
the work this Section, Mr. Ruggles Boston and 
Mr. Thralls Kansas City. The session was under 
the direction the Secretary the Clearing House 
Section. 


BOUND COPIES VOLUME 


LIMITED number Vol. the JOURNAL- 
BULLETIN have been substantially bound 
three-quarter leather match previous vol- 
umes. The book indexed under different 
headings, that makes useful work for ready 
reference. Anyone desiring copies can obtain same 
cost ($2.50) application this office. 
Those who desire preserve their own copies 
bound form, and are need any numbers com- 
plete Vol. can supplied from our surplus files. 


259 


. = 
ai 
| 
\ 


PRESIDENT: 
W. MACFADDEN, Sec. Bankers’ Assn., Fargo, 
FIRST VICE-PRESIDENT: 
W. W. BOWMAN, Secretary — Bankers’ Association, 
Topeka. 


OFFICERS, 1912-1913. 


VICE-PRESIDENT: 

HALL, Secretary Iowa Bankers’ Association, Des 
Moines. 
SECRETARY-TREASURER: 

HARRISON, Oklahoma Bankers’ Association, Enid. 


CONVENTIONS HELD 1913. 


Oct. 6-10 Amer. Bankers Asso...... Boston, Mass. 
Investment Bankers Asso., 
Blackstone Hotel, Chicago 


CONVENTIONS HELD SEPTEMBER. 


OHIO: 
twenty-third annual convention the Ohio 
Bankers’ Association was held Cleveland, 
September and 12th, headquarters being 
the Hotel Statler. large number delegates 
and guests were attendance and fine weather pre- 
vailed. 

The convention was called order President 
S. D. Fitton, President of the First National Bank, 
Hamilton. Rev. O’Reilly, Chancellor the 
Cleveland Diocese, pronounced the invocation and 
Mayor Baker made the address welcome behalf 
the city, and Col. Sullivan, President the 
Central National Bank and the Superior Savings 
Trust Company, welcomed the visitors behalf the 
local bankers. Sharer, President the First 
National Bank, Zanesville, responded. 

President Fitton his annual address said that 
there are ethics banking well law and other 
professions and that one must true himself 
order true others. That banker’s duty 
well his privilege accept confidences the 
most sacred manner and give return the best value 
that him. 

The report Secretary Rankin, Presi- 
dent the Bank South Charleston, South Charles- 
ton, showed the total number banks now enrolled 
nine hundred and sixty-four, being net gain 
sixty-one members over last year. The report 
Treasurer Brister, Cashier the State Savings 
Bank, Canal Dover, was also submitted and approved. 

The program addresses was follows: “The 
New Order Things Ohio,” Governor James 
Cox; “The Currency Bill,” Senator Robert Owen; 
“One Cent Letter Postage,” Charles Burrows 
Cleveland. 


After the reports the various committees were 


heard, handsome gavel was presented the retiring objects the two principal features the pending act 


President. 


The social features included supper the Coun- 


try Club where dancing and other amusements fol- 
lowed, cruise the lake, dinner the Union 
Club the ex-Presidents the Association given 
Col. Sullivan, and various other functions. 


The officers elected for the current year are fol- 
lows: President, Sneath, President the Com- 
mercial National Bank, Tiffin; Vice-President, 
Coen, Vice-President the Erie County Banking 
Company, Vermilion; Secretary, Major Rankin, 
President the Bank South Charleston, South 
Charleston (re-elected); Treasurer, Harry Hall, 
Vice-President the Dollar Savings Bank Company, 
East Liverpool. 


meeting the members the American 
Bankers Association in Ohio the following nominations 
were made: Members the Executive 
Hinsch, President the Fifth-Third National Bank, 
Cincinnati, and Sharer, President the First 
National Bank, Zanesville; Vice-President for Ohio— 
Taggert, Assistant Cashier the Merchants 
National Bank, Massillon; Member the Nominating 
Committee—William Creer, President the Cleve- 
land Savings Loan Company, Cleveland. 


KENTUCKY: 
twenty-first annual convention Louisville, 
September 17th and 18th. Headquarters were 
the Seelbach Hotel, business sessions being 
held the Auditorium the hotel. 


President John Buckingham, Cashier the 
Paintsville National Bank, Paintsville, called the con- 
vention order and the Rev. John Vander Meulin, 
D., Pastor the Second Presbyterian Church, made 
the invocation. Head, Mayor Louisville, wel- 
comed the bankers behalf the city and 
Holbert, Director the Union Bank Trust Com- 
pany, Elizabethtown, made the 


President Buckingham his annual address con- 
gratulated the members the splendid condition 
the Association and its excellent outlook for the future. 
gave special attention the subjects “Blue Sky” 
law and the national tariff and currency legislation. 


The report Secretary Arch. Davis was most 
gratifying the bankers showed membership 
five hundred and ninety-eight, leaving only eighteen 
non-member banks the state. Kentucky ranks high 
among the State Bankers’ Associations point 
membership, standing third fourth the list. The 
report the Treasurer, Henry Ormsby, Cashier 
the National Bank Kentucky, Louisville, showed 
that the Association sound financial footing, 

ith balance $1,465 the treasury. 
“The Currency Bill” was the subject address 
Col. John Atherton, President the Lincoln 
Bank and Vice-President the National Bank 
Kentucky, Louisville, which closed the first day’s 
session. Mr. Atherton expressed himself being 
heartily favor legislation which would improve 
the financial machinery the country but vigorously 


—enforced contribution the establishment reserve 


i 


banks, and making the Federal Government respon- 


for the notes the issuing banks. 


Following the calling the convention order 
the second day, Rev. Frank Thomas, D., 
pastor the Methodist Episcopal Church South, of- 
fered prayer. This day’s proceedings were devoted 
entirely business routine and addresses. The latter 
included “The Blue Sky Law,” Kennedy Helm, 
General Counsel the Kentucky Bankers’ Association, 
Louisville; Scientific Credit System for Country 
Banks,” Percy Johnston, National Bank Exam- 
iner, Louisville, and “Trying Get Results,” Col. 
Thomas Smith, Banking Commissioner the State 
Kentucky. 
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Resolutions pertaining portions the currency 
bill now pending Congress, and others covering local 
questions, were unanimously adopted. 


The Louisville bankers provided generous enter- 
tainment for the pleasure their guests, which in- 
cluded buffet luncheon the Rathskeller the Seel- 
bach Hotel, given the Louisville Clearing House 
Association, visit the State Fair, and trips around 
the city the many and various points interest. 
The State Fair Association designated Wednesday 
Bankers’ Day. 

the conclusion Thursday’s session the follow- 
ing officers were elected for 1913-14: President, Frank 
Gettys, Vice-President and Cashier the Union 
National Bank, Louisville; Secretary, Arch. Davis, 
Louisville (re-elected); Treasurer, Henry Ormsby, 
Cashier the National Bank Kentucky, Louisville 
(re-elected). 

meeting the members the American 
Bankers Association in Kentucky the following nomi- 
nations were made: Vice-President for Kentucky, 
Charles Hoge, President the State National Bank, 
Frankfort; Member the Nominating Committee, 
John Buckingham, Cashier the Paintsville Na- 
tional Bank, Paintsville. 


INDIANA: 


Tuesday and Wednesday, September 23d and 
24th, the Indiana Bankers’ Association held its 
seventeenth annual convention Indianapolis 
with headquarters the Claypool Hotel. 
Following the calling the convention order 
by President J. L. McCulloch, President of the Marion 
National Bank, Marion, Governor Samuel M. Ralston 
made an address of welcome and Stoughton A. 
Fletcher, President the Indianapolis Clearing House, 
also welcomed the visitors behalf the local bank- 
ers, which Fred Barrows, Cashier the Central 
State Bank, Connersville, responded. 


President McCulloch his annual address devoted 
considerable attention the subject agriculture, 
and said that the bankers Indiana were ready and 
willing help every way this work, and even 
leaders earnest effort for better and more 
practical help the agricultural development the 
state. ; 

The report Secretary Andrew Smith, Vice- 
President the Indiana National Bank, Indianapolis, 
showed addition new members during the 
past year, and out 939 banks the state, 845 were 
now members the Association, which leaves only 
non-member banks the state. The reports 
the standing and special committees were submitted 
and approved. 

“Bank Examinations” was the subject ad- 
dress Johnson, Vice-President the Citizens’ 
National Bank, Evansville. Other interesting ad- 
dresses were made George Reynolds “The 
Proposed Banking and Bill’; Aquilla 
Jones, Counsel for the Indiana Bankers’ Association, 
Indianapolis, “The Uniform Negotiable Instru- 
ment Balch, Manager Merchants’ Credit 
Bureau, Indianapolis, Credit 
and Gates, Indianapolis, Trust Com- 
pany and Its Relations.” 


The local bankers entertained their guests 
theatre party Tuesday evening, and stag dinner 
Wednesday evening. 


The officers elected for the ensuing year are 
follows: President—M. Sonntag, President the 
American Trust Savings Bank, Evansville; Vice- 
President—John Franzel, Jr., Vice-President the 
Merchants National Bank, Indianapolis; Secretary— 
Andrew Smith, Vice-President the Indiana National 
Bank, Indianapolis (re-c! cted); Treasurer—Guy 
Brackin, Cashier the Farmers Deposit Bank, Mont- 
pelier. 

the close Wednesday morning’s session 
meeting the members the American Bankers As- 
sociation was held which the following nominations 
were made: Member the Executive Council—Earl 
Gwin, President the Second National Bank, New 
Albany; Vice-President for Indiana—C. Balthis, 
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Secretary the Mutual Trust Deposit Company, 
New Albany; Member the Nominating Committee— 
Lupton, President the Blackford County Bank, 
Hartford City. 


ILLINOIS: 


convention the Illinois State Bankers’ As- 
sociation, held the Salle Hotel Chicago, 
September 25th and 26th, was successful both 
attendance and interest. President 
Phillips, Vice-President and Cashier the Green Val- 
ley Bank, Green VaHey, called the convention order 
and David Forgan welcomed the visiting bankers, 
and his cordial remarks were responded happy 
rell Company, Jacksonville. 


The annual address President Phillips was re- 
plete with thoughtful suggestions. 


Senator L. Y. Sherman discussed “The Distinction 
Between Regulation and Control.” The subject 
currency and independent legislation Congress was 
considered interesting addresses George Rey- 
nolds, President the Continental Commercial Na- 
tional Bank, Chicago; Festus Wade, President 
the Mercantile National Bank, St. Louis; and ex-Con- 
gressman Dawson, Davenport, Iowa. Ad- 
dresses were also made Robert Seeds, Bir- 
mingham, Pa., and Homer Tice, Greenview. 


The entertainment features were keeping with 
the proverbial hospitality Chicago, and included 
group dinner the banquet hall which was followed 
by an entertainment, a reception to the visiting ladies 
the Munger Room the Art Institute, the wives 
the Presidents the Clearing House receiving; 
theatre parties three theatres, luncheon the 
South Shore Country Club, followed automobile 
tour the city. trip the ball game between 
Chicago and St. Louis was arranged for those who 
preferred the auto ride. Handsome souvenirs 
were presented all the bankers, each member the 
Association receiving fob seal bearing the insignia 
Association and the numerical number each 


The officers elected for the current year are 
follows: President—S. Montgomery, President State 
Savings Loan Trust Company, Quincy; Vice-Presi- 
dent—J. Aisthorpe, President First Bank Trust 
Company, Cairo; Secretary—R. Crampton, 1030 The 
Rookery, Chicago; Treasurer—C. Fox, Asst. Secre- 
tary Chicago Savings Bank Trust Company, Chicago. 


meeting the members the American 
Bankers Association, nominations were made fol- 
lows: Member the .Executive Council—Nelson 
Lampert, Vice-President the Fort Dearborn Na- 
tional Bank, Chicago; Vice-President for Illinois— 
William White, President the Illinois National 
Bank, Peoria; Member the Nominating Commitee— 
William Edens, Asst. Secretary the Central Trust 
Company, Illinois, Chicago. 


NEBRASKA: 


Nebraska Bankers’ Association held its sev- 

enteenth annual convention the city Lin- 

coln, Thursday and Friday, 25th and 

26th. President Geurge Sawyer, President 

the Saline County Bank, Western, called the conven- 

tion order, and the Rev. Jeffrey, D.D., pro- 

nounced the invocation. Mayor Frank 

welcomed the visiting bankers, and response was made 

Charles Hinds, Cashier the Hinds State Bank, 
Odell. 


his annual address President George Saw- 
yer said that considered agriculture vast im- 
portance any community and advocated vocational 
training the public schools. his opinion, the rem- 
edy for the wrongs which the farmer complains 
lies proper education and training for his vocation 
and the adoption better business methods rather 
than through the making laws cften inimical 
his own interest. said that agriculture the 
foundation underlying every business Nebraska, 
inasmuch there mining and extensive man- 
ufacturing that state. When the farmer prospers 
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the banks prosper. When adversity comes great 
depression follows. Before man can enter any 
the professions must specialize for the particular 
work which intends engage, and farmer 
should prepare for his work like basis. con- 
cluding said: “In our agitation for more intensive 
handling the soil, our anxiety for greater success 
those engaged the activities farming, must 
not forget that all over the great state Nebraska, 
from east west, from north south, born gen- 
eration, the present pride and future hope this 
great country. Let us concentrate ourselves to the 
proposition that leaving with them the accumula- 
tions our depletion the soil there shall with 
experience, training and practical education, 
which they may restore our waste, and from which 
there shall grow strong. useful and enduring man- 
hood, happy, beautiful and contented womanhood.” 


The reports Secretary Hughes, Manager 
the Omaha Clearing House, Omaha, and Treasurer 
French, Cashier the Stock Yards National 
Bank, South Omaha, well the reports the vari- 
ous committees and group Presidents, were submitted 
and unanimously approved. 

Evans, Cashier the Farmers State Bank, 
Shubert, delivered address the first morning’s 
session “Deducting Mortgage-Secured Notes from 
Capital Stock for Taxation.” the afternoon there 
were two addresses, one Prof. Hunt, the 
“Twentieth Century Farme who chose for his sub- 
ject “Mutual Relations Banker and Farmer,” and 
the other McDowell, the United States De- 
partment Agriculture, who talked “Farmers’ Co- 
operative Demonstration Work.” Friday the con- 
vention was addressed Governor Morehead, fol- 
lowed “Proposed Currency Legislation,” 
Berryhill, Director the National Bank, Des 
Moines; “The New Thought Movement 
Nelson, Cashier the First National Bank, 
Stromsburg, and “Manufactured former 
Governor Bailey, Kansas, President the 
Kansas Bankers’ Association. 

The entertainment provided the local bankers 
included many delightful features among which were 
trip Thursday the University State Farm 
special trolley cars and cabaret performance with 
luncheon and smoker the Lindell Hotel. Fri- 
day afternoon the delegates and guests were further 
entertained ball game between Lincoln and 
Omaha, and the evening banquet the Lincoln 
Hotel. 

The officers elected for the current year will 
the next issue the JOURNAL-BUL- 


STATE BANKERS ASSOCIATIONS. 
(Revised October 1913.) 


ALABAMA—ORGANIZED 1892. 
President—MICHAEL Copy, President Union Bank 
Trust Company, Montgomery. 
Vice-President—G. Comer, Vice-President Bank 
Eufaula, Eufaula. 


Secretary-Treasurer—McLANE TILTON, Jr., President 
First National Bank, Pell City. 
ARIZONA—ORGANIZED 1903. 
President National Bank 


Arizona, Phoenix. 
Vice-President—ALBERT STEINFELD, President Consoli- 
dated National Bank, Tucson. 
President Commercial 
Trust Savings Bank, Prescott. 


Cashier Valley Bank, 
Phoenix. 


1891. 

President—J. Covey, Cashier Benton County National 
Bank, Bentonville. 

Vice-President—J. K. BrowninG, Cashier Bank of Pig- 
gott, Piggott. 

President Citizens Invest- 
ment Security Company, Little Rock. 

Treasurer—T. Brown, Director Farmers Merchants 
Bank Trust Company, DeQueen. 


CALIFORNIA—ORGANIZED 1891. 

President—L. BEHRENS, Cashier First National Bank 
of San Mateo County, Redwood City. 

Savings Bank Trust Company, San Francisco. 

Secretary—FREDERICK H. COLBURN, 1064 Mills Building, 
San Francisco. 

Treasurer—W. H. HiGu, Assistant Cashier Anglo & 
London-Paris National Bank, San Francisco. 


1902. 

Roor, 
Bank, 

National Bank, Denver. 

Secretary—Pavu. HarpeEy, Cashier Interstate Trust Com- 
pany, Denver. 

Treasurer—D. Cashier The United States 
Bank Trust Company, Grand Junction. 


Vice-President Minnequah 


Cashier Hamilton 


CONNECTICUT—ORGANIZED 1899. 

President—O. Cashier First Bridgeport 
National Bank, Bridgeport. 

National Bank, Danielson. 

Hoyt, Cashier South Norwalk 
Trust Company, South Norwalk 

Treasurer—H. Cashier First National Bank, 
Rockville. 


DELAWARE—ORGANIZED 1913. 
President—JouN H. DANBy, 
Bank, Wilmington. 
Vice-President—JouN B. SmituH, Cashier First National 
Bank, Milford. 
Secretary-Treasurer—CaLEB M. SHEWARD, Vice-Presiden. 
Wilmington Trust Company, Wilmington. 


DISTRICT 1901. 

President—B. President Home Savings Bank, 
Washington. 

First Vice-President—Grorce E, FLEMING, Vice-Presi- 
dent Union Trust Company, Washington. 

Second Vice-President—W. T. GALLIHER, President Amer- 
ican National Bank, Washington. 

Secretary—Joun Poo.e, President Federal 
Bank, Washington. 

GATLEY, Cashier Lincoln National 
Bank, Washington. 


FLORIDA—ORGANIZED 1889. 

President—S. Woop, Cashier Volusia Bank, 
DeLand, 

Vice-Presidents—H. Bivens, Clearwater; DENHAM 
Birp, Jacksonville; R. R. TuRNBULL, Monticello; W. 
L. CAwTHoN, DeFuniak Springs. 

Secretary-Treasurer—GEorGE R. DESAUSSURE, 
President Barnett National Bank, Jacksonville. 


President Union National 


National 


Vice- 


GEORGIA—ORGANIZED 1892. 

President—L. Vice-President American Na- 
tional Bank. Macon. 

DALE, Washington; C. H. SHELDON, Brunswick ; a 
ville. 

Secretary—HAyYNES McFappen, Atlanta. 

Cashier Griffin Banking Com- 
pany, Griffin. 


IDAHO—ORrGANIZED 1905. 

THOMSON, President Lewiston Na- 
tional Bank, Lewiston. 

Vice-President—FRANK H. Pacific 
National Bank. Boise. 

Secretary—J. Secretary Union Savings 
Trust Company, Boise. 

Treasurer—J. BLACKWELL, Cashier 
Bank, Parma. 


1880. 

President—S. President State Savings 
Loan Trust Company, Quincy. 

Vice-President—J. AISTHORPE, President First 
Trust Company, 

Secretary—R. CRAMPTON, 1030-1032 The Rookery, 
Chicago. 

Treasurer—C. Fox, Asst. Secretary Chicago Savings 
Bank Trust Company, Chicago. 


Parsons, Cashier 


Parma State 
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INDIANA—ORGANIZED 1897. 
President—M. President American Trust 
& Savings Bank, Evansville. 


Vice-President—JOHN FRANZEL, Vice-President 
Merchants National Bank, Indianapolis. 


Secretary—ANDREW Vice-President Indiana Na- 
tional Bank, Indianapolis. 


Bank, 


IOWA—ORGANIZED 1887. 
President—Davip 
County National Bank, Glenwood. 


Vice-President Man- 
ning Epperson State Bank, Eddyville. 


Secretary—P. W. HAL, Des Moines. 
Welton. 


Director Mills 


KANSAS—ORGANIZED 1887. 
President—W. Vice-President Exchange Na- 
tional Bank, Atchison. 


Vice-President—F. FE. MULLANEY, 
Merchants Hill City. 


Secretary—W. BowMAN, Topeka. 


Treasurer—F. Cashier Peoples National 
Bank, Ottawa. 


1891. 
Vice-President and Cashier 
Union National Bank, Louisville. 
Davis, American National Bank 
Building, Louisville. 
Treasurer—HENRY D. ORMSBY, 
of Kentucky, Louisville. 


LOUISIANA—ORGANIZED 1900. 
President—H. Cashier National Union Bank, 
Monroe. 
Vice-President—ANDREW QUERBES, 
tional Bank, Shreveport. 
Secretary—L. O. Broussarp, President Bank of Abbe- 
ville, Abbeville. 


Treasurer—L. M. Poor, Active Vice-President Hibernia 
Bank & Trust Company, New Orleans. 


MAINE—ORGANIZED 1900. 


Trustee Augusta Trust Com- 
pany, Augusta. 

National Bank, Boothbay Harbor. 

HALL, Treasurer Kennebec Trust 
Company, Waterville. 

Trust Company, Bangor. 


MARYLAND—ORGANIZED 1896. 


President Calvert Bank, 
Baltimore. 

DEAU ANNAN, Frostburg; FRANK W. MISH, Hagers- 
town; WILLIAM Buck, Cockeysville; 
more; JOHN W. ENNts, Pokomoke City: HENey W. 
ville. 


Secretary—CHarLes HANN, Assistant Cashier Merchants- 
Mechanics National Bank, Baltimore. 


Treasurer—WIiLLIAM Marriott, Cashier Western WNa- 
tional Bank, Baltimore. 


MASSACHUSETTS—OrGANIZED 1905. 
tional Union Bank, Boston. 


National Bank, Springfield. 


Secretary—GeEorceE W. Hype, 
National Bank, Boston. 


Treasurer—J. Cashier Merchants National 
Bank, Salem. 


MICHIGAN—ORGANIZED 1887. 
State Bank, Detroit. 
First President Grand 
Rapids National City Bank, Grand Rapids. 
Genesee County Savings Bank, 


Cashier Farmers 


Cashier ‘National Bank 


President First Na- 


Cashier First 


Assistant Cashier First 
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Secretary—Mrs. Brown, 1413 Ford Building, 
Detroit. 


Treasurer—GILBERT L. TAytor, Cashier Citizens Savings 
Bank,~- Owosso. 


MINNESOTA—ORGANIZED 1887. 

President—J. Pomeroy, Vice-President Security Na- 
tional Bank, Minneapolis. 

Vice-President—-W. D. WiLuarp, Cashier First National 
Bank, Mankato. 

H. Ricwarps, 
merce Building, Minneapolis. 

Treasurer—J. Cashier State Bank 
Watertown, Watertown. 


$11 Bank of Com- 


1889. 
President—J. Jr., Cashier First National 
Bank, Canton. 


Hart, President Bank Winona, 
Winona. 


Secretary—T. H, Dickson, Jackson. 


Treasurer—E. Cashier Bank Clarksdale, 
Clarksdale. 


1891. 
President—J. B. JENNINGS, 
Savings Bank, Moberly. 
Vice-President—R. 8S. HAwes, Vice-President Third Na- 
tional Bank, St. Louis. 


Secretary—W. F. Keyser, Sedalia. 


Treasurer—W. Gorpon, Cashier Farmers Savings 
Bank, Marshall. 


Vice-President Mechanics 


MONTANA—ORGANIZED 1904. 
President—D. R. PEELER, President Bank of Commerce, 
Kalispell. 
Vice-President—C. President State National 
Bank, Miles City. 


Secretary-Treasurer—MARK SKINNER, Cashier Commer- 
cial Trust & Savings Bank, Great Falls. 


NEBRASKA—ORGANIZED 1890. 
President—GeEorGcE F. Sawyer, President Saline County 
Bank, Western. . 
Secretary—WI -B. HuGHes, Manager Omaha Clear- 
ing House, Omaha. 


Treasurer—J. Cashier Stock Yards National 
Bank, South Omaha. 


NEVADA—ORGANIZED 1908. 
Assistant Cashier Washoe 
County Bank, Reno. 


Vice-President—A. E. KIMBALL, President First National 
Bank, Elko. 


Secretary—J. W. Davey, Assistant Secretary Reno Clear- 
ing House Association, Reno. 


Treasurer—W. Vice-President First State 
Bank, Las Vegas. 


NEW 1913. 
President Amoskeag Na- 
tional Bank, Manchester. 


urer Piscataqua Savings Bank, Portsmouth. 


Treasurer—Harry H. Duptey, Cashier Mechanicks Na- 
tional Bank, Concord. 


NEW JERSEY—OrGANIZED 1903. 

ton National Bank, Bridgeton. 

Vice-President—SNOWDEN I. Hartnes, Cashier Mechanics 
National Bank, 

Commercial Trust Company, Jersey City. 

Banking & Trust Company, Jersey City, 


NeW MEXICO—OrGANIzED 1905. 
Cashier First National Baak, 
Roswell. 


Vice-President—D. T. HOSKINS, 
National Bank, Las Vegas. 


Secretary—J. CHRISTENSEN, Raton. 
Treasurer—J. President State National 
Bank, Albuquerque. 


Cashier San Miguel 


JOURNAL 


BANKERS ASSOCIATION 


THE 
NEW 1894. 
TREMAN, President Tompkins 


County National Bank, Ithaca. 
Vice-President—JAMES PERKINS, 
Commercial Bank, Albany. 
Secretary—WILLIAM J. Henry, 11 
York City. 


Treasurer—LESLIE Cashier First National 
Bank, Gouverneur. 


President National 


Pine Street, New 


NORTH CAROLINA—ORGANIZED 1897. 
President—GerorGE A. HoLpERNESS, President Farmers 
Banking & Trust Company, Tarboro. 
Vice-Presidents—TuoMAS FE. Cooper, Wilmington; J. L. 
AKMFIELD, Thomasville; W. 8S. BLAKENEY, monrce. 
Secretary-Treasurer—WIiLLIAM A. Hunt, Cashier Citizens 
Bank, Henderson, 


NORTH 
President—L. F. Crawronrp, Cashier Interstate Bank of 
Billings County, Sentinel Butte. 


Vice-President—J. J. NieruinG, President Citizens Na- 
tional Bank, Jamestown. 


Secretary—W. C. MACFADDEN, Fargo, 


Treasurer—J. Cashier First National Bank, 
Grand Forks. 


1891. 
SNEATH, President Commercial National 
Bank, Tiffin. 
Vice-President—E. IL. Coren, Vice-President Irie Coun y 
Banking Company, Vermilion. 


South Charleston, South Charleston. Office of the 
Association, Wyandotte Building, Columbus. 


Treasurer—Harry Vice-President Dollar Sav- 
ings Bank Company, East Liverpool. 


OKLAHOMA—CRGANIZED 1897, 
President—W. President Farmers National 
Bank, Oklahoma City. 


First Vice-President—H. President Peoples 
Bank, North Enid. 


Second Vice-President—R. P: Brewer, 
National Bank, McAlester. 


Secretary—W. Harrison, Enid. 


Treasurer—S, JACKSON, President Cheyenne State Bank, 
Cheyenne. 


Cashier First 


OREGON—OnrGANIZED 1905. 
President—W. L. THomPpson, 
tional Bank, Pendleton. 
Vice-President—A. President American Na- 
tional Bank, Hillsboro. 
Secretary—J. L. HARTMAN, 
Bankers, Portland. 
Treasurer—A. JOHNSON, 
National Bank, Corvallis. 


President American Na- 


Hartman Thompson, 


President Benton County 


President—MONTGOMERY 
Trust Company, Norristown. 
Vice-President—L. T. McFappen, Cashier First National 
Bank, Canton. 
Secretary—D. Cashier First National Bank, 
Tyrone. 


Treasurer—A. Swirt, Cashier Elk County National 
Bank, Ridgway. 


President Norristown 


SOUTH CAROLINA—ORGANIZED 1901. 
WILLIAMSON, 
Darlington, Darlington, 
Vice-President—C. SHANNON, 
National Bank, Camden. 
ples Bank, Anderson. 


President Bank 


President First 


SOUTH 1886. 
President—M. BEEBE, President Bank Ipswich, 
Ipswich. 
Vice-President—T. DELICATE, Vice-President Custer 
County Bank, Custer. 
Secretary—J. President Security Bank, Clark. 
Treasurer—S. Cashier Sioux Falls National 
Bank, Sioux Falls. 


1890. 
President—IF rep T. COLLINS, 
Company, Milan. 


Alexandria; R. M, CHAMBLISs, hbrownsville. 


Secretary—F. M. MAYFIELD, Nashville. 


Treasurer—B, Cashier Security National 
Bank, Jackson. 


Cashier Milan Banking 


TiEXAS—ORGANIZED 1885. 
ADAMS, Cashier American Exchange 
National Bank, Dallas. 


Corpus Christi; C. L. WiILkins, Brenham; L. B. 
MEWHINNEY, Holland: J. T. McCarruy, Tyler; L. M. 
Dumas, Coleman; T. E. Powe Baird. 

Secretary—J. Vice-President Cashier City 
National Bank, Galveston. 


Treasurer—T. B. BENSON, Cashier Bartlett National 
Bank, Bartlett. 


Assistant Galveston. 


UTAH—OrGANIZED 1909. 


President—FRANK KNox, President National Bank of 
the Republic, Salt Lake City. 


First Vice-President—H. FE. Uarcu, President Thatcher 
Brothers Banking Company, Logan. 


Second Vice-President—Joun D. Dixon, Cashicr Farmers 
& Merchants Bank, Provo. . 


Secretary-Treasurer—J. Cashier Cache Val- 
ley Lanking Company, Logan. 


VERMONT—ORGANIZED 1909. 

President—C, President Burlington Savings 
Bank, Burlington. 

Vice-President—Henry F. 
County National Bank, Rutland. 

Secretary—C. S. Wepster, Treasurer Barton Savinss 
Bank & Trust Company, Barton. 

Treasurer—D. L. WELLS, Cashier First National Bank, 
Orwell. 


President Rutland 


VIRGINIA—ORGANIZED 1893. 


M. Hurt, 
Blackstone. 


Vice-President—C. FE. Tirrany, President Fauquier Na- 
tional Bank, Warrenton. 


Secretary—WaLKER Scort, 
Farmville. 


Treasurer—JULIEN H. Hii, Cashier National State & 
City Bank, Richmond. 


ASHINGTON—OrRGANI ED 1899. 
President—W. H. Martin, Cashier Pioneer National 
Bank, Ritzville. 


Vice-President—RoBERT Moopy, Vice-President First Na- 
tional Bank, Everett. - 


Secretary—Y. C. KAUFFMAN, Tacoma. 


WINANS, Cashier First National Bank, 
Walla Walla. 


WEST VIRGINIA—ORGANIZED 1895. 
Barns, Cashier National Bank 
Fairmont, Fairmont. 
Vice-President—H. Cashier Grafton Bank- 
ing & Trust Company, Grafton. : 
City Bank, Charleston. 


VISCONSIN—ORrGANIZED 1892. 
President—H 
Clinton. 
Bank, Grand Rapids. 
Secretary—GEorcE D. 
Milwaukee. 


Treasurer—H. J. MAXWELL, 
Bank, Princeton. 


WYOMING—ORGANIZED 1908. 
merce, Sheridan, 
Vice-President—JAMES M. RUMSEY, 
Growers National Bank, Rawlins. 
Secretary—H. Van Cashier Rock Springs Na- 
tional Bank, Rock Springs. 
Hart, President Pioneer Trust Sav- 
ings Bank, Basin. 


Cashier Citizens Bank, 


Cashier’ Planters Bank, 


Cashier Citizens Bank, 
Cashier First National 
BartLett, 307 Pabst Building, 


Cashier Princeton State 


President Stock 
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PROTECTIVE WORK STATE BANKERS’ 
ASSOCIATIONS. 


Missouri Bankers’ Association, 
Office the Secretary. 
Sedalia, Mo., September 11, 1913. 


WARNING. 


LOOK OUT FOR CERTIFICATE DEPOSIT 
NO. 11498 FOR $2,000, ISSUED BY THE CITIZENS’ 
BANK MARSHFIELD, MISSOURI, FAVOR 
THOMAS McCOY! The issuing Bank informs 
that the check tendered for this Certificate Deposit 
proves worthless. This check was drawn upon 
member Marionville, Missouri, with which McCoy 
had previously left for coliection worthless sight 
draft for $2,250 drawn upon the National Fowler Bank 
Lafayette, Indiana. 

McCoy described small, slender, delicate 
appearing man, about years old, ordinary looking, 
shabbily dressed, and wearing long, yellow mustache. 
His claim recognition based upon the representa- 
tion that the community looking for real 
estate investment. This favorite scheme with 
crooks. McCoy appears your bank with this Cer- 
tificate Deposit, hold the Certificate possible, de- 
tain the man, and wire this office and the Citizens’ 


Bank Marshfield. 


LOST STOLEN. 


Certificate Deposit No. for $250, dated Janu- 
ary 23, 1913, issued the Bank Arcola, Missouri, 
for term six months, payable the order 
Murphy. 

Bank Draft No. 611 for $78.03, dated July 25, 1913, 
drawn the Fremont State Bank, Fremont, Mo., 
the German-American Bank, Springfield, Mo., favor 
the Third National Bank, St. Louis. 


Sedalia, Mo., Sept. 26, 1913. 
$50 REWARD. 


member bank Norwood, Missouri, informs 
that has been defrauded cashing worthless 
check drawn the First National Bank Moun- 
tain Grove, Missouri, and bearing forged indorse- 
ment. 

The check was presented woman (name not 
given us) described follows: Age, about 25; height, 
medium; color eyes, blue gray; hair, light; 
complexion, fair; cheeks, naturally artificially rosy; 
face bore few blotches. 

The bank which the check was drawn in- 
forms that this woman has been operating 
similar manner for some time, her operations being 
confined for the most part individuals. 

For the apprehension and conviction this per- 
son the crime charged above, the-Missouri Bank- 
ers’ Association offers reward Fifty Dollars ($50), 
reward remain force for period one year 
from date this notice, and payable according the 
by-laws and rules the Missouri Bankers’ Asso- 
ciation. Arrest and wire this office and the Sheriff 
Wright County, Hartville, Missouri. 

LOST STOLEN. 

Bank Draft No. 2799 for $778.07, dated Novem- 
ber 27, 1912, issued Farmers Bank Braggado- 
cio, Missouri, the Third National Bank St. 
Louis, favor Pemiscot County Bank, Caruthers- 


ville. 
Sedalia, Mo., Sept. 30, 1913. 
DANGER! 


During the last few weeks this office has been lit- 
erally flooded with cases fraud. Crooks have suc- 
ceeded obtaining small various 
schemes; and without reference any case par- 
ticular, are constrained believe that great ma- 
jority the cases referred during that time 
could have been prevented the exercise due 
precaution. 

Banks are danger being defrauded every time 
they cash check draft for stranger without ade- 
quate and genuine indorsement. 

Don’t advance funds “for expense money” other 
purposes, checks drafts left for collection. 


careful dealing with strangers claiming 
your vicinity for the purpose purchasing real estate 


INCLUDING BULLETIN THE AMERICAN 


INSTITUTE BANKING 


they simply “negotiating” have “closed 
the This old and favorite scheme, which 
has been very successful. 

The woods are full crooks and they are re- 
specters banks. 

your guard all the time! 


Washington Bankers’ Association, 
Office the Secretary. 
Tacoma, Wash., Aug. 29, 1913. 


WARNING. 


$10 
notes the First National Banks Kent, Burling- 
ton and Bellingham have made their appearance. 
They are photographic notes, and lack the color 
the original, but have the appearance washed 
though shorter and narrower than the genu- 
ne. 

silver certificates altered represent $10 and 
$20 are circulation Seattle and Spokane. Should 
any offered for deposit, notify Thos. Foster, 
United States Secret Service, Seattle, Lock Box 292; 
telephones: office, Elliott 335; residence, North 689. 

No. man going the name Sam 
Watts, alias Geo. Sims, passed nine forged checks, 
drawn upon the Colfax State Bank, merchants 
Colfax. Description: Age, 30; height, feet 
inches; weight, 170 pounds; light brown hair; light 
complexion; sharp features; build; sandy 
mustache; very deep scar behind right ear; new 
Everwear suitcase, dark brown leather; seven-jewel 
Elgin movement, No. 11949857 hunting case, gold 
filled, No. 2045010; new Hazard shoes. Each check 
was for $33.75. purchased merchandise, taking 
balance change. worked for day and half 
only the harvest fields for the man whose name 
forged. 

No. 284.—One Whitney cashed two forged 
checks Hillyard saloons, July His method 
was become acquainted with railroad men, and 
cash the checks their company. Description: Age, 
40; height, feet inches; weight, 170 180 
pounds; smooth shaven; dark hair; right eye miss- 
ing; wears glass eye covers eye with cloth; wore 
dark soft hat, dark coat, light trousers, when last 
seen. 


worthless checks considerable amounts Kel- 
logg, Idaho. The checks were signed Smith,” 
and drawn the Sheridan National Bank, Sheridan, 
Wyoming. Description: Slim; about feet inches; 
sharp features; nose thin; eyes dark, close together; 
voice squeaky; smooth shaven; wore old brown suit; 
frequent player slot machines; works carpenter. 

No. NOTICE.—Banks, individu- 
als, mercantile firms, etc., have recently been much 
annoyed small check frauds. Amounts varying 
from $25 have been obtained forgery and 
false pretenses. 
scrutinized, and accommodations strangers should 
positively and consistently denied except upon 
adequate indorsement. 

LOST CERTIFICATES DEPOSIT. 


No. 287.—Certificate No. 930, for $400, dated 
April 28, 1918, issued Bank Campbell, Mo., pay- 
able the order Miner. 

Certificate No. 470, for $500, dated April 14, 1913, 
issued New Florence Bank, Mo., payable order 
Niedergerke. 

DEFRAUDED CUSTOMERS MEMBERS. 

No. 288.—Frequently are asked handle cases 
behalf individuals, mercantile firms, hotels, etc., 
that have been defrauded. cannot this, 
obviously outside the province this associa- 
tion take cognizance any cases fraud that 
not affect members directly. your guard. 


Michigan Bankers’ Association, 
Office of-the Secretary. 
Detroit, Mich, August 25, 1913. 


BULLETIN NO. 
WARNING. 


265 


All signatures should closely- 


No. 285—One Smith has passed 
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12th, opened account with currency the sum 
$150 the First Commercial Savings Bank, 
Wyandotte, .Mich., and got check book from the 
bank. The same day got certified check from 
this bank for $25, payable Colton. The 
check was certified Teller Clark. 

August 4th Roberts returned the bank and 
deposited $120 currency, together with the above 
certified check, claiming that did not need 
use the check. August 4th drew $100 cur- 
rency against the account, leaving balance $170, 
which drew out August 18th, promising open 
the account little later. The checks used for the 
closing the account were No. No. and No. 
During the period from July 12th August 4th, 
Roberts had made perfect reproduction the 
rubber stamp used the bank when certified the 

$25 check. With this stamp has used checks 
Chicago the sum $50 each the following 
parties: Marshall Field Co.; Carson, Pirie, Scott 
Co.; Hillmans, The Boston Store. 

Each check was signed Martin, payable 
Colton, all indorsed Colton, River Rouge, 
Mich., and certified Crauson. The checks 
are being numbered 173, 174, 175, 176, 177. All 
these checks except No. 174 were presented August 
the Wyandotte Bank but payment was re- 
used. 

With the rubber certification stamp and the 
blank checks the above bank, Roberts, alias Mar- 
tin, will doubtless defraud others. 

Warn your customers and advise this office 
this party apprehended. 

August 26, 1913. 


WARNING. 


BULLETIN NO. 156. 


Grand Rapids bank recently had returned 
its Ohio correspondent, check purporting drawn 
the Tri-State Nursery Co., Eastman, Treas- 
urer, one Mason for $3.10, drawn Nor- 
walk, Ohio, and cashed private party Allegan, 
Michigan. 

The handwriting this check identical 
the writing checks circulated and throughout 

this state during the past six eight months under 
two three different names, but chiefly those 
some nursery company and about which warnings 
have been sent us. This man issued checks 
several years ago this same bank under the 
title the Harris-Nelson Advertising Co., and 
hope this warning sent our members may possibly 
lead this man’s apprehension. Warn your cus- 
tomers and advise this party caught. 


BULLETIN NO. 159. 


WARNING NO. 


Since issuing our Bulletin No. 155 learn that 

the party operating under the name Rob- 
erts Wyandotte also opened August 4th 
account about the same way with the River Rouge 
Savings Bank the name Colton, closing 
this man’s possession though checks yet have 
been presented for payment. 


WARNING NO. 


During the last week, the Union Trust 
ings Bank Flint has had drawn about six 
checks denominations $10 and $15, one 
Lyon. These checks have been cashed Saginaw, 
Bay City and Petoskey. The bank does not know 
this party, nor has ever had account with it. 

The bank loss know where obtained 
its blank checks, has used large-sized checks, 
which are taken out checkbooks, and which the 
bank very careful give only its customers. 
Warn your customers and advise this office these 
parties are caught. 


Sept. 1913. 


September 12, 1913. 
BULLETIN NO. 161. 
Warning. 


party claiming Sheffield was in- 
troduced leading business man Grand Rapids 


bank for the purpose opening account. The 
first and second deposits were cash—$100 first day 
and $75 three days later, and from time time 
checked out this balance. 

few days later Sheffield deposited check 
for $375 dated August 27th, payable Sheffield, 
signed Jones, Vice-President Camden Paint 
Varnish Co., the Drexel State Bank Chicago, 
and continued draw his account. The check 
was returned “no account.” 

The party answers the description about 
feet inches, weight about 160 pounds, dark com- 
plexion but florid, good looking, well dressed and 
gentlemanly; represented himself the General 
Manager the Camden Paint Varnish Co. 

the lookout for this man and advise this 


BULLETIN No. 162. 


October 1913. 
Warning No. 


party claiming Fargo, agent for 
the Phoenix Nursery Company, Monroe, Mich., has 
been cashing checks the vicinity Belleville and 
Romulus for small amounts, drawn printed checks 
the Monroe State Savings Bank. There such 
nursery firm Monroe. The checks are payable 
the order Fargo, signed Phoenix Nursery Co., 
per C..Cummings, Treasurer. red ink, left-hand 
corner checks, are the words, “Agents Commission 
Pay Check.” Also the name Phoenix Nursery Co. 
and the word Treasurer are same color ink. 
Several checks have been cashed and this party seems 
old one the game getting merchants 
town cash checks for him. From the handwriting 
evident two parties are operating together. 

Fargo answers the description about 
years, 140 pounds, feet inches tall. 

the lookout for him and notify 
apprehended. 


Warning No. 


Please take notice that September 24th Sav- 
ings Certificate Deposit Number 5105, issued 
Farmers’ and Merchants’ State Bank, Lakeview, Mich., 
Stevens for $1,006.41, was stolen lost from 
his pocket when taking the interurban car from De- 
troit Plymouth. Payment has been stopped the 
same. Stevens had not signed the certificate. 


Nebraska Bankers’ Association, 
Office the Secretary. 
Omaha, September 16, 1913. 
WARNING. 

Some man drawing checks the “First Na- 
tional Bank which does not exist. Signs 
“Jas. Amounts are small. 
passing them Kansas and Missouri, but may work 
into Nebraska. Watch for such checks. 

WARNING. 
are warned the Missouri that 


has obtained fraudulent possession C/D 


the Citizens’ Bank Marshfield, Mo., No. 11,498 for 
$2,000, favor Thomas McCoy. 

claimed was looking for real estate invest- 
ments. 

THAT TYPE SWINDLER USUALLY JUMPS 
FROM STATE STATE, NEBRASKA MAY 
HEAR FROM HIM NEXT. 

Described small, slender, delicate appearing, 
years, shabbily dressed, long yellow mus- 
ache. 


LOST STOLEN. 


C/D, Live Stock National Bank, South Omaha; 
7/3/13; $500; favor Laveck. 

C/D, Stock Yards National Bank, South Omaha; 
No. 2296; $500; favor Laveck. 

C/D, Stock Yards National Bank, South Omaha; 
No. $550; favor Laveck. 

Seven C/D’s Stockmen’s Bank, Seneca, Neb., 
No. 10, No. 11, No. 14, No. 19, No. 21, No. 22, No. 23; 
for $18.50, $13.50, $11.00, $53.00, $100, $30, $60; 
payable Mervin, Paul Juineta Johnson. 

C/D, Citizens’ State Bank Wahoo, Neb., No. 
8398; favor George Jackson; $1,300; dated 9/2/13. 


266 


4 
q 
d 


BILLS LADING. 


June, 1908, after protracted hearings attended 
representatives shippers, carriers and bankers, 
the Interstate Commerce Commission recom- 
mended uniform bill lading two forms, 
Order and Straight, which has since been adopted quite 
generally the Eastern and Western, but not the 
Southern carriers. other words, carriers what 
technically known Official Classification Territory 
and Western Classification Territory have adopted 
the uniform bill but carriers Southern Classifica- 
tion Territory have not done so; they have used 
large extent what known the Revised Standard 
Order Bill Lading, some the conditions which 
are different from the uniform bill. 

There has been some complaint shippers that 
certain conditions the uniform bill were not sat- 
isfactory and there has also been desire the 
part the Interstate Commerce Commission pro- 
vide, possible, uniform bill that would ac- 
ceptable carriers and shippers all over the coun- 
try. this end, after previous notice, the Interstate 
Commerce Commission gave largely attended hear- 
ing Washington September 15th and 16th 
receive suggestions from the railroad, shipping and 
other interests the necessity desirability 
making any changes the Uniform Bill Lading 
which was recommended the Commission 1908. 

General Counsel attended these hearings rep- 
resentative the Committee Bills Lading 
the American Bankers Association. The hearings 
occupied two full days. the first day changes 
certain conditions the back the bill were dis- 
cussed, being matters more direct concern between 
the shipper and carrier which the banker primarily 
not interested. But the second day representa- 
tives Southern railroad interests urged upon the 
Commission the incorporation the face the uni- 
form order bill clause which now contained 
the Revised Standard order bill follows: “This bill 
far may required carry out the promise 
the carrier made the following surrender clause 
and enforceable provided Section this 
bill lading according its original tenor and 
effect.” such provision contained the uni- 
form bill and the insertion such clause was op- 
posed General Counsel, the main points his 
argument being that (1) negotiability should regu- 
lated law and not contract; (2) the proposed 
clause would restrict negotiability protecting the 
bank other assignee for value only case the 
goods were delivered without taking the bill and 
making the bill merely assignable all other re- 
spects, the assignee would take greater rights than 
the assignor and banks would deprived the pro- 
tection they now have enforcing the bill with su- 
perior rights attaching creditor the shipper 
and enforcing the bill many states against the 
carrier, although signed the agent without receipt 
goods. was argued that custom and law have 
made the Order bill lading more than assignable— 
has been made negotiable many respects—and 
the negotiability the bill thus restricted 
will deprive its utility instrument credit. 
very unlikely that the Commerce Com- 
will make any such change the Uniform 

ill. 


TAX BILL. 


the time this writing the Tariff bill with 
Income Tax feature has been agreed upon 

Senate and House conferees, and there 

possibility further change therein upon 
the matters which the bankers are especially 
ested. 
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During the progress this bill through House 
and Senate, General Counsel has represented the Fed- 
eral Legislative Committee the American Bankers 
Association and has endeavored procure such 
changes the Income Tax provisions the bill 
were desirable from the banking standpoint. Space 
will not taken make detailed statement the 
various propositions advanced and action taken this 
regard. the JOURNAL for June, 1913 (page 17), 
was printed the full text brief presented the 
Committee Finance the United States Senate, 
supplementing argument made before that Com- 
mittee, which the objections certain features 
the bill were pointed out and reasons given for sug- 
gested changes. The Income Tax bill finally 
agreed upon has been changed since its original in- 
troduction with reference two points urged be- 
half the bankers, namely: (1) exempts mutual 
savings banks from the income tax—these institu- 
tions not being exempted the bill first intro- 
duced—and (2) the provision requiring persons and 
corporations having control payment fixed 
determinable annual income individuals deduct 
and withhold the tax from fixed annual “income de- 
rived from interest upon bonds, mortgages other 
indebtedness corporations whether payable 
annually longer shorter periods, although 
such interest does not amount has been 
changed substituting the word “obligations” for 
corporations. was feared that 
this provision originally stood would require banks 
deduct and withhold the income tax from interest 
paid deposits, bank deposit indebtedness 
corporation. The above quoted provision was 
also deemed impracticable and imposing hard- 
ship upon banks their relation agents for col- 
lection and payment the hundreds millions 
dollars interest coupons every year and changes 
were urged the bill this respect remove these 
seemingly impracticable burdens. The character 
the suggested changes fully outlined the printed 
brief. But the bill finally agreed upon has made 
change this regard and still provides seem- 
ingly impracticable duties upon banks and others 
who collect and pay interest coupons, unless the 
matter can straightened out and simplified regu- 
the Internal Revenue office after the bill 
passed. 


THE UNIFORM STOCK TRANSFER ACT. 


1906 the Commissioners Uniform State Laws 
employed Professor Samuel Williston, Harvard 
Law School, prepare draft act make 
uniform the law transfer title shares 

stock corporations. Three tentative drafts were 
prepared and considered successive annual con- 
ferences and finally 1909 the final draft was ap- 
proved and recommended the Legislatures the 
various states for passage. Since then the Uniform 
Stock Transfer Act, technically known, has 
been passed seven states follows: 


1910 Louisiana. 
Maryland. 
Massachusetts. 
1911 Ohio. 
Pennsylvania. 
1912 Rhode Island. 
1913 Michigan. 


Heretofore the Uniform Stock Transfer Act has 
not been included the measures recommended 
the American Bankers Association, but the com- 
ing Convention understood the Law Committee 


-will suggest that this act recommended the 


Association, which will enable the same active cam- 
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paign made its behalf case other 
recommended legislation. 

The Uniform Stock Transfer Act provides full 
negotiability for certificates stock, and where 
certificate indorsed blank and lost stolen, 
bona fide transferee the thief finder pro- 
tected. This goes beyond existing law. Under this 
act, also, transfer shares the books the cor- 
poration not necessary protect pledgee the 
stock. the present time this probably the law 
two-thirds the states the country, but 
least one-third the states transfer the books 
the corporation necessary protect the pledgee. 


COLUMBUS DAY, 1913, NEW YORK AND NEW 
JERSE 


CTOBER TWELFTH, which legal holiday 
New Jersey, New York, and number other 
states, falls this year Sunday, but the 
state New Jersey, differing from New York, 

will not safe for banks regard the Monday 
following legal holiday. The New Jersey holiday 
statute consists two sections, the first enumerating 
certain days legal holidays and the second section 
provides that whenever the first day January and 
other days therein specified fall Sunday, the Mon- 
day next following shall deemed holiday. ap- 
pears that three years ago when the holiday statute 
amended making October twelfth addi- 
tional holiday, the words “the twelfth day Oc- 
tober known Columbus Day” were inserted the 
first section the New Jersey Holiday but 
were inadvertently omitted from the second section. 
Consequently, while October twelfth made legal 
holiday New Jersey there provision this 
particular holiday that when falls upon Sunday, the 
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following Monday shall holiday. view this 
the New Jersey bankers have been advised their 
Counsel that Monday, October 13th, this year will 
not legal holiday that state. 


The report this condition affairs New 
Jersey led many New York bankers fear that the 
same condition applied New York State and 
number inquiries have been received the office 
the General Counsel whether Monday, Oc- 
tober 13th legal holiday New York. Banks, 
sending out their notices notes falling due 
October 12th, wanted certain that October 14th, 
and not the 13th, would the proper day for pay- 
ment. far the situation New York con- 
cerned bankers have been advised that Monday, Oc- 
tober 13th, legal holiday beyond question. The 
New York statute this point quite brief and 
specific, and follows: 


Section (Statutory Construction Law) Holi- 
days; half-holiday.—The term includes the following 
days each year: the first day January, known 
New Year’s day; the twelfth day February, 
known Lincoln’s birthday; the twenty-second day 
February, known Washington’s birthday; the 
thirtieth day May, known Memorial day; the 
fourth day July, known Independence day; the 
first Monday September, known Labor day; the 
twelfth day October, known Columbus day, and 
the twenty-fifth day December, known Christ- 
mas day, and either such days Sunday, the 
next day thereafter; each general election day and 
each day appointed the President the United 
States the governor this state day 
general thanksgiving, general fasting and prayer, 
other general religious observances. The term half 
holiday includes the period from noon midnight 
each Saturday, which not holiday. 


OPINIONS GENERAL COUNSEL. 
Summary Questions Received and Opinions Rendered Members the Association. 


RETURN CANCELLED VOUCHERS. 


Opinion that mailing statement with cancelled 
vouchers depositor without first obtaining re- 
ceipt therefor, unsafe. 


From Oregon.—This bank recently changed 
from the method balancing depositors’ pass- 
books the statement system. The pass-book, 
when desired, issued us, but when is- 
sued used only for the purpose entering 
receipt deposits. Since adopting this method, 
the question has arisen our minds 
whether not this bank fully protected 
when balanced pass-books. When state- 
ment issued make the notation “S” 
(for statement), together with the date, immedi- 
ately following the amount balance our 
ledger. 

Now, case the depositor should deny the 
receipt the statement and cancelled vouchers, 
would the notation our ledger taken suf- 
ficient evidence the return the cancelled 
vouchers our part? Also, would the debit en- 
tries our books good evidence toward prov- 
ing payment this bank for the depositor? 
course, with each statement mail blank ac- 
knowledging receipt the statement showing 
such and such balance that date, which 
blank request the depositor sign and re- 
turn us. Such very small per cent. these 
receipts are returned us, however, that 
would entail excessive amount bookkeeping 
request from those depositors failing comply 
with our first. The statement system highly 
desirable, but wish make also safe 
method. Would any safeguard have our 


pass-books contain clause that said book was. 


used only for the receipt deposits? Your 


opinion this matter will greatly valued 
this bank. 


According understanding, under the pass- 
book system (the old system) the pass-book pre- 
sented the bank, the total cancelled vouchers 
and balance entered therein and the balanced pass- 
book and cancelled vouchers receipted for the bank 
the depositor his agent the time delivery. 

Under the statement system (the new system) 
the pass-book simply used for the entry deposits 
and the cancelled vouchers with list the amounts 
thereof showing total and balance are returned the 
depositor without any entry the pass-book, the 
depositor receipting for same. the case the 
bank making this inquiry, instead the bank holding 
statement and vouchers the bank until they are 
called for and receipt given, the same are mailed 
the depositor with request for receipt which not 
forthcoming except small percentage cases. 

Before discussing the questions raised the in- 
quiry, the member bank making 
“whether would not practicable have the 
depositor his agent receipt for the statement and 
vouchers the bank the time delivery the 
same would the pass-book was balanced 
and returned”; which reply was made: “As the 
practicability having the depositor his agent 
receipt for the statement and vouchers the bank 
the time delivery, hardly believe this would 
practicable the majority cases would 
impossible get the depositor call for the state- 
ment promptly when was issued, which would elim- 
inate one the desirable features the statement 
system, that balancing each regular 
intervals.” 

bank part with its cancelled vouchers mail 
before obtaining receipt therefor from the cepos- 
itor; and that this danger would not 
notation its ledger the date the 
statement and returning the vouchers 
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following the balance, nor the fact that the debit 
entries the bank’s books indicate payment cer- 
tain amounts chargeable against the depositor. All 
the above would, course, evidence having cer- 
tain weight but not sufficient evidence protect the 
bank all cases. 

Suppose, for example, dishonest depositor should 

designedly draw cash check form outside 
his regular check-book, and when 
voucher was returned him mail should destroy 
and deny had ever drawn such check. The 
evidence the bank’s books would that had paid 
this amount and prima facie the depositor’s order 
had been charged his account; but there would 
testimony based personal memory knowl- 
edge this effect and all the evidence the bank could 
produce would very likely outweighed the posi- 
tive testimony the depositor that had never 
drawn such check, fortified perhaps the produc- 
tion his check-book showing regular series 
check stubs consecutively numbered and dated, cov- 
ering the period which the disputed check was paid, 
among which such check appeared. The bank’s 
evidence might sufficient establish that had 
paid such amount upon some one’s order, but the 
charging the particular depositor’s account might 
have been the result mistake, and obvious 
that such entry, not backed the cancelled check 
itself any evidence its existence, would make 
very poor case for the bank against the positive testi- 
mony the depositor that had never drawn such 
would seem therefore that system would 
safe under which the bank parts with its cancelled 
vouchers before obtaining from the depositor re- 
ceipt therefor. The depositor has right ultimate 
possession his paid checks; but the bank has 
temporary right possession evidence that has 
made the payments called for thereby, until the de- 
positor’s receipt therefor makes such possession 
longer necessary. course, after the depositor re- 
ceipts for stated number vouchers for stated 
amounts, open him show that certain 
them are forged altered and not his orders; but 
this case the cancelled vouchers are still existence 
the acknowledged possession the depositor and 
available evidence the bank prove the pay- 
ments, whether not can maintain their genuine- 
ness. 

quote the following from Morse Banks (4th 
Ed. Vol. §460) the ultimate and temporary right 
possession paid checks, which based author- 
ity and probably the most succinct and compre- 
hensive statement the law the subject exist- 
ence: 

“When the bank has paid the check depositor, 
voucher for the payment, and such possession 
prima facie evidence payment accordance’ with 
the terms the check. But this right possession 
not absolute and valid against all parties. 
rather right demand and take the check from 
the holder, than strict right possess the same. 
the custom with most banks, whenever the de- 
sends his book balanced, return 
him with all the checks received and paid the 
date the balancing. obligation this might 
perhaps inferred most cases from the usage 
business and the prior course dealing between the 
bank and the depositor. For probable that the 
habit almost universal, and one which may 
properly adduced evidence. (In the matter 
Brown, Story, 502, 519.) But further than this, 
there ground for holding that also duty 
the bank common law return his paid checks 
the depositor. considered have the bet- 
ter right them, for they are regarded his evi- 
dence payment his debt the payee named 
them. The bank said hold them only his 
agent. (Regina Watts, Den. [Crown C.] 14; Bur- 
ton Payne, Car. 520; Partridge Coates, 
Ry. Mood. 153). But the same time, there 
seems authority well reason for saying, 
that the general right property the drawer, 
yet qualified right property, may more 
properly called temporary right possession, 
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exists the bank. paid check can only the 
subject any value whatsoever for the purpose 
serving item evidence. this capacity 
has double purpose subserve. proof that the 
drawer has paid his indebtedness the payee, but 
likewise proof that the bank has paid the sum 
named account the drawer. the drawer 
entitled claim perpetual possession protect 
him against the danger suit the payee, the 
bank, before giving the drawer, entitled his 
acknowledgment, express implied, that has right- 
fully paid that amount out his credit deposit. 
For this reason, the return the check usually 
contemporaneous with the balancing the book; that 
say, with the statement account rendered 
the customer charging him with this item. Be- 
fore the drawer can enforce delivery the check 
himself the bank, ought required, his 
acknowledgment the bank’s payment, render the 
check longer essential the bank its only evi- 
dence that payment.” 

The above was written time when the system 
balancing and returning pass-books with vouchers 
was more generally vogue; init there mention 
the newer so-called statement system. 

For the reasons above given, think that any 
bank which adopts the statement system above de- 
scribed would unsafe mailing otherwise part- 
ing with possession the cancelled vouchers before 
obtains receipt therefor; nor view the 
method one the large banks New 
which familiar (and probably the method 
quite universal) does this seem impracticable. the 
case this bank made every month 
and notice mailed the depositor call and re- 
ceipt for same with cancelled vouchers. this no- 
tice disregarded, the statements and vouchers are 
kept file and when the next month’s statement 
made, another notice mailed. case repeated 
disregard such monthly notices and accumula- 
tion cancelled vouchers the bank, more per- 
emptory communication forwarded the depositor 
which generally results his signing and causing 
delivered the bank the necessary receipt, but 
case are the cancelled vouchers delivered without 
receipt therefor satisfactory the bank. would 
seem that such system would practicable every- 
where, but, not, then some system might devised 
whereby the statement without the cancelled vouch- 
ers could mailed the depositor, and upon his 
signing and mailing the bank properly worded 
receipt acknowledging the payment the bank out 
his account the items the statement rendered, 
the vouchers themselves could forwarded. 


CERTIFICATION CHECK USE LET- 
TERS “O. K.” 


Opinion that “O. K.” placed check with signature 
equally “good” were written, and placed 
upon overdraft, contrary provisions the 
National Bank Act, would subject officer crim- 
inal penalty. 


From would like know there 
has ever been any distinction made between 
K.’d check and certified check, the pen- 
alty under the National Bank Act. The reason 
ask this question that had discussion 
our bank over this matter. Some claim there 
would penalty for K.’d check when 
man’s account overdrawn, but there would 
penalty the check certified and others con- 
tended that the penalty would the same for 
one the other. 


Section 5208 the Revised Statutes makes 
unlawful for any officer, clerk agent national 
bank certify check drawn upon the bank unless 
the drawer has deposit with the bank the time 
the check certified amount money equal 
amount specified the check. Section the Act 
July 12, 1882, provides that any officer who shall 
wilfully violate the provisions Section 5208 who 
shall certify checks before the amount thereof shall 
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have been regularly entered the credit the dealer 
upon the books” the bank shall criminally liable. 

opinion that the writing “O. K.” upon 
check, accompanied the signature officer 
other form certification, and that whenever this 
done contrary the provisions the statute, the 


officer equally amenable certified the check 


any other form words. 

the JOURNAL the Association for April, 1911 
(Vol. III, page 587), published opinion based 
quite full examination authorities the effect 
that the letters “O. K.” placed check over the 
signature Vice President drawee bank con- 
stituted a certification provided that officer had the 
authority to certify, and that where a check was so 
certified without funds, the bank would liable 
holder for value. 

While there appear decisions holding 
totidem verbis that “O. K.” equivalent certifi- 
cation check, the cited former opinion 
indicated that these letters placed other documents 
instruments had the same meaning “all right” 
“all correct,” therefore reasonable conclude 
that they are tantamount the word “good” 
which has been held when written check, that 
it is a sufficient certification. 

There is a decision by a Canadian court not no- 
ticed in my former opinion, which will be here con- 
sidered. In Commercial Bank v. Fleming, 14 New 
Bruns. 36, action bill exchange, the de- 
fendant claimed to set off the amount of a check pay- 
able to “bearer,” drawn by one L. upon the plaintiff 
bank several years previously, upon which the bank’s 
cashier had written the initials his name. 1867 
L., the drawer, gave the check initialed G., who 
kept: until few days before the trial the cause 
(1871), and then gave defendant. was held 
that the check could treated inland 
bill exchange, the initialing did not operate 
acceptance within the statute; (2d) That even 
the initialing the check could operate agree- 
ment the plaintiffs pay the amount L., was 
only chose action which the defendant could not 
avail himself this suit. 

the course the opinion the court said: “Again 
could mere mark, such this, treated this 
province acceptance? check can ac- 
cepted all, can only its character 
inland bill exchange; and, treating such, would 
not the 4th sec. cap. 116 the Rev. Stat. apply, 
which enacts that ‘no acceptance any inland bill 
exchange shall sufficient charge any person, 
unless writing such bill, one part thereof, 
there more than one?’ Should not the writing 
such itself evidences consent comply with 
the request the drawer? and will anything short 
this constitute acceptance under 
Without parol evidence explain the letters ‘G. 
what meaning could possibly attributed them? 
And was not clearly the intention the Legislature 
prevent acceptance inland bills exchange being 
proved parol? any rate, the absence any 
general usage custom recognizing such letters 
amounting general acceptance, promise pay 
the check when presented, how can give that 
effect 

this case, where statute requires that ac- 
ceptance must writing—and our Negotiable In- 
struments Act similarly requires that “an acceptance 
must writing and signed the drawee,” and 
also provides that “where check certified the 
bank which drawn the certification equiva- 
lent court holds that the mere 
initials the cashier are not sufficient acceptance 

they not sufficiently evidence consent com- 
ply with the request the drawer.” But this case 
the mere initials the cashier were written and noth- 
ing more indicate their significance, and the case 
different from one where the cashier places “O. K.” 
over his signature, those words provide clear in- 
dication that the check all right correctly drawn; 
other words that the check good and will paid 
the hank. 

view the fact that the word “good” over the 
signature bank officer has been held sufficient 
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seems most likely that the courts would hold that the 
letters “O. K.” signed certifying officer would 
equally certification. 


MARRIED WOMAN SURETY MINNESOTA. 


Has capacity bind herself surety upon note 
another, and her property liable for her debts 
the same unmarried. 


From Minnesota.—In case where wife 
owns acres land, she having the deed her 
name, can we force collection of a note which she 
has security with another party? 
this caseethe husband has title to 160 acres of land 
which she, course, has the usual interest. 
view these facts there any reason why 
cannot make her pay the note which she signed 
security? 


think the acres land owned the wife can 
subjected the payment her debt incurred 
surety on a note of another person. 

The Minnesotagstatute provides follows: “Every 
married woman bound her contracts and re- 
sponsible for her torts, and her property shall liable 
for her debts and torts the same extent un- 
married. She may make any contract which she 
could make unmarried, and shall bound thereby, 
except that every conveyance and contract for the sale 
of her real estate or any interest therein, shall be sub- 
ject and governed the provisions section 3335, 
Revised Laws, 1905, and acts amendatory thereof.” 
Rev. Laws Minn. (Suppl. 1909), Chap. 72, Sec. 3607. 

Section 3335, Rev. Laws 1905, follows: 
husband and wife, their joint deed, may convey the 
real estate either. The husband, his separate 
deed, may convey any real estate owned him, ex- 
cept the homestead, subject the rights his wife 
therein; and the wife, her separate deed, may 
convey any real estate owned her, except the 
homestead, subject the rights her husband there- 
in; and either husband wife may separate 
conveyance relinquish his her rights the real 
estate conveyed the other. Subject the fore- 
going provisions, either husband wife may sep- 
arately appoint attorney sell convey any real 


owned such husband wife, join any 


conveyance made for the other. The minority 
the wife shall not invalidate any conveyance ex- 
ecuted her.” 

Northwestern Mut. Life Ins. Co. Allis, 
Minn. 337, was held that under the section the 
code providing that “any married woman shall 
capable of making any contract, either by parol or 
under seal, which she might make unmarried, and 
shall bound thereby,” married woman can make 
valid contract guaranty suretyship. 

Under the above seen the Supreme Court 
Minnesota has held that married woman may 
bind herself upon contract suretyship; and the 
statute provides that her property shall liable 
for her debts the same extent unmarried. 


MARRIED WOMAN SURETY MISSOURI. 


ower make 
ind herself 


Missouri married woman has 
contracts her own name and 
surety upon her husband’s note. 


From Missouri—A married woman this 
owns stationery store and carries ac- 
count this bank her own name. case 
she desires borrow money from 
would her individual note binding upon her? 
case loan made her husband upon 
his note, signed her surety, would she 
have power bind herself? 


The Missouri statute provides that married 
woman “shall deemed feme sole far 
enable her carry and transact business her 
own account, contract and contracted with, 
sue and sued,” etc. Rev. Stat. 1889, sec. 6864. 

Brown Dressler, 125 Mo. 589, the court, 
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construing the above statute, said: “The power 
contract here given broad that feme 
sole—not limited any particular class contracts, 
confined any species property.” 

McCorkle Goldsmith, Mo. App. 475, the 
St. Louis Court Appeals said: ‘‘The intention the 
was confer upon married woman the 
absolute freedom contract all the world, ex- 
cept her husband.” 

Grandy Campbell, Mo. App. 502, was 
held that married woman bound her contract 
as surety for her husband, and an extension of time 
the husband sufficient consideration for such 
contract. 


PAYMENT FORGED 


Drawee who pays forged checks 
cashed them for strangers without identification 
cannot charge drawer’s account—Right re- 
covery from banks whom paid considered with 
reference decisions Illinois. 


From would like information 
regard the following case: customer ours 
lost had stolen from his office several checks, 
which were not signed. All of these checks, six 
number, were paid different banks outside. 
All them were dated June 28th. They came 
into our bank and were paid June 30th. Our 
customer had his book balanced August and 
the checks returned him. September 10th 
reported that the checks were forged and returned 
the checks us. sent the same back the 
outside banks who cashed them and they refused 
make them good. would like know 
this case, who would the loser these checks. 
Comparing signatures would almost impos- 
sible tell the difference between the correct sig- 
nature and the forgery. The checks were stolen 
former employee the office our customer. 
Outside banks cashed these checks without iden- 
tification. They not know from whom they 
got them. 


bank which pays forged check cannot charge 
the same its customer’s account unless the cus- 
tomer some way estopped. this case the 
forged checks were returned vouchers August 
and forty days later the customer reported the for- 
geries and returned the checks. depositor under 
obligation examine his pass-book and returned 
vouchers and report forgeries within reasonable 
time; but whether not forty days would un- 
reasonably long case where the bank had paid 
subsequent forged checks, which earlier notice would 
have prevented—and has never yet been held— 
quite sure that the present case where the 
forged checks were all paid once that the de- 
positor’s right reject them forgeries forty days 
after receiving them from the bank would exist. 
These checks, therefore, are not chargeable your 
account, and the question between your 
bank and the banks which cashed the checks, 
which the loser. 

The general rule dating from the decision the 
year 1762, English court Price Neal, 
Burrows, 1354, that encumbent upon the 
satisfied that the signature the 
check which the drawer’s name has been forged 
bound the act and cannot recover the money 
paid. This rule has been adopted the courts 
number states, but some has been quali- 
fied permit the drawee recover money 
paid where the holder receiving payment was himself 
guilty negligence acquiring the check, and 
again where the facts show the holder will 
worse position compelled refund than before 
received the payment. 

There have been two decisions the Supreme 
Court Illinois upon this subject, both which 
cases exceptions have been established the gen- 
eral rule and the drawee held entitled recover. 

Bank Ricker, Ill. 439, was held that 
the general rule that the drawee bound and cannot 
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recover money paid forged signature drawer 
has its exceptional case. that case the holder 
before receiving payment had knowledge facts 
giving ground for belief that the check might 
spurious, which was not imparted the drawee. The 
forgery was discovered and holder notified within 
few hours after payment. The forger had fled before 
the check was presented, and the money was repaid 
the holder would have been worse off than before. 
The drawee was awarded recovery. 

First National Bank Northwestern Nat. 
Bank, 152 Ill. 296 (1894), check which drawer’s 
signature and payee’s indorsement were both forged, 
was paid drawee collecting bank which in- 
dorsed check. was held the drawee could recover. 
While the drawee was estopped deny the drawer’s 
signature, the estoppel binds the holder well; 
both, the signature must deemed genuine. But 
the drawee was not estopped deny the genuineness 
the payee’s indorsement which the subsequent in- 
dorser warrants; and where the drawee pays check 
indorser who derives title through prior forged 
indorsement, may recover back the money 
demand made within reasonable time after the 
forgery discovered. 

Taking the facts your case the light 
these cases, the forged checks were made payable 
to order and bore indorsements which were also 
forged, the decision the case last cited would seem 
apply and entitle your bank drawee re- 
cover. But you not state whether the checks 
were payable order; they may have been drawn 
payable cash bearer. Even that event the 
decision your Supreme Court Bank Ricker 
might have application and your bank held entitled 
recover the ground that when these various 
banks cashed the checks they met with their loss 
and would worse position compelled 
refund than before receiving payment. has also 
been held some states that the taking check 
from stranger without identification act 
negligence which gives the drawee subsequently pay- 
ing the check right recovery. 

There provision the Negotiable Instru- 
ments Act that the acceptor accepting admits the 
existence the drawer and the genuineness his 
signature, and the courts some states have held 
that this provision was intended adopt 
the law declared Price Neal and deny recov- 
ery the drawee who pays forged check, even 
where the position the holder receiving payment 
has not changed any respect. But this view has 
been denied the courts least one state and 
the question has never come 

While the law this subject uncertain 
view conflicting decisions the courts think, 
the light the Illinois cases cited, your bank 
would have fair chance recovering the money 
paid the forged checks, although course the 
Supreme Court Illinois, the court last resort, 
might follow the view taken number other 
courts that under the Negotiable Instruments Act 
the bank absolutely bound and concluded, and 
having once paid forged check bona fide 
holder, the payment final and not recoverable. 
The case one upon which the law its present 
condition uncertain, and cannot positively 
said either that the drawee paying the checks 
the banks cashing them must lose. This question 
can only settled positively the courts 


FORGERY PAYEE’S INDORSEMENT 
CHEC 


Where check which payee’s indorsement forged 
cashed merchant, deposited bank and 
collected drawee, latter cannot charge pay- 
ment drawer, but has right recovery from 
bank receiving payment which, turn, has 
recourse upon merchant. 


From Oklahoma.—John Jones issued check 
Sam Smith, Order, but the check was lost 
and never reached Sam Smith. unknown 
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party found this check and forged the indorse- 
ment of Sam Smith’s name and cashed it at a 
grocery store. The groceryman deposited this 
check his bank, and this bank turn cleared 
‘it the bank which was drawn. The 
bank which was drawn paid the check and 
charged the maker’s account. The signature 
the maker was regular, but the indorsement 
the payee was forgery. Who out the 
money this check? Can the maker this 
check compel the bank credit the amount 
this check back his account? Can the latter 
bank turn this check back the bank which 
cleared them after they have accepted 
and charged the maker’s account, several 
days’ time having elapsed before the forged in- 
dorsement was detected? Can the bank which 
took this check from the groceryman charge 
back the groceryman’s account? When one 
bank clears check another bank and the 
indorsement stamp reads “prior indorsements 
does the bank which cleared the 
check really guarantee all the indorsements? 
Can the bank which the check drawn come 
back the bank which cleared the check 
them after they have accepted develops 
that the indorsement forgery? 


The groceryman who cashed this check the 
forged indorsement the payee’s name will the 
ultimate loser this case. 

Where bank upon which check drawn 
pays upon forgery the indorsement the 
payee indorsee, cannot charge the amount 
the drawer the payment has not been authorized 
him. This has been held numerous 
See, for example, Russell First Nat. Bank, 
So. (Ala.) 868; Jordan Marsh Co. National Shaw- 
was held that according the methods 
doing business through clearing house the bank 
guaranty the indorsement the payee’s name 
another responsible bank, such guaranty does not 
affect the duty the payor bank its depositor 
see that the payee’s indorsement genuine. 

Where the drawee has paid check one who 
the bank may recover the money back from him. 
Wellington Nat. Bank Robbins, Kan. 748; Sec- 
ond Nat. Bank Guarantee Trust and Safe Deposit 
Co., 206 Pa. 616. 

The above authorities, and there are numerous 
others the same effect, indicate that the case 
you submit, the drawee bank cannot charge the 
money paid the drawer’s account but has right 
recovery from the bank whom paid the 
check—the elapsing several days before the forged 
indorsement was detected would not 
right—and the bank which received payment the 
check would turn have recourse upon its de- 
positor, the groceryman, for money credited upon 
check which the latter had title. other 
words, has the right charge the check back 
the groceryman’s account and the latter the 
loser. 


NOTE GIVEN RENEWAL. 


Where new note given renewal old, and latter 
retained, weight authority effect that 
old note not extinguished unless intention 
accept new note satisfaction and discharge 
first. 


From Pennsylvania.—A, and have note 
bank and maturity, account sickness 
some other unavoidable circumstance, can- 
not sign, but not wishing carry the note 
overdue paper, and sign new note, and the 
bank, instead cutting old note and handing ‘it 
back makers, pin same new note uncut, be- 
lieving thereby that C’s obligation would con- 
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tinue, virtue old note still possession 
the bank, until (C) would able affix sig- 
nature new note. During the interim, the 
event his death, would C’s estate 
legally bound? Remembering that the old note 
was charged off and taken from the books the 
bank and the new note substituted. 


Where new bill note given renewal 
another bill note, and the original retained, the 
new bill note operates only suspension the 
debt evidenced the original, and not satisfac- 
tion until paid, according the weight au- 
thority. Kendrick Lomax, Cromp. 405; 
Bishop Rowe, Maule 362; Cumber Wayne, 
Stra. 462; Woods Woods, 127 Mass. 141; Kim- 
berly’s App. [Pa.] Cent. 460; McGuire Gadeby, 
Cal. 234, where the court said: “On this subject 
take the law settled, that, order make 
one instrument extinguishment another, the 
latter must higher dignity than the former, 
must put the plaintiff better condition, 
neither which the case these notes, all pre- 
cisely the same tenor, and not sealed; nor the 
latter place the plaintiff better condition than 
the former. They benefit the defendant, indeed, 
giving him further day payment, which did 
not avail himself of, and cannot now turn that favor 
the prejudice the plaintiff, who did not sue 
until three months after the most remote payment 
was have been made”; Hart Boller, Serg. 
[Pa.] 162, where was held that the general 
rule is, that person indebted another 
note gives him new note for the same sum, without 
new consideration, shall not deemed satis- 
faction the first, unless accepted; but whether 
accepted, matter fact for the jury, and 
error for the court take the question from the 
jury, and decide matter law; East River 
Bank Butterworth, Barb. [N. Y.] 476; Greg- 
ory Thomas, Wend. [N. Y.] 17; Moses Price, 
Gratt. [Va.] 556. Parte Barclay, Ves. 597, 
the new bills were given “in lieu” the originals, 
but the latter being left with the plaintiff, was 
held could sue upon them. 

But there are cases which held that the 
Nichol Bate, 
Yerg. [Tenn.] 429; Hill Bostick, Humphr. 
410; and see Slaymaker Gundacher, 
Serg. [Pa.] 75, 83, where the court said, inter 
alia: “When director who has once been 
note, suffered withdraw himself, and the notes 
are renewed from time time for considerable 
period, without any intimation him that held 
responsible, much may said favor his dis- 
charge. There would great reason such case 
suppose that there was understanding that the 
parties the new note were take the responsibil- 
ity upon themselves, and look the funds the 
company for indemnification. the contrary, where 
his indorsement omitted accident, (such his 
not happening present when the new note 
drawn), and told that responsible for 
his proportion, not see what principle 
can escape.” Also Phoenix Ins. Co. Church, 
226, the court, Andrews, J., said obiter: 
“It may well be, that common understanding and 
usage, when note discounted bank take 
prior note held the bank against the party 
procuring the discount and the avails are credited 
tinguishment the prior note, although may not 
have been actually surrendered.” 

view the above authorities, would seem 
that “C,” his estate the event his death, could 
held the original note; although the “that 
the old note was charged off and taken from the 
books the bank and the new note substituted,” 
might well make the question the intention the 
bank its disposition the old note one fact 


for the jury. 
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DEPOSIT CREDIT AGENT.” 


Where bank carries deposit the credit 
Agent” for certain heirs, opinion that upon death 
his agency revoked and deposit pay- 
able A’s principals and not his adminis- 
trator—Rule different where deposit name 
trustee for B,” which case may 
paid administrator except where changed 
statute. 


From New Jersey.—We would thank you 
advise the proper course pursue 
the following case: have been carrying 
account for some length time with gen- 
tleman who has recently died. also carried 
account “Agent” for heirs another es- 
tate distributing dividends, etc. This gen- 
tleman has left estate his own and his 
son has already administered for same, but the 
question want advised upon how 
and whom should release this “Agent” 
account. will thank you for the courtesy 
reply with full instruction for disposing 
this matter. 


This raises the interesting question whether 
bank, carrying account the credit de- 
positor “agent” for certain heirs should, the 
death the depositor, account for the deposit 
his administrator directly the principals for 
whom the depositor carried the account. 

The general rule that agency calls for per- 
sonal service ipso facto revoked the death 
the agent. Ordinarily his duties cannot per- 
formed his personal representatives. Ryder 
Johnston (Ala. 1907), So. 181; Mills Union Cent. 
Ins. Co., 327; Merrick’s Estate, Watts 
(Pa.) 402, holding that upon the death 
agent, money due for goods sold the agent for 
his principal, should paid the principal and 
not the administrators such agent; Whitecomb 
Jacob, Salk; Burdett Willett, Vern. 638. 


Tyson George’s Creek, etc., Iron Co. (Md. 
1911), Atl. 41, was hown that decedent “M. R.” 
had account with the Coal and Iron Co. showing 
that the company had issued certificate for 350 
shares its stock favor “M. R., Agent,” and 
pel the company issue him administrator 
certificate for the 350 shares stock lieu the 
certificate originally issued “M. R.” “Agent,” 
and pay over him such administrator the 
unpaid dividends heretofore declared such stock, 
was held that decedent, “M. R.,” held such cer- 
tificate stock agent another, and the un- 
paid such stock were due said 
“M. R.” agent another, such stock certificate 
and the unpaid dividends thereon would pass 
“M. R.’s” principal and not his administrator, and 
that therefore the latter could not maintain ac- 
tion thereon. 


Boody Lincoln Nat. Bank, Hun (N. Y.) 
392, the following state facts were shown: 
Harris kept bank account the name “A. Har- 
ris, Agent,” the credit which was the habit 
depositing his own personal moneys and against 
which checked from time time. Ambia Boody 
drew her check the order Harris for $49,000, and 
gave him with instructions use the money 
purchasing stock certain railroad for her. 
Harris indorsed the check and deposited the 
credit the account “A. Harris, Agent;” pur- 
chased stock the amount $42,000, and paid for 
out the moneys deposit the name “A. 
Harris, Agent;” delivered the stock Ambia Boody, 
and thereafter died insolvent, without having re- 
turned the balance the Ambia Boody, 
and leaving $4,440.50 deposit the credit said 
account. Ambia Boody and the administrator 
Harris each claimed from the bank the sum 
deposit. the submission the case, upon this 
agreed state facts, the court held, without opin- 
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ion, that the. money question should paid 
the bank Ambia Boody. 

The rule these cases would seem cover the 
present one and indicate that the agent’s au- 
thority was revoked his death, the administrator 
would have right the deposit, but that the 
bank would thereafter accountable therefor di- 
rectly the principals. 

different rule seemingly applied the 
courts where the depositor trustee. Thus, 
Schulter Bowery Sav. Bank, 117 125 (fol- 
lowing Boone Citizens Sav. Bank, 83), 
the following rule was laid down: deposit 
trustee for another, the depositor thereby consti- 
tutes himself trustee, and the title the fund 
thereby transferred from the depositor individually 
him trustee. Payment such deposit, how- 
ever, the administrator the depositor, the 
absence any notice from the beneficiary, good 
and effectual discharge the bank.” the Boone 
case the court said: “We are opinion that upon 
the death Susan Boone, her rights trustee de- 
volved upon her administrator. (Banks Ex’rs 
Wilkes, Sandf. 99; Bucklin Bucklin, Abb. Ct. 
App. 242; Bunn Vaughan, id. Emerson 
Bleakley, id. 22; Trecothick Austin, Mason, 
16, 29). took the property, which, although 
money, was distinct and separate fund, and not 
mixed with the money the estate, trustee, not 
assets, and held with all the rights, and sub- 
ject all the duties the deceased trustee whom 
succeeded. When, therefore, appeared the 
bank and produced his letters administration, 
and the pass-book, which, the contract, was evi- 
dence his right withdraw the deposit and de- 
manded its payment, the bank had alternative. 
had right inquire into the character the 
trust, and owed duty the beneficiary, until 
the latter, notice, forbidding payment, de- 
manding for himself, created, the part the 
bank, such right and duty. Until then the char- 
acter the trust did not concern the bank. What- 
ever was fact, was immaterial, and could not 
affect the right and duty the bank pay the per- 
son whom owed the debt.” 

See, also, Grafing irving Sav.. Inst., App. 
Div. 566, adopting the same rule. And see Belt’s 


Estate (Wash. 1902), Pac. 74, holding that while 


administrator entitled the possession 
funds held his intestate trustee, liable 
account therefor the cestui que trust his 
individual representative capacity. 

The common law rule that deposit the credit 
trustee for may upon the death 
paid his representative, recognized the quite 
general enactment statutes relative savings de- 
posits designed change this rule, the effect that 
whenever deposit made “by any person trust 
for another and other further notice the 
existence and terms legal and valid trust shall 
have been given writing the bank, the event 
the death the trustee the same, any portion 
thereof, together with the dividends interest there- 
on, may paid the person for whom said deposit 
was made.” 

These statutes authorize the bank, upon the 
death the trustee, pay the class deposits 
which applies the beneficiary and changes the 
rule law under which such deposits would other- 
wise payable the administrator representa- 
tive the trustee. But cases deposits the 
credit agent, distinguished from those 
the credit trustee, the above cited 
—and quite exhaustive search has been made for 
all the authorities bearing upon the 
indicate that where the depositor mere agent, 
distinguishe from trustee, and the agency 
not coupled with interest, his death revokes the 
agency and his administrator has right thereto; 
but the bank thereupon becomes accountable directly 
the principal. 
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SEALED NOTE SECURED MORTGAGE. 


common law note individual under seal 
not negotiable and this rule still prevails 
South Carolina although most the states, 
virtue the Negotiable Instruments Act, ne- 
seal. 


From South Carolina.—Please advise mort- 
gages and sealed notes constitute negotiable pa- 
per this state. take such mortgages, as- 
signed collateral loans, could maker 
these instruments legally claim any offset 
against bank, face paper otherwise bore 
evidence any, and paper was not past due 
when taken bank? 


common law the execution promissory note 
under seal individual distinguished from 
corporation, destroyed. its negotiability. This rule 
has been changed the Negotiable Instruments Act 
whereunder the negotiability instrument not 
affected the fact that bears seal. But 
South Carolina has not adopted the Negotiable In- 
struments Act the common law rule still prevails 
that state, and although promissory note secured 
mortgage should transferred the bank for 
value before maturity, the fact that bore seal 
would make non-negotiable and subject defenses. 
See for example Weyman Perry, 415, where 
sealed note was held non-negotiable, and that 
any defenses might set against the hands 
bona fide assignee which could interposed 
against the hands the payee. But Bank 
Railroad Co., 156, the court differentiated 
between instrument corporation with seal 
thereon, and one executed individual, under 
seal. was there held that instrument writ- 
ing, having every respect the form promis- 
sory note, except that the corporate seal was im- 
pressed, whereby railroad corporation promisea 
pay the order certain sum money, 
was negotiable promissory note; that the seal 
evidencing its assent bound simple con- 


PROTEST CHECK DURING BANKING HOURS. 


check which demanded and refused 
during banking hours immediately protestable 
and holder not obliged wait until close bank- 
ing hours—Question propriety drawee ten- 
dering payment protested check later day 
after sufficient funds deposited. 


From Virginia.—Can negotiable instrument 
(viz., check) protested before the close 
the business day bank? The facts the case 
are these: the clearance with the other bank 
this place, said clearance being had 
check was presented for $100, which that 
time was not good, but during the business 
the day was made good and notified the other 
bank before (at which time close) 
that would pay check, their reply being that 
the check had been protested sent out. 
informed them that would pay the check and 
not the fees. Was right? 


check payable demand and may im- 
mediately protested upon dishonor without the neces- 
sity waiting until the close banking hours. 

Concerning bills and notes having fixed date 
maturity, Daniel Negotiable Instruments (Sec. 1235) 
says: “Payment may demanded any time after 
the commencement business hours the day 
maturity the bill note. And payment 
notice given, and resort taken upon the drawer and 
indorsers. But the maker acceptor has the whole 


day which privileged make payment, and 


though the course the day should refuse 
payment, yet, subsequently the same day 


makes payment, good, and the notice dis- 

The Supreme Court Texas Carey Bank, 

“The right the maker note have all 
the day which the debt matures which make 
payment not inconsistent with the right the 
holder secure and fix the liability the indorser 
demand and protest that day. The promise 
the maker pay the day maturity, and 
that the indorser pay, provided the maker 
refuse, upon demand any time after the opening 
business that day make payment and pro- 
test made and notice the dishonor given 
him. the interest the maker have 
the entire day which pay avoid suit, 
equally the advantage indorsers have the 
earliest possible notice the fact that not 
pay the first business hour that 

ay.” 

the case check, therefore, which pay- 
able demand clear that may protested 
soon dishonored and the instrument having 
been lawfully protested think the holder entitled 
recover the fees addition the face the 
check. See German Nat. Bank Beatrice Nat. Bank, 
Neb. 246, where was held that local bank check 
which has been indorsed the payee may for- 
mally protested for non-payment, and that the fees 
the notary for protesting are recoverable. 

would seem that, the fees having been earned 
and the cost rightfully incurred the holder, the 
fact that later the day payment the amount 
the check tendered, would not have the effect 
depriving the holder his right collect that 
amount. Concerning the action the drawee bank 
offering before pay the check but not 
the fees, course the bank was instructed the 
drawer tender payment with without the 
fees, the action was proper but there some un- 
certainty the right authority drawee 
bank, its own motion, offer pay pay 
check once protested, and think the safer po- 
sition for take, the absence express in- 
struction from the drawer, leave the matter 
for direct adjustment between the parties themselves. 
the JOURNAL for April, 1913 (page 670), consid- 
ered this question some length and reached the 
conclusion: “Until this question settled some 
judicial decision which will serve direct prece- 
dent for guidance, think the safer position for 
bank take would refuse pay check 
previously dishonored without express instruction 
from the drawer do, and especially where pro- 
tested check demanded, with the protest fees, 
should refuse pay.” 


CERTIFICATE DEPOSIT. 


Opinion that bank should pay negotiable certificate 
deposit bona fide indorsee payee, although 
not presented until after payee’s death. 


From seems generally 
understood that bank cannot legally pay dead 
man’s checks—that is, checks dated before death 
and presented afterwards—but are doubt 
the proper step take case one the 
certificates deposit that now issue was pre- 
sented for payment where had been transferred 
another person before death the original 
holder. issue certificate deposit payable 
specified time with, the interest included 
the face the certificate—or other words 
issue plain note for the amount. Your opin- 
ion this point will appreciated. 


The reason that bank has right pay the 
check customer presented after has knowledge 
his death (where the rule this effect not 
modified statute) because the bank paying 
the check acts the agent its customer and the 
authority agent, unless coupled with interest, 
revoked the death the principal. 

But this reason does not exist the case 
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certificate deposit. this case the instrument 
contains the bank’s own promise, which the check 
does not, pay upon return properly indorsed. 
Where certificate has been indorsed and transferred 
the payee before his death, opinion the 
bank should pay notwithstanding presentment after 
the payee’s death. the payee promissory note 
dies, after transferring it, this does not relieve the 
maker from his obligation pay the bona fide trans- 


feree and the same rule, without doubt, applies 


case certificate deposit, although not 
aware that the precise point has ever come before 
the courts, 


MAILING CHECK DRAWEE. 


Where bank mails check direct drawee Ohio 
whom the item held ten days and then returned 
unpaid and unprotested because drawee has 
closed its doors, drawer discharged extent 
loss caused delay and sending bank re- 
sponsible. 


From New York.—We would like get your 
opinion the following: August 4th sent 
our regular cash letter our Buffalo cor- 
respondent, check $130, drawn upon the only 
bank small town Ohio. This check was 
sent our Buffalo correspondent bank 
Cleveland, who sent the bank upon which 
was drawn. The check was returned 
unprotested August 20th with notation that 
the bank was closed. took the matter 
with our Buffalo correspondent ascertain the 
cause the delay and found that the drawee 
bank evidently held the item for ten days. The 
maker the check has written letter 
our depositor, who left the item with for col- 
lection, which states that hopes that 
the check has been paid and makes mention 
the fact that the bank has been closed. Can the 
maker this check avoid liability the plea 
that his funds were the bank pay the check 
and that was negligence the part the 
bank and its officials not paying same 
promptly presentation? 


The majority courts hold—and know noth- 
ing contrary Ohio—that collecting bank negli- 
gent when sends check for collection direct 
the drawee and responsible for any loss resulting 
therefrom, unless the owner has assented this mode 
procedure. See for example Farley Nat. Bank 
Pollock, 145 Ala. 321; Bank Rocky Mount Floyd, 
142 187; Wagner Crook, 167 Pa. 259. 

sending the check direct the drawee, the 
sending bank makes the drawee its agent and 
against the drawer and indorsers must suffer any 
loss which results from this irregular mode pre- 
sentment. Anderson Rodgers, Kan. 543; Wag- 
ner Crook, supra. the drawee refuses 
honor the check, its duty agent the holder 
give notice dishonor. Ripley Nat. Bank Lat- 
imer, Mo. App. 321; Western Wheeled Scraper Co. 
Sadilek, Neb. 105. 

the light the rulings majority the 
courts, should say that the present case, assum- 
ing the drawer this check had funds bank 
meet and the drawee held the check for ten days 
when was returned unpaid and unindorsed, this 
the drawer and make the Cleveland 
bank responsible the extent the loss caused 
the failure the drawee. The Negotiable Instru- 
ments Act provides that check must presented 
within reasonable time after its issue the 
drawer will discharged from liability thereon 
the extent the loss caused the The 
act further provides that “notice dishonor must 
given the drawer and each indorser and 
any drawer indorser whom such notice not 
given discharged;” and provides for the mailing 
notice where the parties reside different places, 
not later than the day following dishonor. when 
this check was mailed the Cleveland bank direct 
the drawee assume was forwarded the 


drawee make presentment itself, the ten days’ 
delay making presentment was and 
would discharge the drawer the extent the loss. 
thereby caused; the other hand assume the 
check was presented mail the drawee and the 
latter receiving the check simply agent the- 
holder give notice dishonor, then equally the 
delay ten days would discharge the drawer, that 
either event the drawer would discharged 
the extent the loss caused, and the Cleveland 
bank would responsible therefor the owner 
the check. 

The case Loewenstein Bresler, 109 Ala. 326, 
will throw some light upon the question are con- 
sidering. that case debtor Alabama gave his 
payment for goods purchased. The check was 
forwarded direct the drawee, was stamped “paid” 
and returned the drawer, and New York exchange 
remitted the drawee payment. drawee, 
however, was insolvent and its exchange was dis- 
honored. further appeared that the drawer the 
check did not have sufficient funds bank meet 
it, but expected that the bank would honor it. The 
Tennessee creditor having sued him for the price 
the goods, contended that such price had been 
paid his check, and that the check had been paid 
and discharged. But the Supreme Court Alabama 
refused hold. The check operated payment 
for the goods only the event was paid cash; 
although was negligence send the check direct 
the drawee, the drawer could not complain unless 
was damaged thereby; when the check was en- 
trusted the drawee, this did not operate its 
extinguishment payment but merely devolved 
the drawee the duty and liability agent, 
addition the duty payment had funds 
the drawer its hands; the drawer had insuf- 
ficient funds, suffered injury from the selection 
the drawee agent collect; the stamping 
the check was misrepresentation; the check 
had not been paid and the debtor who gave was 
liable his creditor for the indebtedness for which 
was given. 

this case, seen, the drawer not discharged 
for not damaged the irregular method 
sending direct the drawee because has 
funds the bank; but case where has funds 
—which assume the fact the present case— 
think the light the authorities cited will 
discharged the extent the damage suffered, 
and for this loss the Cleveland bank will re- 
sponsible. 


FORGED CHECK. 


Responsibility customer introducing holder 
forged check bank, and identifying holder 
payee. 


From Colorado.—A stranger comes into the 
bank with one the bank’s responsible cus- 
tomers whom introduced, and presents 
out-of-town forged check for small amount, 
which the bank cashes. Does the man who intro- 
duces the stranger assume any responsibility 
doing, and can the amount the forged check 
legally collected from him, not having en- 
dorsed the check? 


your bank can show that the facts your 
are similar those Lahay City National 
Bank, Colo. 339, decided the Supreme Court 
Colorado, may you can recover from your 
customer although did not indorse the check. 

that case check had been drawn Chi- 
cago bank upon Denver bank order 
John Phillipe. Another man obtained possession 
the check, forged the payee’s name and was identified 
Phillipe the bank payment Lahay, who 
was known the bank. The bank thereupon paid 
over the money the forger. Lahay thought the 
man was Phillipe the time, and was innocent 
any wrongdoing, but was mistaken. The bank was 
pay the amount second time the 
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true payee. The bank sued Lahay and recovered. 
The court held that all the elements action 
deceit were made out, namely, false representa- 
tion made with intent induce the bank rely 
it, and reliance the bank upon the representa- 
tion its injury. The court held was not nec- 
essary that Lahay should know his statement was 
false when was made. professed speak 
his own knowledge about matter not known the 
bank, and this was sufficient. 

the Lahay case, seen, the liability the 
defendant was not warrantor the check—he 
had not indorsed it—but for falsely representing the 
holder the man named therein payee. 
that case the check was genuine and the indorsement 
forged and the holder was not the payee. your 
case the check itself was forged, and you not 
state whether was payable bearer order, 
assume was payable specified payee 
and that your customer introduced the stranger 
the payee, and reliance upon his statement that 
the holder was the payee, you cashed the check. 
the Lahay case would probably apply. Your let- 
ter does not state the facts very fully, but cite the 
Lahay case for what may worth you. 


INDORSEMENT RAILROAD AGENT 
CHECKS PAYABLE COMPANY. 


the absence express implied authority, rail- 
road agent cannot indorse checks payable his 
company and deposit them his personal credit 
and the depository bank would liable the 
agent misapplied the funds. 


From Montana.—U agent the Rail- 
way Company and has checking ac- 
count with us. sends for deposit, among 
other items, two checks made payable the 
Railway Company, and indorsed him “U, Agent 
Railway Co.” (These were for his personal 
credit, the railway company having account 
with nor they remit through us.) 
customary for all railway agents either remit 
deposit all funds received them the 
order credit their employers. were 
credit U’s personal account with these checks 
and should later develop that the railway 
company did not receive their equivalent, could 
held responsible them for the amount, 
being, the time the deposit was made, act- 
ing agent for the railway company? 


This case checks payable the order 
railroad corporation which are indorsed its agent 
and deposited his personal credit. Unless there 
exists some express implied authority from the 
corporation its agent indorse the checks, the 
bank would liable the corporation the event 
the railroad agent misapplied the proceeds check- 
ing them out for his personal uses and did not re- 
mit therefor the corporation. 

The decision the Supreme Court Tennes- 
see Knoxville Water Co. East Tennessee Nat. 
Bank, 131 447, sufficient cite this con- 
nection. that case the officer water com- 
pany who had been vested with the title “cash- 
appropriated checks payable the water com- 
pany, indorsed them its name himself cash- 
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ier, added his personal indorsement and deposited 
them his ipdividual credit defendant bank, the 
proceeds being checked out him. The bank was 
held liable the water company for the amount 
the checks. The cashier had express authority 
indorse the company’s name checks over his 
own this way and the court held there was 
implied authority such officer corporation 
(differing from the cashier bank) indorse 
commercial paper the name his employer. Fur- 
thermore the court said: “Having concluded that 
Martin (the cashier) was without either actual 
apparent authority indorse these checks, use- 
less further pursue this branch the case. 
the question apparent authority, however, wish 
say that these deposits Martin seem ir- 
regular and unusual, and they should have aroused 
the suspicion the bank when made. For em- 
ployee bring his bills receivable bank 
with which the latter has business relations, for 
the employee there indorse them his employer’s 
name, and for the employee ask that such bills 
checks placed his individual credit—such trans- 
actions seem out line with, and 
contrary to, the usual course business, that they 
should served put the bank sharp in- 
quiry. think this true, whether the employee 
offering such checks president, manager, treas- 
urer, any other officer agent employing 


corporation. And think bank which under 


these circumstances accepts such deposit the in- 
dividual credit employee, subject his in- 
dividual check and disposition this way, has little 
ground upon which urge that such employee 
was thus acting within the apparent scope his 
authority.” 

Unless, therefore, the present case the rail- 
road agent has been given express authority in- 
dorse checks payable the order his corporation 
and deposit them his personal credit there has 
the railroad, which might safely relied 
creating implied authority, would not safe 
for your bank receive deposit the personal 
credit the agent checks payable the corporation 
and indorsed the agent. You state that “it 
customary for all railway agents either remit 
deposit all funds received them the order 
credit their employers.” not understand 
from this that you mean customary for the 
agent indorse checks payable the company’s 
order and deposit his personal credit, but rather 
when check received payable his company, 
customary for him either send the check 
itself the company deposit the credit 
the railroad and not his personal credit. If, how- 
ever, you mean that customary for the agent 
indorse checks payable the railroad, deposit 
them his personal credit and remit his personal 
check the railroad company, then the railroad 
was aware and acquiesced course dealing 
do, might held have impliedly author- 
ized the agent indorse and deposit the checks 
and you would protected. But this might the 
habit the railroad agent without the company 
being aware it—when the company received his 
personal check might believe was remittance 
cash therefore any event the 
bank should very careful see that the author- 
ity the agent was established before accepting 
deposit these checks the agent’s personal credit. 
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OFFICES THE WILLIAM INTERNATIONAL 
DETECTIVE AGENCY, INC. 


CALIFORNIA, LOS ANGELES.—Walter Story Building. 
CALIFORNIA, SAN FRANCISCO.—First National Bank Build- 


ing. 
COLORADO, DENVER.—First National Bank Building. 
GEORGIA, ATLANTA.—Empire Life Building. 
ILLINOIS, CHICAGO.—First National Bank Building. 
LOUISIANA, NEW ORLEANS.—Whitney Central Building. 
MARYLAND, BALTIMORE.—Munsey Building. 
MASSACHUSETTS, BOSTON.—201 Devonshire Street. 
MICHIGAN, DETROIT.—Dime Savings Bank Building. 
MINNESOTA, MINNEAPOLIS.—McKnight Building. 
MINNESOTA, ST. PAUL.—New York Life Building. 
MISSOURI, KANSAS CITY.—Midland Building. 
MISSOURI, ST. LOUIS.—Frisco Building. 
NEW YORK, BUFFALO.—White Building. 


NEW YORK, NEW YORK CITY.—Woolworth Building. 

OHIO, CLEVELAND.—Rockefeller Building. 

OREGON, PORTLAND.—Yeon Building. 

PHILADELPHIA.—New Stock Exchange 
uilding. 

PENNSYLVANIA, PITTSBURGH.—Commonwealth Building. 

TEXAS, HOUSTON.—Union National Bank Building. 

WASHINGTON, SEATTLE.—Hinckley Block. 


FOREIGN OFFICE THE WILLIAM BURNS INTER- 
NATIONAL DETECTIVE AGENCY, INC. 

ENGLAND, LONDON, W.—Crown Chambers, Regent St. 

CORRESPONDENTS THE WILLIAM INTER- 
NATIONAL DETECTIVE AGENCY, INC. 


IOWA, DES MOINES.—The Gus. Patek Detective Agency, 
515 Mulberry Street. 


FRANCE, PARIS.—Calchas Debisschop, 15-17 Rue Auber. 


tember, 1913, pertaining the work the Pro- 
tective Department: 


Members are warned the lookout for 
bogus checks drawn BOGGESS bank 
member Benson, Arizona. recently passed one 
the Knickerbocker Hotel, New York, for the 
amount $191.55. far bank member has lost 
through the operations this party. 


following report for the month. Sep- 


Bogus checks are Mesa, Ari- 
zona, and the vicinity, man using the names 
FRANK BELL and Martin Long. These checks are 
drawn bank member Mesa, Arizona. far 
member has been defrauded this operator. 

specimen his appears below. 


CHARLES CLARK the name check ‘raiser 
usually takes some check that can raised adding 
cipher one two words. described be- 
ing years age; feet inches tall; light hair; 
deep blue eyes; red face; prominent nose. His arms 
are tattooed and has slightly stooped shoulders. 

recently operated Calexico, California, de- 
frauding customer bank member that place. 
When there wore light brown hat and light col- 
ored striped trousers. 

reproduce below specimen his hand- 
writing. 


are advised bank member Los Angeles, 


that party using the names EARL 


LAWRENCE and Affingham Lawrence has passed 
number bogus checks for amounts $10 $1,000. 
Most these checks were passed San Francisco, 
California. 


party using the name SUTTON suc- 
ceeded passing forged check saloon Los 


Angeles, California. The check was sent bank 
member and paid before was discovered 
forgery. 


number checks drawn bank Rialdo, 
California, which have been declared forgeries, 
have been passed different points California. The 
party who passing them said THOMAS 
CORCORAN, and described follows: 

Age, years; height, feet inches; weight, 140 
pounds; hair, dark; eyes, large brown; complexion, 
swarthy. Usually wears high turn-down collar; 
walks very quick; dresses neatly. 


member bank Pensacola, Florida, sustained 
loss July 16, 1913, means check which the 
endorsement had been forged. The person accused 
this instance one HARRY CYPERT, alias Harry 
Quina, who obtained his mother’s account book with 
building and loan association, and after forging 
receipt presented the same and delivered the book 
the association with the request that his mother de- 
sired withdraw her balance. 

check for the amount, drawn our member, 
and payable the mother, was given him, which 
proceeded cash, afterwards leaving town. 

Our detective agents were notified and are now 
giving the matter their attention. Cypert now 
thought Havana, Cuba, and described 
weighs 120 pounds; slender build and sallow com- 
plexion; hazel eyes; dark hair; smooth shaven; wears 
spectacles; stenographer profession; gambles 
small way and inveterate pool player. 

Below reproduced specimen his hand- 
writing. 


man giving his name JAMES YOUNG 
wanted our detective agents for having defrauded 
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member bank Chicago, Illinois, means 
bogus check. described follows: Age, 
years; height, feet inches; weight, 190 pounds; 
build, stocky; complexion, dark; hair, dark; smooth 
shaven; occupation, mechanic. 


membership bank Arcadia, Kansas, reports 
man named KIRBY, who recently forged checks 
two customers theirs for $10.50 each, which 
passed business houses that city.. This man 
described follows: Age, years; height, 
feet inches; smooth shaven; eyes, light; hair, sandy; 
presents good appearance. 

sample his handwriting shown below. 


membership bank Hiawatha, Kansas, reports 
named FAY BREWER having swindled 
several people that city, membership bank in- 
cluded, means forged checks. 

Brewer described follows: Age, years; 
height, feet inches; weight, 140 pounds; hair, dark; 
eyes, dark; complexion, dark; build, slender; smooth 
shaven. 

Brewer claimed selling vacuum cleaners 
through the country and secured their signatures this 


way. One his sales Hiawatha was paid 


check. this way Brewer secured the signature 
his customers and later forged check which passed 
Highland, Kansas. 
The matter has been turned over our detective 
agents and they are present looking for this forger. 
sample this man’s handwriting appears below. 


membership bank Paducah, Kentucky, was 
recently defrauded man giving his name JOE 
BLACK and who claimed timberman. Au- 
gust 23, 1913, Black rented safety deposit box 
order get draft cashed, which draft was drawn 


St. Louis firm whom Black claimed had shipped. 


some logs. 
The bank was later advised that Black was wanted 


Marston, Mo., for some crooked work, and since 
then has developed that has different times 
attempted pass worthless checks Cape Girardeau, 
Mo., Cairo, Thebes and Marion, and Union City, 
Tenn. Bleck also wanted the sheriff New 
Madrid, Mo., for mortgage swindle. 

described being between and years 
old, feet inches tall, weighs between 200 and 
220 pounds; built large and raw-boned; hair, dark and 
heavy; high cheek bones, large lips, heavy hollow 
voice; somewhat stoop-shouldered. 

Black was arrested Hickman, Ky., September 


23, 1913. 


JORDAN started mail order business 
Trenton, Michigan, advertising extensively all over the 
country the motorcycles and motorboats which 
claimed selling, his method being secure 
deposit $60 before shipping the machine. 
this way hundreds people over the country were 
swindled before was investigated, and about the 
time the investigation began Jordan quit business and 
left for parts unknown. 

This swindler described follows: 
years; height, feet inches; weight, 200 pounds; 
smooth face; complexion, fair; hair, light, bald 
top; eyes, blue, cast left eye; good dresser; middle 
finger right hand off. 


Checks purporting issued the Suther- 
land Medicine Company, Paducah, Kentucky, and 


drawn bank member that place are being cir-. 


culated the Middle West party believed 
AQUILLA DULANEY, alias John Delaney, alias 
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Moore, alias Henry Moore, alias Guy Carlton, 
whose photographs are reproduced below and who 
described follows: Age, years; height, feet 
inches; weight, 154 pounds; build, medium; com- 


AQUILLA DULANEY. 


plexion, fair; hair, chestnut; eyes, light BER- 
TILLON: 71.5; O.A., 71.0; Tr., 90.4; 19.1; 
14.8; C.W., 13.4; R.E., 6.3; 25.7; M.F., 
11.3; L.F., 8.7; F.A., 46.4. 

reproduce below specimen this operator’s 
handwriting. 


bank member Grand Rapids, Michigan, re- 
ports that party using the name SHEFFIELD 
was introduced them one their customers and 
that opened account with cash deposit. About 
three days later made another deposit, and from 
time time checked out this account. Some days 
later deposited another check drawn bank 
member Chicago, Illinois, and continued draw 
his account. When had drawn about the full 
amount his account the check which was drawn 
the member was returned marked “No Ac- 
count.” 

Sheffield represented himself being connected 
with the Camden Paint Varnish Company Chica- 
and find that there such concern exist- 
ence. described being about years age; 
feet inches height; 160 pounds weight; dark 
eyes; dark hair; dark complexion; full face; good 
looking; polished manners; very neat dresser, and ap- 
pears high-class traveling salesman. Below 
reproduce specimen his signature. 


Members, particularly Ohio, Michigan and In- 
diana, are warned against the operations party 
who circulating checks for small amounts purport- 
ing signed the Standard Nursery Company, 
Simpson, Treasurer, and the Clark-Fargo Com- 
pany, John Clark Treasurer. far this operator 
has used the name WATSON and William 
Speth. One the checks was cashed bank mem- 
ber Ypsilanti, Michigan. are drawn 
bank member Fort Wayne, Indiana, and bank 
member Stryker, Ohio. 


The following described party, using the name 
WILLIAM ALLEN, recently endeavored cash 
forged check Minneapolis, Minnesota, membership 
bank: Age, years; height, feet inches; weight, 
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155 160 pounds; dark chestnut hair; dark eyes; dark 
complexion; smooth shaven; fairly well dressed. 


Using the name MAURICE KEATING party 
drawing bogus checks purported issued 
the Washburn, Crosby Company, Minneapolis, Min- 
nesota, signed John Crosby... The checks are not 
the regulation checks the above 
which has account the bank member upon which 
they are drawn. 

These checks have been cashed the Pacific 
Coast. Keating described follows: Age, 
years; height, inches; weight, 160 pounds; 
complexion, light; eyes, blue; hair, light; build, slen- 
-der; heavy beard and protruding lower lip. 


Martin and Joseph Morgan, has been operating 
Illinois, Missouri, Tenmessee and Indiana, endeavoring 
secure money worthless checks drawn the 
Security National Bank Minneapolis, Minnesota, 
and carries letter purporting signed 
officials the above bank. represents himself 
mechanical engineer and exhibits cards reading 
follows: “Member Ass’n Mech. Eng’rs. Phone 
9581, Martin, Mechanical Engineer, 584 Hennepin 
Ave., Minneapolis, Minn.” 

tall; black hair; dark complexion; small build; rest- 
less peculiar dark piercing eyes; plainly but well 
dressed. 


female forger reported operating various 
places New Jersey. This woman secures employ- 
ment domestic for few days and then passes 
checks purporting signed her employer. She 
recently operated Cranford, New Jersey, using the 
name BETTY ORME. 


HUYLER EVANS. 


HUYLER EVANS, whose photograph repro- 
duced above, being sought our detective agents 
complaint bank member Glens Falls, New 
York. charged with passing forged check 
the member. 

Evans described follows: Age, years; 
height, feet inches; weight, 135 pounds; build, 
slender; complexion, light; eyes, blue; hair, light; 
smooth shaven. very quick and active and smokes 
pipe. Dresses plainly and neatly; wore checkered 
gray suit; straw hat. Has the appearance clerk 
college student. 


couple representing themselves Mr. and Mrs. 
John Wallace September 13, 1913, passed check 
for the amount $20.00 the millinery store Mrs. 
Smith the village Greenwich, New York. 

This check was purported signed Victor 
Kenyon, farmer who lives just outside the village. 
He, however, has declared the signature forg- 
ery. The couple represented that they were the 
employ Kenyon and purchased hat from Mrs. 
Smith. Mr. Kenyon advises-that the couple appeared 
his farm and sought employment, but did not 
That was previous the cashing the 
check. 

The man described being about years 
age, medium sized, light complexioned. was fairly 
well dressed dark clothes and wore derby hat. 

The woman appeared younger, dark com- 
plexioned and wore eyeglasses. 


WILLIAM KAYE. 

While employed bookkeeper for customer 
bank member New York City, WILLIAM KAYE 
succeeded passing number forged checks which 
were paid the bank member. Before the forgeries 
were discovered Kaye disappeared from New York and 
being our detective agents. 

Photograph Kaye reproduced above. 
described follows: Age, years; height, feet 
inches; weight, 170 pounds; complexion, dark; 
hair, dark brown; eyes grayish. Wears nose glasses; 
has long straight fingers; one gold tooth upper front 
left; other gold upper back teeth. Wears oval 
shaped reddish stone left ring finger, Shrine pin 
lapel coat and brown suit. Has flat feet. Talks 
with slight Southern accent. “Yes, sir,” habit 
spéech. 


Customers Fairmount, North Dakota, mem- 
bership bank were defrauded through the operations 
party who used the name SMITH and 
succeeded passing forged checks them. 
described tall, slender, smooth shaven and dark 
complexioned. 


HAMILTON recently defrauded customer 
Jamestown, North Dakota, member bank means 
worthless check drawn member bank Bis- 


marck, North Dakota, signed the Northwestern Fire 


Accident Company, per Maxwell. Hamilton 
described being years age; slender build; 
feet inches tall; 155 160 pounds weight; hair, 
reddish brown, thick and wavy; teeth, wide and 
trifle wide apart; nose, thin and slightly turned up. 
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Member banks are warned against the forgery 
and worthless check operations PARKER. 
This party has not yet attacked member this 
Association, but recently represented himself being 
connected with the Stark Rolling Mill Co., Canton, 
Ohio, and has been using very neat yellowish green 
lithographed check with supposed picture the 
mill red the same, also the words “Toncan Metal” 
red the upper left hand corner. These checks 
were evidently specially printed they not re- 
semble the genuine checks the company and are 
drawn member bank Canton, Ohio. Parker 
described being about years age; feet 
inches height; 145 pounds weight; fair com- 
plexion; brownish hair; smooth face, and pleasant 
address. When last seen wore gray suit. Below 
reproduce this criminal’s signature. 


Stealing pay checks from the steamer “Samuel 
Mather’ and forging the signature of the captain 
FRANK BAKER being sought our detective 
agents. bank member Cleveland, Ohio, lost 
through the operations this man. described 
follows: Age, years; height, feet inches; 
weight, 140 150 pounds; hair, medium dark; eyes, 
brown; complexion, medium dark and sallow; occupa- 
tion, wheelsman. 


Accused stealing pass-book and forging the 
signature Carl Weber, depositor bank mem- 
ber Cleveland, Ohio, WILLIAM GROLL being 
follows: Age, years; height, feet inches; weight, 
150 pounds 160 pounds; hair, black; eyes, black; 
complexion, dark; occupation, cabinetmaker. Speaks 
with German accent. Thumb right hand broad 
and thick. Finger nail split. 


BEN MOTE. 


Above reproduce photograph Ben Mote, 
wanted for defrauding member Condon, Oregon, 
reported page 222 the September, 1913, 
JOURNAL. 
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Mote described follows: Age, years, looks 
younger; height, feet inches; weight, 145 
pounds; build, slender; hair, light brown, parts 
center; eyes, light blue; complexion, light; smooth 
shaven; occupation, sheep herder and camp tender; 
wore blue suit, with fine white stripe, soft black hat; 
smokes continuously, either pipe cigarette. 

The Oregon Bankers’ Association co-operating 
with this Association the prosecution this case. 


member Portland, Oregon, reports advancing 
sum money party using the names 
CHARLES BURNS and Wilson certified 
draft member Cleveland, Ohio. 

Upon investigation our detective agents 
learned that Burns had supply drafts, letterheads, 
etc., printed printing house Portland, and that 
after cashing number worthless drafts imme- 
diately left the city. 

Burns was traced from Portland Astoria, Ore- 
gon; from Astoria Tacoma, Washington, and from 
there Milwaukee, Wisconsin, where all trace 
lost. 

Burns described follows: years; 
height, feet inches; weight, 160 pounds; hair, dark 
brown; eyes, not noted; complexion, swarthy; dress, 
dark blue suit with white pin stripe; derby hat. Wears 
a Brotherhood Fireman pin; drinks freely and smokes 
cigarettes. Claims locomotive engineer. 

Burns accompanied Mrs. Minnie Woolver, 
who described follows: Age, years; height 
feet inches; weight, 150 pounds; hair, light brown; 
eyes, blue. She delicate condition. 

The Oregon Bankers’ Association co-operating 
with this Association this investigation. 


Complaint was made membership bank 
Boswell, Pennsylvania, early September, 1913, 
our detective agents that man using the names 
JOHN ROBERSON and Samuel Smith was having 
bogus checks cashed the amount $12.00 mer- 
chants and others that section Pennsylvania. 
Fortunately, membership bank has been defrauded 
the operations this party far. The man pass- 
ing these checks represents himself agent for 
the Hupp Motor Car Co., and described follows: 
Height, feet inches; hair and eyes, dark; 
weight, 180 pounds. The membership banks West- 
ern Pennsylvania should the lookout for this 
specimen his handwriting reproduced 

elow. 


Members Pennsylvania, particularly the 
eastern part the State, are warned against the 
operations party using the names JOHN 
MILLER, John Martin, John Rieber, John 
Johnson, John Marshall, who passing bogus 
checks drawn bank member Butler, Pennsyl- 


vania. Checks are usually for the amounts $10, 
$12 $15. 


September 1913, PARKER, alias Frank 
Boyer, entered member bank St. Clair, Pa., 
and stating that was going establish photo- 
graph studio that city, opened account de-. 
positing bogus check drawn the Penn Trust Com- 
pany Norristown, Pa. His method was then 
out the town and showing his bank book in- 
duce merchants cash his checks, after first making 
small purchase. repeated this operation My- 
erstown, Pa. 

Age, years; height, feet inches; weight, 


138 pounds; eyes, dark; hair, medium light, 


generally worn very long; dress, when last seen, wore 
soft brown hat (Fedora), yellow rain coat, low tan 
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shoes. also wears Junior Order Mechanics seal 
ring and uses the lodge grip, etc., entice his victims. 


bank member Armour, South Dakota, advises 
that one their time certificates for $600, made 
favor Godfried Moke and dated August 11, 1913, 
payable one year from date certificate, was stolen 
from the owner pickpockets the South Dakota 
State Fair during the second week September, 1913. 
the time the theft there were endorsements 
the certificate. 


Huron, South Dakota, non-member bank reports 
loss means forged deed party using the 
being years age, sandy complexion, full face, nose 
slightly prominent; weight, about 190 pounds; big 
boned, broad shoulders; spells and writes poorly; pur- 
ports cattle buyer; from his conversation cre- 
ates the impression that well acquainted with 
the middle western states; well versed stock- 
raising and farming. 


Members are cautioned the lookout for 
bogus check operator who working under the 
CHARLES FISH and who accompanied 
confederate named Hamilton. 

These two individuals recently made the Rice Ho- 
tel, Houston, Texas, their headquarters, and after 
spending couple days the hotel, Fish presented 
voucher purporting have been drawn the Wad- 
dell-Williams Lumber Co., Rhoda, La., same be- 
ing drawn bank member and made payable the 
order Charles Fish. Vouchers bear the signature 
Savoy, Cashier, and Williams, Vice- 
President. These vouchers have been protested 
the Waddell-Williams Lumber Co. forgeries. 

Fish described follows: Age, about years; 
height, feet inches; weight, 185 200 pounds; build, 
rather stout; complexion, sallow; hair, dark, slightly 
bald; smooth shaven; walks little knock-kneed. 

Hamilton’s description follows: about 
years; height, feet inches; weight, about 155 
pounds; build, slender; complexion, light; hair, light 
chestnut; smooth shaven; inveterate cigarette 

specimen Fish’s handwriting reproduced be- 


rather clever swindler, HARTFORD 
appeared Houston, Texas, the latter part 
August, registered the St. Jean Hotel, and an- 
nounced that had come Houston for the purpose 
opening large second-hand auto store. After rent- 
ing building from prominent citizen one the 
main thoroughfares, Hartford then called the office 
the “Houston Post,” the leading newspaper Hous- 
ton, where inserted half-page advertisement an- 
nouncing the opening his enterprise and advising 
that formerly was the same line business 
Dallas. 

Hartford succeeded impressing the business 
people Houston being man some means, and 
when tendered checks and drafts payment for 
his advertising, hotel bill and purchases made, always 
tendering checks drafts for amounts largely ex- 
cess bills contracted for, always received the 
difference cash. 

Within day two after Hartford’s announce- 
ments appeared the daily paper suddenly van- 
ished, and with the leaving Hartford and with the 
return the drafts and checks which managed 
secure funds, merchants and others found that they 
had been defrauded. said, originally 
came from Shattuck, Okla. 


young man using the name SMITH, 
described being about years age, about feet 
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inches height, weighing about 130 pounds, dark 
complexion, face rather long and slim, smooth shaven, 
two front upper teeth very irregular and crooked, 
ing some gold bridge work the front upper teeth, 
badly wanted our detective agents for having 
defrauded membership bank Laredo, Texas, 
means forged checks. The checks question pur- 
ported have been drawn the Rio Grande and 
Eagle Pass Railway Co., Laredo, Texas, which 
Smith forged the signature officials that company. 

Smith claimed railroad clerk and gen- 
erally seeks employment the accounting depart- 
ment railroads. claims Norfolk Newport 
News his home and one time been the 
United States Navy. thought that the name 
Smith assumed one and members are cautioned 
the lookout for this individual. 

Smith’s handwriting reproduced below. 


Presenting check bank Harrisonburg, 
Virginia, drawn bank member Broadway, Vir- 
ginia, HARLEY WEATHERHOLTZ drew against 
this account, and later was discovered that the origi- 
nal check deposited for collection was forgery. Our 
detective agents were notified and September 
1913, with the assistance Sheriff Carickhoff and 
two his deputies, arrested Weatherholtz his home 
the mountains twenty miles outside Harrisonburg, 

a. 


was identified the party who had presented 
the check the bank and represented himself 
Raleigh Dove. His description follows: Age, 
years; height, feet 10% inches; weight, 140 pounds; 
complexion, sallow; hair, dark brown; eyes dark gray; 
nativity, Shenandoah Co., Va.; occupation, laborer. 
smooth shaven and has Roman nose, sharp 


was reported our detective agents mem- 
bership bank Charleston, West Virginia, early 
September, 1913, that they had been defrauded 
considerable sum money through the operations 
OLIVER HILL, for whom they cashed check 
bearing the forged signature his uncle, the uncle 
being customer the bank. This party seems 
have left Charleston immediately after securing the 
funds the forged check and have gone east. 
specimen Hill’s handwriting reproduced below. 


Hill described follows: Age, years; height, 
feet inches; weight, 160 pounds; build, stocky; 
complexion, fair; eyes, blue; hair, very light; smooth 
shaven; round face and small nose. When last seen 
was wearing sailor straw hat, light gray suit and 
white canvas shoes. 


alleged that Saturday night, August 
1913, LYSLE COWAN entered the offices mem- 
bership bank Spokane, Washington, and from the 
book vault took sum money and made his escape. 

few weeks before the robbery occurred Cowan 
was discharged from the bank his be- 
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ing found the books. did skilfully 


was many weeks before was found 


The loss was covered bonds. Cowan was then 
turned over the bonding company, who made good 
the loss, and released him his own recognizance. 

The Sheriff Spokane County holds the warrant 
for Cowan’s arrest. 

Cowan described follows: Age, years; 

height, feet inches; weight, 130 pounds; build, slen- 

der; complexion, light; nationality, American; occu- 
pation, bank clerk; cigarette fiend, has weak 
face and dressed like bank clerk. 


Worthless checks for small amounts are being 
drawn party using the name BRUNDAGE 
bank member Wheeling, West Virginia. 


bank member Chilton, Wisconsin, reports that 
several their customers have been defrauded 
the operations swindler. While the swindler 
supposed female, some the victims are the 
opinion that the party man female attire. 

The swindler claims the representative 
book concern Chicago, and entered into contract 
with several young women sell books, telling them 
few days and furnish full instructions the method 
sale, also promising pay the young women $2.50 
for their services. After collecting each from sev- 
eral young women, the swindler disappeared. She 
described follows: Age, years, medium 
height, sallow complexion, dark hair, fairly well 
dressed; apparently well educated and very smooth 
and fluent talker. 


GENERAL. 


mention made the JOURNAL-BULLETIN for 
May, 1913, page 764; June, 1913, page 836, and July, 
page 42, was brought St. Louis, Mo., from 
Davenport, Ia., Tuesday, September 1913, 
stand trial for cashing worthless check for $35 
physician that city. 


GUNTHER was arrested St. Louis, Mis- 
souri, August 19, 1913, charge attempting 
pass worthless check for $5. claimed 


member the Masonic Order and engaged the. 


stock and ranch business Whiteside County, Ill. 
described being years old, feet inches tall, 
weighs 160 pounds, dark hair, blue eyes, unshaven and 
dirty appearance; looked like a drinking man. 


GOMI KISCO, Japanese, years age, who 
claims graduate the Law Department the 
University Michigan, was arrested St. Louis, Mo., 
August 23, 1913, charge passing numerous 
worthless checks upon taxicab companies and saloon 
keepers that city. 


The police department Worth, Texas, 
August 1913, arrested that city Mrs, Losey, 
alias Grace Hicks, alias Grace Howard, alias Mrs. 
Kohler, alias Mrs. Darrah, after she had success- 
fully victimized several department stores and un- 
dertaking firm means forged checks drawn 
membership bank Fort Worth, Texas. She 
being held for trial the county jail Fort Worth. 

give herewith description this forger, also 
specimen her handwriting: years; height, 
feet inches; weight, pounds; build, slender; 
complexion, sallow; eyes, slate; hair, dark chestnut. 


RUDOLPH MAYER, years age, was arrested 
Evansville, Ind., August 26, 1913, charge 
obtaining over $1,200 through forged checks, many 


which had forged his mother’s signature. 


that matters have been arranged Mayer’s 
friends which the full amount his discrepancies 
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will made good. bank lost through his opera- 
tions. 


PORTMAN was arrested Louisville, 
September 1913, charge forging the name 
check for $90, which attempted cash 
grocery store and saloon. employee local 
bank happened the store, and being familiar 
with Mr. Harlan’s signature, pronounced the check 
forgery. Portman years old, feet inches tall, 
weighs 132 pounds, fair complexion, gray hair, medium 
chestnut and gray mustache, has bad teeth and 
salesman occupation. 


FRANK SANGSTER, attorney Buffalo, Y., 
arrested Cleveland, Ohio, June 20, 1913, for passing 
bogus checks all large cities between New York 
and St. Louis, pretended illness and was confined 
hospital cell the county jail until September 17, 
1913, when pleaded guilty obtaining money 
false pretenses and was sentenced forty 
the Cleveland work-house. Sangster passed most 
checks his friends and they refused prose- 
cute. 


JESSE TUTHILL, years age, accountant 
occupation, was recently arrested St. Louis, Mo., 
charge passing two worthless drafts for $35 
each saloons that city. Tuthill drew the drafts 
man whom claimed owed him $1,000 com- 
mission and whom supposed would pay the drafts 
when presented. This man, however, denies 
creditor Tuthill’s and refused honor the drafts. 


ARRESTED. 


Through the efforts our detective agents, ROY 
ADAMS, alias James Henderson, was arrested 
at Preston, Idaho, on September 6, 1913, by the police 
that place warrant sworn out bank mem- 
ber Lawrence, Kansas, charging him with swindling 
them means bogus check. JOURNAL-BUL- 
LETIN, February, 1913, page 530. 


AINSWORTH. 


Williams, alias Howell, alias Wm. Moore, alias 
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Johnson, alias Bell, etc., was apprehended 
August 17, 1913, Mobile, Alabama, for forgery. 

Ainsworth was arrested under the name 
Bell, and was through the efforts our detective 
agents that his identity Ainsworth was established. 
This criminal posed representative large 
Kansas City construction company and own 
specially printed checks, number which were 
tound his possession when was arrested. will 
tried Mobile, Ala., and the expiration his 
sentence returned Louisiana answer for his at- 
tack our Monroe, Louisiana, member bank. 

Ainsworth described follows: Age, years; 
height, feet inches; weight, 145 pounds; build, 
medium; complexion, dark; eyes, bluish gray: hair, 
dark brown; nativity, American; occupation, clerk. 

Should any member recognize the picture Ains- 
worth that party who had defrauded them, 
they should communicate with the nearest office our 
detective agents. 


HANS OTTO ALBERS, alias Elberg, alias Alvers, 
alias Figler, alias Fred. Ehlers, August 18, 1913, 
secured sum money from non-member bank 
Chicago, Illinois, two checks which the signature 
one the bank’s customers had been forged. 
was located and arrested New York City Au- 
gust 25, 1913, information furnished our de- 
tective agents. Albers had made all arrangements 
sail for Germany, his native home. 

admitted his guilt and also confessed hav- 
ing attempted pass forged check membership 
bank Chicago well check member bank 
New York City. 

Albers’ mode operating was obtain employ- 
ment the bank and then secure the signature 
one of their customers and also some of their blank 
checks, which later used his operations. 

described follows: Age, years; height, 
feet; weight, 165 170 pounds; build, medium; 
complexion, decided blonde; hair, blonde; mustache, 
small blonde; eyes, blue. 


For cashing worthless check bank member 
Portland, Oregon, AYRES was arrested 
Vancouver, Washington, and returned Portland for 
prosecution. Ayres described follows: 
years; height, feet inches; weight, 145 pounds; 
complexion, dark; eyes, brown; hair, brown; smoot 
shaven; roman nose; occupation, painter. The Ore- 
gon Bankers’ Association co-operated with this Asso- 
ciation this matter. 


membership bank McKeesport, Pennsylvania, 
reported our detective agents that they had been 
defrauded GEORGE BARNETT, late Mc- 
Keesport, for whom they cashed check purporting 
have been endorsed relatives Barnett and who 
were customers the bank. 

investigation was immediately begun 
within few days was learned that Barnett, who had 
been employed salesman for chemical concern 
Westmoreland County, had very likely gone 
the middle northern part Pennsylvania. Sep- 
tember 14, 1913, representative our detective agents 
caused the arrest Barnett near DuBois, Pa. was 
taken McKeesport answer charge forgery 
and obtaining money under false pretenses, 


Charged with passing forged and raised checks 
through which bank member Albuquerque was 
defrauded, STEVE BARRETT, alias Ed. Brown, 
who mentioned page 221 the September, 1913, 
JOURNAL, was arrested Fall River, Massachusetts, 
September 1913, and returned New Mexico. 

described follows: Age, years; height, 
feet inches; weight, 135 pounds; build, slight; com- 
plexion, light; eyes, gray; hair, light brown; prominent 
nose; smooth shaven; ankles and knees bent some- 
what. 


ROLLA CHRISMAN, alias Evertson, alias 
McFarland, alias Wilson, about whom article ap- 
pears page 763 the May, 1913, JOURNAL, was 
arrested September 10, 1913, Deer Mont. 
Officers from St. Louis, Mo., have departed for Deer 


Lodge bring Chrisman back St. Louis, where 
wanted for forgery perpetrated against bank mem- 
er. 


WILLIAM DECKMAN passed two checks sa- 
loons Kansas City, Kansas, May 12, 1913, hav- 
ing forged the name his brother-in-law them. 
The bank failed catch these until 
er’s bankbook was balanced the end the month. 

The matter was placed the hands our de- 
tective agents, who learned that Deckman had joined 
the United States Army, and had been sent 
army post Texas City, Texas. Deckman was ar- 
rested that point and returned Kansas City 
answer the charge forgery. His preliminary 
hearing came Justice Clark’s office, Septem- 
ber 19, 1913, which time asked for contin- 
uance, and was granted, the date the case being 
set for October 1913. Pending trial Deckman was 
released bond for $750, which was furnished 
his relatives. 

This man described follows: Age, years; 
height, feet inch; weight, 173 pounds; build, slen- 
der; smooth shaven; hair, blonde. 


STEPHEN DEMMON, whose arrest was report- 
under “General,” page 223 the September, 
1913, JOURNAL, has been identified the man 
who wanted for forgery bank member 
Minneapolis, Minnesota. Demmon’s photograph was 
submitted our detective agents the Minneapolis 
bank member, and was promptly identified. 


DUPARS, alias Sargent, alias George Schil- 
linger, who August 21, 1913, swindled member 
bank Paso, Texas, bogus check, was ar- 
rested Chicago, Illinois, August 28, 1913, 
information furnished by our detective agents, and 
has since been returned Paso for trial. 

This party described follows: Age, years; 
height, feet inches; weight, 150 pounds; build, 
slender; complexion, fair; hair, dark brown; eyes, 
blue; smooth shaven; very nose, flat 
end; slight English accent; very stylish dresser; 
occupation, actor. 

Any bank having information concerning this 
party should communicate with the nearest office 
our detective agents. 

sample his handwriting shown below. 


GILES, who mentioned page 220 
the September, 1913, JOURNAL, 
our detective agents and the police Boston, Mas- 
sachusetts, September 22, 1913. charged 
with passing forged check bank member 
Springfield, Massachusetts. 


membership bank Pittsburgh, Pennsylvania, 
made complaint our detective agents that they had 
been defrauded party giving the name 
GOLDEN, for whom they discovered they had cashed 
checks, whom were forged the endorsements one 
the bank’s customers. 

was found that Golden, who was drawing 
checks banks Terre Haute, Indiana, went 
Baltimore, which city left after defrauding promi- 
nent hotel that city. next turned New 
York City, where attempted defraud bank 
much the same,manner adopted Pittsburgh, 
that being stealing traveling bag the depot, 
which found cancelled checks, the signature 
which took advantage forge endorsements 
checks. 

Golden was arrested New York City, after which 
was found that his correct name was Jack Norman. 
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Norman this writing being held for the charge 
that has been brought against him New York City. 
warrant has been lodged against him the member- 
ship bank which was defrauded Pittsburgh. 

Golden described follows: Age, years; 
height, feet inches; weight, 125 pounds; hair, me- 
dium brown; talks with Western accent; claims 
Hebrew; good talker and good 


Representing himself salesman for the Stan- 


dard Oil Company, traveling out the office 


Chicago, Illinois, JAMES GROOMS drew check 
bank member St. Paul, Minnesota, and at- 
tempted pass bank member Cleveland, 
Ohio. was arrested our detective agents 
September 23, 1913, and was bound over await 
the action the Grand Jury. 


Angeles, California, that they had defrauded 
GEORGE KEITH, who passed bogus check 
which had been drawn bank Jacksonville, 
Florida. The bank Los Angeles wired the Jack- 
sonville bank and received word that Keith had 
account. Our detective agents were notified and 
was placed under arrest the following day, Septem- 
ber 1913. 

During the time that the check question was 
transit through the mails, Keith telegraphed his 
parents that was under arrest and instructed 
them deposit money cover his check. This 
was done, and when the check arrived Jackson- 
ville was paid. 

When arrested Keith had number checks 
his possession and also number bogus drafts. 
August 16, 1913, Keith passed bogus draft 
bank member Marion, Iowa. 

Keith described follows: Age, years; 
height, feet inches; weight, 138 pounds; build, 
slender; complexion, dark; eyes, dark; smooth 
shaven; wears nose glasses; smokes; has yellow 
teeth. 

The California Bankers’ Association co-operated 
with this association this matter. 


Charged with passing worthless checks 
bank member Los Angeles, California, EM- 
METT LUCAS, reported page 101 the August, 
1913, JOURNAL, was arrested August 31, 1913, 
our detective agents. September 1913, 
was held answer the Superior Court and placed 
under $1,500 bail. The California Bankers’ Association 
co-operated with this Association this case. 


September 1913, man having the ap- 
pearance farmer entered membership bank 
Marshfield, Missouri, introducing himself 
THOMAS McCOY. said had recently sold 
farm Marionville, Missouri, and purchased an- 
other one near Marshfield, and desired transfer 
his account the bank Marshfield, the same 
time presenting deposit slip showing that had 
balance the Marionville bank $2,100. said 
would like very much deposit $2,000 the 
bank savings account, which would draw 
interest, and place the other $100 his account 
checking account. 

sight draft was drawn bank Marion- 
ville, and McCoy left the bank, and has not been 
seen there since. The bank Marshfield was later 
notified that McCoy had account Marionville, 
and the bank Marshfield immediately notified our 
detective agents, and issued warrant for McCoy. 

certificate deposit payable demand was 
given McCoy Marshfield. McCoy went Cuba, 
Missouri, and tried cash his certificate deposit, 
but the bank took the precaution telephone Marsh- 
field, and was instructed have McCoy arrested. 
Sheriff Brixy Lebanon was notified, and went 
Cuba for this man, who was returned Marshfield 
answer the charge obtaining valuable in- 
strument fraud. 


McCoy described follows: Age, years; 


height, feet inches; weight, 150 pounds; complex- 
ion, fair; hair, medium chestnut; light mustache. 
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Charged with forging his uncle’s name two 
checks, MARCUS was arrested September 13, 
1913, Atlanta, Georgia, the request our 
detective agents. One check was passed Savan- 
nah, Georgia, and the other Jacksonville, Flor- 
ida. The checks were drawn bank member 
Macon, Georgia, and were paid before the forger- 
ies were discovered. 


PHILIP MITCHELL recently swindled 
membership bank Bartlesville, Oklahoma, 
mortgaging some property did not own, after- 
wards leaving for parts unknown. The matter was 
turned over our detective agents, and they suc- 
ceeded locating Mitchell Electra, Texas. This 
man was returned Bartlesville and being held 
there for prosecution. 

described follows: Age, years; height, 
feet inches; weight, 185 pounds; eyes, blue; gold 
teeth front. 


GUSTAV OBERLINGER, charged with forging 
the indorsement his employer check drawn 
bank member Cleveland, Ohio, was arrested 
our detective agents August 29, 1913. was 
later indicted, and now awaiting trial the 
charge forgery and embezzlement. 


CHARLES O’CONNELL, alias 
Hardy, whose picture and description were shown 
page 221 the September, 1913, JOURNAL, was 
arrested Chicago, Illinois, August 31, 1913. 
was wanted Albany, Y., for stealing sum 
money from the paying teller’s window bank 
member that place. 


Charged with passing forged check bank 
member this Association and the California Bank- 
ers’ Association, CLAUDE OLIVER, former book- 
keeper the bank, was arrested September 15, 
our detective agents and the Los Angeles 
police. 

While Oliver was employed the bank stole 
the signature card depositor who had dormant 
account with the bank, and after leaving the bank’s 
employ forged her name the check. 

After committing the forgery Oliver approached 


bookkeeper the bank and offered pay 


him would locate the check which was forged 
and had been paid and destroy that there would 
evidence the bank against Oliver. 

Oliver described follows: Age, years; 
height, feet inches; weight, 125 pounds; complex- 
ion, fair; hair, brown; smooth shaven; talks with 
Southern accent. The California Bankers’ Association 
co-operated with this Association this case. 


man named FRANK RAPP, and EDDIE RAPP, 
supposed brother, passed several forged 
checks for sums aggregating $109 membership 
bank Chicago, Illinois. Frank was arrested 
Chicago Heights, Illinois, September 1913. 

Frank Rapp described follows: Age, 
years; height, feet inches; weight, 160 pounds; 
build, medium stout; complexion, dark sallow; eyes, 
black; hair, black; smooth shaven; nationality, Ger- 
man; walks with swinging gait. 

His accomplice, Eddie Rapp, who supposed 
travelling with woman about years age, 
still large, and being sought our detec- 
tive agents. described follows: Age, about 
years; height, feet inches; weight, 175 pounds; 
build, stout; broad shoulders; complexion, dark; looks 
like Italian; eyes, black, very restless; hair, 
jet black; smooth shaven; very talkative. When last 
seen wore soft gray fedora hat, dark gray suit. 


HARRY ROY, check raiser, who succeeded 
defrauding bank member Corona, New Mex- 
ico, through the assistance member Nara 
was arrested recently and now awaiting 
trial. 

Roy described follows: years old; 
height, feet inches tall; weight, 140 pounds; 
slender and slightly stooped; blue gray eyes; dark 
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hair. Smokes cigarettes all the time and drinks 
excess. Talks Spanish, and worked general ranch 
hand; can run automobile. All his upper front 
teeth are out and the teeth lower jaw project. 

sample his handwriting shown below. 


boy, ISAAC SHAW, forged the name his 
check which was paid bank member Cotter, 
Arkansas. Shaw was arrested through the efforts 
the member the latter part August, 1913, 
and made full confession. 


Our detective agents Los Angeles, California, 
September 1913, arrested SHEROD, who 
was wanted bank member Portland, Oregon, 
for forgery. Sherod forged the name his father’s 
company checks and passed them Los Angeles. 

years; height, feet 10% inches; weight, 160 
pounds; hair, black; eyes, black; smooth shaven; 
crossed hands tattooed arm. The Oregon Bank- 
ers’ Association co-operated with this Association 
this case. 


membership bank Albany, Oregon, report- 
that they had cashed worthless check for party 
using the name SMITH, and that after re- 
ceiving this money Smith went local jewelry 
store, where purchased $280 worth diamonds 
with bogus check. also went clothing 
store and purchased some clothing bogus 
check. then left Albany automobile. Our 
detective representatives took this matter im- 
mediately and Smith was apprehended Wood- 
burn, Oregon, September 1913, route Port- 
land. was then returned Albany, Oregon, 
where now awaiting trial. 

Smith described follows: Age, years; 
height, feet inches; hair, light, inclined 
sandy. 

The Oregon Bankers’ Association co-operat- 
ing with this Association the prosecution this 
case. 


SMITH, alias Smith, concerning whom 
warning notice was published page 222 the 
September, 1913, JOURNAL, the 
sheriff Sand Point, Idaho, September 1913. 


COWAN STEUWE, who used the name 
Fred. Lotz, attempted defraud bank mem- 
ber Portland, Oregon, reported page 222 
the September, 1913, JOURNAL, was arrested 
Portland, Oregon, August 19, 1913. Steuwe de- 
scribed follows: Age, years; height, feet; 
weight, 145 pounds; build, slender, slightly stoop- 
shouldered; hair, light brown, heavy, combed pompa- 
dour; eyes, dark blue; smooth shaven; complexion, 
sallow; nativity, American. has the appearance 


clerk and wore light brown suit and light col- 


ored soft hat. The Oregon Bankers’ Association 
co-operating with this Association the prosecution 
this case. 


CHARLES SULLIVAN, Munfordville, Ken- 
tucky, who defrauded membership bank that 
city false representations, was arrested Sep- 
tember 1913, Buffalo, Weight County, Minne- 
sota, and the sheriff Hart County, Kentucky, has 
departed for Buffalo bring Sullivan back Mun- 
fordville for trial JOURNAL, September, 1913, page 
219. 


REMOVED. 


GEORGE AKERS, whose arrest was reported 
page 224 the September, 1913, JOURNAL, was 
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returned Griffin, Georgia, where was tried and 
found guilty forgery and sentenced one year 
the State Penal Farm Milledgeville, Georgia. 


AYRES, whose arrest reported another 
column this issue, September 12, 1913, was 
convicted and received sentence years the 
Oregon State Penitentiary. The sentence, however, 
was suspended, and was paroled the custody 
his father. 


ROY BATES, reported page 762 the 
May, 1913, JOURNAL, and page 106 the August, 
1913, JOURNAL, September 1913, Fort 
Wayne, Indiana, was sentenced serve two four- 
teen years the Jeffersonville, Indiana, Reformatory. 


KIRK BROWN and WILLIAM MILEY, alias 
“Indianapolis Joyce, alias William Johnson, 


been convicted burglarizing bank mem- 


ber Portage, Ohio, and sentenced the Ohio 
State Penitentiary. Brown received sentence 
three years, and Miley sentence seven years. 

JOURNALS, December, 1912, page 387 and Feb- 
ruary, 1913, page 534. 


COUNTRYMAN, account whose oper- 
ations and subsequent arrest was reported the 
August, 1913, JOURNAL, page 43, was found guilty 
when placed trial before court the mili- 
tary authorities Fort Crockett, Texas, and was 
sentenced serve term two and one half years 
and confined the United States Military 
‘Prison Alcatraz Island, California, being taken 
under guard that prison August 22, 1913. 


ALBERT DeMANGENONT, forger, whose ar- 
rest was reported page 606 the March, 1913, 
JOURNAL, was found guilty April 25, 1913, and 
sentenced the Ohio State Reformatory. was 
recently paroled from that institution. 


Laurin, alias Tally, alias Clark, who 
defrauded bank member Atlanta, Georgia, 
through the medium forged check, was found 
guilty local charge Frankfort, Kentucky, 
and sentenced serve from one five years 
the Frankfort, Kentucky, Penitentiary. JOURNALS, 
December, 1909, pages 236 and 239; July, 1910, page 
19; June, 1912, pages 765 and 769; July, 1913, page 44. 


GEORGE KEITH, whose arrest reported 
elsewhere this issue, was September 
19, 1913, because the fact that his relatives de- 
posited sufficient money cover the check had 
drawn Jacksonville, Fla., bank, before its ar- 
rival. The California Bankers’ Association co-oper- 
ated with this the prosecution this 
matter. 


HENRY KNOTTS, alias Henry Knox, who was 
arrested November 1913, for forgery mem- 
ber bank Georgiana, Alabama, has been released, 
the Grand Jury failing indict him. See JOUR- 
NAL, December, 1912, page 387. 


LEAGUE, whose arrest was effected our 
detective agents Houston, Texas, October 31, 
account which appeared the November, 
1912, JOURNAL, page 387, was March 12, 1913, 
Chattanooga, Tennessee, convicted forgery 
two cases, and sentenced serve term two 
years each case, running concurrently. 


VIRGIL PERRINE, alias Thomas Reid, whose 
arrest was reported page 108 the August, 1913, 
JOURNAL, September 15, 1913, was sentenced 
serve ten years the Oregon State Penitentiary. 
The Oregon Bankers’ Association co-operated the 
prosecution this case. 


ORIN SCHANTZ, who was arrested Decem- 
ber 17, 1912, Vincennes, Indiana, charge 
forgery and was turned over the sheriff Union 
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County, Illinois, for prosecution that county, was 
January 1913, released from custody, the Grand 
Jury having failed return indictment against 
him. appears that action was taken hold 
him for other offenses committed, mentioned 
article page 457.of the January, 1913, JOURNAL. 


ISAAC SHAW, whose arrest reported else- 
where this issue, pleaded guilty charge 
forgery, and was sentenced serve two years 
the Arkansas Penitentiary. 


SHEROD, whose arrest reported 
another column this issue, was released the 
Los Angeles police before the Portland authorities 
had opportunity obtain the necessary papers 
and send officer for him. 


August 29, 19183, COWAN STEUWE plead- 
guilty before Circuit Judge Morrow and received 
sentence from one five years. account 


AWAITING TRIAL, EXTRADITION 


ALLEGED FORGERS, ETC. 


Adams, Roy D., September 1913, arrested; 
swindle Lawrence, Kans. 


Ainsworth, S., August 17, 1913, arrested; for- 
gery Monroe, La. 

Albers, Hans Otto, August 25, 1913, arrested; for- 
gery Chicago, 


Ayres, Thomas B., June 1913, arrested; for- 
gery Los Angeles, Cal. 


Bailey, Mrs. Ray, April 30, 1912, arrested; forgery 
Waterloo, Ia. 


Ballard, Howard W., August 13, 1913, arrested; 
forgery Miami, Okla. 


Barnett, George W., September 14, 1913, arrested; 
forgery McKeesport, Pa. 


Steve, September 1913, arrested; forged 
check Albuquerque, 


Beresford, J., July arrested; swindle 
San Fedro, Cal. 

Booker, W., January, 1913, arrested; forgery 
Auxvasse, Mo. 


Burtis, Otto, December, 1912, arrested; swindle 
Bluffton, Ind. 


Bush, May 29, 1913, arrested; forgery 
Wenatchee, Wash. 

Calistano, Tony, March 1913, arrested; forgery 
Cleveland, Ohio. 

Campbell, James M., May 22, 1913, arrested; swin- 
dle Los Angeles, Cal. 

Carbuhn, Julius C., August 1913, arrested; for- 
gery Sumner, Wash. 


Carpenter, Frederick H., May 11, 1912, arrested; 
forgery Providence, 

Casper, Charles J., August 31, 1912, arrested; for- 
gery Steger, 

Catchings, Virgil, July 1913, arrested; forgery 
Portland, Ore. 

Chestnut, P., July 1913, arrested; forgery 
Americus, Ga. 

Chilton, Carl, May 1913, arrested; theft Calvin, 
Okla. 

Chrisman, Rolla, September 1913, arrested; 
forgery St. Louis, Mo. 

Cohen, Samuel, March 15, 1912, arrested; forgery 
Boston, 


sympathy for his wife and small child, was 
paroled, but was again arrested and returned 
St. Louis, Missouri, where now confined 
jail awaiting trial similar charge preferred 
bank there. The Oregon Bankers’ Association co- 
operated with this Association this matter. 


whose arrest was referred page 683 the 
April, 1913, JOURNAL, was turned over the 
federal authorities and indicted the Grand 
Jury for using the mails defraud; 
convicted, and sentenced the Penitentiary 
Atlanta, Georgia. 


Judge Barrett, Quarter Sessions Court, Phil- 
adelphia, September sentenced SAM 
ZOBOL the Huntingdon Reformatory, Hunting- 
don, Pa. Zobol was convicted charge for- 
gery preferred bank member Philadelphia, 
Pennsylvania. JOURNAL, September, 1913, page 225. 


SENTENCE, OCTOBER 1913. 


Cole, E., January 15, 1912, arrested; swindle 
Atlanta, Ga. 


Collins, J., September 19, 1912, arrested; swin- 
dle Helena, Ark. 


Cooper, ——, May, 1913, arrested; forgery New 
York City. 


Coover, Van April 12, 1913, arrested; forgery 
Kern, Cal. 


Crow, Thomas, December 1912, arrested; for- 
gery Portland, Ore. 


Davenport, L., May 18, 1913, re-arrested; swin- 
dle Forest Grove, Ore. 


Deckman, William, September 1913, arrested; 
forgery Kansas City, Kans. 


Demmon, Stephen, August, 1913, arrested; for- 


gery Minneapolis, Minn. 


Dinkins, Robert, August 1913, arrested; forgery 
Elwood, Ind. 


Donahue, Thomas, June 19, 1912, arrested; for- 
gery Baltimore, Md. 


Dostal, James, May 1913, arrested; forgery 
Cedar Rapids, Iowa. 


Douglass, George, April 10, 1913, arrested; forgery 
Rochester, 


Dupars, M., August 28, 1913, arrested; swindle 
Paso, Texas. 


Eberman, S., June, 1913, arrested; attempted 
swindle Green River, Wyo. 


Edmonds, William E., March 11, 1913, arrested; 
forgery Marshfield, Ore. 


Egan, Edward T., July 10, 1913, arrested; swindle 
Mayville, 


Einsfeld, George, July 24, 1913, arrested; forgery 
Brooklyn, 


Ellars, William A., February 11, 1913, arrested: 
forgery Fort Worth, Texas. 


Estes, E., June 1913, arrested; swindle White 
City, Kansas. 


Fitzgerald, Thomas, March 15, 1913, arrested; at- 
tempted swindle Kansas City, Mo. 


Fowler, Frank W., April 30, 1912, arrested; swin- 
dle Chicago, 


Gassner, Joseph, December 19, 1912, arrested; for- 
gery New York, 


Gerwitz, Merrill, June 30, 1913, arrested; forgery 
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Giles, W., September 22, 1913, arrested; for- 
gery Springfield, Mass. 

Golden, L., September 1913, arrested; forgery 
New York, 

Gray, H., November 1910, arrested; forgery 
Athens, Tenn. 


Grooms, James B., September 23, 1913, 
attempted swindle Cleveland, Ohio. 


Grout, E., May 20, 1913, arrested; forgery Kan- 
sas City, Mo. 


Grubb, Ray, August 1918, arrested; forgery 
Woodward, Ta. 


Haiken, Esther, May 28, 1912, forgery 
New York, 

Hammond, Allie, June 1913, arrested; swindle 
Clymer, Pa. 

Hank, Warren, 1911, arrested; attempted 
swindle Wapakoneta, Ohio. 


Hawley, Willard, June, 1913, arrested; forgery 
Houston, Texas. 


Henifer, Charles, January 16, 1913, arrested; for- 
gery Richmond, Va. 

Hoel, J., May 29, arrested; forgery Pueblo, 
Col. 


Holtslander, Frank, Jr., June 12, 1913, arrested; 
forgery North Nebr. 


Hornung, John Henry, July 17, 1913, arrested; 
forgery New York, 


Houston, L., April 24, 1912, arrested; swindle 
Chicago, 

Hudson, John E., November 19, 1912, arrested; 
swindle Beeville, Texas. 


Isaacs, Walter, April 25, 1913, arrested; swindle 
Kingsport, Tenn. 


Johnsen, R., July 25, 1913, arrested; forgery 
New York City. 


Johnson, Abram June 19, 1913, arrested; 
swindle McLeansboro, 


Johnson, Latus, August 25, 1913, arrested; forgery 
Brownsville, Texas. 

Jordan, A., April, 1913, arrested; swindle Red- 
ding, Cal. 

Keane, Florence, June 16, 1913, arrested; forgery 
Buffalo, 

Keith, L., March 26, 1913, arrested; swindle 
Chattanooga, Tenn. 

Kelly, Robert M., June 1913, arrested; swindle 
Bishopville, 

Kerr, L., July 11, 1913, swindle Pitts- 
burgh, Pa. 

Kirkpatrick, S., June 15, 1911, arrested; for- 
gery West Point, Ga. 


Knapp, Fred S., December 1912, arrested; for- 
gery Portland, Ore. 

Lacy, Frank, January 28, 1913, arrested; forgery 
Los Angeles, Cal. 

Laubenthal, George M., November, 1912, arrested; 
swindle Waterloo, 


Lewis, Andy, August 15, 1913, arrested; forgery 
Prestonburg, Ky. 


Lucas, Emmett, August 31, 1913, arrested; 
swindle Los Angeles, Cal. 


McAlley, George, July 20, 1913, arrested; forgery 
Forrest Park, 


McCartney, J., February 1913, arrested; 
forgery Sallislaw, Okla. 


McClendin, Ella, June 1913, arrested; attempted 
swindle Georgetown, Col. 


McCoy, Thomas, September, 1913, arrested; swin- 
dle Marshfield, Mo. 


Harry M., April 17, 1913, arrested; 
swindle Sharon, Pa. 


McPherson, Ray, July 26, 1913, arrested; forgery 
Des Moines, Ia. 


McReady, R., April 26, 1913, arrested; forgery Fort 
Lauderdale, Fla. 


Magoon, Byron G., August 17, 1912, arrested; 
swindle St. Helens, Ore. 


Mann, H., June, 1913, arrested; forgery St. 
Josephs, Ore. 


Marcus, W., September 13, 1913, arrested; 
swindle Atlanta, Ga. 


Mather, Fred R., July 26, arrested; swindle 
Cleveland, 


Matthews,.Charles, July, 1913, arrested; forgery 
Denver, Col. 


Matthews, A., July, 1913, arrested; forgery 
Denver, Col. 


Mattingly, March, 1913, arrested; swindle 
Beebe, Ark. 


Merritt, C., May 21, 1913, arrested; swindle 
Des Moines, Ia. 


Meyers, Charles H., December 30, 1912, arrested; 
swindle Eastman, Ga. 


Mitchell, E., July 26, 1912, arrested; swindle 
Monroe, La. 


Morrill, Fred W., December 1912, arrested; for- 
gery Portland, Ore. 


Mitchell, Philip H., September 17, 1913, arrested; 
swindle Bartlesville, Okla. 


Morton, Chas. S., January 1912, arrested; swin- 
dle Baltimore, Md. 


Neiss, William F., April 1913, arrested; forgery 
Los Angeles, Cal. 


Nelson, J., April 18, 1912, arrested; forgery 
Birmingham, Ala. 


Newman, Ira, May 17, 1912, arrested; forgery 
Cairo, 


Oberlinger, Gustav, August 29, 1913, arrested; 
forgery Cleveland, Ohio. 

O’Connell, Charles, August 31, 1913, arrested; theft 
Albany, 


Oliver, Claude, September 15, 1913, arrested; 
gery Los Angeles, Cal. 


Palmer, Frederick George, March 15, 1913, ar- 
rested; forgery Los Angeles, Cal. 


Palmer, J., August 18, 1913, arrested; forgery 
Chicago, 

Panos, James, May, 1913, arrested; swindle 
Willits, Cal. 


Percival, James; January 24, 1913, arrested; swin- 
dle Clarksburg, Va. 


Chas. G., October 25, 1912, arrested; swin- 
dle Middletown, Pa. 


Plum, William H., December 24, 1912, arrested; 
forgery Kansas City, Mo. 


Posey, E., August 10, 1911, arrested; forgery 
Aiken, 

Rapp, Frank, September 1913, arrested; for- 

Reedy, July, 1913, arrested; forgery Red- 
.ands, Cal. 


Richason, M., January swindle 
Kansas City, Mo. 


Riley, Dan, July 1913, arrested; forgery Port- 
land, Ore. 
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Rogers, R., August, 1912, arrested; forgery Cor- 
dele, Ga. 

Romero, D., December 14, 1912, re-arrested; 
forgery Springfield, Utah. 

Roy, Harry A., September, 1913, arrested; for- 
gery Corona, 

Scherberg, W., February, 1913, arrested; swin- 
dle Grenada, Miss. 

Schreiber, Herbert E., August 1912, arrested; 
swindle Denver, Col. 

Shatzkin, Nahum J., January 1913, arrested; 
forgery New York City. 

Shaw, Herschel, June 1913, arrested; theft Cal- 
vin, Okla. 

Shivers, Vernon F., December 21, 1911, arrested; 
forgery Lake Providence, La. 

Smith, B., September 1913, arrested; swin- 
dle Albany, Ore. 

Smith, J., September 1913, arrested; swin- 
dle Sheridan, Wyo. 

Smith, Roy, July 12, 1913, arrested; forgery Long- 
mont, Col. 

Solheim, Ole Peter, July 17, arrested; for- 
gery Minneapolis, Minn. 

Sonneberg, Leo, March 22, 1913, arrested; forgery 
New York, 

Spencer, J., April, 1913, arrested; swindle Red- 
ding, Cal. 

Stone, Harry, November, 1912, arrested; forgery 
Bakersfield, Cal. 

Sturgis, E., July 1918, arrested; swindle 
Jennings, La. 

Strain, Leslie, August 1913, arrested; forgery 
Des Moines, Ia. 

Sullivan, Charles, September 1913, arrested; 
swindle Munfordville, Ky. 

Taft, H., June arrested; swindle Los 
Angeles, Cal. 

Tamble, Phil, June, 1913, arrested; theft Detroit, 
Mich. 

Van Leckwyck, Carl, October 1912, arrested; 
forgery Plymouth, Mass. 

Vincent, S., January 29, 1913, arrested; swindle 
Memphis, Tenn. 
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Walton, Harold, June 1913, re-arrested; swindle 
New Orleans, La. 


Waters, Joseph, June 18, 1912, arrested; forgery 
Baltimore, Md. 


Weil, Maechel, February 17, 1912, arrested; swin- 
dle Chicago, 


West, Henry, May 19, 1911, arrested; forgery 
Yuma, Ariz. 


Wheeler, Charles E., February 14, 1913, arrested; 
swindle Tulsa, Okla. 


Williams, George A., August 1913, arrested; for- 
gery Pittsburgh, Pa. 


Woodruff, William R., May, 1913, arrested; for- 
gery Detroit, Mich. 


Woolf, Beit, May, 1913, arrested; forgery New 
York City. 


York, A., January, 1913, arrested; raised check 
Waterville, Wash. 


Ziegler, Eugene, August 13, arrested; forgery 
New York, 


BURGLARS AND HOLD-UP ROBBERS. 
Baggett, C., February 21, 1913, arrested; at- 
tempted burglary Talladega, Ala. 


Clark, William, April 14, 1913, arrested; burglary 
Mosier, Ore. 


Faulkner Leon, June 1913, arrested; attempted 


Yukon, Okla. 


Gagnier, Edward, April 14, 1918, arrested; bur- 
glary Mosier, Ore. 


Karslake, A., March 19, 1913, arrested; burglary 
Bastrop, La. 


Moorey, Vivian, June 1913, arrested; attempted 
burglary Yukon, Okla. 


Morris, Frank, May 1911, arrested; attempted 
burglary Layton, Utah. 


Robinson, Harry, March 19, 1913, arrested; bur- 
glary Bastrop, La. 


Robinson, Mrs. Harry, March 19, 1913, arrested; 
burglary Bastrop, La. 


Wilson, Charles, February, arrested; at- 
tempted burglary Vera, Okla. 


STATISTICS THE WORK THE PROTECTIVE DEPARTMENT. 


REPORTED THE STANDING PROTECTIVE COMMITTEE. 
From September 1913, September 30, 1913. 


New York, Y., September 1913. 


Persons arrested, discharged, convicted, sentenced, awaiting trial, etc. 
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wy 
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Hold-up robbers 
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preceding publication. 


_Contributions for this Department must received the Educa- 
tional Director the Institute not later than the 20th the month 


OFFICERS, 1912-1913. 


CHAIRMAN EXECUTIVE COUNCIL: 
CRANDALL, Vice-President National City Bank, 
Chicago, Ill. 
PRESIDENT: 
BYRON MOSER, St. Louis Union Trust Co., St. 


SECRETARY: 
SMALE, Continental and Commercial National Bank, 
Chicago, Ill. 
TREASURER: 
BOURGEOTS, Hibernia Bk. Trust Co., New 
EDUCATIONAL DIRECTOR: 
GEORGE E. ALLEN, 5 Nassau Street, New York City. 


RICHMOND CONVENTION 
ELEVENTH ANNUAL REUNION THE AMERICAN INSTITUTE BANKING. 


Eleventh Annual Convention the American 
Institute Banking emphasized the cardinal 
characteristics the organization. was edu- 
cational. was dignified. was systematic. 

The policy studying all sides all subjects, with- 
out commitment any financial question contro- 
versy, was demonstrated the impartial but cordial 
receptions given Secretary Bryan and Senator Bur- 
ton. The fact that the convention was held Rich- 
mond, Va., the city the Institute’s birth, inspired 
sentiment reminiscence, which showed itself 
various parts the informal re- 
unions Institute veterans. The beauty and 
chivalry Richmond provided hospitality charm- 
ingly natural ideal way—the way that 
wit all enuine southerners. The 
weather bureau furnished just enough atmospheric 
tears make interlude the smiles sunshine 
that might otherwise have been monotonous. The 
convention was attended about six hundred dele- 
gates and marked epoch Institute history. 


FIRST SESSION 


Wednesday Morning, September 17th. 


eleventh annual convention the American 
Institute Banking assembled the Jefferson 
Hotel Richmond, Va., Wednesday morning, 
September 17th, and was called order 
President Byron Moser promptly 9.30 o’clock. 
impressive invocation was delivered the Rev. 

Hon. William Hodges Mann, Governor Vir- 
ginia, then made address welcome behalf 
the State Virginia. His address was greatly en- 
joyed and was frequently interrupted applause. 
called attention the impending changes 
business and banking which will occasioned 
the final passage the tariff bill and the banking 
and currency bill, and expressed his sincere belief 
that those matters would adjusted through the 
wisdom and the integrity the American people. 
Gov. Mann combines rare degree cool head and 
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warm heart and will always fondly remembered 
the delegates attendance. 

Addresses welcome were also made George 
Ainslie, Mayor the City Richmond, and 
Carrington, President the Richmond Chamber 
Commerce. 

The addresses welcome were gracefully ac- 
knowledged Fred. Crandall, Chairman the 
Executive Council. 

Colonel Fred Farnsworth, General Secretary 
the: American Bankers Association, then delivered 
the Convention greeting behalf the Ameri- 
can Bankers Association, which follows: 


It was a good name that Captain John Smith selected 
for the settlement which established near here 1609. 
He called it “None Such,” and whenever I come to Vir- 
ginia and this beautiful city Richmond can always 
appreciate his enthusiasm. 

have come to-day bring you greetings from the 
American Bankers Association, its officers, and executive 
council, and to express toward the Institute and its work 
the good will of what has now become the largest organ- 
ization bankers the world. 

congratulate you this magnificent Convention, 
which bids fair the largest and most successful 
your series of great and important conventions. 

Virginia has always made history, and it is fitting that 
Richmond, where so many important movements have been 
initiated, should have been the meeting place of the Ameri- 
can Bankers Association 1900, when the resolutions were 
passed which created the American Institute 

took something the sturdy spirit the old Vir- 
ginia pioneers overcome the obstacles the way 
those who first advocated the Institute idea. But they, 
with vision the future, saw that 1900 marked the 
beginning new centur business expansion, for which 
more and better banking facilities must provided. They 
saw that, to meet these growing responsibilities, the younger 
bank men must trained the underlying principles 
banking, or they would become mere clerical automatons, 
skilled only routine practice daily details. 
the Institute was created to furnish the opportunities for 
banking education, which had previously been only 
to those who could take similar courses in colleges. 

You are all familiar with the story of how the In- 
stitute has grown size and importance, and its affilia- 
tion, Section, with the American Bankers Association, 
which almost equals number. 
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But you realize the significance the Institute 
relation to the future of American banking? Many of the 
leading members now of the American Bankers Association 
and of the State Associations—the men on important com- 
mittees and in official positions—are Institute graduates. 
These men have been selected as representative bankers of 

roven ability, and through their work the value of the 
knowledge they have gained by Institute siudy is success- 

The the American Bankers Associa- 
tion represent every type banking institution. Through 
its sections and committees the Association influences every 
peace of banking progress, and, as the functions of the 
anks increase with the country’s business growth, its 
activities. will assume still greater importance. 

The bankers of the future, far more than the bankers 
of to-day, must he able to cope not only with national, but 
with international problems of banking and credit. The 
men familiar with the fundamental principles economics 
and finance are the men who will succeed then as they 
are succeeding now. Think what will mean the 
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prestige American banking when the entire membership 
of the national organization of bankers is composed wholly 
men trained, Institute men are trained, the prin- 
ciples well the practice their profession. 

The development the Institute itself has epitomized 
the problems which you younger men, as bankers of the 
new order, will have to meet in the financing of that busi- 
ness and commercial expansion which will through the 
same phases bas the Institute reaching its present 
stage. You have experienced, first, the period intense 
zeal and activity Institute work, which you expended 
energy as prodigally as capital is put into new enterprises. 
Development naturally brought about competition. In the 
political rivalry which ensued you. learned to judge men 
and measures. You perceived that the spirit in which 


A. I. B. men strive for leadership is the one which will. 


actuate their business relations, and the group reflects 
the character the individuals who compose it, you saw 
that the superficially clever men petty ambitions 
were not allowed dominate the chapters, 
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In short, you learned the art of association. The result 
is the remarkable spirit of co-operation which characterizes 
the Institute activities to-day. 

Through your Institute discussions you have gained an 
open-mindedness, a tolerance of other men's opinions, which 
enables you to see both sides of a question and to present 
your side of it without arousing animosity. 

was the old idea that banker should never express 
a partisan opinion. That attitude was one either of igno- 
rance or of selfish cowardice. Bankers must take an in- 
creasingly important part in the future development of the 
country, and it will be necessary for them to take a firm 
stand on policies and to mould public opinic1 through 
the forceful expression of their own. 

You will be able to work together as the bankers of 
the country have never done. Your study of economics 
has given you a knowledge of the principles upon which 
financial policies should based. will never again 
necessary endure the conditions the early nineties 
order unite the bankers support monetary 
standard. 

The delay reform our banking and currency sys- 
tem has been largely due political obstruction. But 
undeniably true that division opinion among bankers 
themselves fundamentals has been partly responsible. 
Had the older generations bankers, addition their 
training in the school of experience, had the added advan- 
tage of your opportunities for a well-rounded education in 
the fundamentals of finance, our present banking institu- 
tions might have been earlier and more easily evolved. 
The unity of co-operation which has been developed through 
Institute and Association work has had, and will have, 
effects which the bankers of the younger generation, who 
have not experienced the dissensions of the past, cannot 
fully appreciate. 

The bank man who has taken the Institute course in 
banking and law should be able to counsel the bank and 
its customers to better advantage than those whose knowl- 
edge of commercial law comes through making costly mis- 
takes, due ignorance. Familiarity with investment prin- 
ciples through Institute study should develop better judg- 
ment in the selection of securities and the making of loans. 
The cumulative effect this knowledge means not only 
added safety in banking, but increased confidence in the 
advice and ability of bankers. Inevitably we shall see a 
change in ‘that public and political prejudice against bankers 
which is now sometimes manifested in such unreasoning 
ways. 

The standards established in Institute work have done 
much to bring about a growing tendency toward higher 
qualifications for all bank men, of which the recent action 
of a bank commissioner in requiring the bank officers of his 
state to pass certain examinations is only one evidence. 

Through the wide educational experience your 
eational Director, George Allen, the Institute study 
course has come to be the recognized standard of instruc- 
tion in the subject which it covers. Upon his able direction, 
and upon your loyalty as students and as graduates to its 
standards and ideals, depends the further development of 
the Institute’s possibilities as a great constructive force in 
American banking, which I have but briefly outlined. 


President Moser’s Address. 


President Byron Moser delivered the following 
address, which was received with marked demon- 
strations approval: 


In discussing Institute work—past, present and future 
—I shall endeavor -to be brief, in order that the various 
committees may have an opportunity to take as much time 
as necessary to tell you of their activities. In writing to 
a personal friend recently, I remarked that whatever suc- 
cess our organization has enjoyed during the past year has 
been largely due to the fact that the officials in charge of 
the various chapters were live. wide-awake, energetic men, 
and that the committees appointed have worked faithfully, 
doing all that they could to promote our interests. I also 
desire make the confession that many respects have 
been a good Episcopalian in that I have left undone many 
things which I should have done. 


THE STANDARD STUDY COURSE. 


needless remark that the real backbone our 
work has been the standard study course, the value 
which overestimated. has been demonstrated 
beyond question doubt that the chapter which 
uses basis its work either the banking the law 
part our course, both, bound attain success. 
And might this point take occasion remark that the 
success of any president’s administration is judged largely 
by the number of men who regularly attend the class-room 
work and who, passing the required examinations, either 
receive the Institute certificate or receive a credit for that 
part of the course taken. There are, of course, instances 
where, due local conditions, has been advisable 
conduct neither a class in banking nor law every year. I 
mention this for fear that the foregoing remark will 
misinterpreted. However, want impress indelibly 
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on the minds of every one present that our standard study 
eourse is the most important feature of our work, and that 
the aim of every chapter president should be to increase the 
number of certificate holders. It is a pleasure for your 
president to report that most of your chapters have con- 
ducted either one or both parts of the course, and that 
the number of certificate holders and of one-half credit men 
has been largely increased. The consensus of opinion of 
the men to whom I have talked—and I have talked to 
many—is that the loyalty of the men to their chapter has 
been pronounced when cemented by the ties of systematic 
class-room work. I might also add that it stands to reason 
that the best results to be obtained in studying any subject 
are to be obtained by the class-room method, for if such 
were not the case this method would not be used so ex- 
tensively in our school system. Some one has truly said 
that it pays to follow a leader when he has demonstrated 
beyond the question of a doubt that his path leads to suc- 
cess, and think can well afford adopt methods that 
have been proven the test time. 


POST GRADUATE COURSE. 


You are all familiar with the fact that the Post Grad- 
uate Course was adopted by the Salt Lake City convention. 
This course, as you know, is intended primarily for Insti- 
tute graduates, and as a result classes could be started in 
but few of our larger cities. A complete report of the 
work done by the Post Graduate committee will be given 
later, and your closest attention is invited. Your Educa- 
tional Director reports to me that far greater results have 
been attained this year than he had hoped. I mention this 
because I am afraid the committee’s report will not men- 
tion it, and because I want to give them full credit for the 
results they achieved. I cannot emphasize too strongly 
the value this course our men and the importance 
taking after having completed the regular course. 
has so often been said, the completion of the regular course 
is not supposed to put an end to our study, but rather to 
stimulate our desire for more advanced work. By no means 
is an Institute man to consider himself a finished product 
simply because he has obtained an Institute certificate. 
If he does, it’s a good indication that he is not only not 
progressing, but, on the contrary, is retrogressing. 


CORRESPONDENCE CHAPTER. 


. Acting on the advice of last year’s Committee on Cor- 
respondence Instruction, your President appointed a rather 
comprehensive committee, composed principally of secre- 
taries State Associations and men who were close 
touch with the transit relations their institutions. 
this committee numbered approximately 150 men, and as 
the extension plans required more detail work than I cared 
to ask anyone to assume, no chairman was appointed. I 
shall tell you what was done, but your secretary will give 
you figures in his report. From this report you will learn 
that we have more correspondence students tt the 
regular course than some universities have enrolled in all 
departments. It has been demonstrated that our corre- 
spondence work success. Fully one-half the cor- 
respondence students are bank officers, and very 
gratifying state that larger percentage our men 
complete the work than the average of ten of the largest 
correspondence schools the United States. The history 
correspondence work that certain portion those 
who enroll not complete the course. but very 
gratifying to report that so large a percentage of our stu- 
dents have sufficient ‘stick-to-it-iveness” to finish. The 
committee referred to was requested to use its influence 
in behalf of our. correspondence work whenever possible, 
and was also supplied with folders descriptive of the work. 
The suggestion was made that these folders distributed 
through their banks’ outgoing mail and in any other de- 
sirable way. Several the State secretaries enclosed 
folders the mail their members, and aided other 
ways. Lack of time prevents my telling you in detail of 
the many ways in which the committee endeavored to ex- 
tend this feature of our work. Suffice it to say that much 
good resulted from their efforts. 

addition the above, several thousand letters ex- 
plaining our work and urging enrollments were sent to 
banks and bankers, principally the South and Southwest. 
Your president accepted invitations to address the annual 
meetings the following State Bankers’ Associations, Kan- 
sas, Texas, Oklahoma and Tennessee, taking as his subject 
“The Relation the Country Banker the Institute.” 
Country bankers are beginning realize that the Institute 
is not solely a city proposition, but that, on the contrary, 
the men in chapterless cities have equally as good an 
opportunity to master their profession as those of us who 
belong to chapters. The larger universities and correspond- 
ence schools have demonstrated that the correspondence 
method of teaching is a success, and there is no reason 
why banking cannot be taught the same as other professions. 

The field for the extension of our correspondence work 
unlimited. present the city chapter membership far 
exceeds that the Correspondence chapter, but the ratio 
the future should change favor the Correspondence 


chapter. The success of the Correspondence chapter depends 
upon three things: 

First—Suitable text-literature. This provided .the 
Institute lesson pamphiets. 

Second—Personal relationship between instructors and 
students. While instructors are under no specific obliga- 
tion to do anything more than correct answers to examina- 
tion questions as submitted, it is the policy of the Institute 
intimate and cordial personal relationship 
as can exist between instructors and students in classes. 
The present instructors of Correspondence chapter students 
are persons of exceptional ability and experience, and as 
such work is done on the fee basis it is easy to extend the 
<a facilities of the chapter in accordance with its 
growth. 

Third—Permanent extension. The work of extending 
the Correspondence chapter has thus far been done mainly 
through the general office of the Institute, by Institute 
executive officers, persons connected with city chap- 
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ters. Such work should actively continued along the 
same lines, but ways and means should also be considered 
of utilizing in connection with the Correspondence chapter 
the inspiration of self-government that has been so success- 
ful building the Institute whole. 


PUBLICITY COMMITTEE, 


In my remarks in connection with the Committee on 
Correspondence Instruction referred the foundation that 
has been laid for our future work with the country bankers 
and the bankers in chapterless cities. This. foundation fs 
largely due to the unlimited publicity which has been given 
our organization by the committee of which F. W. Elis- 
worth, of the Guaranty Trust Company of New York, is 
chairman. 

There is no question in my mind but that more favor- 
able publicity has been given our organization this past 
year than ever before. I shall not encroach upon the 
report which the chairman will give later, but I cannot 
refrain from complimenting this committee for their excel- 


291 


7 


ath 
\ 
Ds, 
q 
4 : 
4 
| 
i q { 
| 
| 
| 


JOURNAL THE 


AMERICAN 


BANKERS ASSOCIATION 


lent work. addition looking after the regular work, 
the chairman of the Publicity Committee also accepted in- 
vitations deliver several addresses relating Institute 
work. You can well afford pay particular attention 
this report, which will prove both interesting and profitable. 


TRANSPORTATION AND PROGRAM COMMITTEES. 


The work the Transportation and Program Com- 
mittees speaks for itself, and I shall make no further com- 
ment other than that they both deserve credit for handling 
the — and innumerable details connected with the 
work. 


INSTITUTE ACTIVITIES. 


One the most gratifying features Institute work 
is the fact that so many of our men are taking such an 
active part in various lines. During the past year many 
addresses have been delivered our men before State 
Bankers’ Associations, before other chapters and before 
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other organizations. was particularly gratifying know 
that a series of lectures delivered before large audiences in 
Cooper Union, New York, were handled Institute men. 
It is also gratifying to know that many of our members are 
now taking active interest the affairs their State 
Associations well the Many our chapters 
have the privilege belonging their’ State Bankers’ 
Associations, and are given opportunity represented 
the program their annual meeting. Let urge that 
such chapters never fail take advantage this oppor- 
tunity, and that those few remaining chapters not members 
their State Associations endeavor admitted 
membership. 


SMALL CITY CHAPTERS AND THE ORGANIZATION 
NEW CHAPTERS. 


During the past year new chapters were organized 
Wheeling, Oklahoma City, and Pittsfield, and plans 
made for completing chapters in Indianapolis, Ind., and 
Houston, Texas. Your president made trips Indianapolis 
and Houston, and every bank en- 
deavored lay the foundation for successful chapters 
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each city. From the reception received from the officers 
and leading men, there doubt but that both chapters 
when organized will credit our organization. 
this connection let emphasize the importance starting 
chapters only in those cities which have a sufficiently large 
number of bank men to support a chapter from year to 
year. Unfortunately, in the past, several chapters have 
been started cities which did not have 
large number of men to maintain the chapter from year to 
year, and the inevitable result was failure. It is for the 
purpose avoiding such mistakes the future that urge 
strongly that new chapter organizations attempted 
city without first consulting the nearest member 
the Executive Council the Institute. guide 
making the above statement, I wrote to the past presidents 
of recent years and asked their opinion. They were prac- 
tically unanimous the point that small city chapters are 
not for the best interests the Institute. 

The solution this problem lies the combination 
class-room work and correspondence instruction, this 
method three or more men in a given bank, city, or locality 
can meet for discussion and class-room work, sending their 
papers the Institute for marking. This method, you 
see, has the good features class-room work, with the ex- 
ception local teacher, and also insures proper answers 
to questions asked. Whenever it is possible for such a 
body of men to secure a competent teacher it is well for 
them so. expense, however, usually prevents 
this. Whenever three more men city agree take 
the combination class and correspondence instruction, 
special rate $9.00 for each part the course made. 

As many of you are acquainted with men in cities 
which are not large enough to support chapters, but which 
have a number of bank men, I suggest that you use your 
influence have them form study class the nature 
referred to. 


CONFERENCE PRESIDENTS. 


Believing that special meeting chapter presidents 
and others interested in the year’s program of their chap- 
pe would prove profitable, your program committee ap- 
pointed Mr. Nickert, President of Philadelphia chapter, as 


committee one arrange for conference for the 


purpose of discussing the best method of conducting a 
chapter. Besides the systematic class-room work, there 
are other side-lines, speak, which can followed 
rofitably. refer the work that can done 
egislative committee, the benefits derived from 
lectures special subjects well-qualified men, the 
debating work, to the relations of chapters with the State 
Bankers’ Associations, to the inter-city relations of various 
chapters, and to any other form of chapter activity. One 
object of our convention is to discuss matters of mutual 
interest, and there is no question but that the conference 
of chapter presidents will result in much good. It is hoped 
that sufficient stress will laid the point minimizing 
social activities, especially when they interfere with the 
purpose the Institute. not want record 
opposing certain amount social life, for such not 
the case. believe it. But there danger going 
too far the wrong side, and avoid this danger 
that urge the Conference Presidents pay special 
attention to this feature. 


THE INSTITUTE PRODUCING RESULTS. 


Evidence that the Institute producing results 
be seen on all sides. Since its organization over 1,000 of 
its members have been promoted to official positions. While 
unfair say that these men were promoted because 
they were Institute men, can said without fear 
contradiction that the training the Institute has played 
a most important part in their careers, and that in most 
they would have been unable hold their new posi- 
tions without the training received from chapter work. 
the 181 men who presented themselves for the New York 
State Bank examiners’ test, only were successful, 
particularly ogee to know that 28 of this number 
were Institute men. etter proof the fact that the edu- 
eational work of the Institute is producing results can 
hardly found. Another statement which feel sure can 
made without fear contradiction that any given 
bank the active, earnest Institute men are invariably more 
valuable to the institution than the men who are content 
plug and plod along, relying good luck the death 
someone give them promotion. During the year 
have visited eighteen chapter cities, and the consensus 
opinion the officials whom have talked that, 
all other things being equal, the Institute man the more 
valuable to the institution. However, I do not think it 
necessary to try to convince you that the rewards of In- 
stitute work are great nor that excellent results are being 
You know that such the case, and your 


VISITS TO CHAPTERS. 
have just said, was good fortune your 


’ president to be able to visit eighteen of our chapters, as 


well quite little missionary work behalf 
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our Correspondence chapter. practically every instance 
found affairs very good shape, and pleased 
report you that most excellent work being done. 
There is one matter, however, that I think needs more 
attention. From the reports sent to me by the various 
chapters, I observed that in several instances the class 
attendance was good, but that the number which took the 
examination was comparatively small. This should be over- 
come, if possible, and I suggest that last year’s leaders 
co-operate with the new chapter officers in an effort to 
have all men entitled to do so take the examinations. 
The Institute certificate can be obtained in no other Le 
It is but fair to mention that several chapters closed their 
year’s work while in the midst of one or both of the classes 
and that they expect to give the examinations in due course. 
the Conference Chapter Presidents will 
matter fully, you may rest assured that proper emphasis 
will laid upon this important phase our work. 


CONCLUSION. 


report, let again urge you 
pay particular attention the reports the committees 
which have done such excellent work for your organization. 
have often remarked during the year, has been 
real pleasure to serve as pone president because of the 
support given by your council, your other officers, and espe- 
cially by the various committees. While I have confessed 
that I have been a good Episcopalian in many respects, I 
have always endeavored to represent your organization in 
a manner that, I trust, has not been harmful in the least. 
The honor that you bestowed upon me is such that I cannot 
express my appreciation as it should be expressed. Suffice 
member your council shall endeavor aid the new 
administration as much as possible, and that in the years 
come shall ever ready lend helping hand 
whenever and wherever possible. 


Executive Council Report. 


Fred. Crandall, Chairman the Institute 
Executive Council, submitted the following report, 
which was received with universal approval setting 
forth the established educational policy the organi- 
zation. 


the Convention: The American Institute Bank- 
ing was born in Richmond thirteen years ago. Its father 
was the American Bankers Association and its mother was 
the queenly spirit of the State of Virginia. Its nurses in 
infancy were a body of distinguished bankers representing 
the American Bankers Association and known as the In- 
stitute Board of Trustees. At first the American Institute 
followed the general plan of the Institute of Bankers in 
England, with the addition, however, of local chapters. 
Such chapters were subsequently federated and transformed 
by the Board of Trustees into the self-governing body that 
now constitutes the American Institute Banking. The 
formal transfer the Institute from the old management 
to the new was made at a meeting of authorized repre- 
sentatives both organizations, held immediately after 
the Institute convention Providence, five years ago, when 
Hulbert, President the Board Trustees, presented 
the following proposition, which was duly accepted: “By 
authority vested in me by the Board of Trustees of the 
American Institute of Banking. I do hereby transfer and 
release to the Executive Council of said Institute the cus- 
tody and control of the property of the Institute, consist- 
ing certain monies deposit the Corn Exchange 
Bank New York, the good will and subscription list 
the Bulletin of the American Institute of —_ and 
office furniture at No, 5 Nassau Street, subject to inven- 
tory.” In connection with such transfer the only _ condition 
imposed was that advertisements should published 
the Bulletin without permission the Institute Committee 
of the American Bankers. Association. 

The responsibilities of self-government thus conferred 
had a salutary effect upon the Institute and vindicated 
the Snartan theory that the way to teach the young how 
swim throw them into the water. The “hap- 
hazard” brand education which had prevailed and under 
which each chapter worked indenendently, and often along 
different lines, was soon superseded by constructive policies. 
The standard study course now recognized the basis 
all Institute werk was gradually formulated. The social 
features which some chapters had been allowed over- 
shadow, not entirely obscure, the real purpose the 
Institute—education—were -relegated the background. 
In due time the Institute was made a Section of the 
American Bankers Association and the Institute Bulletin 
amalgamated with the Association Journal. Incident to 
such amalgamation the Institute was put upon a perma- 
nent foundation financially through the adoption of an 
agreement under which the Institute accents as Associate 
Members all members of the American Bankers Association 
and the Association pays to the Institute, in monthly in- 
stallments, annual dues of seventy-five cents for each Insti- 
tute member so constituted. in lieu of the annual .anpro- 
priation previously made the Association for Institute 
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purposes. consideration incident such agreement 
the Institute gives reduced rates tuition all corre- 
spondence students who are employees of institutions that 
are members the American Bankers Association. 

The Institute study course, revised to meet the require- 
ments both class and correspondence instruction, 
conveniently divided into two parts—Part pertaining 
Banking and Part Law. Part considers the subjects 
of “Wealth and Banking,” “Bank Accounting,” “‘Loans and 
Investments,” “Clearing Houses,” and “Trust and Savings 
Institutions,” and final examination reviewing the fore- 
lessons banking. considers commercial 
aw in general and banking law in particular, with special 
reference to negotiable instruments. The lesson pamphlets 
pertaining to law cover the subjects of “Laws of Con- 
tracts,” and Associations,” “Sales and Bailments,” 
and “Negotiable Instruments,” and final examination re- 
viewing the foregoing lessons law. chapter class 
work the text-literature and collateral exercises contained 
in each of the foregoing pamphlets in Law and Banking 
are designed to occupy about six sessions of two hours 
each. Some such pamphlets may require less, and some 
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more, than the time severally prescribed for work, 
but average time specified must substantially maintained. 
Correspondence Instruction each pamphlet constitutes 
lesson, which average complete 
about two months, 

The Institute now comprises sixty-four chapters con- 
taining a membership of 13.587, of whom 713 are members 
of the Correspondence Chapter. Correspondence instruction 
has successfully run the gauntlet of general apathy and 
special antagonism, and in due course became recognized 
co-ordinate with chapter class work practical educa- 
tion. The success of both class and correspondence in- 
struction, however, depends upon recognition of the Insti- 
tute study course as the foundation of all Institute work. 
Such failures have been experienced the past have 
been largely, not solely, due attempts construct 
fantastic educational edifices upon the sands aimlessness 
instead of unon the rock of systematic instruction. The 
Institute study course contains the fundamental knowledge 
of banking and banking law that every banker must pos- 
sess to achieve or merit any sort of success’in the banking 
business. Such knowledge may obtained from other 
sources than the Thousands bankers have 
acquired it through experience. The Institute merely pro- 
vides the easiest and most direct way. Nothing, however, 
can be successfully substituted for such knowledge, and 
Institute men who want to substitute something else for 
the Institute study course are animated often, if not always, 
not so much by a desire to do other work as by a desire— 
perhaps subconscious—to little work. All chapters 
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that have for their motive Institute graduation are suc- 
cessful. All other chapters are failures in fact if not in 
form. Institute graduation is the only tangib.e resuit of 
Institute work—the only work that can be analyzed and 
inveitoried—and the number and character of Institute 
graduates are the crucial test of Institute achievements. 

Institute graduates now number 810, but Institute 
graduation should be regarded as the beginning and not 
the end of Institute education. In recognition of this fact 
the Institute a year ago established a system of post- 
graduate study which has proved efficient in maintaining 
the interest Institute alumni and attracting bank officers- 
disinclined to participate in more elementary work. Some 
changes may be expedient in the list of reference books 
originally seletted, and suggestions have been made that 
a monthly syllabus should be published in the JOURNAL- 
BULLETIN as a guide to the study of subjects from the 
viewpoint timeliness well importance. The opinion 
has also been expressed that chapter forums might in some 
cities conducted include the general public 
weil bankers. The fact apparent that 
graduate work of the Institute is replete with possibilities 
not only for the further improvement of the Institute and 
its individual members. but also agency the crys- 
talization public sentiment conservative character. 

Chairman Crandall made supplementary report 
that the Executive Council, whom the government 
the Institute constitutionally vested, had voted 
have the convention elect three members the 
Executive Council this year. The action the Coun- 
cil was based upon the following opinion given 
General Counsel Thomas Paton the American 
Bankers Association: 


You ask opinion the correct procedure upon 
the following facts: 

Article VIII of the constitution of the American >In- 
stitute of Banking which has its operative effect with 
the elections at the convention of 1913 provides: 

Article VIII. The government of the Institute. shall 
be vested in an Executive Council of seventeen members 
consisting of (1) the ex-President, the President, the 
Vice-President, the Secretary. and the Treasurer of. the 
Institute, ex-officio; (2) .six members of the Executive 
Council elected by the Institute in convention from chap- 
ter members so arranged that two may be elected annually 
for three years; (3) six members of the Executive Council 
elected the Convention arranged that 
two may be elected annually for three years. Members 
the Executive Council shall consecutive 
re-election. 
VII which governed the 1912 elections pro- 
vided 

Article VII. Section 1. The government of the In- 
stitute shall vested Executive Council fifteen 
members: (1) The President; and Vice-President ex-officio ; 
{2) seven members elected by the chapters in convention 
rom chapter members not bank officers, so classified that 
the terms of two shall expire at the end of one year, 
three whose terms shall — at the end of two years, 
two whose terms shall expire at the end of three years, 
and their successors to be elected annually thereafter, 
for a‘term of three years; (3) six members elected by 
the Fellows, classified that two may elected annually 
for three years. 

Under this, addition the six ex-officio and elected 
members whose terms expire 1913, there are on the Council 
four members (two elected by Chapters and two by Fel- 
lows) whose terms expire 1914 and five members (two 
elected Fellows and three Chapters) whose terms 
expire 1915. 

The qld Article VII it is seen provided for fifteen 
members of the Executive Council, two ex-officio and thir- 
teen elective members. The new provision, Article VIII, 
increases the number to seventeen, namely five ex-officio and 
twelve elective members. As there are nine elective mem- 
bers under the old provision whose. terms not expire 
until 1914 and 1915 and as in addition to the five ex- 
officio members provided by Article VIII, that Article also 
provides for the election annually four members, two 
from Chapters and two from obvious that 
if this was strictly carried out at the 1913 election, while 
retaining’ the present membership nine, the new Execu- 
tive Council would consist eighteen members, which 
would one more than the legal 

The question, therefore, how shall the new Article 
VIII be carried out. It cannot be said that Article VIII, 
proviees to a certain extent a new classification of mem- 
vers, legislates out of office from the time it becomes 
operative all members holding office under Article VII 
that, addition the ex-officio members, entire 
new Council elected 1913; this not only con- 
trary, doubtless, to the intention of those who voted the 
*mendment, but is clearly negatived by the provisions 
Article VIII itself, under which only four members are 
elected annually. 

the Institute intended that Article VII shall the govern- 
ing law far the tenure office those elected 
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under were concerned and that Article VIII should 
govern as to the future. Article VIII must therefore be 
construed as enacted in the light of what has been law- 
fully done under Article VII and in harmony with that 
Article. But as under Article VII there will exist at the 
1913 election nine elected members whose terms have not 
expired and as under Article VIII if literally carried out, 
there would nine new members, five ex-officio 
and four elected, plain this cannot done. 

There is a doctrine in equity known as the Cy-pres 
doctrine, which is more generally applied in cases of trusts 
or charitable bequests, the rule of which may be stated 
as follows: ‘When a definite function or duty is to be 
performed and cannot done exact conformity 
with the scheme of the person or persons who have pro- 
vided for it, the duty may be performed with as close 
approximation to that scheme as reasonably practicable. 
I see no reason why a similar rule would not be applicable 
in a case of this kind. Article VII provides nine members 
of the Executive Council whose terms have not expired 
and Article VIII recognizing this, provides for the election 
annually in addition to five ex-officio members, of four 
members, two from the Chapters and two from the Fel- 
lows; but provides that the total must be only seventeen. 
carry out this intent nearly practicable, 
not think the five ex-officio members, fixed by Article VIil 
should be interfered with, but that instead of the four 
members to be elected only three should be elected at the 
next annual convention. When such election takes place, 
in addition to the five ex-officio members, there will be 
nine members whose terms expire 1914 and 1915. And as 
five these have been elected from Chapters and four 
from Fellows, would seem that the three instead 
four, elected, two should elected from the Fellows 
and only one from Chapters, which would make even 
division in the new Council. 

the 1914 conyention the provisions the new 
Article VIII can be literally carried out. There will then 
be on the Council five members whose terms expire in 1915, 
three of whom were elected from the Chapters and two 
from the Fellows under the provisions Article VII and 
also three members elected in 1913, two from the Fellows 
and one from the Chapters, whose terms expire in 1916. 
Of these eight, four will have been elected from the 
Chapters and four from the Fellows. This leaves room 
‘for the election of four new members as provided in 
Article VIII and annually thereafter. 

therefore think that the reasonable and correct 
cedure at the election of 1913 will be to carry out the 
provisions of Article VIII as nearly as practicable by 
electing above suggested, two members from the 
lows and one from the Chapters. 

Very truly yours, 
THOMAS PATON, General Counsel. 


Report the Secretary. 


Secretary Harry Smale presented the follow- 
ing report which was duly received: 


the beginning the year the American Institute 
of Banking was comprised of 75 chapters, with a mem- 
bership 12.372, and having enrolled 357 correspondence 
students, making total membership 12,729. date 
have chapters, including the chap- 
ter, with total membership of 13,587, showing an increase 
membership 858. this number 12,874 are chapter 
members and 713 are. correspondence members. 

During the past year Chapters have been discontinued 
at Fargo, Bangor, Portland, Me., Springfield, Mass., Shreve- 

ort, Montgomery, Tacoma, Wichita, Topeka, Great Falls, 
{acon and Moline, making in all a loss of 12 Chapters. 
New Chapters were organized during the year at Wheeling, 
Oklahoma City, Utica and Pittsfield, or four in all, making 
a net loss of 8. Although the number of chapters has 
decreased, our membership has increased. The principal 
reasons for these chapters dropping out, informed, 
was due the fact that most cases they were organized 
cities too small for chapters conducted the 
lines followed the larger cities, also educa- 
tional work was lacking. 

The loss membership small chapters, however, 
hos been more than offset by the increase in city chapters 
and the correspondence chapter. The number students 
enrolled in correspondence work last year was 357 and 
to-day we have 713, showing an increase of 356 during 
the year or approximately an increase of 100 per cent. 
The new chapters are all conducted along educational lines 
and promise very successful. 

here were 340 members who passed the required 
examinations and received the Institute Certificate during 
the year, and the present graduates amount to 810. This 
showing, however, is not wholly due to the work during 
the past year, much the cumulation work 
previously accomplished. The result, however, demon- 
strates the the Institute and 
dicates its unbounded possibilities. 

President Moser early the year appointed several 
committees various inquiries received from 
bank men different parts the country evidence 
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that they had the desired effect in accomplishing their 
purpose. As one instance, I refer to the Publicity Com- 
mittee, whose Chairman addressed a State Meeting of 
Bankers and shortly afterward had for 
explicit information in regard to the organization of a 
chapter in the city where the meeting was held. I sent 
them quite a little data and referred them to the Educa- 
tional director. The Post Graduate work was inaygurated 
in some of the chapters with good results, but’ reports 
will be made by this and other committees and it will 
nat be necessary to touch upon their work as it would 
be a repetition in many cases. 


Report the Treasurer. 


Treasurer Bourgeois submitted the following 
report which was duly received: 


Following is a statement of Institute receipts and 
expenditures covering the fiscal year from September 1, 
1912, to August 31, 1913, inclusive, classified in accordance 
with the directions of the Institute Executive Council: 


RECEIPTS. 


BALANCE HAND SEPT. 2,138.78 
The 1912 convention was held in August and 
some of the convention expenses were paid 
before the beginning of the fiscal year cover- 
ing this report. 

JOURNAL-BULLETIN SUBSCRIPTIONS LESS 

This item represents subscriptions received 
from chapters at seventy-five cents a year 
from which payment for such subscriptions 
is made to the American Bankers Association 
at the rate of fifty cents a year. 

INSTITUTE STUDY COURSE 7,363.10 
This item represents revenues from _ city 
chapters for lesson pamphlets and final ex- 
aminations and also tuition fees from Cor- 
respondence Chapter students. 

ASSOCIATE MEMBERSHIP DUES (A. 11,741.13 
This item represents payments from the 
American Bankers Association to the Insti- 
tute. upon the basis of seventy-five cents a 
year for each Association member. Such 
payments this year cover the period of thir- 
teen months from August, 1912, Septem- 
ber, 1913, inclusive. 

his item includes Fellowship dues, per 
capita tax on chapters for convention pur- 
poses, and minor receipts not otherwise 
classified. 


EXPENDITURES. 


CONVENTION AND ADMINISTRATION ...... 3,490.94 
This item covers (1) convention expenses 

paid the National Institute; 
enses the Institute Executive Council 
attendance the annual (3) 
expenses incurred by Institute officers dur- 
ing the fiscal year as distinguished from 
expenses connected with the office the 
Educational Director, 

SALARIES AND INSTRUCTORS’ FEES ...... 9,491.08 

This item includes (1) fixed salaries the 
general office the Institute; (2) fees paid 
to examiners of lesson papers; (3) author- 
ship work on lesson pamphlets. 

JOURNAL-BULLETIN AND OTHER PRINT- 

This item includes the printing of lesson 
amphilets, stationery and various circulars. 

TRAVELING EXPENSES EDUCATIONAL 

This item segregated from expenses in- 
curred Institute officers. 

This item includes postage, expressage, tele- 

grams and minor expenses not otherwise 


1,763.53 


classified. 
SUMMARY. 
TOTAL EXPENDITURES .......... 24,920.23 


The foregoing statement indicates that the Institute 
is now in better financial condition than ever before in 
its history. The Educational Director reports that cur- 
rent bills are all paid, including bill for printing the 
new lesson pamphlets Negotiable Instruments, which 
have not yet been delivered. One feature Institute 
finance, however, should receive special consideration. 
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Tuition fees have been receiyed in. advance for Corres- 
rg Chapter students and there is a contingent lia- 
jility for examinations not yet done. Doubtless future 
receipts will provide funds sufficient to meet conditions 
thus created, bvt it might be well, nevertheless, to create 
a reserve account to provide for such contingent liability. 


Report the Publicity Committee. 


Ellsworth Chairman the Institute 
Publicity Committee presented the following report, 
which was received with manifestations interest 
and approval: 


At the beginning of this year’s administration the 
work the Publicity Committee was systematized the 
following manner: 


SYSTEM. 


Ten men were selected to serve on the Committee 
from cities in various parts of the country. 

Each member * was assigned certain financial 
papers in his district which he was regularly to sup- 
ply with news matter concerning the Institute. 

Each member was also assigned chapters in his 
district and furnished with the names of the officers 
thereof to whom he was to submit such news matter 
as could be presented either by circular or from the 
platform. 

means this plan the work was 
subdivided, duplication eliminated, and each one’s tas 
reduced to the minimum. 


PUBLICITY METHODS. 


With this system as a basis the Committee sought 
to secure widespread publicity for the Institute by the 
following methods: 


The preparation strong articles written along 
orthodox lines by Graduates of the Institute, for 
publication in appropriate periodicals, the author’s 
name in eagh case to be — ee by a title that 
would indicate his connection with the Institute. 

2. Interviews relative to the Institute and its 
work from prominent bankers in different parts of the 
country, with the idea of displaying to the bankin 
world the strong position which the Institute 
built for itself in the twelve years of its life. 

3. The systematic distribution to the financial and 
daily press legitimate news matter concerning the 
— in general and the various chapters in par- 
ticular. 

4. The publication. of addresses made by Institute 
members before bankers’ conventions, Institute meet- 
ings and banquets and other gatherings of a similar 
nature. 


In order to facilitate and standardize the work of 
the Committee, as outlined -above, a news service was 
established under the direction’ of ‘the Publicity Committee 
and a printed form prepared carrying the title of ‘‘Ameri- 
can Institute of Banking News Service.”” This form was 
used for all news items and feature stories that were 
submitted the press, and rule each carried 
release date to insure the es I of the story in all 
pepers at the same time. copy of this form is at- 
tached to this report. 


RESULTS. 


So much for plans and methods. Now a word as to 
results. It is practically impossible, of course, to ascertain 
or determine what is actually accomplished by the use of 
general publicity such as your Committee has distributed. 
And when use the word “results” refer such worth- 
while achievements as the following: 


1. Increased educational efficiency, 

2. Increased membership, and thereby enlarged 
opportunity for service, and 

8. Growth in prestige. 


Such results can determined only over period 
years. 

Laying aside then the larger ultimate results that 
we hope will come from our striving, let me recite a 
few facts which will enable us to judge whether or not 
purpose of the Committee has been 
achieved : 


1. The Committee has secured numerous care- 
fully prepared ahd well written articles from chapter 
men, and these have been presented to the financial 
and banking public through the medium the financial 
press. 

Interviews have been secured from such men 
the late Charles Huttig, former president 
the American Bankers Association, Mr. James B. 
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Forgan, President the First National Bank Chi- 
cago, and Mr, James Cannon, President the 
Fourth National Bank of New York. These inter- 
views have been published in papers from one end 
of the country to the other, and there is no doubt 
that they have accomplished great good for our organi- 
zation. 

Committee has submitted to the financial and daily 
press large amount publicity matter, almost all 
of which has been published. As a matter of record, 
have maintained clipping service and have filed 
appropriate books more than one hundred and 
twenty newspaper columns this printed matter, all 
of which has appeared during the last ten months and 
every line of which was furnished by your Committee. 
By merely asking for it we have been able to secure 
from the financial press very cordial co-operation, ten 
of the more influential financial journals having es- 
tablished special Institute departments. Practically all 
of the others have expressed a willingness to publish 
anything of news value concerning the_ Institute, 
subject, of course, to their oWn rules and the amount 
available space their columns. 


WM. ROSENDALE. 


4, Several members of the Committee, during the 
year, have been called upon to discuss the work of 
the Institute before bankers’ meetings of various kinds, 
and the Chairman the Committee has had the 
privilege of addressing several State bankers’ conven- 
tions, well quite number the chapters 
different parts of the country. In many instances 
requests for copies these addresses have come from 
financial papers, with the result that many columns 
additional publicity ‘matter have been secured 
this means, 


closing this rather prosaic desire express 
to my fellow members, for their willingness, their readiness, 
and their ability to carry out the work assigned them, my 
sincere and heartfelt appreciation. And in order that you 
the representatives the thirteen thousand members 
the American Institute of Banking, may know to whom you 
are indebted for good work well done, let again recall 
to you the names of these men: G. W. Cooke, Manager, 
Department Advertising New Business, First Na- 
tional Bank, Chicago, Joshua Evans, Jr., Assistant 
Cashier, Riggs National Bank, Washington, D. C., H. E. 
Hebrank, Bank, Pittsburgh, Pa., 
Hecht, Trust Officer, Hibernia Bank Trust Company, 
New Orleans, La., G. Jeter Jones, Assistant Cashier, Mer- 


chants’ National Bank, Richmond, Va., F. C. Mortimer, © 


Cashier, The First National Bank, Berkeley, John 
Maclean, Security National Bank, Minneapolis, Minn., 
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Moser, Department, St. Louis Union 
Trust Co., St. Louis, Mo., Herbert E. Stone, Second Na- 
tional Bank, Boston, Mass. These nine good men and 
true well deserve, and I am sure will receive, your cordial 
thanks and congratulations, 


Committee Appointments. 


The President announced the appointment the 
following committees: 


Committee Resolutions.—Frank Mortimer, 
Berkeley, Cal.; Wood Netherland, Fort Smith, Ark.; 
Brady, Dayton, Ohio. 

Committee Mulcahy, Min- 
neapolis; Wm. Marcus, San Francisco; Mas- 
sie, Fort Worth. 


Happy Incident. 


Mr. BEAN, President, may 
take just moment before adjourn the first session 
the Institute, bring you our greetings and 
tangible expression our loyalty the Institute 
large. are longer ‘baby Chapter,’ and yet 
seems but yesterday when the Boston bank men 
were watching the Institute and the achievements 
its members. were without chapter the 
time the Providence convention. Shortly after that 
our Chapter was formed, and Chattanooga had 
our first delegation. Richmond, the birthplace 
the Institute, this five-year-old chapter with sixty- 
nine members and forty-eight graduates its credit, 
has sent forty-four its chapter men. (Applause.) 
for those men and for those they represent that 
wish speak for just brief moment. 

“We are New Englanders, and are very proud 
our traditions. come race that has 
breathed the air patriotism for generations. 
have lived through historic days, and Massachusetts 
has done her share making colonial history. 
the early days which witnessed the beginning our 
existence nation, Massachusetts sent forth her 
sons the pride their youth soldiers and 
statesmen, and many there were who gave the 
world the example magnificent service soldiers 
the field battle, and statesmen. 1861, when 
the nation was divided and the two great sections 
stood either side marshaling themselves beneath 
the flags they loved, the sons Massachusetts were 
found thousands the battlefield, loyalty 
that emblem whose folds have never yet been stained 
save the blood its defenders. 

“The fervid handclasp the members the In- 
stitute this convention represents united family. 
The patriotism and loyalty those early days remain 
with to-day and grow stronger each year 
recount the history those momentous days our 
early liberty. And yet, when consider our great 
country to-day, find chasm, bitterness, 
strife, North, South, East, West, nothing 
but united country. Wherever the American In- 
stitute Banking meets, there find the Stars 
and Stripes waving majestic splendor. 

not appropriate that our gift the Institute 
should the noblest gift, the Stars and Stripes; and 
when consider the Stars their blue field 
representing the States, and the Bars indicating 
the bonds that hold all together, may not con- 
sider that our chapters become the stars and our 
thirteen thousand and odd members the citizens 
this great Republic? Therefore let there float beside 
the Stars and Stripes another emblem which shall 
have upon field pure white the well-known in- 
signia our organization. 

“Mr. President, the name the Boston Chap- 
ter ask you, representing the American Institute 
Banking, accept this gift from the Boston Chap- 
ter show our loyalty and our interest not only 
the Institute, but the Nation’s affairs well. 
May this flag ever remain the property the In- 
stitute, fly the breezes successive conventions 
sign all persons those cities that beneath 
that flag are gathered the best this country has 
produced, the members the American Institute 
Banking.” 

the psychological moment the flag was un- 
furled amid wild 
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The PRESIDENT: assure you, Mr. Bean, and 
fellow members the Boston Chapter, that gives 
great pleasure the President the American In- 
stitute Banking accept, behalf the Insti- 
tute, the beautiful emblem. But think more 
than fitting that some one should make motion 
that this emblem accepted, and that that resolu- 
tion made part the minutes the meeting.” 

Mr. BIRD, Denver: “Mr. President, before 
making that motion, wish call the attention 
fellow members fact which, through modesty, 
Mr. Bean omitted mention. called your atten- 
tion the fact that the Chattanooga Convention 
Boston had its first representation, and the matter 
which wish mention you this, that mem- 
ber that delegation was George Sloan 
Boston, and peculiar fact, showing the advan- 
tages the Institute, that very recently Mr. Sloan 
has been promoted assistant cashier his bank. 
Such honors come many our members through 
their connection with the Institute and because 
the good they get out it; and seems fitting 
thing that should call your attention this. 

“Now would like offer resolution express- 
ing the thanks this convention and the Institute 
whole the Boston Chapter for the splendid 
gift which can have equal the American In- 
stitute Banking, and add that engrossed 
copy this resolution sent the Boston Chapter.” 

Seconded and adopted unanimously rising 
vote. 


Thus ended the first session the convention. 


SECOND SESSION. 
Morning, September 18th. 


second session the Institute convention 
was called order Thursday morning, Sep- 
tember 18th, Vice-President Harry 
Haynes. The invocation was delivered the 

Right Rev. O’Connell, Bishop Richmond. 

Chairman Haynes said: “One the liveliest 
topics now agitating the financial and business world 
and one which the present time having the 
closest attention our legislators the halls 
Congress, the measure which has been introduced 
there for the reform our currency system. 
have had the good fortune, connection with 
discussion the subject this convention, 
honored to-day the presence great statesman 
whose knowledge currency matters enables him 
speak with mature judgment the bill, copies 
which you will find the chairs the hall and 
from which you may all read the proposed: legislation 
was reported out caucus. assured that 
the gentleman has intention making his analysis 
spirit hostile the bill and certain that 
what may say will nothing but broad, fair- 
minded exposition its features from learned and 
practical standpoint. This gentleman Senator 
the United States, well, known most you and 
particularly the members Washington Chapter 
with whom has mingled, and who hold him the 
highest esteem. advocate the Institute 
and the work doing and real pleasure 
have him with this morning. Gentlemen, 
have the honor presenting you Hon. Theodore 
Burton, United States Senator from Ohio.” 


Address Senator Burton. 


Mr. Chairman and Gentlemen: certainly thank you 
for this very friendly reception, but fear that shall 
that which have say will have popular phase 
Sentiment and oratory have no proper place in the dis- 
cussion of questions of banking and eget we these ques- 
tions depend entirely upon fundamental principles and hard 
facts. 

department legislation there greater need 
for education. In none of our legislation has there been 
quite much damaging influence from ignorance from 
local selfish interests. This has been true banking 
and currency subjects from the foundation of the Govern- 
ment. the year 1787 John Adams wrote Thomas 
Jefferson a letter in which he said: “All the perplexities, 
confusions and distresses in America arise, not from de- 
fects the Constitution confederation, not from lack 
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honor virtue, much from downright ignorance 
of the nature of coin, credit and circulation.’ 

I_ am convinced, from attendance upon the meetings of 
the Washington Chapter and from what I know of this 
organization, that in no place or before no association 
would remarks this topic more cordially welcomed 
or considered by minds more alert. 

At the very beginning 1 wish to give the definition of 
three important words. It is the lack of definitions that 
often leads astray. that old question, “Why the 
heathen rage and the people imagine a vain thing,” should 
be asked now, the most natural answer,would be that they 
do not understand the detinitions of terms describing essen- 
tial facts. Those three words are wealth, capital, credit. 


Wealth includes everything useful, limited in supply, capa- . 


ble of individual appropriation, and transferable. Capital 
is wealth withheld from consumption for the production 
wealth the future. Nations are rich poor, pro- 
gressive, or inert, not in proportion to natural resources, 
but in proportion as they possess capital. A country may 
have vast quantities of uncultivated land, rich mines and 
splendid forests, but none of them minister to the wants 
the people, because they have capital develop 
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them. Capital, the other hand, capable indefinite 
extension ; it includes seed for planting, food, clothing and 
fuel for those engaged in_ productive enterprises ; ft in- 
cludes money for wages and for raw material. These are 
called circulating capital. In addition to this class, there 
is what is called fixed capital, made up of buildings, houses, 
factories and all the varied permanent structures, ships, 
railroads, even such colossal undertakings as the Hoosac 
Tunnel and the Panama Canal. There is very interesting 
material for discussion in the relation between fixed and 
circulating capital as a reason for crises and depressions, 
which are often caused by an undue proportion of fixed 
capital; but would digressing too much start along 
that line, 

Now all development depends the abundance 
capital. Rates of interest are high where capital is scanty 
in ee ge ge to enterprise; rates of interest are low where 
capital abundant and enterprise slack. say that 
capital capable indefinite extension. tendency 
to increase. The two bushels of seed planted in the ground 
may produce wheat. must co- 
operate with capital. As has been well stated, they are 
like the two blades of a pair of scissors, they must always 
co-operate; and on their co-operation depends all develop- 
ment, all wealth and material prosperity of every kind. 

Capital in earlier years was very much limited, but 
it is now abundant all over the civilized world. The fact 
that it reproduces itself, or increases, is at the base of all 
credit. The farmer who plants his crop needs money for 
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the wages of his men and for seed and implements, but he 
has confidence, and he who lends to him has confidence 
also that his labor, with the use of his own capital and 
that which is intrusted to him, will bring a larger result. 
Hence arises credit. What is credit? It is confidence, 
under which one intrusts another his capital the re- 
liance that it will be repaid. Good order and the enforce- 
ment of law are necessary for the security of capital. 
Those countries which do not possess good government 
show not only a lack of development, but a lack of growth 
and of improved conditions. 

Now what that the basis banking? 
Bear in mind that capital is increasing indefinitely, that 
its utilization means progress in wealth and material con- 
ditions. Why is it that those who have capital do not 
always use it, or, to state it in another way, that those 
who use capital not always have it? That 
fact, for the most part, is the basis of what you may call 
investment banking. Then there is another fact, almost 
equally important, that those who have capital do not 
have equal use for different seasons the year, 
at different times; their use is not spasmodic, but it is 
intermittent. This fact is, for the most part, the basis of 
commercial banking. The whole business of the banker is 
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based the idea that the deposits which come him 
and the payments which must make tend toward 
natural causes, such seasonal demands; the demand for 
money not the same all days the week, not 
the same in all the months of the year. The deposits in 
English banks are at their maximum from Tuesday to Fri- 
day; then there is a considerable withdrawal by those 
who go away for the week-end, by those who pay wages, 
by those who makes purchases at the end of the week. 
The amount tends downward until about Tuesday, when 
money that has been paid out and has passed from one 
hand another, paid out the bank and him 
passed comes back the bank. Then there are other 
which are not termed natural, such fright, 
under which men draw their money from banks when con- 
fidence is lost. It is to provide for those two conditions 
that a currency system which shall be elastic is demanded. 

There have been three stages in business; first, mere 
barter. which two persons cannot exchange articles un- 
less there reciprocal demand. the next stage 
money was devised. some article having an intrinsic value 
being used. Metals and almost every article have been 
used some time for every text-book this 
subject the use tobacco this State Virginia has 
been mentioned illustration one the experiments 
or developments along this line. Third comes the use of 
credit, which the business banking for the most 


AMERICAN 


298 


BANKERS ASSOCIATION 


art the mere casting of balances on the books of the bank. 
t is estimated that at the present time ninety-five per cent. 
of payments are made by the use of checks. Checks are 
used most largely in England, next in the United States, 
less in Germany, and still less in France. In our own 
country even schoolgirls keep accounts at banks and barbers 
make deposits in checks. Fifty or sixty years ago the 
Bank of Indiana had seven times as large an amount of 
notes as of deposits; that is, in making up a statement, 
deposits would constitute one unit and notes seven units. 
Now that situation is reversed, indeed more than reversed 
in some cases. ‘This fact makes the question of currency 
relatively less important than was years ago. But 
good currency system is essential for a well-regulated and 
adequate banking licy any country. 

Right here, what are the nature and uses of money? 
There are two kinds of money, that which has intrinsic 
value, which in the civilized world is more and more com- 
ing to be gold; and that which we call money—the paper 
note. What is the paper note? A mere instrument of 
and nothing else. must labor hard away 
with this illusion which exists the minds many peo- 
ple that the paper note is real money. The gold twenty- 
dollar piece may say, “Take off the stamp of the Govern- 
ment, melt me in the crucible even, and when the operation 
is complete, although I may have lost my luster, I am 
the same as before.” On the other hand, burn all the 
bank notes in the universe and it would not change one 
cent the wealth of the world. If every man here were to 
whittle with a jackknife on a piece of wood, possibly you 
might make some curios, objects for amusement or use, 
and the wealth of the world would be increased; but if 
you took engraving plates and worked all day engraving 
money, there would not one iota added the 
stock of useful things. It has been said of Secretary 
Memminger, Secretary of the Treasury of the Confederacy, 
that one time the plate printers in this city came to him 
and asked for an increase in wages. That was when Con- 
federate money had very much depreciated in value. He 
refused them. They came again, and finally he said to 
them, “You have the plates, print all the money you want. 
It makes very little difference, anyway” 

Thus we have a fundamental distinction between real 
money and the substitutes for it. 

need not tell you gentlemen who have had experi- 
ence in banking that the bank note is essentially the same 
as the cashier’s check, or a certified check. It is sub- 
stantially the same the check individual, except 
that the note has the sanction of a strong financial 
institution. 

The use money largely for convenience. man 
draws a check, say, for one hundred and fifty dollars: the 
receiver of that check cannot very conveniently use it for 
his payments; he will have it cashed in money so that he 
may have different denominations bills and can make 
readily; hence that predominantly money 
used for the payment of small amounts and checks for 
large amounts. 

Now, then, have that fundamental distinction be- 
tween real money, which has intrinsic value, which is a 
commodity the market, which capital, and paper 
money, which serves as an instrument for making small 
payments and for convenience. The_ best illustration of 
the fact that bank notes are used only for convenience is 
the circulating system in vogue in England. The Bank 
England issues notes under five pounds; below that 
amount silver and gold sovereigns are used. That subject 
was very much discussed sixty-nine years ago, and it was 
believed that it was well to maintain a very large amount 
of gold sovereigns in circulation as a resource in times of 
panic, and that bills issued limited five pounds 
twenty-five dollars. Now, with the exception of some 
notes issued on Government debt, which are the same 
practically our national bank notes and amount 
about ninety million dollars, every bank note represented 
gold the issue department the Bank England. 
What follows? ‘Those bank notes are used merely as a 
matter of convenience; there is not the danger of abrasion 
which attaches to the use of gold and they are lighter to 
carry, as well as easier to count. For those two reasons 
the bank note has been adopted, matter 
convenience. Then, again, that object of convenience is 
subserved, as I have already stated, by the ability to make 
change or to make payments in any amount that is re- 
quired. The ability to pay by checks is limited to those 
who maintain bank accounts; any one can make paymenis 
in money. 

What the great fundamental defect 
system? A .lack of elasticity. We have a fixed, almost 
invariable amount of currency, termed by some who criti- 
cise it a “sodden mass,” which cannot increase or diminish 
quantity with the demands trade. Whenever credit 
is extended in a large degree. and the amount of money 
borrowed at the bank is considerable, or rather when there 
are larger and more numerous payments from hand to 
hand, in small amounts, a larger amount of money will 
be required. There is no country in the world which has 
a system of currency quite so deficient in this regard as 
our own. Let me say on this question of elasticity that 
it is oo as essential that the amount of currency should 
diminish when not necessary, as that it should increase 
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when necessary. If there is a fixed amount of circulating 
notes, there is always a tendency to the maximum use of 
them. They will be disposed of in some way. ‘The banks 
do not i: sue bills or receive them on deposit; for the sake of 
carrying them in their vaults they will discover some use for 
them, hence they go on the market in slack times Seeking 
borrowers, making tavorable terms ; those who borrow employ 
that money in various investments, and when the pinch 
comes, when the autumn drain comes on us, and an: increased 
amount of currency is needed, lo and behold! it is tied up 
in these enterprises. The proper system should provide 
that slack times those notes may retired the 
extent to which they are not needed. 

Our per capita circulation the United States the 
last statement is $34.54. With a few exceptions that is 
the largest in the world. In England you may say it is 
just half that amount; including gold, notes, silver and 
everything, it is $17.54. That of Germany, where checks 
are less used, is $27.50 a head. France has more, largely 
because the habits her and the fact that 
checks are not so much used. A large circulation is not 
always a good thing. The two countries that have the 
largest and three smallest are side by side. New Granada 
and Venezuela. New Granada’s per capita is about $200, 
that Venezuela about $1.60; and the currency 
Venezuela the better the two because based 
coin, while that of the other is irredeemable paper, 

The question is how to diminish our- $34.54 when it 
is desirable, or increase it when it is needed. First, there 
are $346,000,000 of greenbacks, fixed since 1878; approxi- 
mately $560,000,000 of silver or silver certificates ; $730, 
000,000 National Bank -notes. National Bank notes 
differ from the other two that they are not legal tender, 
although they are used for a great variety of purposes ; 
they must be received by the bankers, but they are not 
available for the payment of customs or interest on the 
public debt. Now the $346,000,000 of greenbacks and the 
$560,000,000 of silver and silver certificates may be said 
to be a kind of nucleus for our currency. These issues 
such large amounts would have caused trouble long 
ago except that there is a certain amount of money or 
currency which required all seasons and under all 
conditions; the country requires about as much as the 
aggregate these two. Hence greenbacks and silver money, 
in the use which is made of. them, are not unlike the 
fractional coins, the half-dollars and quarters; they are 
absorbed by the people and required for the ordinary de- 
mands circulation. Next come the National Bank notes, 
$730,000,000 ; that amount is sometimes too large and some- 
times too small. It is impossible in any way to increase 
it, because the bank which wishes to issue them must first 
secure Government bonds, and at times it is very difficult 
to secure them, as in the panic of 1907. On the other 
hand, there legislation well-defined limit the 
amount that can be withdrawn in the course of a month or 
a year. ‘The possible variations in the quality of our paper 
money are small in comparison with the usual fluctuations 
of trade. 

might dwell some length the advantages 
the Canadian system—although not recommend for 
this country—in the fact that the supply of currency goes 
up and down at different seasons of the year, whereas ours 
is on a level plane. We are attempting to supply the 
varied necds business and all the activities labor and 
capital by a currency which does not respond to modern 
conditions. That is the fault of our currency system. 

have not spoken our gold. the panic 1907 
there: was an importation of $140,000,000, a very large 
amount, but not enough to meet the situation. Nor is the 
amount gold money readily available this country 
and abroad sufficiently flexible meet the demand for 
elasticity under the varying demands trade. 

Now what should be the basis for the issuance of cur- 
rency? telling secret when gay that when the 
monetary commission was organized in 1908 the majority 
the members were unalterably opposed the issuance 
currency bank paper. That majority included the 
great Senator from Virginia, Senator Daniel. This posi- 
tion was especially maintained by the older members of 
the commission who remembered the disasters prior to 1860 
under the old State Bank System. Whenever questions 
were asked of foreign bankers and their statements showed 
that bank held large amount bonds, those members 
were very complacent, because it was in line with their 
view that the issue of currency should be based on bonds. 
But when the report was filed January, 1912, the whole 
commission approved unanimously currency based com- 
paper, showing the result closer study the 
uestion. 

What are the objections bond-secured currency? 
First, conditions may arise under which you cannot secure 
ready realization the bonds. 1907 there were very 
good classes of bonds, regarded as stable in the market, 
which for a time could not be sold for more than seventy 
cents the dollar. This first objection is, after all, not 
the most serious. The next objection is that every bank, 
you have currency based bonds, must devote good 
ready for emergencies. Such an amount of their capital 
withdrawn from use the communities which 
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the banks are located, and hence their operations are im- 
paired. There third objection, that the very time 
when additional circulation is needed is the time when all 
of their assets should be marshaled, and it is then, most 
of all, a hardship to carry bonds. There is a fourth ob- 
jection still, in that such a policy gives to the older settled 
communities, where capital is more abundant, an advantage 
over the newer communities where the demands for cur- 
rency are perhaps most fluctuating and most insistent. 

And so, after consideration of this subject, almost every 
expert has come to the conclusion that bonds are not a 
desirable basis for the issue currency, and that com- 
mercial assets of banks are. Why? Because a constant 
stream of payments is being made over the counter of a 
bank, because its discounts are notes, due to it, mature day 
by day. Still further, because every bank is in immediate 
touch with business conditions, and there should be har- 
mony between the amount of its discounts and the amount 
of bills in circulation. When the demand for credit is 
large, then naturally there should be an emission of more 
circulating notes when the demand for credit. siackens, 
then those notes should drawn in. 

said sometimes that banks are unsafe. doubt 
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there have been disastrous failures individual banks, 
and, as I will say a little later, I would not grant the 
privilege of note issue to individual banks. But the 
amount losses the great banks surprisingly small. 
In the years 1870 and 1871, France was engaged in a 
terrible war, Paris was besieged foreign foe, almost 
condition starvation, and was later surrendered 
the Germans. Afterwards, and worst of all, the city was 
in the possession, of the Commune for a time. But in all 
of those tribulations, from September, 1870, to the end of 
1871, the Bank of France only lost -one per cent of its 
discounts. A statement prepared by the Commercial and 
Financial Chronicle shows that 1874 the proportion 
lost debts to credits extended to merchants, manufacturers, 
and others was only one-fourth of one per cent. © Mr. 
Gilbert, who was at the time President of the Clearing 
House Association New York, appeared before com- 
mittee the House Representatives 1909 and stated 
that the panic 1907, including several months there- 
after, fifteen months in all, the banks who were members 
of the Clearing House Association only lost one-fifth of 
one per cent their discounts. 
vevertheless, I would not advocate giving the privilege 
of note issue to individwal banks. Why? In the first place 


we have to rely with absolute assurance on the validity - 


of every bill that circulates as money. There will never 
come a time in this country, as I have often said, when 
a policy will be adopted under which, when a man reads 
of a bank failure in his newspaper in the morning, he 
will take out his pocketbook to see if he has any of the 
notes that bank—and sucu time ought come. 
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Whether notes individual banks, means guarantees, 
or otherwise, can be made safe, is not altogether the 
question. The question is one of popular confidence. The 
next objection is that if you leave it to the individual 
banks, there will be an unseemly scramble among them 
as to which shall exercise the Peers One bank will 
issue more than its share and another less, and the 
tendency will be to put out too many of these bills and 


create a serious inflation with all the resulting dangers. 


of business derangement. 

Still another objection that one bank has that 
broad horizon, that comprehension conditions which 
would enable it to decide intelligently whether bills ought 
to be issued or not, or in what amount. 

Two plans have been considered recently. One 
that central association, another that regional 
banks, the central association have branches and the 
regional banks independent institutions under super- 
vision central board. Which the better agency 
issue circulating notes? I have no hesitation in saying 
that it is best to intrust this duty to one central associa- 
tion. There is no agemyy | more marked in the last 
fifty—yes, I may say one hundred years, than that of 
centralization of note issue. It has been adopted by 
countries so different in policies and so remote in location 
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England, Russia, Germany, Japan, Switzerland, The 
Netherlands, Italy, Spain and most the progressive 

What are the arguments which have prevailed 
those different countries? First, that desirable 
centralize responsibility. There is a slang saying which 
sometimes use, that excellent thing know 
whom kick. have one prominent institution’ and 
it pursues a faulty policy, we know whom to hold re- 
sponsible. central association also prevents confusion. 
desirable, too, that there one strong, carefully 
mayaged institution, with ample credit. A central bank 
stands, were, commanding eminence, from which 
can’ look all portions the country and determine 
what best done. 

not mean, commending this privilege, advo- 
central bank. Anyone would know that was 
facing an insuperable objection from public opinion in 
advocating central bank. The old contest President 
Jackson against the Second United States Bank still 
fresh the minds the people. Whatever central asso- 
ciation organized should limited its functions 
the position agent the existing banks, fiscal 
agent the Government, and bank issue. 
should not, as the First and Second United States Banks, 
have the privilege of receiving deposits and entering into 
competition with banks. 

What are the other advantages central bank? 


AMERICAN 


BANKERS ASSOCIATION 


graceful feature of every panic in this country has been 
the frightened, selfish, geseping disposition of one bank 
or one locality to benefit itself at the expense of every 
other. They cannot work in harmony. Special interests, 
special localities, all demand that their stability be main- 
tained without due regard to the broad country and all its 
banks that lie beyond their immediate vision. 

As regards the notes, how much easier and more 
simple would for the central association send its 
notes to this, that, or the other branch, keeping an 
account of the total amount issued and having full regard 
for the interests all portions the country! Again, 
consolidate the banking interests, let follow the 
true principle of equality. Let that bank which has de- 
posits the Government lend its money Texas just 
rate Massachusetts; let the rate which 
charged to those who borrow money from such an insti- 
tution be equal all over the land. That does not mean 
that rates of interest will be equal in different localities, 
but it will create a powerful tendency in that direction. 
also fair, but system regional banks can ac- 
complish such a result. Now what about the regional 
banks? There must inevitably be a lack of harmony. A 
bank, say, in the Rocky Mountain States might lend 
Government money at eight per cent., while in New 
England it might lend at four. Each will disregard 
all the rest its provision for reverses. Those are some 
of the disadvantages. If only four or five of those regional 
banks are organized, will not bad; but the 
number should high dozen question whether 
they would not more harm than good. said 
some that it is a step in the + direction, a movement 
the line solution. could not say that five six 
regional banks would not be an improvement on the present 
situation, but is it not best to wait until we can have a 
more perfect system? 

There one feature the pending so-called Glass- 
Owen bill which cannot be too strongly recommended and 
which was inserted after the bill was originally drawn. 
refer the provision under which paper currency issued 
to any one regional bank shall bear a distinctive mark 
indicating to which bank it was issued; and then—and 
this the important part—when one regional bank re- 
ceives a note issued to another, it shall turn it in for 
redemption. That recognizes—and I ask your especial at- 
tention to this—the true nature of a bank note as a 
credit instrument to provide for the demands of borrowers, 
to be used at the time when the demands for credit are 
larger than usual. Some bank notes will be issued in 
times of slack demand, but the great volume will be 
issued at other times. So I most distinctly desire to 
bring before you this idea, that the bank note should be 
paid out only over the counter its own bank. That 
does not mean interfere with the National Bank note 
system long continues present, but that any 
further issue bank provided should 
made according to that rule. The German rule is excellent, 
the Bank Saxony, located Dresden, receives 
a bank note of the Bank of Bavaria located at Munich. 
There are three dispositions which may be made of that 
note. First, send it to Munich for redemption, or to one 
the redemption agencies; second, may use for 
the payment obligations balances due the bank 
Munich; third—and this illustrates the real nature 
bank note—it may send that note to Munich to be circu- 
lated there. But cannot circulate anywhere else 
the Empire. If the note goes to Munich, conditions take 
care there any demand for it, 
kept circulation; not, called in. 

There is one thing upon which I wish to lay special 
stress, and that is the expediency or inexpediency of the 
Governmental issue paper money. think should 
lacking duty did not oppose this idea 


government currency. the case scattered banks 


issue against central bank, practically every civilized 
country has tried this experiment and dropped it. And 
have said the only reason have not had trouble 
from our greenbacks and silver currency that this 
amount money kind sub-stratum, always required, 
established by circumstances. The issuing of notes is just 
as much a function of trade as the determining of private 
discounts, and should be left to private enterprise. overn- 
ment issuance of currency is either fixed, or varied at the 
will of some political board. A _ political board is not 
sufficiently touch with conditions enable solve 
the question wisely. sometimes think that the necessity 
of poe ens just as little as may be with the operation 
business not properly brought our attention. 
is well re orgy A to quote that saying of Jeremy Ben- 
tham, ‘‘All that industry requires the State that 
which Diogenes asked Alexander, ‘Get out sun- 
shine.’’’ That does not mean for a minute that there 
must not be a large degree of supervision and regulation. 
The proper field for regulation lies determining what 
agencies or individuals shall have the right to issue 
notes, providing proper reserves, against 
demanding publicity, requiring fre- 
quent examinations so that the public may know just what 
the condition the bank. And while bank ought 
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subjected hardship, trust that none oppose 
the fullest Page in regard to all transactions, for this 
is an age in which the people demand to know what is 
going the business world; and while that dves not 
mean any system of —S or undue interference, it 
does mean that they shall know that fair dealihg and 
equality of treatment to all are maintained, and that the 
solvency of these institutions is guarded with a jealous eye. 

Now I have talked at some considerable length’ on the 
subject the issuance currency. There another 
point which is of importance at this present time, and 
that the the Glass-Owen bill 
Government shall issue the notes, but that they shall 
assigned any one these different banks. That 
after all, too closely connected with that erroneous method 
under which the Government issues its notes direct. It is 
faulty. Not a_ political organization, but the demands of 
trade, should determine what notes shall be issued. And 
again, it is altogether unnecessary. In talking to an 
audience of bankers, I say to you that you ought to take 
care of the notes you issue, you ought to be ready to 
redeem them whenever they come over your counter, you 
ought not to impose any burden on the Government to 
take care of them; it is a part of your function, and 
your duty as well, to take care of your own bank notes. 
Again, if after the issue of five or seven hundred millions 
of dollars of notes, there should be an adverse balance 
of trade, if there should be scanty revenue, if there should 
panic, the proposed obligation the pending 
which would rest the first instance the Government 
to redeem these notes might prove a serious embarrassment. 

The requirement the bill that any bank which 
receives notes must maintain the reserve stated in lawful 
money. I trust that will be changed to read ‘‘gold’’—to 
the amount of thirty-three and one-third per cent. in gold. 
That is very well for fair weather, but let there come a 
great scare, diminished volume trade, then 
those notes will be presented at the Treasury for redemp- 
tion and the gold will have to be forthcoming. Against 
$346,000,000 greenbacks, now have gold reserve 
$150,000,000. quite safe assume that five hun- 
dred or even more millions of dollars of notes can be issued 
to various banks and no special reserve of gold retained 
against them? If you take a pencil and figure, you will 
find that our issue of greenbacks has been a source of very 
serious loss, when you take into account the amount of gold 
reserves required and the borrowing of money to replenish 
the gold. Mn the maintenance of the amount the Govern- 
ment has been a decided loser on the issue of greenbacks 
which first commenced in 1862. I do not mean to say that 
they never should have been issued. They were an 
emergency measure tide over the Civil War. 
But what should have been done, was Secretary McCul- 
lough indicated the close the war, draw them 
and get specie basis. Now true get along 
with them, the people are accustomed their use and our 
financial operations have been adjusted them. 
surprisin different countries can themselves 
to conditions. England and France in their provision for 
currency are as far apart as the poles. England has no 
notes of issue except those against gold. France has 
reserve about three-fourths gold and silver against 
the notes outstanding and other liabilities, and they both 
alike prosper because they are accustomed to. these dif- 
ferent systems. But I sincerely trust that we shall take 
no backward step in the way of the direct or indirect 
issue of currency by the Government of the United States. 
To do so would be to deny all experience, to go contrary 
to the policy which all other advanced nations have 
adopted, and violate the most elementary principles 
which should lie the basis all currency. 

believe that subject announced pertains onl 
currency, but there are few other subjects whic 
you are doubt interested which are now pending. 
wish commend the strongest terms the provision that 
notes should be returned to the bank of issuance for 
redemption. In the case of a central bank such a require- 
ment would not be jon gsc Also there is a provision 
for providing discount market, which was the report 
of the Monetary Commission. In Europe that is very large- 
ly resorted to. Whenever there is a_ slack demand for 
money, the banks accept the paper persons 
credit. their acceptance the bill accepted 
supposed have absolute validity, and offered 
the Fnge sd market. If a bank has surplus funds it can 
bid for that bill, and so utilize its resources instead of 
sending them away for deposit reserve city two 
cent. France and Germany, notwithstanding the divis- 
on between them at the close of the Franco-Prussian 
War, each invested bills the other. These bills are 
sent across seas and mountain ranges and form an invest- 
ment very much vogue foreign countries. Again 
provision made for $1,000,000 establish 
branches in foreign countries. We have neglected our op- 
ortunities this regard. Our foreign trade made far 
ess profitable the fact that drafts have dis- 
counted or collected through London and other foreign 
cities. Under such a system as this I trust that banks 
will spring South America and the far east. 
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great deal has been said about the accumulation 
money in the large financial centers. That should be pre- 
vented just as far as it may properly be prevented, at 
least where funds are to be used for speculation. But 
let me say to you that any plan to prevent that will 
prove not only futile, but probably injurious. Banking 
centers exist am as great jobbing centers; there is a 
natural flow of money to the place where there is a 
large demand for money, and the supply comes out from 
them to smaller cities. The history of the joint stock 
banks of England illustrates this very well. Many of 
them were organized first outside of London. Their de- 
posits grew until they could not employ all the money 
the business of their country localities; then they first 
established branch London; the next step was 
move their main office to London and make the outside 
banks branches. That is a natural evolution which you 
cannot prevent, although everything that can be done 
should be done to prevent the speculative use of money. 
Speculative loans on call by either a central association or 
regional banks, should be prevented by legislation. 

The provision for the governing board has evoked a 
reat deal of criticism. I cannot approve of that provision. 
t involves a degree of interference which is not justified 
by the circumstances. The bane of our national life is 

politics. Elect a man to office and very. likely about the 
first thing that happens to him, if he is in a city, is that 
he falls into the hands of the bosses and interested parties. 
Take the men whose names are uttered with such objur- 
gations in New York City; they could not last for a year 
but for the fact that they are allied with great business 
interests which want to deal with them as they deal 
around the directors’ tables. They do not wish to waste 
time in dealing with city councils or boards of public 
works, and they go to some boss to tell them what they 
can do. When I read of new measures proposed in the 
way of municipal ownership, the mere idea of the municipal 
ownership of gas works, telephone lines, electric light and 
street car lines, does not disturb me except because those 
enterprises are likely to be made the football of politics 
and left in the hands of inefficient men whose aspirations 
and thoughts run along the line of political success rather 
than the success of business interests or efficient admin- 
istration. And while there is less of this evil in the 
Federal Government than in municipal governments, never- 
theless, individuals will not engage with confidence in 
enterprises in which they will be controlled and hampered 
by persons whose first idea is that they have been appointed 
to a great political office. I do not mean by this to say 
that there is not a broad field for regulation. It would 
seem to be an ideal solution of the question if there 
could body this kind that could keep the scales 
even between public interests and the great financial in- 
stitutions. But not believe that profitable under 
existing conditions. 


One very objectionable provision the bill was 
first drawn was to the effect that when a regional bank 
requested a loan of another one of the twelve or fifteen 
regional banks, whatever the number is, this Federal Re- 
serve Board could determine whether. it should make the 
loan or not—that is, to order regional bank ‘“‘A” to make 
a loan of two hundred thousand dollars or whatever is 
asked, to regional bank “B.’’ Let us see how that would 
work out. There might bank one part the 
country whose directors are conservative, who foresee the 
coming storm and husband their resources. When a man 
comes in and wants to renew a note, they would tell him 
no. They would curtail their discounts and their resources 
would be above the required reserve. In another part 
the country, bank, actuated the speculative fever, 
would loan very freely. In the first bank the reserves 
are high, the other they have fallen below, the require- 
ment. ere Federal Reserve Board, which 
says to one bank, ‘‘You must make this loan to that other 
That paragraph the bill has been modified 
as to take the teeth out of it, and the bill now provides 
that, out board seven, not less than five must 
present when the order make loan made and all 
must agree on the order, also that the rate of interest 
shall be not less, than one nor more than three per cent. 
more than the established rate in the region in which 
the loan is asked. Under those conditions it is not likely 
that such a loan will be made. People do not refuse 
loans through perversity; if the money is needed they 
obtain under some rate interest. 


There very broad field for discussion under the 
reserves, but the time too. short for 
well that. You will doubt give that question due 


commend the motives and objects your organiza- 
tion, that you are giving the problems the day 
not superficial, but careful, serious consideration. In our 
complex civilization not alone the clergyman, the doc- 
tor, or lawyer that does good, it is not alone the great 
array of toilers that — the country. Every occupation 
has its sphere and helpful this great republic. The 
banker makes the hopes that look to to-morrow the realities 
of to-day, he bridges the broad chasm between unpromis- 
ing beginnings and the success the final enterprise 
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enables the man who is without capital but who has 
brains and honesty share the richest prizes for- 
tune; he provides a place for the deposit of the funds of 
those who wish to provide for old age or posterity. And 
so be mindful of the responsibility of your work and the 
great sphere in which you are engaged. I thank you for 
your attention. 


motion, duly seconded, the Convention ex- 
tended Senator Burton vote sincere and 
hearty thanks for his address. 


Bank Advertising and Business Building. 


The address Senator Burton was followed 
symposium “Bank Advertising and Business 
Building,” which was conducted under the direction 
Ellsworth, Publicity Manager the Guar- 
anty Fund Company New York and Chairman 
the Publicity Committee the Institute. Mr. Ells- 
worth treated the subject the symposium the 
following paper: 


Mr. Ellsworth’s Ideas. 


The history of the world is the story of a continuous 
battle between progress and precedent—bet ween attain- 
ment and tradition—between the apostles of ‘‘can’’ and the 
apostles And the history the banking busi- 
ness is no exception to the general rule. 

It was not so many years ago when for a_ bank or 
banker to display in any way whatsoever any desire for 
business was the height treason the established tra- 
ditions the business. must not indicate our 
fellow men that we want what we want,” said these 
bankers of the old school, ‘‘because if we do they will 
think that are hard lines and need the money. 
No, we must sit back in our mahogany chair and wait for 
business to come to us.” Such was the attitude of tradi- 
tion—the attitude of precedent. To-day, however, in this 
Twentieth Century of attainment, the progressive banker 
has set aside precedent and tradition and believes in telling 
his neighbors about the advantages that he has to offer. 
He thereby helps not only himself but the other fellow as 
well. 

For instance, when bank has thoroughly equipped 
lant, beautiful building, efficient force, ample capital, 
urge resources, a clean history, strong directorate and 
capable officers is there any earthly excuse for keeping 
these facts from the public? The public needs the bank, 
but the bank insists keeping its light under bushel 
no one can blame the public for going elsewhere. And 
when the bank finally decides that it will remove the 
bushel and make its facilities known to the world, right 
then and there bank advertising has become settled 
part of that bank’s policy. 

Now what is the object of bank advertising? Man 
banks and many business houses advertise to ‘‘get’’ busi- 
ness. And it is right there that they make their mistake. 
All advertising should be for the purpose, not of getting 
business, but building business, and this will explain 


the significance of the title chosen for this symposium to- 


day—"Bank Advertising and Business Building.”’ Accord- 
ing to the Standard Dictionary to ‘‘get’’ is “to gain or 
come into possession of; to obtain in any way, especially 
labor Nowhere among the long series 
definitions under this verb is there any reference made 
whatever to permanence. On the other hand, according to 
the same authority, to ‘“build’’ means “to construct or 
erect ; to put together by successive additions; to establish 
anew: to renew; to strengthen.’’ 

Bank advertising that worth while must construct 
rather than acquire, and must strengthen rather than ob- 
tain, and it is that kind of bank advertising that we are 
to discuss to-day. 

Now banks, in common with all other business in- 
stitutions, are organized with the object of finding profit- 
able employment for capital. Manifestly, if that capital 
is to exnrn a_ reasonable profit, the bank must secure 
customers, and in proportion as the bank obtains the 
proper clientele, in just that proportion will the capital 
show profit. Fundamentally, therefore, the very first prob- 
lem that presents itself to the banker is the securing of 
new business. The means employed to this end are almost 
without number. Some of them have proved their worth; 
others their worthlessness. It is of distinct advantage to 
all of us to know which is which. The gentlemen who 
are address to-day have been selected because their 
experience has enabled them to determine that fact. I 
feel confident that when have listened the addresses 
Mr. Hazlewood, and Mr. Mershon, and Mr. Polliard, 
and have digested the discussion which will follow each 
of these addresses, we will have had an opportunity at 
add considerably our stock knowledge this 
subject. 
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Hazlewood Bank 


The subject “Bank Publicity” was ably pre- 
sented Craig Hazlewood, Assistant Secretary 
the Union Trust Company Chicago, the fol- 
lowing paper: 


I take it that this discussion Is to be a practical one. 
I think that the Chairman of this symposium wants us to 
get at the facts as near as possible in relation to bank 
advertising and to leave out the optimism and enthusiasm 
that come naturally to the professional advertising man. 
In other words we want to talk about this subject of 
bank advertising from banker’s standpoint rather than 
from an advertising man’s standpoint. 

Suppose analyze our proposition. What the ob- 
ject of bank advertising? To increase deposits, of course. 
The growth of deposits may be stimulated in three ways; 
by inducing confidence in the bank, by explaining the bank’s 
service and by encouraging thrift. Those three factors 
represent the object of practically all bank advertising. 

Now let us see how the bank advertising proposition 
differs from the ordinary. Suppose compare the prob- 
lem advertising bank with the problem advertising 
department store. 

A prospective customer of a store wants to know only 
that the goods offered are value for the money. It makes 
no difference to him whether the store is in a sound 
financial condition or not. A banker, on the other hand, 
must show the people that his service is worth while, 
and he must also win their confidence in the soundness 
and strength of his institution. The store proprietor has 
only to show value. The banker must show value and 
also reasons for confidence. i 
mind the first and most important object 
all bank advertising is to produce confidence in your bank. 
The best result you can get from printers’ ink is. to make 
the people conclude that your bank is safe and conservative. 

Now the question is, can you actually induce con- 
fidence in your bank by bank advertising. I think that 
this has been done and in my judgment it can be done 
behind the counters know whether our banks are good or 
not. We know whether the bank has the proper manage- 
ment and whether the assets are clean and safe. We know 
whether the officers of our banks are keen, conservative 
judges credits and whether our directors direct. The 
roposition convince the peopie that which 
know. 

It is easy for us to convince a man in conversation 
that our bank is strong, that it is entitled to confidence, 
that it has weathered safely financial storms, has constant- 
ly increased its capital and surplus and that its manage- 
ment is experienced and able. We can do this in conver- 
sation and we can set down this‘evidence in type nearly 
as well. Strong affirmation of these facts backed by 
roper evidence is bound to induce a feeling of confidence 
n our institution by the public. In fact, it is well known 
by advertisers that if strong affirmation is repeated over 
and over, even without proof, conviction will follow. 

Right here let me point out this fact. If you want 
to gain confidence in your bank you must be dignified in 
your advertising. You_cannot be witty, poetical or crude 
and gain confidence. onc has confidence clown. 
It is a part of a bank's stock in trade, if you please, to 
maintain an air of dignity and conservatism. Its advertis- 
ing should strong, dignified and have distinction. 

The second object of bank advertising, that of ex- 
plaining bank’s service is, course, important one. 
To bankers the details of carrying a checking or savings 
account, of buying a draft or making a loan seem sim le, 
but we know that we have to keep on edveating the public 
on these points and there is no doubt but that educational 
copy, that is, advertising explaining various points of the 
service, worth while. Banking mysterious 
business to a great many people and if its methods are ex- 
plained to them in simple understandable language thev 
are more likely enter into relations with the bank, 

The third object, that encouraging thrift, behind 
the advertising savings banks particularly. you 
put forward printed message that will bring home the 
ny the great advantage of getting ahead and of build- 
ng a personal reserve, great good will be accomplished, 
not only for your bank but for the people themselves. 
The kind of advertising that starts a man to thinking 
about these matters that has human interest touch 
and a punch, so to speak, is well worth while. 

It seems to me that the development of bank adver- 
tising in the last few years has been distinctly along the 
lines efficiency. judgment are doing Setter 
bank advertising now than ever before because have 
gotten away from the old idea of publishing our card 
alone and recognize that we have something to sell, and 
also that it is worth while to take the people into our 
confidence. There is_no doubt about the need this 
kind of advertising. We must admit that there exists not 
only a great deal of ignorance about banks and banking 
methods but also positive prejudice against banks. There 
way the world which can reach the stranger 
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the bank set forth the advantages banking 
service and thrift some form advertising. 

Now suppose we leave out of the problem the value 
of the bank to a community and consider only the propo- 
sition of the actual good to the bank in dollars and cents. 
In other words, suppose we apply to bank advertising 
the bankers’ acid test, profit and loss. 

want give you some figures before make, some 
generalizations. I will tell you what the actual results 
of our advertising for savings accounts were last year, 
that is, from January 1, 1912 to January 1, 1913. In the 
first place let me say that our method of checking results 
is a perfectly simple one and no doubt you have used it. 
It is to ask every new customer how they happened to 
come into our bank to open an account. It he says Jim 
Jones, one of our customers, sent him in we mark his 
deposit, slip ‘old customer.’”’ If he says he saw our 
the newspapers the account 
forms of advertising in the same way. If a man says 
he came in because we were very handy to him we credit 
his account to “‘location,’? and so on. We believe that the 
figures we obtain from this canvass are reasonably accurate 
though we have no doubt that not every one who hus 
seen our advertising, for instance, would mention it. In 
fact, the value of this checking of results of advertising 
is in the comparison of one medium with another and if in 
the course of a year one medium shows a greater number 
of accounts than another we conclude that it is better 
for our purpose per dollars expended. We opened during 
the year mentioned new accounts. these 1,287 
were attributed to various forms of advertising including 
the following: pay envelopes, newspaper advertising, street 
ear advertising, metal banks, bulletin boards, circular let- 
ters and window display. 

Nineteen and one-half per cent., therefore, all new 
customers ecming in during 1912 were influenced to come 
our advertising. profit the total balances 
created by these customers probably amounts to no more 
than 25 per cent. of our advertising appropriation but we 
are satistied, nevertheless, to continue our advertising. 
The reason why we are satisfied to continue is that we 
believe, in large part, the results of bank advertising are 
beneath the surface and cannot be accurately measured. 
On the other hand, we believe that the bank that will 
ndvertise consistently in a dignified fashion, that will keep 
its name before the favorable light, and that 
will advertise its desire to handle new business in a 
scientific and courteous way bound make headway 
it has the right management. The bank's advertising is 
a large factor in forming the public’s judgment of what 
sort bank is. must never allow ourselves 
think that have the confidence every one the 
community and have accumulated all the business that 
it is possible to get. There is always someone to convince 
and whom would worth while have customer. 
The bank that advertises will grow. 

Your Chairman has prepared a memorandum for each 
his speakers this symposium which have endeavored 
to follow, though I have taken the liberty of changing 
the order a bit. The last two of the subjects assigned me 
are “General Printing as an Aid” and “Charity Abuses.” 

If I understand correctly the first title that he wants 
talk about the advertising value contained good 
printing. I believe that every piece of bank printing that 
: seen by the public creates an impression, favorable or 
otherwise. It seems to me that it is highly important to 
put the buying of printing in a good man’s hands who will 
see to it that every form, every check and all supplies are 
gotten present clean dignified appearance, 
reflecting credit on the bank. I do not believe in using 
cheap paper scrimping printing that the public 
may see. 

Right here would like interject subject this 
ot «a erank. This is the advertising value of a trademark 
all printed matter. notice that Mr. Mosher New 
York talk about trademarks, but want say 
simply this, that opinion, the value trademark 
cannot too strongly emphasized. This especially true 
when bank located large city where the general 

ublic is not likely to know one bank from another except 
f there is something distinctive about the bank that will 
stick in their minds. We have used a trademark for about 
two years and believe that have capitalized 
through advertising that now worth real money 
to us. We put it on every piece of printing and advertis- 
ing we get out. I believe that its value to us can be 
proven relating this incident. 

little while ago asked one our old customers 
who well known the advertising business, how long 
had seen our trademark. said, have 
not been using it as long as most people would naturally 
think you have. I should say you have not been using 
it more than six years.’’ ‘‘Yes,’’ I said, “not more than 
two.”’ 

The last topic assigned me is Charity Abuses. This 
is something ahout which we need to have, it seems to 
me, a great deal of backbone and a determination not to 
taken every smooth talker that comes into the 
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bank. There are abroad in the land many accomplished 
gentlemen who are willing to take advantage of the 
charitable impulses of other people and who seem to con- 
sider banks as easy marks, generally speaking. In the 
first place I believe in drawing a very sharp line with 
those fellows between advertising and charity. their 
proposition should be considered as advertising then it 
should stand on its own bottom and it should be justified 
by the expectation of a reasonable amount of good to the 
bank per dollars expended. If it is charity, on the other 
hand, it should be considered as such and nothing else 
and we can then decide whether the proposition has a 
on us. 

large cities is that of Special Editions of tha htueanate 
There are a great many very bright gentlemen who make 
it a business of entering into a contract with a city 
newspaper issue edition for which they are 
to receive 50 per cent. or thereabouts, and the paper the 
remainder. In order to make a large profit on the propo- 
sition these special edition solicitors usually charge more 
than the papers own rate for the advertising. They are 
usually very skillful in their solicitation and sometimes 
they are not very scrupulous about the method. I have 
known incidents of solicitation which were dangerously 
near blackmail. We have adopted a policy in our bank 
which I believe is a pretty good one. In the first place 
we will never go into these special editions if the adver- 
tising rate is higher than the regular rate of the paper. 
This usually cuts them out, but if it does not we tell the 
special edition solicitor that we will take his matter up 
with the regular solicitor of the paper. Nine times out 


of ten the regular solicttor ix very apathetic about using 


a part of his regular appropriation from the bank for a. 

have adopted another policy with regard the 
charity donations which have found very effective. 
If we suspect that a donation is being sought’ by a paid 
agent or one who works on a commission we tell him that 
we prefer to deal with the manager of the charity direct. 
Usually the agent’s enthusiasm is. greatly diminished when 
= ee to realize that possibly his commission will be 


Mershon “Methods.” 


LeRoy Mershon, Advertising Manager the 
United States Mortgage and Trust Company, con- 
sidered the subject “Methods” the following 
comprehensive paper: 


presenting the subject Bank Advertising and 
Business Building Methods, it is not the intention to 
attempt to outline any entirely new plan or point to any 
“Royal Road.“ ‘The entire subject has undoubtedly been 
covercd during the past few years in a number of splen- 
did addresses and magazine articles by men whose names 
are well known every member the Institute. 
the purpose and hope that an additional ray of light be 
shed on this subject which is ever old and new. 

few years ago Mr. William Post, Cashier of the 
Central National Philadelphia, delivered ad- 
dress before body Credit men Big C’s 
Factors Extending was with much interest 
and profit that and read copy Mr. Post's 
address, for I had been putting into successful operation 
for some time past, a little mental system which I had 
called “The 4 Big C’s as Factors in Advertising.” 

We shall consider together for a few moments these 
Big C’s which have been pleased term: Conviction, 
Confession, Conversion, Concentration. may charged 
with endeavoring to adapt from the legal or religious world 
certain words which properly belong to those realms of 
endeavor. feel, however, that you will agree with 
ere we have finished our talk together that we can right- 
fully applv these 4 Big C’s to the subject of Bank Advertis- 
ing and Business Building through printed advertisement, 
letter writing or personal interview, and that the com- 
pletion of the process of which no one step can be taken 
before its predecessor orderly sequence. 


CONVICTION. 


The word Conviction comes to us from the Latin Con 
and Vinco, meaning “To conquer with.” It means the 
numerous ways will suggest themselves whereby we may 
bring conviction to bear on that particular person or 
those persons whom it is desirable to conquer in a business 


ay. 

through the present interest the one 
ones addressed, secure “point which 
we may win them to ous proposition. The instilling of con- 
fidence and faith in the one or.ones addressed, as well as 
the clement of constant repetition come in here for atten- 


on. 
Mr. Ellsworth, writing several years ago “The 
Importance of Bank Advertising,” made mention of a most 
imortant point regarding constant repetition when he said: 
“In addition to newspaper publicity, the First Trust & 
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Savings Bank Chicago annually circulates hundreds 
thousands of booklets and circulars so that the Chicago 
ublic, even if it were so inclined, would have difficulty 
n forgetting that there is such an institution.” 

In getting new business, the manner in which your 
plea is presented, as well as the matter or what you pee 2 
will play no inconsiderable part in the work of ultimately 
conquering your prospect. The banker has been using the 
same language in his printed message as used in his office. 
This is slowly but surely changing so that the printed or 
written invitation to a prospective customer is being writ- 
ten more and more in terms understood by the recipient. 
After consideration the principles involved the 
foregoing, we are brought to our second Big 


CONFESSION. 


Confession simply means copy 
of “Printers’ Ink’ contains an advertisement of an ad- 
vertising concern which says in part: 

“When man reads your advertisement, you want 
him say: 

so.” 

“Vas.” 

“That is so! TU do it right now.” 

When you advertise, should produce the mind the 
reader assent to your proposition and, therefore, it should 
handled accomplish this end 

It is a simple psychological law tnat any type of 
thought, if entertained for a sufficient length of time, will 
reach the motor track of the brain and finally burst forth 
into action. the above illustration clearly seen 
that the motor track of the brain has been reached, and in 
bursting forth into action are automatically led 
the third Big C. 


CONVERSION. 


Conversion simply means turning man 
has been going in the other direction you induce him to 
right-about-face and come your way, n advertising you 
want “results,” and if a man opens relations with your 
bank because having read your advertisement 
your letter listened your personal plea, 
because he has passed the first and second Big C’s. 

Now someone says: “Your work is all done, you have 
your man converted, he is coming your way through having 
opened business relations, what are you going to do with 
your last Big Just this point many vital mis- 
takes are made. This is what you are going to do, you are 
going keep him state 


CONCENTRATION, 


Concentration is focusing or holding the attention on 
one thing. It means in your bank the conservation of the 
business you to-day. 

The reflex nerve system says certain thing done 
easier the next time and the next time and the next 
until done with effort—thus have habit. In- 
culeate the habit in your customers by causing them to 
be glad to come to your Institution because of the kind- 
ness, courtesy and a going-out-of-the-way ‘ind of service, 
and they will not even entertain a thougnt about going 
somewhere else to transact their business. 

We shall consider briefly the negative side or some 
ef the ways in which we cannot hold our customer’s atten- 
tion and business, and then the positive or some of the 
ways which can accomplish that end. 

An artificial atmosphere of dignity will not keep a 
customer concentrated on your bank. Many a good pub- 
licity campaign has brought people to the doors of a Bank 
Trust Company, and the atmosphere has driven them 
away. “Once ins‘de a bank’s doors, a person never forgets 
that bank.” We have something to sell and no incon- 
siderable part our stock trade courteous service. 

There is a wireless atmosphere going out from your 
Bank or Trust Company, and the message which it carries 
truly indicative the real situation the very heart 
your Institution. People stop and read these wireless 
messages and they act accordingly. 

Careless work has no place in a Bank or Trust Com- 
pany, and should not personal ap- 
pearance should also be considered under this heading. 

Now the positive side, or ways in which we can hold 
our customers. While courteous treatment is most essen 
tial, there are many ways whereby assistance can be ac- 
corded old customers new ones pointing out and 
acquainting them with the facilities offered your Insti- 
tution, not only respect the commercial and mercan- 
tile ends their business but with respect their per- 
sonal affairs. This not only secures the customer’s good 
will but his allegiance the institution recommending 
the services such bank trust company his friends. 
Mr. A. A. Jackson, Vice President of the Girard Tryst 
Company, of Philadelphia, in his splendid address on “ The 
Protector of Property” delivered before the Trust Company 
Section of the American Bankers Association in 1911, said: 
“Happy is the Company which justifies the designation 


its title being all things ‘trusted’ its 


that its record gathers itself increasing number 
friends, for what exploitation its fitness effec- 
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tive as a reputation spread abroad by those whose own 
experience lends weight to their statements?—this adver- 
tisement by the mouth of friends is an invaluable factor— 
once started it rolls by its own momentum, gathering 
weight as it goes.’”’ That is true concentration, and when 
a Bank or Trust Company enjoys such.a record and backs 
it up by wise and dignified et. and advertising, it 
tends to the retaining of its present business and the win- 
ning of new customers. 

Again on this subject we can quote Mr. E. St. Elmo 
Lewis in his exhaustive book on “Financial Advertising,” 
wherein says: 


“Business sensitive— 
goes only where invited 
And stays only where well treated.” 


was very impressive sight which was witnessed 
in the various banners and posters at the recent convention 
of the Associated Advertising Clubs of America, at Balti- 
more, which had as their slogan the single word ‘‘Truth.” 
A bank should never permit a single overture to be made 
to a present or prospective customer, either by personal 
interview, letter or published advertisement that contains 
the slightest degree any statement which cannot 
substantiated. 

The F ape oe instruction of new employes regarding the 
rules and requirements of the Institution he is entering 
is coming in for a great deal of attention at the present 
time. It is always well to make a particular point when 
a man comes into any department to spend with him suffi- 
cient time in order that he will know why he does thus 
and so. Such a procedure refiects favorably on the busi- 
ness of the Institution, and has to do directly with the 
retaining and securing of customers. 

As every man here is vitally interested in maintaining 
and enlarging public confidence and patronage in his Bank 
or Trust Company, shall we not strive to keep our indi- 
vidual lives open and above reproach in order that through 
the laws of association or the power of example our Bank 
Trust Company will contain only clean men, and that 
in turn means a clean Institution. Should the day ever 
arrive when its good name is assailed we can throw open 
our doors and books and individual lives, and throw out 
the scriptural injunction “Come and See.” 

The question is now asked, “How many of the follow- 
ing advertising mediums shall 

NEWSPAPERS ?—Undoubtedly. There is very little 
left to say, however, after having read such booklets as: 
“Bank Advertising,” “Why Banks Should Advertise.” “Bank 
Publicity,” Bank Advertising and “The Bank 
and the Newspaper,” all of which are available to Institute 
men, Just a few words about Human Interest and Timely 
Advertisements. Two men brought the Trust Depart- 
ment the Company Philadelphia with which was 
connected, Will. was home-made instrument and 
found defective. furnished material for several 
advertisements. The great Fquitable fire in New York fur- 
nished material exploit the safe deposit end the busi- 
ness. It was thought that the Titanic disaster would de- 
crease foreign travel, so that a series of advertisements 
under the title “Home Travel’ were published in connec- 
the sale Travellers Checks and Letters 

redit. 

A resultful advertisement should contain a large ele- 
should dignified. should never aimed your 
competitor. 

There reached desk few days ago Company 
advertisement the form Prayer.” not com- 
mercialize ideals—it never pays. 

Travellers Checks has been productive of splendid results 
through this The “Banking plan has 
also been presented with large results. useful set 
questions can found the following: 


the magazine established Institution? 

making enterprise? 

Who are the publishers? What their aim? 

4. Who are the readers? Why do they subscribe? 
What do they pay? 

What kinds advertising the magazines are 

What the rate, and how much circulation 
does the rate buy? 


Although this list questions were not made gov- 
ern bank advertising, they will found adaptable this 
class business. 

PROGRAMS—tThe Bankers Ad Association, of Pitts- 
burgh, saw tit to recommend to the Banks and Trust Com- 
panies of their City the elimination of this form of ad- 
vertising. We can follow their lead. 

BILLBOARDS—tThe majority of banking institutions, 
especially in the large cities, do not use this medium. In 
considering this subject well ask, What kind 
enough community? 


i 


NOVELTIES AND SOUVENIRS—On this subject 
article which read some time ago said: “Nothing can 
show more waste than this form of advertising, but, st 
the same time money spent wisely will bring good results.” 
The above statement did not leave mind ver 
definite impression one way the other. your ban 
gives something to its customers or prospective customers 
that requires a considerable outlay of money to produce 
each article, leaves bad impression the the 
recipient who might be caused to wonder how far into the 
Undivided Profits Surplus Fund was necessary 
in order to pay the bill. If a souvenir that is inexpensive 
can sent list people and contains the follow-up 
quality, good advertising. 


TRADEMARKS AND SEALS are used very effectively. 
When see large ear corn any the financial 
periodicals, we immediately connect it with the Corn Ex- 
National Bank, Philadelphia. This holds true 
number of cases which are well known to the men who 


* constantly come in touch with the financial journals. 


BANK DIRECTORS—Financial Institutions must have 
them in the conduct of their business, As an advertising 
medium they are problematical. The advertisement is but 
infrequently seen. The book is consulted for a specific pur- 
pose It_is true, however, that without the adver- 
tising would impossible produce the book its 
present cost. 


FINANCIAL PERIODICALS are for the exchange 
the latest ideas and thought, and the best ones are usually 
read with absorbing interest Bank and Trust 
men. 'This makes them a valuable medium for advertising 
and they shovld supported: 


PROFESSIONAL ADVERTISING AGENCIES came 
into existence as the result of a need. They have done and 
are doing some excellent work. ‘The full requirements, 
however, could not filled such agencies and_ hence 
the establishment Publicity and New Business Depart- 
ments. 


BUSINESS BUILDING connection with 
systematic efforts being secure new business, 
the August issue Trust Companies Magazine contains 
very helpful article entitled “The Science Securing New 
Accounts,” and which warrants a careful reading. 

A helpful method used in connection with the work of 
business building in a Trust Company is found in a system 
cards which contains complete and non-duplicating list 
of all the stockholders and patrons of the Company. On 
single card for each customer, there record name, 
business address, home address, relations. with the various 
departments, introduction, business introduced, business of 
the customer, advertising matter or soliciting letters sent 
and space for remarks. Through series tabs the 
top each card, the customers any one department 
readily selected any all the customers who may 
lawyers brokers insurance men, etc. This system 
also frequently acts check case inaccurate spelling 
cf names, incorrect addresses, etc., on various department 
records, another system cards are recorded the names 
of prospective customers. When the business of any of 
these prospective customers is eventually secured, one of 
the cards previously mentioned is made out and the card 
this latter file properly marked. 

A variety of matters in addition to the above are con- 
stantly being handled in connection with the work of the 
Publicity and New Business Department, but about which 
lack of time forbids mentioning. 

The Bank Trust Company that will carefully plan 
the work and work the plan along systematic and com- 
prehensive lines of business building should enjoy a healthy 
growth and development with all its attendant benefits. 


Polliard Personality. 


The subject “The Personal Element” was 
pointedly presented the following paper Frank 
Polliard, Assistant Cashier the Exchange 
National Bank Pittsburgh: 


have just heard discussed able 
hensive manner the value of advertising in Bank Business 
Building, and the methods employed in commanding = 
lic attention through the medium of the press have been 
clearly explained us. Needless say, have all been 
impressed the marvelous possibilities intelligently 
directed publicity—but important is, advertising 
only part the game business getting. The Pitts- 
burgh Manufacturer who succeeds making his 
known around the world, does not stop with 
that. proceeds organize sales force, which, for 
size and efficiency, could hardly excelled. Then with 
his traveling representatives invading every quarter the 
civilized world, talking, explaining and demonstrating, he 
reaps a rich harvest, the result of the seeds of publicity 
already sown. Doubtless business would have come 
eause of his advertising alone, but it was because he in 
troduced the personal element, the traveling salesman, 
into his scheme that the business has grown to its present 
magnitude. We believe this principle applies with equal 
force the banking business and is, therefore, concern- 
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ing the value personal contact Deposit Building that 
speak. 

There was a time, I believe, when it was considered 
bad banking solicit business. The man who argues 
thus to-day may all right theoretically, but from 
practical standpoint he is all wrong. It is one of the 
results modern competitive methods, and here stay, 
unless some day we should have government ownership. 
result competition, banking gradually being 
placed upon a more scientific and economic basis, while 
the public being benefited better service and higher 
interest rates. When a bank is authorized to open for 
business the presumption is that there is need of another 
such institution in the community, otherwise it would have 
not been permitted. That being true, not fair 
conclude that it has a legitimate right to its share of the 
business of that community? A bank, no matter how old, 
how well managed, or how strong, has no more right to a 
monopoly in its line than has the grocer or the dry goods 
man in theirs. Moreover, it is an established truth that 
in business as well as in nature, there is no such thing 
standing are either progressing are 
retrograding. Therefore, as a matter of self preservation, 
if our prestige is to be maintained, if we are not to suffer 
the humiliation of seeing newer institutions pass us, we 
must continually working build deposits. 

This being the case, let then consider the value 
personal work promoting healthy growth. all know 
this: that people prefer to bank where they are best ac- 
quainted. When ready to open a new or additional ac- 
count it is not so much the size, strength or location 
they consider, but that bank first suggests itself to the 
Be ey mind, where some friend or acquaintance is em- 
ployed. This not only true the small the timid 
depositor, but it is just as true of the big business man 
who controls corporation account. Other things being 
equal they will every time where they feel they are 
best known. 

People also like bank where they feel their ac- 
counts are going appreciated, and when Mr. Busi- 
ness Man called upon Banker and invited 
business at his bank, he naturally feels flattered and when 
the occasion arises for establishing a new connection it is 
the most natural thing the world first present his 
proposition to the bank which once expressed a desire to 
do business with him. 

These are facts which progressive bankers recognize. 
They know that it pays to have a broad acquaintance. 
They know that personal contact with prospective de- 
= brings results. It is not a new discovery. They 

ave known it all along and some have been acting upon 
this knowledge in an indifferent sort of way. But only 
recently have they been working sete this line in a syste- 
matic manner. Most effective work now being done 
commercial banks and particularly Banks reserve 
cities, catering to the business of so-called country banks. 

As this idea has developed, officers charged with the 
active management of their respective banks have found 
that they have not sufficient time to devote to this work, 
and it has therefore resulted in the creation of a new 
position, namely the Traveling Representative 
man,” as he is sometimes called. 

It goes without saying that men of a certain type will 
be more successful at this sort of work than others. It 
is a life that appeals to some and they take to it naturally 
as a duck to water. But I will not tire you with a list 
of what I might consider the essential personal qualifica- 
tions of such a man. I leave that to some veteran who 
has been on the firing line longer than your humble servant. 
have little patience with the writer speaker, who 
always holds the successful man one “splendid 
physique,” ‘magnetic personality,” ‘‘fine social qualities,” 
want say there are two definite things must accom- 
plish, and leave you decide what sort man 
could best accomplish them. First, he must be able to 
make acquaintances—literally hosts of them. And then he 
must have the ability to secure the friendship of a goodly 
portion these aforesaid acquaintances the end that 
pam A are willing to transfer—(also a goodly portion) of 
their banking business the Institution the honor 
to represent. If he can do that I care not what heredity 
or environment may have done for him physically, men- 
tally morally—I say success. 

Acquaintance then his most valuable asset. 
the raw material out which produced the finished 
product. But must more than mere passive acquaint- 
ance. must the kind that responds active 
interested manner. The kind that contains the elements 
good will and confidence. other words, 
must be able, as we often hear said, “To get under their 
hide.” He must not be like the salesman who has the 
ability to get an audience and can eloquently present hfs 
proposition, but is never able to get the interest up to 
the point of closing the sale. To change the figure of 
speech he must not devote all his time to cultivating the 
soil, without ever reaping a harvest. 

The man will, however, find much 
easier to attaia_ the purpose for which he has been elected 
proceeds orderly systematic manner. may 
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possess every qualification and have before him 
field but receives indifferent support 
from his bank and his work done haphazard, 
slipshod manner, he will certainly not secure the best or 
quickest results. I presume, however, there are hardly two 
institutions who proceed in the same way, because much 
depends upon the size and location the bank, whether 
it is in a reserve or non-reserve city and the general 
olicy of the institution-as to the scope of the work to 
undertaken. But rule, the same general plan 
foliowed. 

After having selected the new business man, the next 
step is to arrange for a simple filing system—elastic, so 
it may expand as the business grows. A card index of 
all prospects, whether banks, individuals, firms or corpora- 
tions, is usually, installed, so that a record of the progress 
being made each individual case may kept. 
vertical letter file with folders alphabetically arranged is 


also opened where correspondence in* cases which give 


resulting accounts may filed. This may 
ye kept = with comparatively little work by a stenogra- 
pher, or clerk, and will prove to be very valuable. 

If the Bank has in mind canvassing only local _busi- 
ness houses the situation should be carefully studied and 
plans made accordingly. Sometimes it is decided to visit 
only concerns in a certain line of business, or again only 
business houses in a certain district, or perhaps firms or 
cerporations given district with agency ratings above 
a certain figure. These are simply suggestions of some of 
the methods used in local solicitation. Of course, a close 
watch always kept for new concerns starting business 
and an effort made to get) into touch with those in control 
at the earliest possible moment. In the latter case much 
often depends upon the generalship and wire-pulling abilities 
of the new business officer. Thus in various ways, depend- 
ent upon the ingenuity and originality of the manager, a 
good working list of prospects should soon be built up. 
Afier that largely matter patience and_ per- 
sistence in following up. 

If, on the other hand, the outside man represents 
institution catering the accounts country banks 
he plans to be in the field practically all his time. If he 
represents a large Bank in-a Central Reserve City it is 
obvious that his territory is practically unlimited. For that 
reason certain large banks in New York, Chicago and 
St. Louis have not only one but several men traveling 
all the time. In a Reserve City, however, the territory 
is more restricted and it is therefore advisable that before 
commencing work he study the surrounding country care- 
fully, first determine the natural course business, 
that may know what his territory, 
and second, that he may plan his trips to the best ad- 
vantage possible. 

almost impossible for even the veteran this 
line of work to instruct or advise a new man in the art 
of soliciting country bank accounts. It seems to be a 
business that cannot be taught by one ~man to another. 
The only way to learn is to plunge into the game with as 
much enthusiasm, determination and ordinary common sense 
one can command and learn actual experience. 

representing old bank with established repu- 
tation for handling bank accounts, especially if said bank 
has a large volume of items to be collected in this particu- 
lar territory, results may come comparatively easy; but if 
it is a new bank, a small bank, or one just establishing 
department for this class business, our friend the 
traveling representative is likely to have an uphill fight ; 
but even in the face of most trying conditions and dis- 
couraging circumstances, if he is game, has the hearty 
support of his bank and is not handicapped by the feeling 
that he must show results too quickly, he has ‘a fighting 
chance to Win. 

have already stated, acquaintance will his 
chief asset, therefore, he should make every effort to 
strengthen his forces in that direction and naturally he will 
seek those places where the bankers his territory con- 
gregate periodically for social diversion or to discuss mat- 
ters mutual consequently, the group meetings 
and the State and National Conventions are always the 
mecca for representatives of Reserve City banks. 

There he uses to the best possible advantage whatever 
social and mental qualities he may possess to add to his 
list of friends and make a good impression regarding the 
bank represents. these meetings course 
considered bad form talk business directly 
indirectly try to secure accounts. The sole object of at- 
tendance is to make acquaintances and the only reason he 
at able jolt because he is 
sus greeable jolly fellow who helps s - 

here is a erence of opinion as to whethe 
pays in a material way, to attend these insotines. it youily 
returns justify the time, money and vitality expended 
at the average convention? Personally, I believe it does 
First, because of his presence, : if nothing else, a certain 
advertising value accrues to the bank. And second because 
if the time is properly spent, one should be able te get 
familiar footing with many bankers whom one could 
never learn to know very well by simply meeting them 
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at their places of business. To become well acquainted 
with the average man one must meet him at play. 

The work of the new business department may be 
groatty assisted by proficient letter writing. With a capa- 

le man in the field getting people interested and an 
officer the bank who clever letter writer you have 
a combination that is bound to bring results. If your out- 
side man is having difficulty closing a proposition a _ tact- 
fully worded letter at the psychological moment over the 
signature one the officers will doubtless 
swing the balance in your favor. Situations are constantly 
arising that need dealt with diplomatically mail 
and the bank’s field lieutenant must depend much upon the 
character of the support he receives from headquarters. 
should also develop his own talent along this line 
he will finda multiplicity of reasons for writing letters. 
As his circle of acquaintances widens and business begins 
to develop he will find his correspondence growing on his 
hands and much of his ultimate success will depend upon 
the way he handles it. . Propositions must often be worked 
out mail, misunderstandings growing out connections 
already established must straightened out. will, 
course, never miss opportunity felicitate his friends 
upon any success they may achieve, and frequently he will 
written for credit other information, all which 
will require ability as a letter writer. 

An intimate knowledge of two other departments of 
banking is also invaluable. It is necessary that one should 
have a knowledge of the various kinds of transit and 
collection arrangements which are continually being made 
between banks, in fact, one should possess a good general 
knowledge transit will impossible know the 
difference between desirable* or undesirable propositions 
and bankers are business make money and care 
only for profitable accounts, the new business man cannot 
afford to be instrumental in making connections that will 
unsatisfactory. 

For this one reason many the men now the road 
have been graduated from the transit departments of 
large city banks. 

It is also necessary that something should be known 
about credits and about how to analyze a financial state- 
ment so as to be able to discriminate between good and 
bad business propositions which will doubtless frequently 
come for decision. fact, not believe account 
should be solicited unless one first feels reasonably sure 
that sound financially. 

If what I have said regarding the qualifications of a 
ood solicitor true, and believe is, then think 
8 but reasonable to conclude that banks must experience 
some difficulty in securing men properly equipped for this 
particular work. In order that there may not be too much 
delay in_ securing results they naturally want men who 
already have circle business friends, who have 
acquaintance among bankers, and who have had some 
convention experience. For these and other reasons which 
I have mentioned I believe the ambitious young man who 
has taken an active interest in chapter work and who has 
consistently attended the National Conventions of the Amer- 
ican Institutive Banking is, all things considered, the ideal 
man. First, because the Institution training, 
if he has taken the study courses, has broadened him tn. 
tellectually, has given him a wider vision of business af- 
fairs and a better grasp of banking and financial problems 
and has helped to develop his powers of conversation and 
general resourcefulness. Second, because he has formed 
an acquaintanceship among bright young bankers in every 
city of importance from Boston to San Francisco, from 
Chicago to New Orleans, men who are rapidly assuming 
official positions in the best banks in America—certainly 
a valuable asset. Through this training, convention ex- 
perience and acquaintance, has acquired certain con- 
fidence and authority which invaluable meeting and 
holding his own with men affairs. He, therefore, un- 
doubtedly has big advantage, start with least, 
over the man who lacks this Institute experience, and I 
believe that banks looking for this sort man would 
find the Institute an excellent recruiting ground. F 

Before closing I wish to speak for a moment upon a 
broader idea of business building than the one we have 
been discussing. As I have already said, growth is an 
indication of a healthy condition in business life as well 

nature; that does not mean that bankers, order 
to thrive, we must devour each other. There is grave 
danger that our desire forge ahead become 
blinded selfishness that lose sight the big fact 
that growth would greater and 
instead always competing with one another secure 
all the established business the community should 
get together occasionally in an effort to create new business 
in which all would have a share, by lending our assistance 
to movements intended to attract new industries, to en- 
courage the developments of natural resources often lying 
dormant at our doors, to assist movements such as for 
instance the effort to pce agricultural credits upon a 
sounder, more basis, see that business which 
by right should flow into your city is not diverted into 
ether channels because of unjust freight rates, lack of 
proper encouragement possibly bad advertising such 
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this end the banker should give share his time the 
organization and maintenance of Chambers of Commerce, 
Boards of Trade, Industrial Commissions and the _ like. 
Recently the Banks in Pittsburgh lent their material and 
moral support the organization industrial com- 
mission, the purpose which advertise Pittsburgh 
and systematically work to secure new manufacturing enter- 
fe and in this they have been quite successfyl. The 
yanks have also for several seasons joined with, profit in 
an annual trade excursion under the auspices of the Cham- 
ber Commerce. Last spring over one hundred repre- 
sentatives banks and business houses our city 
traveled special train through parts Ohio ana 
West Virginia getting into personal touch with the bankers 
and business men of scores of towns and cities in that 
district effort turn the tide trade Pittsburgh, 
where they believed rightfully belonged. 

This, it seems to me, is work that contains wonder- 
ful possibilities. It is a function of —s that should 
oneness to the aggressive broad-minded men. t is business 
building the highest type, profitable both banks and 
community, and worthy the time and talents of the big 
broad gauge bankers to-day. 


General Discussion. 


Interspersed among the foregoing papers and 
review them all was general discussion, which 
the following synopsis: 


LOUIS JENKINS, Baltimore: Bank publicity has 
indeed become science, and the bank that does not need 
tell the good things offers fortunate. Good 
printing the first great asset good publicity, and 
mention first because first. The bank that does not 
use attractive letter-heads, attractive correspondence forms, 
and so on through the list of necessary stationery, does 
not get anything like the advantage the up-to-date institu- 
tion does. So much for general printing as an aid to pub- 
Charity abuse one the most worrying things 
that the bank officer charge advertising has deal 
with; there are many who think they have claim 
on the bank that often when refused threaten to close prof- 
itable accounts, and oftentimes do not bear in mind that one 
little “ad” in a church program, for instance, will bring 
forth a hundred others, all ciamoring for some of the easy 
money. I know of my own pon knowledge of firms 
doing exactly this business, soliciting ads for programs, etc., 
and taking as their share fifty per cent. of all moneys col- 
lected. This phase of publicity has brought about dis- 
cussion in commercial bodies, and committees have been ap- 
pointed to devise means to do away with this wholesale 
robbery, if I may be permitted to call it such, as absolutely 
benefit derived from this sort advertising. 

While speaking of charity abuse, it is well to mention 
those institutions which are now very much in evidence, the 
investment fellow. Let consider for minute his meth- 
ods. First he proceeds to instill in the mind of the people 
that his bank or trust company is not treating them right, 
possibly by advertising in the daily press, taking for ex- 
ample two or three methods of figuring interest on daily bal- 
ances, and always making. his way more than the other 
fellow’s, which of course is not so; they could not do any 
better, and they know it. This is unfair to your com- 
petitor and works disastrously always. Knocking has be- 
come a lost art; people are all on to the knocker, and I 
am reminded of a song I have heard, “Every knock is a 
boost to me.” Remember, fellows, when you knock you 
are only boosting the other fellow. I might go on ram- 
bling and take your time but reminded that 
somebody else would like to entertain you, so my parting 
word is, “Be clean.” You are engaged in a clean_ busi- 
ness; give your bank all you can, but not 
let any man say that you did not tell the whole truth. 


WALTER KRAMER, Scranton: Why banks 
advertise? Is it not_an indication of weakness for a 
bank appeal for deposits? necessary 
banker to tell us we ought to save our money? These 
are few many questions the banker has been compelled 
to answer, for the privilege of buying space. It leads us 
the question, What Advertising? the evolution 
modern industrial and commercial competition. 
the ne that builds factories, cities and railroads and 
all the instrumentalities that contribute to human hap- 
iness and human progress. It not only furnishes regu- 
ar information at stated periods concerning the best and 
most economical methods supplying the needs 
normal and comfortable existence, but it gradually im- 
plants the idea that certain things are needed which were 
never before regarded as necessary. 

But, shoul bank advertise? The conservative 
banker who did business when there were not many 
banks will say, “No, would inconsistent with the 
dignity of the aay | business.” But before answering 
the question let us inquire what a bank has to sell. 
Clear but service and trust. Whatever else 
may do, its primary function keep money moving. 
turning a dollar over and over it multiplies its earning 
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power, and the fellow who furnishes the dollar gets in- 
terest or valuable accommodation. 

Contrary to popular opinion, the bank is not a philan- 
thropic institution. It is a private business enterprise 
organized to make money by loaning other people’s money. 
It must draw this money from the reserves of the people. 
How is it going to do this? How is the banker going to 
educate the people this question? Clearly adver- 
tising, educating the people the point under- 
standing what banks are for and the value the service 
they may render. attracting the attention thoughtful, 
intelligent men and women who read. 

Now not think that the old, dignified bank ad- 
vertisement, stating capital and surplus and giving names 
officers and directors can considered active so- 
licitation for business. lacks modernism, does not 
say anything. There “talk” it. While 
ognize the necessity maintaining high plane bank 
advertising, the institution that fails ‘to appreciate the 
situation and meet plain, honest, confidential talk 
cannot expect results from any kind of advertising. They 
are simply buying space. What does a statement of capital 
and surplus mean to the wage-earner, the one on whom 
the banks are depending largely for savings department 
business? I admit such information would tend to instill 
confidence, but it would not be likely to create new busi- 
ness. Therefore, it naturally follows, since the banker 
depends upon the wage-earner for savings business, that 
is the duty of the banker to teach his community all he 
can concerning his business, and this can done only 
through continuous advertising. Whether you adopt news- 

apers or personal solicitation is for you to decide, but it 
duty owe the public and you will find that the 
results will pay you for your efforts. 


gest that advertising is not entirely confined to the news- 
paper, the program, the periodical, or the trade journal. 

mind the one most important factor advertising 

is the satisfied customer. He furnishes what is generall 
known as word of mouth advertising. There are no affi- 
davits to support the contention that there is a liberal 
circulation back of this ee but every man here 
who has ever had any experience in the teller’s cage has 
heard the remark over and over again, “Mr. So-and-so 
advised me to deposit in your institution, assuring me 
that I would always get courteous attention.” It is a 
fact which you gentlemen will admit, if you know any- 
thing about women, that a woman will accept as gospel 
truth statement made one her own sex 
matter of business, above that of a man, unless she is 
directly interested in the man, and as a rule she cannot 
directly interested many men time. 

Word of mouth advertising has been a very substantial 
factor in building up the institution with which I am con- 
nected. The National Savings and Trust Company has up- 
wards of 35,000 of these depositors. We have more of 
what is termed illiterate money than any other bank in 
Washington; but we realize that in every dollar to the 
credit of an illiterate there is a full and undivided one 
hundred cents. These depositors stand behind the man 
who taught them how to write, that is, how to make their 
marks, and the solicitations of bankers offering more in- 
terest cannot draw them away. They talk so much about 
the man who taught them how to write that they bring 
others in to learn the Spencerian I. A man who is not a 
depositor to-day may require a bank account to-morrow ; 
in some way he may come into possession of an amount 
of cash, and the publicity may give him some idea of what 
bank to go to; but my experience has been that more 
accounts are obtained by word of mouth advertising than 
any other form advertising. 


THOMAS NUGENT, Chicago: The idea has oc- 
curred to me that the banks in advertising do not pay 
enough attention the idea confidence. The larger 
banks and those that have behind them the prestige of 
years generally emphasize the idea of confidence, but the 
smaller banks often appeal to the emotions in trying to start 
a scheme of savings depositors. Our copy appeals in no 
way to the emotions. We have a trade-mark and have 
capitalized our trade-mark. In the last ten years, since 
1903, the year Of the founding of our bank, we have ob- 
tained 78,000 savings accounts on the books, with a _.total 
$58,000,000 deposits, think that speaks very well 
for keeping the emphasis more on confidence as against 
the emotions. . 


DURHAM, Chattanooga: newspaper adver- 
tising the way to get results is to keep constantly at it, 
on the theory that a given force applied. to a given ob- 
ject will in time bring about given results.” If you can 
get a given space in a newspaper and insist on your ad- 
vertisement put that space every day. often 
as you do run it, and then put something in that space 
which soon the page opened will catch the eye— 
if you can catch the eye and then have your copy worded 
such manner attract interest and then induce 
action, you will produce results. 

advertising is a science, an art, and a business. Science 
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the effective way thing, art the beautiful 
way. Advertising at one time was considered an economic 
waste, but it is now recognized as an economic necessity. 
If one advertises properly, changes the. — often and 
keeps something new before the public, will get results. 
Do something original. Don't clip the advertisements of 
other banks and change them around a little bit, but work 
on your advertisements, get something different, and by 
all means be brief. Remember that a newspaper is filled 
with reading matter, and the man who buys it gets it 


to read. Do you suppose he is going to read your three 
oc four paragraphs unless he is already particularly in- 
terested in your bank’ One of the best advertisements I 


ever saw was not in a newspaper, but in a little book 
-gotten out by one of the hosiery manufacturers, On the 
cover said, “How lost customer.” course you 
were naturally interested, and you opened the book find 
out. and it said, “He died” It had “‘Wonder Hose” on the 
outside, and everybody who saw the booklet thinks of 
“Wonder Hose.” Of course bank advertising must be dig- 
nified. We cannot resort to the jocular method. 


GRISWOLD, New York: bank officer, 
I have bought many different things, I purchased a cal- 
endar once that required a specially constructed room 
to display it. I have purchased a large amount of bric 
a-brac But I have resisted some of those fellows. I think 
the last one was fellow who had trap with the 
startling statement on it, “If you put your money in this 
bank will stick.” Generally opposed bank 
vertisements. some cases they may good, such 
on moving into new quarters, or in launching a special 
advertising campaign. But I believe that the practise of 
giving away your customers, indiscriminately 
your window, an expensive calendar or a card case each, is 
usually a waste of money. What a bank has to sell is 
security and service, and unless those matters are brought 
home to the people Fr are usually beating the air. Two 
banks in a town knew are fighting each other with 
calendars. A local brewing concern entered the contest, 


and it keeps the people of that town bus er agg money 
in both banks A spending it with the brewers in order 
to get all three calendars at Christmas time. I am fa- 


miliar with the arguments of the fellows that have those 
things to sell, such as that it will keep up kindly feeling. 
Kindly feeling all right, but doesn’t get 
ness, and the chances are that the fellow who takes your 
calendar and sends in his family to get more is no nearer 
saving money than was before. The department stores 
are perhaps one of the best illustrations of advertising, 
yet look the business they get that cannot possibly show 
profit. 


HAAS, Philadelphia: account the lateness 
of the hour I will not take up my entire three minutes, 
but there are just one two points that want brin 
out. One is the trade-mark. By way of explanation 
want to tell about one I put over on my friend, Dave Wills. 
We had in the Merchants National Bank a folder in which 
Merchants National Bank was put all over the folder; 
Dave Wills copied that; and I had circulated in a news slip 
the fact that number banks through the country were 
copying the folder the Merchants National Bank. took 
that Dave Wills and showed him, and said, 
“We are going to discontinue ours.” I got rid of him 
that way. Our trade-mark circle, and the keystone 
the center has “The first bank chartered under_ the 
National Banking Act.” use that all our adver- 


tising. 

talked you allotted time, would have 
to talk to you about personal service. Just one illustration. 
A gentleman I called on last year told me that on De- 
cember 11, 1912, he would have been with his bank fifty 
years. jotted that down. forgot that ever told 
me about it. On December 11, 1912, I sent him a letter, 
addressed to John Doe, gen hed Pa., fifty years with the 
Merchants National Bank of Philadelphia. He showed the 
letter newspaper reporter got hold him and 
wrote about the incident, and the 23d December his 
Board of Directors gave him a silver service. Mr. Boyd 
said that this letter had not been sent him, would 
never have gotten that silver service. 


ROUILLARD, Boston: Business efficiency 
the watchword the modern banker. constantly 
seeking improved methods to apply to his business, and 
through the education of men to offer the highest grade of 
service to the customer. Business Building, whether ap- 
plied to the individual or institution, depends upon the 
same principles, the power produce permanently and 
profitably, through the power of applied knowledge. A 
- bank sells its service, and the best service is that pro- 
duced by an efficient and well-organized body of men work- 
ing harmoniously together for the success of the. institution. 
We cannot all be traveling representatives of our banks, 
but can salesmen our work seeking advance 
through loyalty and faith and genuine interest our 
daily occupation. 

Representation practical field. and there are many 
ways which the ambitious bank man may his 
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area. First, the local chapter the Institute. Here 
an opportunity, not only for study, but for volunteer work 
on committees, ete. The willing and enthusiastic worker 
what is more practical develops a tendency to increase 
his activities through broader fields of endeavor, and in 
this connection it is well to remember that busy men 
of affairs require helpers in their civic and trade organiza- 
tions. This work is especially valuable as it not only 
offers opportunity to study successful men at short range, 
but gives one practical knowledge on live topics that are 
of value to the man on business. 

In effect, in order to develop the salesman’s instinct, 
we must look for work and then some more. Happiness 
distinct asset developing the power personality. 
A noted business writer has said that “Art is the product 
man’s joy his and who would represent 
may with profit carefully consider this saying. 

Lord Bacon said ‘Conversation maketh a man ready,” 
and the well-informed bank man, who will be a_ good 
mixer, extend his acquaintance and absorb practical informa- 
tion for the benefit of his institution will find that the 
convention offers an attractive and profitable field for Busi- 
ness Building. 

One the most opportunities the conven- 
tion meet men from all parts our country. 
an opportunity, for the banker has, on account of his 
. to watch the ebb and flow of the finances of 

particular locality, first and authentic word 
varying trade conditions, for we are prone to consider 
that conditions in our own field govern the entire country. 

Our traveling representative, therefore, must be a 
man of attractive personality, developed through a knowl- 
edge of himself and his own business, a knowledge of the 
other fellow and his business, and through this knowledge 
have the power produce permanent and profitable patrons 
for his institution, 


HENRY AEHLE, Louis: attempting pre- 
sent you to the attitude of my institution I take as my 
subject, “Is there value in printed advertising for securing 
new business for banks?” I say there is—most emphati- 
eally. The better it is done, the greater the results. If 
it were not so the banks that never spend a dollar for 
advertising should be the largest institutions,. as_like- 
wise the small stores that never advertise should out- 
_ the great advertising department stores of our large 
cities. 

The banks and trust company that have made the 
greatest progress the past ten years are those insti- 
tutions that advertise. What has made Wanamaker, Mar- 
shall Field, Heinz, the National Biscuit Company, the Vic- 
trola_and a hundred others known the country over?— 
ADVERTISING. Human nature pretty much the same 
everywhere, whether it be in New York City or Hiawatha, 
Kansas. You will find it the same human nature whether 
your dealings with clerk, manufacturer coun- 
try banker. 

All of which brings me to the point that advertising, 
even of the old army style—the name—capital and sur- 
lus—and “We grant every favor consistent with sound 
even this be-whiskered, stilted, antiquated style, 

Taking statistics for period three years, 
informed that about 25 per cent. of the new business ob- 
tained in banks is credited to advertising in newspapers, 
periodicals, even traveling representatives. Fifteen per 
this amount claimed, however, the officers 
and employees, while the other ten per cent. is brought 
in by satisfied denositors, who have received courtesy and 
deference from the men at the windows. 

Why people say Dr. Murphy, Chicago, one 
of the greatest living surgeons? Because the Associated 
Press said so when he was sent for at the time of the 
attempted assassination of Theodore Roosevelt. Dr. Mur- 
phy was better surgeon the day before that incident 
than the day following, but it is a safe bet that ninety 
million people read of him as_ one of the world’s great 
surgeons who had never before heard his name. What did 
it? Advertising—publicity—the printed word carried the 
nation over by the greatest power in America to-day—the 
newspapers. 

The Savings Department, however, where the adver- 
tising man should be alive supplying the community with 
intelligent, attractive, local advertising, refraining alto- 
gether from any attempt barnstorming. Where local 
accounts are concerned man rule takes pride 
his account being appreciated, and him look 
for substantial increases accounts, and him 
should show every courtesy. 

The traveling representative certainly has a field to 
work over, but his duties as such are often looked upon 
by some of the old fogy directors as a purely social de- 
partment, will prove you algebra that the 
accounts obtained are the most expensive the For- 
eign Ledger. 


CARL WAGNER, Baltimore: The 
business-getting to any progressive bank of to-day is indeed 
a science, for banking to-day occupies the same position 
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any other business, and sure that all 
found that get business must after it. There 
is room for the development of this part of the business, 
absolute need, but along absolutely conservative lines. 

No banker in desiring to open an account in a cer- 
tain city would hardly look through any magazine to find 
the institution with which he would like to do business. 
Having met a representative of a certain institution, all 
things being equal he will most likely establish connec- 
tions. For this representative if capable can explain to 
him what his institution has to offer. As_an aid to the 
convention representative would suggest high-class book- 
let or folder, it is of inestimable value especially in keep- 
ing the fraternity informed, and can used fore- 
runner to the road _ representative. 

As to methods, first—I feel that the newspapers offer 
the largest and best field for bank advertising, for the 
business men whom we are trying to reach have but little 
time to read anything but the dailies. It is a medium 
through which thousands can be reached every day at a 
nominal cost, and should be of especial value to the savings 
banks teaching the people the value thrift. 


The convention then took a recess until one 
o’clock 


SPECIAL SESSION. 


Address Secretary State William Jennings 
Bryan. 


SPECIAL session the convention was held 
Thursday afternoon, September 18th, listen 

address the Secretary State the 

United States, Hon. William Jennings Bryan. 
The distinguished guest the Institute was received 
with the enthusiasm due his high position the 
National Government and his magnetic personality. 
Mr. Bryan said: 


informed that this national gathering and 
that the members of the organization are connected with 
banks but are mostly positions below that cashier. 
I suppose you have drawn the line against cashiers, or 
they have against you. I don’t know just why this dis- 
tinction is made; but I am not quite sure but that I feel 
more at home talking to clerks than I would to cashiers. 
nave had more connection, think, with clerks, than 
have had with cashiers. And besides that, what I want 
to say will, I think, have more influence upon young men 
than upon older men. has been the joy life 
come in contact with young men. It has been a part of 
the plan of my life since | was myself young to keep in 
poll with the students of the land, and I am still cherish- 
ing the hope that the latter days of my life may bring 
me in even closer touch with the young than the busier 
years have done. 

This afternoon, the very short time that have 
at my disposal, I desire to speak to you, and I desire to 
speak upon a subject connected with your work and in 
such way helpful you. people grow old, 
they assume more and more the right to give advice; 
and as it is now some thirty years since I finished my 
college work and entered upon business for myself, I feel 
that have reached point where can use 
ence for the benefit of those who are not so old. 

On the subject of banking, I desire to first congratulate 
you upon the important work in which you are engaged. 
Banking is an important work; it is a respectable business, 
and respectable proportion safe business, not 
for the banker only, but for those who deal with him. And 
after I have congratulated you upon the fact that you 
are connected with a business that is not only important 
but is permanent, not only one that has great influence, 
but likely have increasing influence; after having 
done that, hope you will pardon me if I give to you 
what I regard as a fundamental proposition in banking. 
And for fear you might discredit it if I uttered it on 
want to present it to you as _a solemn declaration of a 
great party, a declaration made in the platform adopted 
by a great convention. And I will suggest that you young 
men take this ae oe which I will submit to you, frame 
it, and hang your offices, and let you 
maxim, let guide your business life. will 
read you part the plank, the currency plank, the 
Baltimore platform, a a which has the advantage 
being clear and explicit, and the still greater advantage 
of being = into operation (applause). 

for the accommodation the public.” 
That fundamental. Never make the mistake thinking 
that the people exist for you; banks exist for the people. 
important that shall have correct understanding 
the relation things, and especially the relation 
ourselves society. were tell you that the 
people who eat, eat for the benefit farmers, you would 
see the ridiculousness of the statement. Brt when I tell 
you that farmers farm for the benefit the people, that 
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the people may eat, you recognize that as a very common- 
place and a very correct statement. Now it would be still 
more absurd for you ever to imagine that business com- 
munities exist for the benefit of bankers, and the sooner 
you get into your heads, and the better you keep 
there, that banks exist for the benefit the public, the 
less mistakes you are liable to make in your dealings 
with the public. 

But this platform does not stop with affirmative 
statement. It goes further and it excludes an idea that 
has prevailed in some sections. Let me read the whole 
sentence, ‘“‘Banks exist for the accommodation of the 
public and not for the control business.” any 
you imagine that banks exist for the control of business, 
you are hearse | to become a curse to your community, until 
the community wisely exterminates you and substitutes 
some wiser person in your place. This is the sentence I 
ask you to remember, that “banks exist for the accommo- 
dation of the public and not for the control of business.” 
If that is the purpose of its existence, then the more com- 
pletely the bank lives up to its purpose, the better will it 
fulfil its duty and perform its functions. And 
not the business of the banks, if it is not the purpose of 
their existence control the business the 
then the less inclination they show to do that which is 
not within the proper purposes their existence, the 
better they are off and the better the public 

But our platform, dealing with a question that has 
not been always understood, “has gone even further than 
the sentence which I have quoted. Here is the next sen- 
tence, which follows as a conclusion from the first. “All 
legislation on the subject of banking and currency should 
have for its purpose the securing of these accommodations 
on terms of absolute security to the public and of com- 
plete protection from the misuse of the power which 
wealth gives to those who possess it.’’ 

Now the purpose of legislation on the subject of bank- 
ing and currency secure these accommodations for the 
public terms absolute security the public and 
complete protection from the misuse of the power which 
wealth gives to those who possess it. I regard this plank 
of the Baltimore platform as presenting a fundamental 
doctrine in a very clear, concise and complete form; and 
if I were to speak to you for any length of time I could 
not make this subject any more clear than this platform 
makes it, and I could not present a truth of greater im- 
portance than is here presented. When you understand 
what the purpose of the bank is, and the purpose of 
understand the standpoint from which the bill now pending 
has been drawn. It is my | ge to call your attention 
to a_ few of the features of that bill. But before domg 
so, desire lay the foundation showing you the 
plan upon which the bill was prepared, and showing 
you the plan I show it with confidence and I challenge 
any opponent of the bill that is now before the House 
to dispute the correctness of the platform declaration 
which I have read to you. 

We have had for nearly a generation, legislation on the 
banking question, but has been too largely from the 
the men pecuniarily interested the banks. 
I had some experience with this subject some twent 
years ago. I introduced a bill then, the purpose of whic 
was to posters the depositors in banks. We had had a 
bank failure or, rather, more than one, and 
many of our people suffered grievously as a result of 
those failures; and someone suggested to me that there 
ought to be some way in which to make depositors safe. 
It seemed to me that it was a plausible proposition, and 
I saw no injustice in it, for certainly there could be no 
reason for putting money in a bank except the expectation 
of being able to get it ont again. If any of you know of 
any other reason, you present paper the 
subject and enlighten those who are in darkness, as I am. 
But when proposed this measure, could not even get 
out the committee. asked them why, and they said, 
“Tf all the banks are good, the big banks won’t have any 
advantage over the little banks.’’ I asked them whether 
that was the purpose of banking, to give the big banks 
advantage over the little ones, there was not 
higher purpose, if the protection of the millions of de- 
positors was not more supreme importance than the 
giving of a_ special advantage to the comparatively few 
connected with the big banks. But I failed in my efforts 
then, and went back Nebraska, and said, 
the National Banks may not willing adopt system 
that_will protect their depositors, but I will present it to 
the Legislature Nebraska and see cannot protect 
our State Banks.” When the bill came up, they had a 
committee from_the National Banks -there to object. 
“Why,” they said, ‘if the State banks are safe the people 
won’t deposit National banks.” That was 
sufficient reason them why the State banks should not 
secure. These were some the arguments met when 
attempted secure legislation. Then tried again. 
said, have had very disastrous failure Nebraska, 
the man who was responsible for it, who caused the 
loss something like five hundred thousand dollars, was 
sert to the penitentiary for five years.”” We had in the 
same city hack driver who was sent the penitentiary 
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for seven years about that time for stealing less than 
seven dollars from a passenger, and it seemed to me that 
the two sentences were horribly unfair. So I introduced 
a bill providing a minimum punishment for embezzlement, 
to increase at certain stages with the amount involved; but 
I couldn’t even get enough interest in the punishment of 
criminal offenders get the bill through protect de- 
ositors. So I have had a little experience. When, a 
years ago, had great panic that spread. over 
the country and this plan was suggested again, had 
four States which adopted it, and have four States 
now which have protection depositors, Nebraska, Kan- 
sas, Oklahoma and ‘Texas. There were some people who 
thought that an attempt thus to protect depositors was 
such a violation of fundamental rights that the question 
was carried to the Supreme Court of the United States, 
and you may be interested to read a unanimous decision 
of the highest Court of the land to the effect that there 
is nothing outrageous about compelling a bank to protect 
its depositors. 

Now so much upon the fundamental proposition that 


* banks exist for the people and that legislation should have 


for -its object of securing of the accommodations which 
banks provide terms absolute security depositors 
and with protection from the abuse of the power of wealth, 
the power that wealth gives to those who possess it. I 
am not going to discuss the question of bank security, 
but I want you young people to know that there is an 
argument that can be made from the bankers’ side as well 
from the side the depositors. Before entered Con- 
gress I had some stock in a bank. I sold it when I be- 
came member Congress, and did not take stock 
bank afterwards until insured the guarantee 
deposits, the insurance deposits; and then for short 
time held little stock State bank. friends, 
would not to-day buy one dollar’s worth of stock in any 
bank which did not secure its depositors. I have a little 
money saved for old age; I am not willing that that which 
I have saved for myself and family shall be taken away 
entirely because some man associated with a bank may 
be guilty of criminal action; neither am I willing to Le 
a stockholder in a bank and have depositors lose their 
deposits in that bank in which I hold stock, and then sit 
back goer mags | what I have while they go out with loss. 
To my mind it is a sufficient reason why there should 
be insurance of depositors, that a man having stock in 
a bank may have the satisfaction of knowing that no one 
will ever lose by putting money in a bank to which his 
name has given anything of standing, or sense of security. 
And I am not so old but that I expect to live to see the 
time when there will be no man in this country who will 
defend any banking system that will not make the de- 
positor safe the holder Government bond, and 
thus prevent disturbance. 

When you get to the discussion of the system by which 
this security can be secured, there is a> difference of 
opinion. But if you tell me that you have no plan, and 
that you care for no plan, and that you have no desire 
to give absolute security to the depositor, then I tell you 
that it is not necessary to discuss the difference in plans; 
there more fundamental and that the 
definition of honesty, that will permit one to defend a 
system which does not give that which holds itself 
out give, absolute security those who trust it. 

But my time is passing, and I desire to call your 
attention to the features of prominence in the bill now 
before Congress. And before I do that, I want to say to 
you that I have arranged with Mr. Harper, of Washing- 
ton, who was kind enough to come down with me—I have 
arranged with him to secure enough copies of Congressman 
Glass’s speech in the poy of the pending bill to 
Congress to send to all the delegates in attendance here, 
and will secure your addresses, that possible, and 
will mail you, as soon as the speeches can be secured, 
copies, that you may have in your possession a clear, plain, 
explicit interpretation of the law that is now vnder con- 
sidevation (applause). This speech made by Mr. Glass 
contains so much more of information than I can possibly 
resent to you cn this occasion, and gives you a so muc 
etter understanding of this bill which is quite certain to 
become law, than could give you the time 
disposal, that felt that could give you the benefit 
his speech would not matter much whether speech 
was valuable to you or not. In my speech I shall only 
call attentton what regard the most important 
the features of this bill. 

The first thing which call your attention the 
fact that carries out the declaration the people 
far as their wishes can be interpreted from their political 
action. In the platform adopted at Baltimore, you will 
addition the plank which read you, this 
plank: ‘‘We oppose the so-called Aldrich Bill for the 
establishment of a central bank, and we believe the people 
of the country will be largely: freed from panics and 
consequent unemployment and business depression such 
systematic revision of our banking laws as will render 
mporets. relief in such localities where such relief is 
needed, with protection from control domination 
what is known as the money trust.” That is the plank 
platform which being interpreted legislation, 
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and I venture to say that when you have read the plat- 
form and have then read the bill, you will agree with 
me that this bill correctly interprets the spirit of the 
platform and correctly carries out the wishes of the people 
so far as they can be discovered from the vote that was 
cast last fall. The platform denounces the so-called Ald- 
rich Bill and the establishment central bank. This 
bill does not establish central bank. This takes 
the best features the Aldrich bill, but leaves out the 
things that made the Aldrich Bill objectionable. One 
the best features the Aldrich Bill was the regional bank, 
and this bill provides that there shall be twelve or more 
regional banks, and those banks will be so situated as to 
bring them in close and immediate association with the 
neighborhoods which they represent, and through these 
twelve regional banks the relief that the Federal Govern- 
ment is willing to furnish can be furnished. 

believe that these regional banks are a_ step in 
advance, and I was S to adopt the idea that they 
embodied as soon as it was presented in the report of 
that commission. mind the great feature 
that report that has merit it. the association 
the banks neighborhood, section, that they 
can act together, and this bill now under consideration 
takes these twelve regional banks and connects them with 
each other through a board which will sit in Washington. 
have not taken the idea central bank, and the 
Government will not take the idea central 
The object this bill not concentrate the money 
power of the nation; that has already been too much 
concentrated ; the object is to disintegrate the money power 
of the nation. It is to put the Federal Government in the 
position coming contact with all the banks through 
these regional banks, and save them from the despotic 
domination of a few financiers in Wall Street who have 
attempted to dictate the policy of the whole country. And 
when you are told that bankers are opposed 
I beg you to make a distinction between bankers, for you 
will find a distinction between bankers as between other 
eople, and you must not assume that because this Dill 
s antagonistic to the interests of a few bankers who 
desire to use the power of wealth to enhance their own 
welfare—you must not assume that because this bill is 
opposed their selfish interests the 
welfare of the bankers of the country. believe that 
when this bill goes into operation you will find that a 
great majority of the banks, the smaller banks that come 
in close touch with our communities, banks whose pros- 
perity depends upon the prosperity the people with 
whom they deal, banks that naturally ought 
Sympathy with their depositors and not with their cor- 
respondents Wall Street—if not mistaken you 
will find that this bill will bring great 
boon to the great majority of those banks and bring ne 
injustice to the big banks. For there is no injustice in 
denying to a man that which he ought not to have. 

One of the features that has been criticized in this 
bill is the fact that it provides that the Government shall 
issue the money. Well, there is a difference of opinion. 
I remember that back twenty years ago the two schools 
of thought on this subject were described like this, that 
some thought that the issue of money was a function of 
the banks and that the Government ought to go out of the 
banking business, while others thought that the issue 
money was function Government and that the banks 
ought to go out of the Government business. Now the 
qpeetion is, who should issue the money of a country? 
My friends, you never discuss this question except ‘in 
time of peace. In time of war there is no doubt as to 
who shall issue the money country. The Govern- 
ment always issues the money of a country in time of war. 
No country, no government, would ever surrender the right 
to issue money in time of emergency; and if the govern- 
ment must have that right in time of peril, why should 
barter away time peace and let the people 
encouraged to believe that they have a vested right to 
issue the nation’s money? 

This bill provides that money shall issued tne 
Government, and I may add that it is the first great 
victory generation for the sovereign right the 
nation, speaking through its government, regulate its 
money for itself. 

The second question is, who should control the issue 
this money? The answer that question very simple, 
when you have answered the first one. If the issue of 
money is a function of government, and the money 1s 
to be issued by the government, it would be a fruitless 
victory of the people to secure for them the right to 
issue the money you surrender the right control that 
issue. And I ask you to remember this, that when the 
financiers demand the right control the board that 
controls the money of the country, and the banking regu- 
lation of the country, they demand what is not- demanded 
by any other people in this country. Are not the railroads 
important in this country? Do they not employ an enor- 
mous number of people? Are they not capitalized at au 
enormous sum, and are they not absolufé@ély essential to 
ovr business development? And yet who says that the 
railraad companies should select the members of the 
Interstate Commerce Commission? Who says that the 
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railroad companies should select one single member of the 
Interstate Commerce Commission? You cannot find any 
people in any part of the land, you cannot even find 
people in a railroad meeting, that would demand the right 
the railroads control the board that controls them. 
And the more you think about it, the less you will think 
out loud you think that the bankers should control 
the board that controls them. 

Are you afraid trust this Government control 
your banks? Why should you make exception bank- 
ing? What is there about your business that takes it out 
from other kinds of business? Do not the officials of this 
Government control all other interests connected with 
our people’s welfare? Do not the people who control this 
Government, the officials, make the laws that affect all 
kinds of property? Are not the life, the liberty and 
the happiness of our people in the hands of these trustees 
selected by the people to make their laws? Will you trust 
the legislature to make a law by which a man can be 
hanged, and yet will not trust it to make a law that will 
regulate a bank? Are you willing that you shall intrust 
your legislature with power to make laws to regulate 
your domestic affairs, laws that regulate marriage and 
divorce, laws that regulate descent of property, and yet 
not trust these people who act for you to touch the banks 
or fix the terms upon which it shall serve the people? 

When Congress says—and glad that President 
harmony with Congress saying it—when Congress 
says that the banks of this country shall be controlled by 
a board composed of public officials, it says what everybody 
admits proper unless has pecuniary reason for not 
being able to see straight on this question. You tell me 
that the banks can trusted regulate their business 
in the interests of the people. Who told you that a banker 
differed from everybody else? Who told you that 
is more unselfish than a judge? Do you know of any 
judge who is permitted to decide his own case? Why do 
we not permit a good judge to decide his own case? Do 
you know of any citzen so good that you let him be one 
n twelve of a jury to decide his case? Then why do you 
want the bankers twelve twelve decide their 
own case? 

My friends, young men, let me give you a safe 
on your side, your way is easy; if it is against you, your 
way is hard. Let me give you a presumption. Let us 
presume that bankers are just as good as*anybody else, 
get behind the presumption that you are as good as other 
people. you had prove it, might take away time 
that was needed in your banking business. If any man 
had prove that was good other people, might 
have trouble; but when you assume that the bankers are 
as good as other people; you are standing on solid ground, 
because they are. If you assume they are better than 
other people, you have got an awful row to hoe. When 
you come to prove that any class of people is better than 
the rest the people, presumption that will destroy 
you, and if you have to prove it you will fail entirely. 
You can prove that some particular man is better than 
those about him*if you could have a jury made by of his 
friends; but it is very hard to prove even that before a 
promiscuous jury. are much alike our inspira- 
tions, our inclinations and even our strength resist 
temptation, that it is not a safe thing to attempt to prove 
that even individual much above any his fellows. 
But you attempt prove that any class better, you 
will confronted quickly exceptions that you will 
be conftsed and confounded. 

Now I present this proposition to you, because it is a 
very material one. I tell you that you can often find 
who might trusted decide their own cases, 
allow the law to make any exceptions. I have no doubt 
that you could find man upright and honest that 
if you trusted him to decide his own case he might do it 
justly; but he is an exception and we do not make rules 
for him, and we allow no man to furnish proof that he is 
exception. And when the bankers say that they 
trusted legislate for themselves and control 
their business, and that they will do it in the interests of 
the people, doubt it. But you how you can 
prove that you can trusted class legislate 
for the people. Show law that was ever 
enacted by money-lenders. Do you know of any? Do you 
ever expect to have any? The country would wait until 
doomsday for the enactment usury law the sug- 
gestion those who lend money. And the laws which 
have come for the protection bank depositors have come 
not the request the banks themselves, but the 
demand those who have suffered because the banks have 
not been entirely safe. So you may rest assured that the 
control of this central reserve board will be in the hands 
of the Government, and whatever a banker may lead him- 
self to believe, the people will believe that public servants, 
acting under oath and in the daylight, are safer custodians 
of the Nation’s interests than private individuals acting 
in the dark and for their own advantage. But there is 
another proposition. This bill opens the door the State 
banks. The day of monopoly is passing, and this bill 
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recognizes that as far as banking is concerned, the day 
of monopoly is passed, so far as the exclusion of State 
banks is concerned. This bill has as one of its provisions 
that the State bank, as well as the National bank, is con- 
sidered in loaning the emergency currency. I believe it is 
good provision. 

Let me give you a good idea of the great benefit 
which this bill brings to the banks and through the banks 
the community. believe that the lending Govern- 
ment money, not bonds, but upon securities furnished 
the banks, would justify the banks accepting every 
other condition in there; and if thé banks themselves are 
not quick to accept the provisions, the people of the 
communities who will be benefited ought to be quick to 
compel, by public opinion, the acceptance of this provision. 
Under the old law, if you want to borrow the money 
of the Government, you must put up bonds. But you could 
not buy the bonds until you invested as much money in 
bonds as you could borrow on the bonds; therefore, you 
brought no new money into the community, you did not 
bring in as much as you sent out. But under this Dill 
the Government lends money security, does not re- 
quire the investing in bonds, and therefore it brings new 
emoney into the community, and thus through the bank 
relieves the temporary distress that that community may 


feel. 

think that this bill has been drawn with remarkable 
ability, and that its benefits are bakanced to the extent 
that the people, speaking through the Government, can 
claim a victory, and the banks, looking at the advantages 
gives, can claim victory also, and each business com- 
munity can feel that a blessing has been conferred upou 
bill that thus joins and private advantage 
single measure. And the time has come for 
to go, I shall conclude in one sentence. I congratulate 
the great State of Virginia in having furnished to the 
Nation a President born in the Old Dominion, who leads 
a fight for the correction of these evils and the establish- 
ment of a system that will be just to the whole people 
and advantageous at the same time to the banking com- 
munity and the people with whom the banks deal. I 
thank you. (Great applause.) 


THIRD SESSION. 
Thursday Afternoon, September 18th. 


HAT proved one the most interesting 
sessions the convention was held Thurs- 
day afternoon three-thirty o’clock, the en- 
tire session being occupied debate upon 
the question “Resolved, That the so-called Blue Sky 
Legislation would for the best interests the peo- 
ple the United States,” the affirmative being taken 
Title and Trust Company; Eyler, the Union 
National Bank; George Rankin, Jr., the Central 
National Bank, Wilkinsburg, and Rovensky, 
the First-Second National Bank, alternate, repre- 
senting Pittsburgh Chapter, and the negative 
team composed Adolph Floreen, the Central 
Trust Company Illinois; Norman Collins, the 
First Trust Savings Bank; John Gorby, the 
People’s Trust Savings Bank, and Harry Roney, 
the Illinois Trust Savings Bank, alternate, repre- 
senting Chicago Chapter. Each speaker was allowed 
eleven minutes with the exception the last, who 
was allowed twelve minutes, and five minutes each 
was allowed the debaters rebuttal. 

The manner arriving decision the 
judges was None the contestants were 
allowed meet the judges prior the debate, and 
these gentlemen were seated different parts the 
room. Each judge rendered his decision, writing same 
upon card and handing the chairman without 
conference with his colleagues. The chairman then 
advised them the decision, which was unanimously 
favor the affirmative, and was announced 
George Bryan, Attorney for the Virginia Bankers’ As- 
sociation, the other judges being Ernest Long and 
Christopher Garnett, the Richmond Bar Asso- 
ciation. There was little choose between the de- 
baters the manner presenting their arguments. 
Each showed the result long study the question 
and careful preparation his address, and the per- 
sonal popularity each was shown the enthusias- 
tic reception accorded their respective chapters. 

Senator Burton, Ohio, whose masterly address 
the morning recorded elsewhere, was interest- 
ing listener upon the platform and expressed his ad- 
miration the manner which each debater ac- 
quitted himself. 
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complete report this debate will published 
next month, and suffice say this time that 
the audience, which was the largest 
similar debate, remained until the decision had been 
rendered, and showered congratulations upon both 
the victors and the vanquished the close, for the 
able manner which they had conducted themselves. 

George Keesee, Richmond, was have pre- 
sided this meeting, but his numerous duties 
chairman the Convention Committee prevented him 
from doing so, and the honor was given McWill- 
iam, New York Chapter. 


FOURTH SESSION. 
Friday Morning, September 19th. 


OBERT BEAN, Boston Member the Pro- 
gram Committee, called the Convention or- 
der and introduced the Reverend James Fair, 
Pastor Westminster Presbyterian Church 
Richmond, who delivered the invocation. 
CHAIRMAN BEAN—When your Program Com- 
mittee met for the first time consider what should 
the meat for this convention, the first subject sug- 
gested and almost demanded was that clearing 
houses. realized, you do, that there sub- 
ject that more trite and interesting and important 
than the subject clearing houses and the extension 
their functions. The clearing house the in- 
fancy its development; what will done along that 
line the next ten years one can prophesy, but 
that there going wonderful improvement 
the service regard all that goes with checks and 
transit items all agree. presiding officer’s 
duties are not supposed beyond introducing those 
who are actual charge symposium this 
sort. After had decided that would have clear- 
ing houses our program, the question who should 
lead that symposium was found the least our 
troubles, and one our foremost Institute men was 
named almost with one voice our committee. Right 
here want call attention—I not remember that 
this has been brought out—that this convention has 
been largely success because the fact that 
have drawn upon our own members; other words, 
have used Institute talent and Institute brains 
make this convention the best have ever held. 
hope this something that will carried out 
successive years. Surely the Institute stands for 
anything, stands for the development the men 
who give their time and give their thought edu- 
cate the members. instructive man who 
coming Institute life, and object lesson 
those men who get little bit skeptical pessimistic 
the possibilities the Institute. The one man 
who came our minds the man who had done 
things, many things, Institute and chapter life, and 
lately representative the American Bankers 
Association clearing-house matters, needs in- 
troduction you. going turn the meeting 
over now Mr. Howard Wolfe. 


MR. WOLFE, assuming the chair, said: 


When the Program Committee so honored me as to 
ask me to conduct this symposium, I was somewhat taken 
aback by the outline which they sent me, and I undertook 
to try in some way to cut it down. The more I tried to 
eut it the larger it got. So, as a sort of compromise, you 
will find printed on page fourteen of your program some 
of the very many activities which are being undertaken 
by Clearing Houses throughout the United States. Any 
one of those outlines could well consume an entire session 
to our mutual profit. So you can see it was rather a hard 
task to have the responsibility of picking out certain of 
those features and make them more prominent this dis- 
cussion. 

However, want call your attention the program 
and just few the subjects which will not have 
time to discuss this morning. I do not want you to think 
they are not of considerable importance. The reason we 
have eliminated those particular things is that they are 
going to_be taken up during the coming year by the 
Clearing House Section, and as we have done in the past, 
we want to get the co-operation of the American Institute 
of Banking section, for two reasons; first, the American 
Institute of Banking and the Clearing House Section are 
closely allied, and second, have found that can 
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nccomplish our best results through the co-operation of 
the chapters. Therefore, as I have stated, we will elim- 
inate from this discussion this morning three four 
the sub-headings which you will find on the program, and 
will confine ourselves largely to the main outline, which 
you will find in the beginning of the program this morning. 

The problem .of the Institute the 
confronts every educational body from the kindergarten 
to the university. ° . 

open the mind the student, for having 
once been opened, it is a comparatively easy matter to 
supply the food, or the filling, if you will. 

f we can create in the minds of the bank men of this 
country a taste for education, a desire to learn and the 
willingness to work to secure the knowledge that the 
Institute offers, then our problems are solved, because, 
as I have said, it is comparatively easy to give the bank- 
ing student what he needs if he is willing to take it. 

It is easy because the fundamental principles of bank- 
ing are plain. They are not matters of opinion and 
theory, but matters of history, experience and of fact. 

This symposium on the Extension of Clearing House 
Functions—to continue the same line of thought—is not 
intended so much to fill our minds with known facts, but 
to open them to things that are strange to many of us. 
Things, indeed, that are not even known to exist in some 
quarters. 

When we say “Clearing House” to the average man 
once thinks place where checks are swapped. 
That the fundamental principle involved, true. 
Clearing House is a ae where the Clearing principle is 
put_ into operation, that is the offsetting of debits with 
credits and the use only much money required 
to settle the balances. But in this sense every bank is 
a Clearing House, for that is one of the true functions 
of banking. 

But when we say Clearing House Associations the 
term takes on a new and broader meaning. The significance 
is in the word “Association.’’ Therefore the underlying 
purpose of this symposium is a study of the many good 
things of benefit to the banks and to the community that 
may be accomplished through bank associations, which is 
the essential feature of every clearing house. 

Now the collection city checks through the Clearing 
House has been going on so many years that I don’t. think 
there is a man in this room who would care to discuss it 
or argue the point. But does it not seem strange to you 
gentlemen who work in banks that this principle is only 
applied to city banks except in very few cases; very few 
of the checks on ram 4 banks are so collected. Uncle 
Sam pays $92.50 his bills checks every $7.50 
eurrency ; yet we have taken up considerable time at this 
Convention in the discussion of currency with which we 
pay only seven per cent. of our bills. With checks we pay 
ninety-three per cent. and we talk very little about them. 

There is a man in this country who has done more 
than any other man solve the country check problem, 
and we are fortunate in having him with us this morning 
He has talked about this subject and written about it for 
the last fifteen years, and he told me yesterday that he 
could not understand why, after he and others had talked 
so much about it, the minds of so many men seemed to 
be in the dark as to what is the proper method for country 
check collection. The man I am going to call on is i 
very good friend of the American Institute of Banking. 


Charles A. Ruggles, Manager of the Boston Clearing House 
Association. 


Address Mr. Ruggles. 


The subject the address Mr. Ruggles was 
“The Clearing House—Its Progress and Possibilities.” 
Mr. Ruggles was received with conspicuous cordiality 
the delegates present and his remarks were lis- 
with close attention. Mr. Ruggles spoke .as 
follows: 


The Clearing House is not an institution of modern 
times, although the first in this country was organized 
but sixty years ago. It is recorded in history that one 
existed in Lyons, France, in the year 1600, and an in- 
stitution of similar character was established in China 
2600 B. C. Their duties or functions are not described, 
but fair presume they were used for the purpose 
of making a settlement of some nature. The original pur- 
pose the modern Clearing House was simplify and 
facilitate the exchange checks and the settlement 


balances arising from such exchanges. Its field action 


has been gradually extended until now it embraces many 
new features, among which may be mentioned the collec- 
tion of country checks and other items for members; 
making rules and regulations governing exchange charges 
on such collections; fixing the rate of interest to be al- 
lowed on deposits; issuing of Clearing House certificates 
against a deposit of gold or currency, said certificates to 
used the settlement balances and transactions 
hetween members; in time of panic to assist a member 
by the use of Clearing House Loan Certificates secured by 
bills receivable the borrowing member, and safe- 
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guard the common interests its members both 
tween themselves and affecting banks other localities 
having established relations with them. The rules govern- 
ing the conduct of members vary_somewhat, and in some 
eases include the depositor. In Berlin, for instance, one 
overdrawing his balance is, under the rules of the Clear- 
ing House Association, requested to withdraw his account, 
and in Tokio the name of the drawer of a; check mot good 
is posted at the Clearing House, and he may‘be réin- 
stated and allowed to renew his bank account only when 
his credit is restored. The interchange of city checks and 
the settlement made by the Clearing House is a vast 
improvement over the old method and requires but from 
5 to 10 per cent. of the balances to be paid in actual 
settlement the sheet Boston bank that sent the 
Clearing House checks aggregating $11,000,000, and had 
a debit balance of $2,800.49, also a total of $6,180,000, 
was settled with $167.31. Analyzing the latter statement, 
with reference to the other members, it was fonnd that a 
settlement under the former methods would have required 
cash to the amount of $1,949,000. These, of course, are 
extreme cases, but a fair illustration would be that of the 
Assistant Treasurer, who is a member of the Clearing 
House, and has paid the past year checks to the amount 
of $47,000,000 by the use of $1,700,000 in cash. The same 
condition prevails in all large cities where the “Clearing 
House Depositary Certificate’ is in use, that form of 
ayment figuring prominently the settlement balances, 
Tn Boston 70 per cent. and in New York 80 per cent. of 
the total consist these certificates. Other cities use 
transfer orders and exchange reserve centers addi- 
tion to cash. It would appear to be feasible that a uniform 
method perfecting settlements adopted all Clear- 
and this subject among those 
considered by the Executive Committee of the Clearing 
House section. 

The Clearing House section is looked upon by many 
as the most important branch of the American Bankers 
Association. During the past few years many questions 
of importance to the banking interests of the country 
have received the attention and support of this section. 
Clearing House examinations, improved methods making 
collections to reduce the cost of exchange charges, the 
numerical system, uniformity in reporting Clearing House 
exchanges and registration commercial paper have been 
are present under consideration. 


COLLECTION OUT TOWN CHECKS. 


Perhaps the most important these the collection 
of out of town checks, and many systems have been de- 
vised to reduce the cost of handling these items. With a 
view to ascertaining to what extent checks were used, 
recent inquiry the department Washington covering 
all sections of the country, brought replies from 12,000 
banks that showed the deposits of retail houses to consist 
per cent. checks, while the wholesale merchant 
reported 90 per cent., and payments in that form rapidly 
increasing. low, then, shall this very important and neces- 
sary branch banking produce the best 
results? The authors of the Federal Reserve Act evidently 
thought this question of some importance as the provision 
regarding collection charges reads follows: 


“It shall the duty every Federal reserve 
bank to receive on deposit, at par, and without charge 
for exchange collection, checks and drafts drawn 
upon any its depositors any its depositors 
upon any other depositor in any other Federal reserve 
bank upon funds the credit said depositor 
said reserve bank last 


this adopted, the result would place 
all checks par, first within the district controlled 
the Federal reserve bank, and secondly, the checks on other 
districts would be collected through the Federal reserve 
banks of the several districts. Should this clause fail to 
be enacted, the result will undoubtedly be the same in the 
near future, the Clearing Houses acting collecting agents, 
as with some slight changes one of the systems now in 
might adapted the needs any financial 
center. 

Boston, Kansas City, Mo., Atlanta and Nashville have 
operation systems alike their principal features, 
though differing slightly in detail, that have proved a 
partial solution least perplexing 
problem. Boston covers the New England States: Kk 


ansas 
City includes Kansas, Nebraska, Missouri, Oklahoma, 
Colorado, New Mexico and Texas. Atlanta collects on 


Georgia, Florida and Alabama. Nashville also respon- 
sible for quite territory. each city the Clearing 
House the collecting agent, and the result, far 
Boston is concerned, has proved highly satisfactory. The 
country banker receives his daily letter checks from all 
the city banks and draws one check in payment instead 
one for each formerly. Should prefer 
settle with currency, may send registered mail 
the expense the Clearing House. also privi- 
leged send his Boston correspondent New 
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England banks, thus taking advantages the par list, 
which includes 90 per cent. of the total number. The 
city banker profits the reduced cost collecting and 
by the prompt returns, all settlements being made in two 
days (which is only one day longer than it takes to collect 
city checks), all checks being sent direct and the cor- 
respondent day receipt. The saving 
time also quite factor, and the cost postage re- 
duced at least 50 per cent. In making his settlement with 
the Clearing House, the city banker makes but one entry 
instead of many that would be required under the former 
method. ‘The question is sometimes asked, “Is it good 
judgment send all checks With 
of 14 years and a business of approximately six hundred 
million annually, the loss has been too small to mention, 
and the cost collecting, including postage, printing, 
stationery and: clerk-hire, was reduced several years ago 
seven cents per thousand dollars and still remains 
that figure. 


POSSIBILITIES. 


view the success attained under the above 
method, is it not reasonable to assume that the system 
might be extended to cover a much greater territory and 
checks. interchanged between the Clearing Houses the 
sections, and thus expedite collections and reduce 
the cost minimum? 

Since Clearing Houses have performed for years the 
services now proposed to be rendered by the National 
Currency Associations, evident that there need 
other organizations than Clearing Houses this 
work for the public in the future. 

The great advantage that Clearing Houses possess is 
that they are in continuous operation, and include state as 
well as national banks. Their various functions are so 
important the country that they should become part 
of the national system, in order that the finances of the 
should organized and operated under the laws 
Congress. 


CHAIRMAN WOLFE—Yesterday the advertising 
men had their symposium, and they put one over 
us. They had some prepared impromptu speeches. 
To-day are going have some impromptu 
speeches, and any one cares get and make some 
remarks the Chair will recognize him and allow him 
three minutes. Mr. Ruggles has explained the 
system that has been successful Boston. re- 
call that when was the banking business and 
used take checks the cashier and ask him where 
send them, always picked out the New England 
checks and said, “There bunch that don’t 
need about.” What has been accomplished 
Boston and some other points possible other cit- 
ies. the same time, there are few variations. 
Cleveland, for example, where they have the 
State great many difficult points, they have sys- 
tem which think unique, and going ask 
Mr. Palmer just describe very briefly the system 
vogue Cleveland for taking care these so-called 
bad points. 


MR. PALMER—The problem the collection 
country checks has confronted the collecting banks 
Cleveland most other large centers. When re- 
fer collecting banks, mean principally National 
banks, because savings banks and trust companies 
are non-members the clearing house and most 
them clear through the National banks, and carry 
with the National banks compensating balances for 
the service rendered. found several years ago 
that had number difficult points; don’t mean 
points that are particularly slow with everybody, but 
they are situated and located that they are closer, 
probably some the other large centers which 
makes difficult for Cleveland get them, and the 
rates exchange were pretty high some cases. The 
banks got together and organized what term 
syndicate; each bank made list the difficult points 
and submitted that meeting the banks, and 
each bank was allowed take any number those 
points and collect them for the other banks. One 
point, for instance, might difficult for one bank 
and not difficult for another. These items were ex- 
changed througk the clearing house every day. rec- 
ord kept each bank showing the total amount 
handled every point, the cost exchange, and 
the cost for the time out, etc. the end the 
month statement rendered each bank every 
other bank and settlement made the basis that 
statement. have found that little effort 
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have gotten great many the banks line and 
reduced the cost exchange for collection many 
instances over fifty per cent. are also able 
follow these points closely from the fact that 
not have many them, they are distrib- 
uted among the different banks. hope this 
step toward clearing house for the country and the 
State Ohio. This matter has been discussed the 
Cleveland Chapter, and committee has been ap- 
pointed take the matter with the Cleveland 
Clearing House, and are hopes the near fu- 
ture gaining that point. 


MR. TOMPKINS, New may inter- 
esting some you know, not know 
already, that during the period the war, think 
the year 1864, bank the New York Clearing 
House settled for balance one cent. During the 
five six years which was there, had the privi- 
lege seeing the Mercantile National Bank come 
into the clearing house with sheet seven million 
dollars, receive sheet the same size and settle for 
ten cents. think that probably the record for col- 
lecting anywhere the world, because while the bal- 
ance was ten times great during the Civil War, 
not hesitate say that the sheet was more than 
ten times large. 

MR. RUGGLES—The Boston City Bank has set- 
tled without any balance. Several times have seen 
the boys cook balance, that would settle 
very nearly right, but this was actual balance; the 
city bank settled without any balance all. 


MR. TOMPKINS: you recall how large the 
sheet was? 


MR. RUGGLES: was not large sheet, several 
hundred thousand dollars, but came out exactly 
even. 


CHAIRMAN WOLFE: glad the gentleman 
brought out that point, illustrates the clearing 
principle, which nothing more than settling debits 
with credits. securing the collection country 
checks, Mr. Ruggles brought out his paper to- 
day, the bank sending out the checks individually has 
not only make individual letter every one 
its correspondents and put those letters individ- 
ual envelopes and pay the postage, but has 
make bookkeeping record every one the letters. 
Under the country clearing-house system vogue 
some cities the bank makes single entry, “Due 
from Clearing House,” whatever name goes 
the books. there any other gentleman who 
cares add something the world’s stock knowl- 
edge? 

MR. MATHIS: Mr. Palmer, did you have any 
trouble swapping checks, getting the banks 
handle them with city endorsements them? 

MR. PALMER: No, don’t have any trouble 
that way. Any point that happened handled 
one bank syndicate bank, should they get into 
trouble that kind, they would take that bank off 
their account and get another bank handle it. 


MR. MATHIS: Does your arrangement allow the 
handling point with which more than one bank 
has account? Did you eliminate all banks that 
have account the city? 

MR. PALMER: There may point the list 
that two three banks have their list. 


CHAIRMAN WOLFE: there are other re- 
marks this point will proceed the next sub- 
ject. Yesterday, when Mr. wound his 
very remarkable symposium, said that was go- 
ing leave the summing Mr. Bryan. 
going begin where Mr. Byran left off. Mr. Bryan 
spoke yesterday about the guarantee bank deposits, 
and also coupled with the insinuation that banks 
generally fail acount embezzlement dishon- 
est bank officials. know better than that, 
course. know that banks more often fail ac- 
count the frailty human judgment. connec- 
tion with the guarantee bank deposits, heard 
little incident Denver few years ago, when the 
Oklahoma Bank Guarantee Law was put into effect. 


bank cashier said that man came borrow 


one hundred dollars. This man was entitled credit 
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and had had difficulty other times getting 
all the credit wanted reasonable limit. The 
bank cashier said, wanted show this man how 
the bank guarantee worked. said, ‘Mr. Smith, 
will glad let you have the hundred dollars, but 
first want you every merchant this city 
and get them guarantee that you will pay 
that hundred dollars back; that what you are ask- 
ing the banks do; let the other side; banks 
fail because borrewers don’t pay back what they owe. 
want you get guarantee from every merchant 
town that you will pay back that one hundred dol- 

don’t believe much fire insurance; 
prefer build fireproof buildings; believe mak- 
ing banks solvent subjecting their credits the 
most careful analysis and scrutiny that the human 
mind can conceive of. The best thing this line 
far the clearing house examination, first adopted 
Chicago 1906. Since that time twenty cities have 
adopted the plan, and not one those cities has 
there been single bank failure, not one. have been 
told delegates attendance that several other cit- 
ies are considering the adoption the clearing house 
examination plan. 

The next speaker needs introduction the 
members the Institute. Iam going take advan- 
tage his natural modesty and tell you that think 
without exception the best bank examiner the 
State New York, and has made special study 
credits far the bank examiner concerned, 
and therefore will listen with great pleasure 
Broderick, New York Chapter, who will tell 
something about clearing houses and their exami- 
nations, and also something about The Registration 
Commercial Paper. 


The Clearing House, although originally intended as 
a simple arrangement to assist members in making a daily 
exchange checks and settlement has gradu- 
ally the effective medium co-operation among 
banks in all matters of mutual interest and in matters 
affecting the financial well-being of the community served. 
In the development of the movement, new functions have 
been added and each step has been taken with the idea 
protecting its members and insuring banking 
ness stability. each financial crisis Clearing Houses 
have taken the initiative in suggesting and causing its 
members adopt remedial measures the interest 
the banks and the general public. 

It might be interesting to pause for a few minutes 
and trace the evolution of the Clearing House idea. The 
development has been gradual. Claim made that 
early as the fifteenth century the merchants of Naples 
had an arrangement for the clearing of claims. About 
1773, in London, the collecting clerks connected with bank- 
ing houses arranged, for their own convenience, meet 
agreed point exchange checks and items. The 
merchants and bankers recognized the saving of time and 
expense in having a convenient place to make exchahges and 
provided a building for the —— In this, the first 
Clearing House, the members had not only the advantage 
place, but they were able make 
the Clearing principle which the offsetting 
debts and credits and the settlement of balances. 

This system was soon followed in continental coun- 
tries. In 1858, the London Clearing House established a 
department for the collection of country checks. The prob- 
lem in the European countries is somewhat different from 
ours. There the banking is highly centralized. In Eng- 
land, for instance, there are but few banks, but the banks 
have hundreds branches scattered throughout the coun- 
try, the activities centering in London, however. Each 
bank really Clearing House itself, least credit 
and 

The London Clearing House has but few members, 
but the banks with their thousands branches represent 
large portion the banking power England. The 
Clearing House itself is a wonderful institution, existing 
primarily for the exchange of checks. There are two 
clearings a day, balances being settled by drafts on the 
Bank of England. The Association is the common ground 
used by the members for the discussion of matters of 
mutual interest. “In England there is no banking law; 
no bank supervision, nor bank examinations made by Gov- 
ernmental authorities. Each bank has its own Examiners 
and Auditors. 

the United States the first suggestion regard 
Clearing Houses was made Albert Gallatin 1831. 
1853 the bank messengers New York were the 
habit meeting point Wall Street exchange 
checks aud the case the London clerks, 
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this arrangement was for convenience. The necessity wa3 
recognized by the bankers and on November 11, 1853, 
representatives fifty-two banks met and adopted plan 
for the daily clearing of checks and settlement of balances 
and building was provided for the purposes. The action 
of the New York bankers was followed in Boston in 1856, 
Philadelphia 1858, Chicago 1865, St. Louis 1868 and 
other points, until to-day there are about one hundred 
and eighty regularly organized Clearing House Associations. 
In about fifty other localities clearing arrangements exist. 

The primary function of the Clearing House is to 
clear checks. From time to time conditions have arisen 
which required concerted action by the Associated banks 
in the interest of the banks and the community. In 1860, 
following the election of Lincoln, the country suffered from 
severe business depression. Business houses and banks 
were forced to suspend. In fear of war, hoarding was 
eons Trade was paralyzed. The Clearing ouse 

anks in New York in order to prevent too great a con- 

traction credit and for the purpose enabling members 
to extend the needed accommodation to merchant custo- 
mers, made temporary loans members. Clearing House 
certificates were issued borrowing banks, 
substitute for cash the settling The 
borrower was required to deposit with the Clearing House 
Committee as collateral United States and New York 
State bonds. Interest was miade sufficiently high to in- 
sure the retirement of the certificates when the purpuse 
had been served. 

This means was again resorted New York 
1864. In the ore of 1873 it was used in New York 
and six other cities; again in 1890 and 1893. We are all 
familiar with the part played the Clearing House 
certificates the and business depression 1907. 
this instance, however, the Clearing House Committees 
showed marked preference for commercial paper as col- 
lateral rather than securities. The test proved the avail- 
ability short term commercial paper and marked the 
This subject will be referred to later. 

In the panic of 1907, the hoarding of money by the 
people and of gold by banks outside of New York, created 
a great need for currency of small denominations. The 
premium was as high as 4 per cent. For the first time 
the Chicago Clearing House resorted the Clearing House 
certificates. It also issued checks to be used as circulating 
medium and in denominations of one, ‘two, five and ten 
dollars. The checks were backed the guarantee all 
the banks the Clearing House and the deposit 
like amount of Clearing House certificates, which in turn 
were secured by collateral in the hands of the Clearing 
House Committee. Clearing House currency is- 
sued in Cincinnati and smaller cities. 

Panic result weakness fundamental business 
and economic conditions. usually follows wave 
liberal credit. first felt speculative accounts 
money centers. Banks to strengthen the position, call 
loans; liquidation in security markets follows; confidence 
shaken; individual deposits are withdrawn; money 
hoarded; interior banks feel the strain amd draw on the 
reserve banks. This causes a gradual contraction of credit 
and circulating medium. Merchants and business men 
suffer, business development ceases, panic 
until reaches even the humblest home. After the panic 
has been spent there comes a long period of stagnation 
and uncertainty, followed by_a slow recovery. 

The issue Clearing House certificates has seldom 
heen resorted until the panic has gained headway and 
the damage has been done. has been effective stem- 
ming the tide helping its members assist its custo- 
mers. 

With the proposed new banking system would 
have means preventing financial and business de- 
pressions and occasion for the use Clearing House 
certificates would not_arise. 

Many Clearing House Associations have established 
rates of exchange to be charged for the collection of out 
of town checks to customers of member and associate 
member banks. Rates are binding upon all bankers having 
clearing privileges. Heavy penalties are prescribed for 
infractions the rules. 

system collection out town checks through 
Clearing House was adopted London 1858. The idea 
has not been properly this country. Mr. 
Ruggles the Boston Clearing House and Mr. Thralls 
the Kansas City Clearing House have systems col- 
lecting country checks within restricted territories. 

In a few localities efforts have been made to effect an 
arrangement among banks as to payment of interest on 
deposit accounts. 


CLEARING HOUSE EXAMINATIONS, 


1906 time when the credit condition the 
country was strained, members the Chicago Clearing 
House were informed by Governmental representatives that 
owing losses sustained through loans one 
member bank and two affiliated State institutions would 
have closed. Fearing the effect general business 
the Clearing House banks assumed the deposit liabilities. 
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The assets were liquidated and the Clearing House banks 
shouldered heavy losses. 

After this costly experience bankers thought that 
they might be called — again to assist banks in trouble, 
they were entitled to know the condition of each member 
bank, It was thought that some plan should be adopted 
which would guarantee to the members that associate 
banks were being conducted safe and sound 
that would tend strengthen weaker banks; detect and 
correct dangerous tendencies; protect banks from undue 
loans to controlling officers and directors; insure stability 
in management and insist upon remedial action being 
taken before it would be too late to save a bank. In the 
interest of, and for the protection member banks, 
Clearing House Examiner was appointed, with power to 
appoint force assistants. 

The Examiner not burdened with rules instruc- 
tions. He is interested principally in determining the sol- 
vency and healthfulness of an institution and the character 
its management. examines all member and non- 
member banks, usually at least once each year. He 
verifies assets and liabilities every department 
bank. Special attention paid loans officers, 
employees and directors, and to companies in which they 
may own control or be interested; to investments in secur- 
ities issued by companies which are owned by. officers or 
directors. The Examiner credit specialist. has 
access to the credit files of member banks which afford 
him excellent facilities for obtaining reliable information. 
He usually maintains a card file showing borrowers at 
more than one local institution. With this data he is able 
to protect banks against over-extended borrowers, as well 
funds to any one interest. : 

investment values and the standing of borrowers. Bank 
failure usually due the gradual accumulation 
undesirable and unmarketable assets. The Clearing House 
Examiner investigates tendencies and criticizes unsound 
business methods. compares the published statements 
of banks with the actual condition. In all, he makes a 
general review of the affairs of the bank. At the com- 
pletion of his examination, a copy of his report, giving in 
detail his description irregularities 
disclosed, is sent to the President of the institution ex- 
amined. Each director is then notified that an examina- 
tion has been made and that the report is in the hands 
of the President. Directors are requested to make written 
the receipt the notifica- 

on. 

The Examiner works under the direction the Clear- 
ing House Committee. Its members are his counsellors and 
advisers. The Committee is advised of the completion of 
each examination, but details are given unless un- 
satisfactory condition has been disclosed. Then the Com- 
mittee takes action cause the corrected. 
this Committee is vested with the right to recommend the 
discontinuance of clearing privileges, its action is usually 
effective in hastening the elimination of matters open to 
criticism. 

Clearing House Examinations were in operation over 
a year in Chicago prior to the panic of 1907. Clearing House 
Banks were pretty well informed the standing 
members and in good condition to weather the storm. 

Following the lead of Chicago, other Clearing House 
Associations adopted the plan of examination. tn 1907 
Minneapolis was the first follow, then St. Louis. 
1908 St. House arranged joint plan with 
Minneapolis. Bureaus Examination were established 
other cities, as follows: 

1908—Kansas City, Los Angeles, San Francisco. 

1909—St. Philadelphia. 

1910—Milwaukee, Oklahoma City and Nashville. 

1911—Portland, Ore., Cleveland, Louisville, New York 
and Cincinnati. 

1912—Columbus, New Orleans—last Muskogee, Okla. 

The general principles are the same in all cities 
but the plans adopted differ in detail. For instance, some 
associations employ an independent examiner, as in Chi- 
cago. Others employ a firm of certified public accountants. 
The manager of the Clearing House acts as Examiner for 
some and least one city the National Bank Examiner 
also acts Clearing House 

all districts, Clearing House members are 
ined about once year. Examiners have few rules. Care 
has been used the selection the Examiner and work 
is left to his judgment. Nearly all Examiners have card 
index loan records. In some cities part of the informa- 
tion is available to members, in others the record is main- 
tained solely for the use and guidance of the Examiner. 
all districts the report the Examiner sent the 
bank examined for the inspection of the Pfesident and 
Directors. least, one association the duplicate 
also sent the bank delivered the Clearing 
House Examiner upon his request. 

It_will noticed that far the plan has been 
adopted Clearing Houses large cities. Smaller com- 
munities hesitate the plan, not only account 
expense but because getting the type 
Examiner called for, who must turn experienced 
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Examiner, expert credit man, appraiser and auditor. 
The plan possible smaller cities and would like 
to direct attention to a plan recently put in operation by 
Angeles Clearing 
An Examiner was appointed in Los Angeles in May, 
1908. He was directed to examine eight member and 
twenty-four affiliated banks. Under his careful supervision, 
the banks that city have been placed upon high plane, 
His constant attention has strengthened the weaker banks. 
The banks in the surrounding country were placed at a 
disadvantage and at their earnest and persistent solicita- 
tion, there was placed in es on July ist last, a 
lan examination which takes all the Los Angeles 
anks and institutions in eleven neighboring cities and 
towns: forty-eight banks in all. 

Another idea worthy of consideration was suggested 
a few years ago, just prior to the passage of the State 
Bank Act, in California. The bankers in that State formed 
a tentative organization, intended to divide the State fmto 
districts. Clearing House Examiners, supported by the 
banks, were to examine every bank in the State. Bankers 
were to appoint Central Committee to consult with and 
advise Examiners. 

When you consider that the ene hundred and eighty 
organized Clearing House Associations but twenty have 
appointed Examiners, there is just ground for considering 
this movement as being in its infancy. In some large 
cities, a few bankers fear that the secrets of their business 
might be revealed. Others consider such an examination 
would interfere with their business and object super- 
vision; and, another question raised and debated is— 
Would the results obtained warrant the expense? 

To an interested observer it would seem that if there 
is to be a gas of the Clearing House Examination idea, 
it will be in the group plan; a combination of banks in 
a Clearing House City with those in neighboring cities and 
towns; combination of Clearing House Associations in 
two or more cities, the districting of counties to take in 
eountry banks either independently or in connection with 
Clearing House Associations smaller cities. 

It may be that in the reorganization of our currency 
system, erentually the benefits of Regional Reserve Banks 
will be opened to all National and State banks, upon 
terms that will advantage them. Then all 
banks will subject examination the District Re- 

Clearing House Associations have been 
cized for not permitting all solvent banks in a locality to 
become members. It-is claimed that they admit only the 
strong banks, but bankers. say that the Clearing House 
invariably voluntary association and members should 
have right to choose associates and that while smaller 
banks may not be admitted to full membership, if their 
condition is found to be satisfactory and they agree to 
comply with the rules, they are granted the privilege of 
clearing checks through a member bank. 

It is claimed that a Clearing Howse Association en- 
deavors to regulate the banks; that the members must 
abide by the rules and rulings of the Association under 
penalty of arene. clearing privileges withdrawn; that the 
Clearing House Association arrogates itself the power 
to discriminate against solvent banks and being an unin- 
association its acts are not subject legal 
review. 

The question requiring Clearing Houses incor- 
porate and become subject Governmental Examina- 
tions, has attained considerable prominence during the past 
amendment banking law was suggested, forbidding Na- 
tional Banks to be members of Clearing House Associations, 
which are not incorporated and which do not give every 
solvent and properly managed bank or trust company the 
right become and remain member. 
vided that the Clearing House Examination National 
Banks must be conducted by Examiners appointed by the 
Comptroller of the Currency and that data concerning 

‘loans was not to be available to members. No action was 
taken by Congress upon these suggestions. 

Success business and banking depends upon the 
character of management. The success of the Clearing 
House movement has been due to the high character of 
the Committees charged with the management. The suc- 
Clearing House Examinations has been due the 
choosing competent examiners. 

The successful Examiner man experience, 
sound judgment, tact and courage. He jis thorough in 
confidential adviser rather than a critic; a well wisher, 
not fault finder; skilled credit man. his capacity 
as Examiner he has access to the books of both National 
and State Banking institutions. He becomes more valrable 
at each succeeding examination. He is fair in his con- 
clusions and his report and the judge as to whether or 
not the conditions are sufficiently bad 
to be reported to the Committee. 

The members of the Clearing House Committee act as 
general advisers the Examiner. They have the power 
insist upon the correction matters criticised the 
Fxaminer’s report. They must patient but firm. They 
have authority recommend the withdrawal Clearing 
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privileges, act which carries with public notice 
an unsatisfactory condition and often is followed by failure ; 
this expedient has seldom been resorted to. 

The record of Clearing Houses in this country is an 
honorable one and we have reason to be proud. of. their 
accomplishments. The officers Associations are the recog- 
nized leaders and spokesmen for 

Clearing House Examinations strengthen the’ confidence 
of a bank in its own position. It insures a fair deal -to 
and fair dealing among member banks. It gives the Clear- 
ing House through its Examiner knowledge the actual 
condition of each clearing bank. The public now looks to 
these Clearing Houses to assist members in trouble. 

Well-informed business men and bankers believe that 
the wonderful results justify the existence, continuance 
and extension of Clearing House Examinations, 


REGISTRATION COMMERCIAL PAPER, 


In connection with the discussion of Clearing House 
Examinations the Chairmam has asked that a few remarks 
be made regarding the ‘‘Registration of Commercial Paper,”’ 

Commercial Paper, strictly defined, paper arising 
from actual business transactions, as evidenced by custo- 
mers’ notes. As understood by bankers, it means notes 
sold by note brokers, and is more generally referred to 
as ‘Purchased In the Aldrich-Vreeland Act, 
Commercial Paper is defined as ‘only notes representing 
actual commercial transactions, which when accepted by 
the Currenc Association (as security for circulation) 
shall bear the names of at least two responsible parties 
and have not exceeding four months to run. 

Some years ago, through fraudulent over-issue 
stock of a railroad corporation, heavy losses were sus- 
tained by investors. As a result, all securities listed and 
traded in upon the Stock Exchanges must be registered 
reputable corporation, satisfactory the Stock Ex- 
change authorities. 

Commercial paper is becoming increasingly popular as 
a short term bank investment. It is estimated that dur- 
ing the past year over $1,700,000,000 in notes were sold 
reputable brokers, representing obligations 2,500 
to 38,000 concerns. In one large Eastern state, it is 
known that over two-thirds of the state banks and trust 
companies invest portion their funds this class 
of paper. 

Broad-minded bankers for past few years have felt 
that in order to protect purchasers against fraud and over- 
extension of borrowers, there should be some supervision 
contfol exercised over the issuance paper sold 
the open market. The suggestidns made include an annual 
audit of borrowing concerns, which idea has been fairly 
well received and generally adopted, and the registration 
of commercial paper, which suggestion has not received 
the attention it deserves. 

In European countries a merchant agrees to receive 
a time draft in payment -for goods sold. The purchaser 
arranges with a banking or accepting house to accept the 
draft so drawn. If a draft bears a_ first-class name as 
acceptor, there is no difficulty in selling it in the open 
market. Each draft is a bill of exchange and represents 
actual business transaction. The acceptors lend their 
credit, receiving a commission for this service, but they 
become primarily liable upon the obligation and bear the 
risk the transaction. The purchaser the goods pro- 
vides the acceptor meet the draft 
maturity. 

credit in the form of an open account, or receives a time 
note bill receivable. The note, although negotiable, 
usually held by the seller until maturity. The _ seller 
finances the purchaser and assumes entire risk until the 
account is settled or the note is paid. 

To finance his business, instead of discounting custo- 
mers’ notes, the merchant will borrow on or sell his own 
notes. With the proceeds from the collection the busi- 
ness paper he liquidates his own indebtedness. 

Single name notes based upon the _ borrower's state- 
ment of quick assets is the approved medium of borrowing 
this country, contrast the European practice 
discounting bills of exchange based upon actual business 
transactions. Often when bills receivable are offered for 
sale, it is considered that the borrower is not strong 
enough borrow single name. 

Loans are made and notes are sold, primarily to en- 
able borrower make prompt payment for materials 
purchased and thereby take advantage of trade discounts ; 
secondly, to extend credit to customers. In a small town 
a business concern can usually receive the necessary ac- 
commodation at the local bank. With an increase in busi- 
ness, it may open another bank account in the same or in 
a neighboring town, with the approval of both banks. 
Probably it might later be advisable to establish. relations 
with one or more city banks. At each bank it will main- 
tain a deposit account, probably pay a fairly high rate of 
interest; but the cfficers of each bank dealt with are 
familiar with the affairs of the borrowing concern, have 
confidence the management and will renew loans and 
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take reasonable care the concern case necessity 
but it may be that after having established good credit, 
the concern wishes to take advantage of favorable dis- 
count rates, and will sell some of its notes through brokers. 

A broker is a middleman; his business is to sell to 
banks willing to buy paper of concerns wishing to sell. 
The business is the outgrowth of the desire. of bank 
officers find short term investments for surplus funds. 
Banks sought desirable houses lend to; of- 
fered paper direct banks. local districts this prae- 
tice is not unusual even now. Sometimes refusals were 
embarrassing ; now the broker finds a market for the paper 
to be sold. Several firms have been acting as note brokers 
for over thirty years. 

Reliable brokers are men of character and of individual 
financial responsibility. They sell paper only of concerns 
with established credit. They require their customers to 
furnish detailed information regarding the business the 
concern, the activities of controlling factors, and of bank 
accounts. They make independent investigations and use 
every means to check the data received. They endeavor 
to have books of customers audited by competent account-, 
ants. When a note is sold to a bank, the broker warrants . 
the authenticity of signature. A copy of the last detailed 
report of the maker of note is furnished, if requested, as 
well trade references and bank accounts. 
chaser usually has the option of returning the note to 
the broker within ten days, which gives opportunity for 
independent investigation. 

Well selected paper purchased from reliable brokers 
gives the banks an excellent short-term investment, reason- 
ably certain of payment at maturity. It is not subject to 
depreciation in case of money disturbance. 
sold without endorsement: an ideal secondary reserve, al- 
ways acceptable for rediscount bank under obligation 
to renew. 

Banks during the past few years, owing heavy 
depreciation in securities have gradually withdrawn from 
the bond market. Commercial paper has in part replaced 
bonds as a secondary reserve. The largely increased de- 
mand has caused keen competition among brokers for de- 
sirable paper to sell. Customary caution is often disre- 
garded the hunt for business. Paper sought from con- 
cerns whose legitimate demands and needs can be met by 
local banks. But a supply is necessary to meet an in- 
cressing demand; notes are Often met at maturity with 
proceeds sale other notes. The ease with which 
money may be obtained encourages concerns to sell notes 
for use as fixed capital and then with a tightening in the 
money market comes a demand for a settlement with its 
consequent difficulties. 

Concerns are. found selling their notes through a num- 
ber brokers, There little excuse for this. Reputable 
houses have branches or representatives in all large cities. 
Banks justly object this practice and discriminate 
against small concerns which sell through more than one 
broker. They object to larger concerns using more than 
two brokers. The practice enables borrowers pay 

borrowing lines at banks by selling paper through brokers 
_- practically renew this paper by selling through other 
rokers. 

Irresponsible persons, with no personal means, are 
found operating note brokers, selling third rate unde- 
sirable paper to small country institutions. . 

Consider, also, the notes in the hands of note brokers 

— sale. The paper being sold is not commercial 
paper, but notes claimed based upon quick assets. 
A statement of condition is furnished. Audits are usually 
made by friendly accountants at a time most favorable to 
borrowers. There is no effective check upon items of bills 
hs tg In a case in mind, the auditor’s report did not 
isclose transfer indebtedness few days previous 
date examination, nor the large borrowings 
days later; nor did it show the large personal liabilities 
of firm members. : 

The elimination these dangers would require con- 
certed action and support. It would be accomplished only 
by a system embracing proper audit and the registration 
of commercial paper. 

1908, Committee American Bankers Associa- 
tion, which Talbert was Chairman, result 
of an exhaustive study of the subject recommended that 
there should be a supervision of issuance of open market 
paper. The report dwelt at length upon _ necessity for 
co-operation between banks and note and the 
desirability of a system of annual audits of all concerns 
selling paper, and the establishing of a simple system of 
registering at Clearing Houses all notes sold by brokers. 

Brokers do co-operate with banks. Annual audits are 
now pen required but they are not the kind contem- 

lated by the committee. Recommendation as to registra- 
ee not acted upon through lack of co-operation among 
anks. 

In 1910 a large industriel concern, with a country 
wide market, arranged with prominent New York trust 
company to register all its promissory notes, notes endorsed 
and drafts accepted. Daily reports are made the audi- 
tor of the corporation. This system has been adopted by 
a number of other concerns. In case of interior concerns, 
the brokers present notes for registration upon payment 
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for notes issued. The money is held by trust company 
until it is needed by the borrower. 

1911 plan was suggested the Minnesota State 
Bankers’ Association by Hon, Kelsey 8S. Chase, Superintend- 
ent of Banks of that state, which provided for the ap- 
pointment of auditors by the Bankers’ Association and 
the registration of commercial paper by the State Banking 
Department Clearing House Association. similar plan 
of registration was suggested in Iowa in 1912. 

A comprehensive plan of considerable merit was pro- 
posed by Mr. R. L. Crampton in 1912 at the convention 
American Bankers Associations. was suggested that 
Central Bureau Credit Information established 
for use the members the Association. was in- 
tended to -bring together experienced credit men w 
specialize upon particular lines. Banks and trust com- 
panies were to be designated to act as registrars of all 
paper sold in the open market. Reputable and competent 
auditors and appraisers were to be designated as accredited 
examiners for the Central Bureau. 

The fact that there has been progress has been 
due to the failure to grasp the importance of the question. 
case every bank for itself. authority 
directing force lacking, and doubtful the bankers 
will look at the matter in a broad-minded spirit, until 
gross frauds or necessity again bring it into prominence. 

The Clearing House is the effective medium of co- 
Operation among banks. The larger cities now have Clear- 
ing House Examiners who are expert credit men with 
knowledge of financial standing of all large borrowers in 
the district served. It would require but little trouble 
and expense to add the registration feature to the bureau 
examination. least one registration bureau should 
be established in each state. All concerns selling ,papex 
through brokers, whéther the brokers be individuals, firms 
or banks, should be required to register their notes at the 
the principal office the borrower. 
might be advisable to also register notes discounted at 
more than one local bank. The Clearing House Association 
or Examiners should designate impartial qualified account- 
ants to make audits in the interest of the banks. The 
establishment of Bureaus of Registration would be a 


legitimate and effective extension of Clearing House 
functions. 


COMMERCIAL PAPER AND BANKING LEGISLATION. 


Governmental recognition of the importance of com- 
mercial paper is found in the Aldrich-Vreeland Act, which 
defines the class of commercial paper, which will be ac- 
ceptable as part basis for the issue of emergency currency. 
This appears to bar single name paper. The law has 
never been put test. Recent action the Treasury 
authorities, in agreeing to accept commercial paper as 
collateral for deposits made by the*Government to bankers 
to finance the moving of crops, is another evidence of the 
trend of affairs. 

Section the proposed Federal Reserve Act, states 
that ‘upon indorsement of a member bank, any Federat 
Reserve Bank may discount notes and bills of exchange 
arising out of commercial transactions.”” The bills or notes 
issued or drawn must be for agricultural, industrial or 
commercial purposes. National banks are given the privi- 
lege of accepting time drafts arising out of importation 
exportation goods. Section makes bills and notes 
which are eligible for rediscount acceptable basis 
issue of bank notes. 

However, the Federal Reserve Board given the right 
to determine or define the character of paper eligible for 
rediscount and as a basis of bank note issue. It may be 
that this will be the power to force a standardization of 
ogee Paper passed by the Federal Reserve Bank will 

e preferred as an investment. It may cause merchants 
to change book credits into merchandise acceptances, and 
a substitution of real trade paper for the present form 
single name notes. 

not unreasonable expect the Federal Reserve 
Board to exercise a supervision over the commercial paper 
market, by insisting upon the adoption of registration and 
standardized audits and refusing pass paper issued 
drawn concerns which not comply with the 
regulations established. 

true that there has been but small loss paper 
sold brokers, but this has been due the fact that 
until a few years ago none but concerns with highest 
credit could borrow in this manner. The market is broaden- 
ing; elements of danger are apparent and a sounder basis 
is necessary. The future of the commercial paper market 
requires the protection and safeguarding of issues. To this 
end the movement should receive the active support of the 
banking and business men of the country., 


CHAIRMAN WOLFE: Jerome Thralls, Manager 
the Kansas City Clearing House, member Kan- 
sas City Chapter, was going speak the 
final subject the program this morning, Vocational 
and Agricultural Education, and Community Adver- 
tising. You remember that yesterday Mr. Bryan 
made very profound statement. said that banks 
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existed for the people and not the people for the 
banks. not think there any one who has 
disposition contest that statement, because the 
banker knows best all that his prosperity deperids 
the prosperity the people, and therefore 
doing all possibly can further the prosperity 
the people. least one Clearing House has rec- 
ognized that principle, and that Clearing House 
undertaking not only advertise the banks the 
community, but also advertise the community 


throughout the country, and also taking active 
part vocational and educational training. You will 
find your seats slip which the Kansas City Clear- 
ing House putting out, and you will get idea 
the work they are doing reading that 
Mr. Thralls unable with us, but his paper will 
read Mr. Allendoerfer. 


Thralls “Community Advertising.” 


organization and have the honor opening this dis- 
cussion for you and, when I have finished, if I have given 
you some thoughts that are of value, I shall feel happy 
indeed. 
The question conservation the soil and our other 
natural resources rightfully commands the attention of 
many of the brightest minds in the country. Money and 
energy expended in a haphazard advertising are a_ waste, 
and are forever lost to the world. Why then should bank- 
ers continue the waste of vast sums of money in under- 
taking individually to bring to the attention of the public, 
through stereotype forms of advertising, certain features 
of the banking business which are common to all banking 
institutions, and in regard to which the public should be 
informed. Wouldn’t it be much better for the banks of each 
community to concentrate their efforts through a central 
agency? Ten banks in a certain city are trying to build 
their savings business. One hands out calendar; 
another a purse; another a nickel-plated bank; and another 
takes a card space 18x22 in a local street car. On each 
of these articles is printed, in large, glaring letters, the 
rame the bank, and the following words: Capital One 
Million Dollars—Surplus One Million Dollars—-3 per cent. 
Interest paid on Savings Accounts. What do such adver- 
tisements mean to, what impressions they make 
on, the mind the laboring man, the shop factory 
girl or boy, who has a few dollars buried in some hiding 
place at home, and whom it is desired to induce to become 
a bank customer? 

Suppose, instead of these forms of advertising, a series 
of booklets be gotten out by a central agency and delivered 
through the mail to the home address of each individual 
telling in an impressive and simple way: Ist, the nee 
of saving; 2d, how to save; 3rd, what a bank really is 
and how it will help the savers—how a saver may antici- 
pate his wants; accumulate his funds advance and then 
for cash the articles needs, one-half the 
price which his neighbor, who buys on the installment credit 
asis, is compelled to pay. 

Another plan would have these serial stories run 
in the daily papers and, at the proper time, a list of the 
banks might be inserted in a space adjoining the story, 
and in such a way that it could not escape the eye of the 
reader. A cartoon, with the proper word inscription, and 
showing a beautiful child making a deposit in a savings 
bank, would not be a bad accompaniment to the last story. 
statement that vast sums are now being wasted 
banks in advertising does not mean that too much money 
is being appropriated by the banks in the aggregate for 
advertising purposes, but it does mean that the results are 
not what they should be. What we need is not less adver- 
tising, but better advertising. Show me a bank that does 
not advertise, and I will show you a dead one. The sur- 
roundings, the character and habits of the people to be 
reached must taken into consideration, and the adver 
tisement, of whatsoever nature, must be framed so as to 
appeal instantly. To illustrate what I mean I need only 
to tell you of a Jewish merchant, who conducted a little 
department store one-story building located between 
two immense department stores. This fellow did not be- 
lieve advertising. One Monday morning, when opening 
his store, found the big store his right had swung 
its doors huge sign, Sale—45 per cent. off for 
eash,” and the big. store to the left had placed over its 
doors large sign bearing the words, Sale— 
per cent. off for cash.” Customers swarmed and out 
the two big stores all day long and they did thriving 
tusiness, while the poor little Jew made only a few scat- 
tering sales. He worried over. the situation considerably 
that evening, and, the next morning, instead going 
his store, he went on a quiet hunt for an advertising sign 
painter, and before o’clock had over his door huge 
sign which bore in letters of brilliant colors the words 
“MAIN ENTRANCE.” This sign, coupled with those of 
his neighbors did the business and his sales for that 
day broke all records. Why did this simple sign the 
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business? Because the surroundings were just right, the 
time was right, and the sign conveyed the public exactly 
what its owner intended. 

The Clearing House can be of great service to its 
members, as well as to the entire community, wherein it 
located, acting the capacity community ad- 
vertising some our cities the Clearing House 
Associations have appointed committees to which the mem- 
bers refer all propositions advertising. Such commit- 
tees head off a lot of schemes that are worthless to the 
Clearirg House members, but which would taken 
presented direct the individual member. 

not have such committee Kansas City, 
but undertake some very effective community adver- 
tising. We get out a statement at each call, showing in 
the aggregate the principal items the Clearing House 
Banks—also the combined total the principal 
all the banks Greater Kansas City. One page this 
statement is devoted to the questions of common interest 
to the banks of our community and to our trade territory. 
On the back is shown a list of our members and clearing 
banks, the hour clearing, the banking hours, and 
lar information. These statements are sent all banks 
with which our Country Clearing House does business, in- 
cluding those Colorado, Kansas, Nebraska, New Mexico 
They are also distributed among the banks 
of Kansas City. 

one issue explained the Universal Numerical 
System and urged its use. At the same time sending out 
about 3,300 endorsing stamps used accordance 
with the provisions of the ene and showing the num- 
bers assigned to each of the banks under the system. In 
another we explained the ere and purposes of a well- 
organized Clearing House. n another we explained the 
work that is being undertaken by the American Institute 
of Banking, particularly the correspondence work. In an- 
other called the attention our Country Banker friends 
to the bad condition of seed corn, urging them to use 
their influence to the end that the farmers in their respec- 
tive communities test all seed. We followed this statement 
with a large cloth poster, showing how the tests might 
be made. In another we took up the issues of better farm- 
ing and better banking, urging the construction of silos, 
the building of better roads and highways, the establish- 
ment of a better system of grading and marketing products 
order that top-notch prices might secured and waste 
eliminated. In another we explained the good to be de- 
rived from Group and County Meetings, Bankers’ Associa- 
tions and kindred organizations. We have just sent out 
several thousand letters boosting the Boston meeting of the 
American Bankers Association. And still another state- 
ment we showed Kansas City’s strength as a financial cen- 
ter, giving reasons for her ability to serve the great South- 
west, also showing her rank and standing in other lines 
business. 

put out 70,000 circulars the customers 
the Kansas City banks, and which read follows: 


IMPORTANT NOTICE. 


The Kansas City Clearing House banks and trust com- 
panies, rule, not keep any record either local 
or out-of-town checks taken from depositors, further than 
the name of the customer cashing same, the town where 
payable, and the amount. Owing to the large number of 
checks handled r~'¢ this is all that can be undertaken, 
and we suggest and recommend that depositors keep such 
a record, for their own protection, as will enable them to 


locate and secure duplicate of any check that might be lost 


or destroyed in the mails or otherwise. Banking institu- 
tions use their very best efforts in handling all checks, but 
losses may occur. 
Kansas City CLEARING ASSOCIATION, 
JEROME THRALLS, Manager. 


There are great many other matters that might 
bring your attention connection with this question, 
and which are of the highest importance, but the time is 
short and I anticipate the good features, which I have 
will brought out the discussion which 
follow. 


AGRICULTURAL DEVELOPMENT AND VOCATIONAL 
EDUCATION. 


You are through the courses study, fur- 
nished to your several chapters by the Institute, that the 
three great sources of wealth are the forest, the mine and 
the farm. these the farm appeals being the 
most important and the one that deserves our closest con- 
sideration. This may be due to the fact that I was born 
the farm and have spent the best part life 
Kansas City, which is the capital of the greatest agricul- 
tural territory in the world, but, be that as it may, we 
have in this great country of ours not only a grand op- 
portunity for improvement our farming methods, but the 
extremely dry summer have just passed through proves 


_ there is urgent need for such improvement. 


The government census showed our increase 
population for years 16,000,000. this number 
per cent. was the cities, towns and villages, while 
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only per cent. was the rural districts. this rate, 
what will be the result in 20 years? 

Practically all public lands, that are adaptable 
culture grazing, have been taken and our area 
fixed. The agricultural districts, therefore, face the prob- 
lem having increase the percentage production per 
acre to an extent that is greater than is the percentage of 
natural increase population. The farmer girls 
are flocking our cities and difficult 
get good help the farm. Facing these conditions, 
farmer increase his yield and improve the quality 
his products? Thirty per cent. our population 
burdened with the responsibility supplying foodstuffs 
and the other necessities of life for the 70 per cent. who 
are consumers only, This is a serious problem, but it can 
be solved in one way and only one way, and that is by 
improved methods of farming and by stopping the influx of 
rural population into the cities and towns. We need a 
complete change in our educational system. Entertain- 
ment and the comforts life must taken the farm. 
Desire for education, entertainment, and the comforts 
life, is what leads farmer boys and girls to the city. Under 
our present system of education the courses of study pur- 
sued in the country schools, the ward schools, and the high 
schools are arranged so as to train the pupils for admission 
higher colleges and universities, destination that only 
1.7 per cent. the 19,500,000 school children the United 
States reached during the year 1910. 

98.3 per cent. our entire school population was edu- 
cated along the wrong lines. 

Why not train our boys and girls improved meth- 
ods of farming, teach them how to test seed, judge the soil, 
do carpenter work, blacksmithing, housekeeping, and the 
everyday vocations to which they are called? 

The farmer has not had square deal the past, 
from a social standpoint, and our newspapers, magazines, 
and comic papers up to 8 or 10 years ago, cartooned him 
way that tended arouse his ire and place him 
in a class apart from people engaged in other lines of busi- 
ness. 

The importance the farmer was little considered, 
up to that time, but he is coming into his own, and is now 
the acknowledged backbone and a big part of the brains of 
this country. The value of his production for 16 years 
equals per cent. the nation’s wealth, having increased 
from four billion dollars in 1896 to 9,532 million dollars 
1912, increase 138 per cent. The value the 
farm production 1912 double that 1899, and was 
greater than any previous year by one-half billion dollars. 
Bankers, merchants and business men have begun to know 
and appreciate the farmer and the gulf that once apparently 
separated them has entirely disappeared, and we have grown 
to know that what is helpful to one is likewise helpful 
and beneficial the other, and, from now on, there will 
be more and closer co-operation. Do you know that 60 
per cent. of the bankers of one of the greatest agricultural 
states in the Union own and operate farms? The banker, 
his business, against problem almost parallel 
that the farmer. constantly increasing demand 
is being made upon every department of the bank for ad- 
ditional service to the public and, through the organization 
of a larger number of new banks, the ot of each bank 
as a unit is being gradually reduced—while loanable funds 
increase 34 per cent., the demand for service increases ap- 
proximately 52 per cent. Facing these conditions the banks 
must continue my ~y profits and increasing their strength 
and, in order to do it, must inject into their business the 
same methods as are urged upon the farmer, that is, they 
must intensified banking and must not let single oppor- 
tunity go by to increase the efficiency of the banks. The 
practical farmer now realizes that it pays to test seeds, 
rotate crops, and analyze the soil, the same as does the 
banker the need for investigating the character of bor- 
rowers, testing the collateral offered and analyzing the busi- 
ness or projects of the borrowers. The average farmer 
knows pretty well how farm, but there are important 
matters relating to the soil and to his products that he 
fails to learn for the reason that he does not have the 
facilities for investigating. A farm expert provides those 
facilities, and every agricultural county should establish 
a farm’ bureau, employing an expert, whose knowledge of 
the soil and seeds is such that he can serve the farmers 
as the physician serves the patient, that is, with expert 
knowledge, making chemical analysis the soil, proper 
tests of seeds and recommending systems of rotation of 
crops that will the soil and keep proper 
condition. Wheat, oats and corn can and im- 
proved the same as can hogs, horses and cattle, but few 
farmers pay any attention to this feature of their business, 
conserving the fertility the soil, which are highly 
important matters. 

Over Pettis County, Missouri, the bankers 
and business men got together about two years ago and 
employed a county agent or farm expert. He opened an 
office in the county seat, where: he spends two days out of 
each week. and where the farmers of the county call on 
him for advice. other days drives over the county, 
visiting farms and experimenting. When he went into that 


county, it was claimed by the very best farmers that alfalfa 
could not be raised in the county, but under the direction 
of the farm expert the farmers of Pettis County are now 
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growing good alfalfa can grown anywhere the 
United States. ‘ 

Why should this interest you as bank men? As a rule 
the prosperity of our banks increase in proportion to the 
increase of wealth, and we should study these questions, 
for other reasons, for the selfish one, that is, in- 
crease the banking. business. 

admitted that, each head wheat grown 
the United States were caused increase only one grain, 
$25,000,000 would added annually our wealth. 
not worth while undertake bring about this in- 

illustrate clearly you what can done along 
this line. I will tell you of what was done with a tract 
of 40 acres of Kansas irrigated land. The owner had farmed 
the land, according to his own ideas, for a number of 
years, but was unable to grow more than 18 bushels of 
wheat to the acre. He was induced to place the land in 
charge of a special agent of the agricultural department. 
The special agent superintended the preparation of the seed 
bed, tested the seed planted and, when was planted, 
directed that only one peck be planted to the acre. This 
made the special agent the joke the community, since 
the farmers there had been planting from 3 to 4 pecks 
the acre. explained them that, the season 
should be favorable, every grain of wheat planted would 
grow and produce three stalks, each of which would pro- 
duce one head containing 60 grains, or that he would har- 
vest 180 grains for each grain planted, or 180 pecks for 
each peck planted, or 45 bushels per acre. When the field 
was harvested the average yield was 52 bushels per acre, 
an increase of 34 bushels. The special agent had the laugh 
on the entire community and, since that time, the farmers 
about that section the country are strong for improved 
methods. 

the Group Meetings the Bankers’ Association 
one of our neighboring states two years ago, we had ex- 
perts talk those present subject kaffir corn 
a dry-weather crop, showing how it would withstand the 
most severe drouths and make an average yield, which in 
food strength is equal to 90 per cent. of that of Indian 
corn. We talked kaffir corn night and day—the bankers 
returned to their respective communities, full of enthusi- 
asm, and boosted the proposition in every way possible, 
and the result was that the acreage of kaffir corn in that 
state was increased from 500,000 to 1.600,000 acres. 

Thousands of silos have been caused to be constructed 
throughout the Great Southwest during the past year 
through a similar campaign. 

wondering how would possible measure 
the good that might come from the efforts of the 14,000 
members the they were study these mat- 
ters and lend their friendly influence to them. 

There is the question of better roads and highways, 
which is of the greatest importance, not only to.the farmers 
but every man, woman and child United States, 
and in regard to which legislation will no doubt be pro- 
posed at an early date, not only in Congress but in every 
state in the Union. We ought to study this matter thor- 
oughly and give it a strong boost. A Good Roads Booster 
truthfully said, “Improved roads and rere mean bet- 
ter and larger schools, better health, better crops, and 
cheaper transportation, better economic conditions and more 
producers; better social conditions and less isolation; bet- 
ter church attendance and better citizens; better postal 
service and closer friends; better business, more industries, 
more employment and a better state and Nation, and last, 
but not least, a better and larger rural population. 

Governor Major, of the State of Missouri, recently in- 
augurated a Good Roads movement, which created Nation- 
wide enthusiasm, and which hoped will eventually 
bring substantial Federal Aid to the Good Roads cause. 
He Laned a call to all able-bodied citizens of the State, 
requesting that they devote the two days, August 20th and 
actual work the public roads.. men 
responded to this call, Two hundred thousand dollars in 
cash was donated by citizens, organizations, counties, etc. 
Free material donated by counties and farmers, and the work 
done grading outfits amounted $300,000. Allowing 
$2.00 per day for the 250,000 men means $1,000.000, making 
the total actual known benefit at least $1,500,000. It is the 
purpose the Governor ask the State Legislature 

ass a law setting apart two days of each year to be. 
work the roads and highways. 
merely giving you this information order show 
you what can be done through a little co-operation and’ 
effort. 
Much has been said and done the “back the farm 
movement,” but in my opinion it is all in vain. The only 
hope popularize farm life through making the homes 
modern and comfortable, reducing the burdens of the farm- 
wife, and giving the oncoming generation the country 
every facility for education that available the boy 
and girl in the city. In other words, we must put the rural 
population on a par with the city population from every 
possible standpoint. 

There remains much said this all-important 
subject. I hope what I have given you will be of some 
value, and that it will provoke discussion that will bring 
out many interesting views from the representatives of 
the various sections the country. thank you. 
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CHAIRMAN WOLFE: rather hard add 
anything further the valuable papers and ad- 
dresses which you have heard here this morning. 
There one point, however, which wish call 
your attention which has been well illustrated this 
Symposium. the fact that the Clearing House 
combines actual practice all the principles upon 
which sound banking methods are There 
can monopoly such principles. Central 
Bank, Federal Reserve Bank, Clearing House: 
any one, all them, may contain these princi- 
ples, and they have particularly with the issue 
of notes or whatever other instrument the commu- 
nity uses as a medium of exchange. 

The first requisite that the banks responsible 
for the redemption of these issues must be solvent be- 
yond question. Second, every facility for redemp- 
tion must provided, and finally, the notes checks 
whatever else you may use must have the con- 
fidence the people. have heard here this morn- 
ing the Clearing House Examination Plan, which 
the. best method the human mind can devise toward 
insuring bank solvency. have heard the re- 
demption country checks through the Clearing 
House, other than which there better quicker 
form redemption. And, finally, the work that the 
Kansas City Clearing House doing illustrates the 
‘very best method that banks can employ secure 
the complete confidence the people, confidence 
based the assurance that the banks the com- 
munity are doing their part increase the prosper- 
ity the people, making that their and 
their own individual prosperity supplementary. 

sure are indebted these gentlemen 
who have given these papers and addresses this 
morning, and trust that you will all let some the 
seed soak in, take back your chapters and take 
some the subjects outlined the programs and 
see what you can with them your chapters this 


year. now turn the meeting over Mr. Bean 
again. 
MR. BEAN: there further business 


come before this session, the Convention stands ad- 
journed meet 2:30. 


FIFTH SESSION. 
Friday Afternoon, September 19th. 


PRESIDENT MOSER: The Convention will come 
order. There was little unfinished business left 
over until this session, which consists the report 
the Post-Graduate Committee. tried empha- 
size the importance this work, and beg that you 
will pay particular attention the report that com- 
Pittsburgh. 


Post-Graduate Work. 


Mr. Rovensky read the report the Post-Grad- 
uate Committee follows: 


The Annual Report the National Committee Post 
Graduate Fducation shows that the Institute has passed 
another milestone progress. 

Bankers throughout the country are beginning to realize 
the importance of this latest step taken by the Institute. 
Favorable comment has appeared in numerous financial 
journals, and the National City Bank York, one 
of its Monthly Bulletins, declared that this movement 
“merits attention from banking and business men the coun- 
try over.” This Bulletin further stated that “this edu- 
cational movement among the younger generation of bank 
men, who will in the near future bear their full share 
of responsibility as bank officers, cannot fail to exercise 
potent influence the questions involved the 
reform of our currency and financial laws, The chief ob- 
stacle in the path of these reforms is ignorance, or rather 
lack understanding the basic principles sound 
money and banking. The thousands of young men of 
American Institute Banking, who are seriously work 
studying these problems, will help to banish the popular 
inertia and indifference which now retard progress.’ 

The main object of the Post Graduate Course is to de- 
velop men who are capable of doing their own_ thinking, 
have the ability to weigh facts and being thoroughly 
founded in the principles of economics and banking will 
be able to successfully cope with the many problems that 
are before the banking world of to-day. - 
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Dering the past year greater progress was made than 
the Committee expected. Owing to the fact that work was 
not commenced until late in the year many chapters had 
already outlined their educational programs, and postponed 
action the Post Graduate Course until prac- 
tically every large chapter, however, a Class or Forum was 
organized and the study of the Course was aggressively 
ursued. New York Chapter belongs the credit 
made the greatest progress, but number other cities, 
like Milwaukee, Baltimore, Philadelphia and Pittsburgh were 
not far behind. city, however, was the Class able 
complete the entire course. This rather gratifying, 
as it indicates that the work is being done thoroughly. 
In view of the fact that even the most advanced chapters 
were not able to complete the Course this year, it was 
hardly expected that any papers would be submitted for 
the consideration of the judges. It was decided, however, 
to announce the subjects for the Post Graduate essays; 
more to serve as a precedent for future years than for 
any other purpose. The Committee was ey = 4 sur- 
prised, however, to have 12 papers submitted to them, dnd 
these have been delivered to the judges appointed by the 
Executive Council. The results will announced due 
course. During the coming year the Committee has reason 
believe that even greater progress will made than 
last year, owing the large number chapters that have 
announced their intention taking the work this fall. 

The following suggestions for the conduct of the Post 
Graduate Course are made to those interested: 

PLAN SUGGESTED—lIt is. impossible to devise a plan 
that would meet the varied requirements of the different 
chapters. The ee outlined below is therefore MERELY 
SUGGESTED. While uniformity in the educational work 
of the Institute is to be desired and generally the measures 
that succeed in one chapter may safely be adopted by 
another, the Committee desires leave each chapter free 
to adopt the plan that seems best fitted to meet local 
conditions. The co-operative method of study has proven 
in the past to be the most effective. _ In all chapters where 
the membership is sufficiently large, this methoti should 
be adopted. A ‘‘Forum” should be organized of ‘which fhe 
graduates will be the charter members. These MAY (not 
compulsory) then elect other Institute members to member- 
ship in the Forum, In this manner, bank officers and other 
senior bank men whose practical experience has duly quali- 
fied them, may become members. While no rigid rules 
as to membership can be prescribed and the spirit of de- 
mocracy must prevail the election members, 
be understood that the Forum is an organization of seniors 
and the high standard of membership requires certain at- 
tainments. The the Forum held 
apart from the regular chapter meetings so that there 
would interference. 

FORUM WORK—tThe work of the Forum may be con- 
trolled two committees—the Study Committee and the 
General or Forum Committee. 

1. The Study Committee has charge of the work per- 
taining to the Course outlined herein. An excellent plan 
is to have this committee assign certain parts of a section 
to each member for special investigation, At the next 
meeting, this member is expected to lead the discussion of 
the tonic assigned him. Greater progress can be made this 
way than if each member endeavored to investigate the 
entire section. The object is to obtain intensive study and 
exhaustive investigation. Disputed points should be re- 
ferred to some member or members, who should obtain all 
information possible and submit it to the Forum. The 
Study Committee should also see that the necessary refer- 
ence books are obtainable. As a rule the local libraries will 
be found willing to co-operate in this work by obtaining 
a number of copies of each reference book. It must not 
be inferred, however, that the complete set mentioned in 
the Outline of the Course is absolutely necessary. Professor 
Charles A. Green, who arranged the course, states: ‘The 
student who wishes make general study, covering the 
principal points, may find sufficient material such vol- 
ume Conant’s ‘History Modern Banks Issue.’ 
who wishes to follow out the details of the outline in any 
particular will find it necessary to supplement the general 
reading with a more intensive examination of specific sec- 
tions of special volumes.” Nor should a chapter deem itself 
confined to the studv of these books. Research, one of 
the main objects of this course, is often most bountifully 
rewarded by discoveries in the most unexpected quarters. 
Histories published various banks, congressional 
ords and even bank ledgers, frequently contain historical 
facts of general interest. The course is subdivided so that 
each section will be found to contain ample material for 
one evening’s discussion, chapter finds cannot cover 
THOROUGHLY the entire course this season it will be 
advisable to only cover a part rather than rush through 
the course. A thorough understanding of the basic prino- 
ciples American banking the desired goal—not the 
“completion the course.” 

. The General or Forum Committee will have genera! 
charge of the meetings; arrange symposiums on eg 
banking subjects, follow banking legislation, ete. t is in- 
tended that the Forum become a clearing house of ideas 
where the senior members of the banking profession can 
exchange their views. In every city there is a need of an 
organization where advertising, banking legislation, exchange 


. 


charges, check and voucher forms, credit information, and 
other local problems can be studied and perhaps solved. 
If the membership of the Forum is kept on a sufficiently 
high plane the resolutions of such a body will command 
respect and lead to beneficial results. ‘The meetings of 
the Forum should consist of—first, a discussion of the 
Study Course and second—a discussion local 
The meetings will generally occupy two hours’ time. If 
interesting discussion develops will course ad- 
visable prolong the meetings. Care must taken, how- 
ever, to limit discussions that develop into a dialogue or 
debate between two members and are apt to be boresome 
to the others. Such discussions can be conveniently closed 
by the chairman assigning some member to specially investi- 
gate the disputed point and report at the next meet- 
ing, when the question can be settled by a vote. 

In some chapters it has been found practicable to 
combine the two Committees into one. This pian has the 
merit of insuring greater co-operation. 

INDIVIDUAL STUDENTS—tThe Post Graduate Course 
can be studied, however, by individuals without the as- 
sistance of a “Forum.” In many locations the organiza- 
tion of a Forum may not be practicable, and in these the 
student can perform the work alone. His progress will 
necessarily be slower, as considerable time will be spent 
the work investigating special subjects which, the 
Forum, can distributed amongst several men. 
the lesson that learned personal research 
oughly absorbed greater efforts the individual 
student will be rewarded by greater results. 

Any member desiring additional information should 
write for the booklet Post Graduate Education the 
Educational Director, 5 Nassau Street, New York City, N. Y. 

has been decided continue the Course outlined 
last year. making their report the Richmond Con- 
vention the National Committee on Post Graduate Educa- 
tion made the following recommendations : 

The Committee recommends that change 
made the course study prescribed last year, the 
chapters that have started the study of this Course should 
be given an opportunity to finish their studies. It would 
be unwise to make a change which would result in so much 
effort being wasted. 

. The Committee recommends that the method of 
selecting judges be changed, and that the Executive Coun- 
cil appoint a Committee of five judges to include one 
prominent banker, one Institute graduate (or eventually an 
Institute Associate) and least one University Educator who 
has been connected the past with Institute work and 
familiar with its policies. : 

The Committee recommends that the present course 
re-examined two competent Educators and the Educa- 
tional Director, with a view of giving some detailed in- 
formation as to what parts of the reference books men- 


tioned in the outline of the course pertain to the topic 
discussed in each chapter. 
4. The Committee recommends that the Chapter 


Forums be advised to encourage the discussion of pres- 
ent-day banking and currency legislation with a view cf 
roducing a class of men who will be able to represent the 
nstitute and the banking Penns oy in general before vari- 
public gatherings and explain the questions the 
ay. 


Mr. DORRIS, Nashville: Nashville Chapter 
found the moral force-of the bank officials somewhat 
detrimental the interests the chapter. So, 
view that fact are going make effort 
secure, President the Forum the Nashville 
Chapter, the vice-president one the banks there 
interested the Tennessee Bankers’ Association, and 
also student; and will issue invitation the 
other officials the banks the city have 
them interested the Forum, and will sort 
official affair. Graduates the chapter will, course, 
members this Forum. addition these, there 
will invited, after careful selection, some men 
who are almost certain will not take the reg- 
ular Institute course; have tried get some 
those, and know that cannot get them the 
work, but they will take forum work. With bank 
officers, graduates the chapter and few selected 
bank men, expect have good time the 
Nashville Chapter, and the same time gain the sup- 
port and influence the bank officials chapter 
work, that the older clerks will say that the In- 
stitute Banking good thing because the assist- 
ant cashiers and cashiers, and perhaps the presidents 
the Nashville banks are taking interest it. 


For the Unfortunate. 


Alfred Barrett, few eloquent remarks, 
called attention numerous class bank men 
who are unable keep the pace the profession 
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account ill health. Mr. Barrett offered the fol- 
lowing resolution, which was seconded Bird 
and others, and adopted unanimous vote: 

RESOLVED, That committee five more 
appointed consider the desirability establish- 
ing the mountain regions suitable retreat for 
bank men who are temporarily permanently dis- 
abled account ill health. 

President Moser appointed such committee 
Barrett, Chairman; Crandall, Chicago; 
Franklin Johnson, St. Louis; Frank Morti- 
mer, Berkeley, and John Knox, Phila- 
delphia. 


Report Committee Resolutions. 
Frank Mortimer, Chairman the Commit- 


-tee Resolutions, consisting Messrs. Mortimer, 


Wood Netherland, and Brady, submitted the 
following report, which was unanimously adopted: 


WHEREAS, The American Institute Banking 
educational institution, and its policy study all 
sides public questions, particularly those relating the 
business of Banking; therefore be it 

RESOLVED, that this Institute disclaims any and all 
responsibility for statements made by invited speakers and 
any opinions expressed or policies advanced by them are 
not to be construed as bearing the endorsement of this 
Institute. 

Realizing the importance inculcating the minds 
of the young the precepts of thrift, to the end that the 
people of our own generation and our posterity may under- 
stand more clearly the oan power of money and the 
responsibilities of citizenship, it is 

RESOLVED, that the endorsement of this Institute 
is given to movements having for their object the teaching 
of economy, prudence and thrift. 

portant factor in the economic life of the nation, and ad- 
vanced education scientific farming will make possible 
for the betterment of our people, there- 
ore 

RESOLVED, that this Institute lends its hearty sup- 
port the study and development the agricultural in- 
terests of the country. 

RESOLVED, that pledge ourselves, individually 
and collectively, to continue with unabated enthusiasm, the 
educational work of the Institute, as outlined in its- several 
branches, to the end that the members of the organization 
shall reach the highest point of character and efficiency 
in their chosen profession, and thus may continue to merit 
the moral and financial support of the American Bankers 
Association so cordially given. 

5. RESOLVED, that in returning to our homes and 
business, use our best efforts, precept and example, 
continue the confidence the public our banking 
institutions, by exercising courtesy, patience, helpfulness 
and co-operation’ toward all people and promoting pub- 
licity of banking conditions in every legitimate way. 

RESOLVED, that we express our appreciation of 
the generous hospitality Washington Chapter enter- 
taining visiting delegates and their ladies. 

7. RESOLVED, that we commend the officers and com- 
mittees of the Institute for their untiring efforts and suc- 
cessful work in behalf of the organization, particularly in 
regard to the progress made along advanced education in 
higher banking problems. 

8.. RESOLVED, that the thanks this Convention 
are due and are sincerely tendered to the speakers who 
have given their time and best efforts for the intellectual 
advancement of the delegates. 

RESOLVED, that the thanks the Convention are 
tendered the Press Richmond, the management 
Jefferson and Richmond Hotel for courtesies ex- 
tended. 

10. RESOLVED, that the Convention appreciates 
the fullest extent, the patriotic act Boston 
presenting flags to the American Institute of Banking. 

11. WHEREAS, the eleventh annual Convention, the 
of the organization, has been brought 


largest in the histor 
and satisfactery conclusion, therefore 


to a most successfu 


be it 

RESOLVED, that we express our sincere appreciation 
the hospitality generously extended Richmond 
Chapter and the public-spirited citizens of Richmond. It 
has been our privilege to realize fully what true Southern 
hospitality is, and which traditional with the South. 
and esvecially do we appreciate the welcome extended by 
the ladies of Richmond, whose courtesies and kindnesses 
have been gracefully tendered. 


Report Committee Credentials. 


The Credentials Committee, consisting Messrs. 
Mulcahy, Wm. Marcus, and Massie, 
presented the following report, which was adopted. 
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The names chapters represented delegates 
attendance are printed capital letters: 


Chapter. Membership. Delegates. 
FORT WORTH 
GRAND FORKS Ms 26 3 
90 5 
SCRANTON 
SEATTLE 204 
SYRACUSE 167 
ST. LOUIS 317 
PAUL 115 
SACRAMENTO 117. 


Representatives the Correspondence Chapter 
attendance were Beerbower, Roanoke, Va., 
and Marvin, Battle Creek, Mich. 

President Moser appointed tellers Messrs. 
Ball, Dorris and John Dane, and then called 
Vice-President Harry Haynes the chair, who 
presided during the remainder the session. 


Election Officers. 


The following officers the Institute were duly 
elected: 

President—H. Dreher, Milwaukee. 

Vice-President—James Garrett, Baltimore. 

Secretary—Walter Kramer, Scranton. 

Members the Executive Council—Eugene 
Morris, Philadelphia; Bird, Denver, and 
George Keesee, Richmond. 


The only contest was over the Presidency, for 
which Peter Slach, Cleveland, was formid- 
able opponent Mr. Dreher. Before the vote was 
completed, however, Mr. Slach, happy speech 


characteristic the man, moved that the election 


Mr. Dreher made unanimous, which was done 


due form. 
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Tribute President Moser. 


Educational Director George Allen offered the 
following resolution, which received multitude 
seconds, and was unanimously adopted rising 
vote: 


RESOLVED, That this Convention hereby ex- 
presses its profound appreciation the sterling fidel- 
ity, phenomenal industry and conspicuous efficiency 
our retiring President, Byron Moser. 


Dallas the Next Convention City. 


The Convention then considered the selection 
the convention city for 1914. Mr. Keith presented 
Dallas, Tex., and Major Wilcox presented Hartford, 
Conn., both being duly seconded. The nominations 
were then closed and the secretary proceeded call 
the roll. Before the vote was announced, however, 
Mr. Cooley, Hartford, moved that the selection 
Dallas made unanimous, which motion was sec- 
onded and adopted. 

the invitation Chairman Haynes, President- 
elect Dreher took the Chair and adjourned the Con- 
vention meet Dallas 1914.. 


DELEGATES AND GUESTS. 


ALBANY—John John Trowbridge, 
George Wilkinson. 


ATLANTA—W. Gookin, Stewart McGinty, Fonville 
Townsend. 


BALTIMORE—John Broening, Jr., Gwynn Crowther, 
Frank M. Duchane, James D. Garrett, John A. Graham, 
Benjamin H. Heath, William T. Henning, Thomas Heldt, 
J. Leonard Hoffman, Jr. Charles D. Jenkins, Louis W. Jen- 
kins, H.. Clarke Jones, Hilary -‘W. Lucke, Charles H. 
Mueller, Edwin C. Monmonier, Herbert H. Owens, Guy H. 
Reese, Mrs. Guy H. Reese, Henry B. Reinhardt, Homer 
Shaffer, Albert Smith, Mrs. Albert Smith, Miss 
Smith, Frank Stewart, John Swope, Mrs. John 
Swope, Theodore Thomas, Carl Wagner, Oliver 
Chambers White, Zeherd. 


Stevens, Frank Stevens. 


BOSTON—Ralph Adams, Robert Bean, Mrs. 
Robert Bean, Miss Ida Bean, Frank Brady, Frank 
W. Bryant, Mrs. Frank W. Bryant, Albert F. Buffam, 
John C. Dexter, Mrs. John C. Dexter, F. L. Ewing, Horace 
Ford, Fox, Francis Freeman, Frank Groves, 
Henry Ww. Hildreth, W. J. Keane, Joseph H. Kibbling, 
George Kohbrausch, Eliot Larned, Locke, 
W. Marno, C. H. Marston, P. P. Mason, Raymond Menill, 
Mrs. Raymond Menill, Musselman, Newell; 
Roger Nichols, Olaf Olsen, Harold Orendorff, Harry 
Rock, Charles Rouillard, Joseph Rowe, Ruggles, 
Charles Stevens, Herbert Stone, Mrs. Herbert 
Stone, Leonard Titus, Mrs. Leonard Titus, Herbert 
W. Toombs, Mrs. Herbert W. Toombs, BE. Payson oom mi 
Jr., F. C. Waite, Randall A, Whittier, Charles B. Wiggin, 
Mrs. Waite, Arthur Yeames, Fred Young, Mrs. 
Fred Young. 


Miller, F. G. Rice, E. Lee Smith. 


CHICAGO—C. Anderson, Hugo Anderson, 
Anderson, Alexander Beattie, Bruce Baird, H. Rae Breyt- 
spraak, Matthew Cation, Maurice Cantrell, Ceder- 
Jamon, John M. Drummond, C. A. Edmonds, George F. 
Engstrom, Fritzell, LeRoy Gillett, Bernard Gilhus, 
Miss Blanche Goodridge, John W. Gorby, Mrs. John W. 
Gorby, John Grier, Florence Grut, Frank Hausmann, 
Mrs. Frank W. Hausmann, C. B. Hazlewood, R. G. Herrick, 
A. G. Holmes, Mrs. A. G. Holmes, George A. Jackson, Mrs. 
George Jackson, Johnson, David Johnstone, John 
Mrs. Herbert Roer, Roney, Mrs. 
Roney, Herbert Roer, John Rubecamp, Mrs. John 
Rubecamp, Leigh Sargent, Miss Mary Scott, 
Schrader, Mrs. Schraeder, Joseph Schrader, 
Smitz, Henry Smale, Mrs. Henry Smale. Miss 
Smale, E. J. Smetzer, A, H. Vogt, Wilbur W. Walton, 
Mrs. Wilbur Walton, Floreen, Youle. 


CLEVELAND.—B. Chamberlain, Mrs. Chamber- 
Louis C. Haas, C. F. Hajek, Clay Herrick, H. W. Herrick, 
Louis Kaufman, Mrs, Louis Kaufman, Kinsey, 
Mrs. Emma Kinsey, Carl Russell Less, Howard Cozard, 
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Mrs. Howard Cozard,. W. E. McCaslin, Mrs. W. E. McCas- 
lin, McKee, Carl Palmer, Mrs. Carl Palmer, 
White. 


CINCINNATI—J. Edward Sohn, Jr., Lyons, Mrs. 
D. J. Lyons, Henry J. Mergler, Samuel McFarlapd, Gus, 
G. Sampson, A. DeWitt Shockley, R. C. Smith. 


DALLAS—Stewart Beckley, Graly Burlew, 
L. Crosthwait, W. J. Evans, V. F. Hallum, George L. Hern, 
drick, J. W. Massie. Forrest Mathis, HN. P. May, Mrs. H. P. 
May, Mrs. Muse, George Stroud, Mrs. John Watson. 


Davidson, Lloyd Van Dyne. 


DENVER—G. Askling, Crane, Leon Daley, 
William Ogden Bird, Mrs. William Ogden Bird, Edward 
Bird, George Brown, Buttrick, Charles 
Donaldson. 


DETROIT—Irving Baker, Fred Christie, Miss 
Irene M. Christie, W. H. Farr, Mrs. W. H. Farr, William 
J. Fuehrer, William E. Griswold, Charles A. Kinney, Will- 
Earl Leever, L. C. McConnell, James P. McHugh, 
Allen 8. McKenney, Ernest R. Orling, A. W. Schweitzer, 


Albert Stocker. 
DULUTH—A. Taylor. 
FORT Jackson, Jr., Netherland. 


FORT WORTH—R. Bowen, Manchester, 
M. Massie, D. G. Weiler, T. P. Williams. 


GRAND FORKS—W. Edmunds. 


HARTFORD—Harold C. Aboid, Edward R. Barlow, 
Calvin C. Bolles, Arthur H. Cooley, E. H. Deming, Jr., 
H. T. Holt, Clarence T. Hubbard, Arthur D. Johnson, N. 
W. Larkum, William J. Reid, Major Frank L. Wilcox, 
Russell A. Wilcox. 


HAVANA—Mariano Dumas, 


JACKSONVILLE—A. Martin, Mrs. Martin, 


KANSAS CITY—C. Allendoerfer, Larson, 
Potts. 


KNOXVILLE—A. Russell, Worrell. 


LOUISVILLE—E. Conyerse, Jr., Mrs. Con- 
Stith. 


LYNCHBURG—R. Giles. 
MEMPHIS—Lawrence Humes, Lewis. 


Mrs. M. B. Syonson, H. J. Dreher, H. G. Young, A. J. 
Kremers, G. W. Klein, A. N. Kath, Mrs. J. L Kennedy, 
J. L. Kennedy, A. G. Froelich. 


NEW ORLEANS—F. Moise, John Dane, 
»lauche. 


NEW YORK CITY—W. Smith, Allen, 
Alling, F. E. H. M. Baldwin, Mrs. 
Bowe, G. O. Cosgrove, W. Griffin, A. 
Johansen, E. H. ewis, S. S. Miller, H. A. Mearland,: A. J. 
Morris, J. L. Morris, LH. Ohlrogge, F. C. Riggs, R. J. 
Romlein, W. S. Steinle, H. P: Hayell, H. H. Griswold, L. 
L. A. Fitzhugh, Mrs. F. W. Ellsworth, R. B. Cox, J. S. 
Creighton, A. M. Barrett, Mrs. W. E. Bull, W. E. Bull, 
mond, Foley, Fitzgerald, Fetterer, Miss 


George 
F. Johnson, H. T. 


E lisworth, E. W. Ellsworth, L. W. Gammon, E. W. Roche, 
C. E. Sibultz, J. A. Burke, M. W. Samison, W. M. Hynl, 


Tw. 2 Rosendale, Mrs. N. D. Alling, Mrs. ‘Clark F. Man- 
chon, C, F. Manchon, J. A. Seaborg, Mrs. G. W. Wright, 
7 Neilson, C. F. Minor, L. A. Mershon, L. E. LeBar, 
A. W. Hudson, 8S. H. Lane, G. M. William, T. Costello, 
A. A. Benton, William Englehardt, John Willams, Mrs. 
John Williams, W. B. Ward, Jr., 0. Howard Wolfe, pi 
uyon, 


Ww olfe, Miss Katherine M. Wolfe, E. A. 
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Ludlow. 


PHILADELPHIA—C. J. Larash, J. B. Borden, Mrs. 
J. B.:Borden, R. C. Alexander, A. H. Coate, D. J. Myers, 
Pf M. Carty, O. - White, J. G. Sonneborn, T. W. Smith, 

F. Shaw, Jr., T. W. Scattergood, J. R. Satterthwaite. ¢. 
Si. Prince, W. A. Nickert, E. J. Morris, J. 8S. Lawson, 
Harry Kollock, a.°_& Knox, ae Hayes, H. J. Haas, 
c. C., Gamble, R. U. Frey, J. C. Frankland, A. G. Felix, 
Ci: We Fenninger, F. C. Eves, B. E. Effing, H. E. Deily, 
Chaffee, Allen, Jr., St. Clair Ash, 
all, 


Peairs, Hebrank, Mrs. Hebrank, Oscar 


nyster, Mrs. N. G. Eyster, Cc. K. Devlin, C. G. Pfordt, 
pa. Woesthoff, J. E. Rovensky, William Bell, C. P. 
‘enner. 


PORTLAND—Ray H. R. Nelson, Mrs. Ray H. B. Nel- 
son, T. H. West, E. F. Sims. 


PROVIDENCE—Henry Harry Marshall, 
LeRoy. V. Elder, FE. A. Havens, Augustus J. Wood, Mrs. 
Harriet Wood, George Berry. 


RICHMOND—R. Latima Gordon, George Keesee, 
Parker, Oscar Cranz, Mrs, Osear Cranz, Oliver 
Sands, John Miller, Jr., Morris, Palmatory, 
Cc. S. Trevett, Fred. Krengel, C. R. Davenport, 
Jones, Thomas B. McAdams, A. E. Burnett, H. L. Whit- 
more, W. F. Augustine, Miss Loram, William G. Owens, 
R. M. Kent, Jr., L. B. Umlauf, C. P. Walford, Jr., H. H. 
Harris, R. G. Spratley, ge ag Fleet, W. A. Roper, 
R. D. Curtis, Alvin M. Smith, J. App, "a. T. Minck ey, 
Smith, H. W. Shelton, Jr., Warren M. Goddard, H. G. 
Proctor, O. E. Parrish, Francis L. Johnson, O. ’B. Hill, 
Ramon Garcin, Wallace Blanks, William 
Hodges Mann, William M. Addison, Julien H. Hill. 


ROCHESTER—Harold Russell, Black. 
SACRAMENTO—F. Bronner, Holmes. 


ST. LOUIS—G. Abernathy, Frank Ball, 
Houx, O. A. Rowland, J. E. Uhrig, Henry Hall Aehle, L. 
Bryan, Mrs. L. C. "Bryan, Cc Moraad, B. W. Moser, 

Mrs. Moser. 


ST. PAUL—E. Nordstrom, Ralph Henly. 


SALT LAKE CITY—J. Boud, Royal Barnes, 


SAN Frank Mortimer, Frank 
Mortimer, Ralph Newell, Mrs. Ralph Newell, 
McDermott, William A. Marcus, Edward F. Moffatt, Mrs. 


Edward F. Moffatt. 


SCRANTON—C. Murrin, Dennis Crolly, John 
Benfield. Mrs. John Benfield, E. R. Kreitner, M. J. Mooney, 
N. 8S. Swisher, W. D. Howarth, Mrs. W. D. Howarth, Ken- 
neth R. Burnett, Alfred E. Breen, Walter B. Kramer. 


han, L. H. Woolfolk. 

SPOKANE—George Gage. 

SYRACUSE—Millard R. Ames. 


TOLEDO—Daniel Clifford, 


Bowman, Adolph 
J. Saeizler, George L. 


Irons, Mrs. George Irons, Charles 
Oliver Vischer. 


UTICA—Ebenezer Lamb. 


WASHINGTON—B. F. Marks, J. Cassin Williams, W. 
W. Spaid, Howard W. Phillips, Donald H. Manning, E, T. 


Love, William Arthur Dexter, Henry L. Bouney, W. 
Rogers, E. E. Cullreth, Carroll Pierce, Arthur M. Nyman, 
Hariy V. Haynes, Charles H. Doing, Mea B. 


Devereux, Devereux, Miss Helen 
WHEELING—Williams England, Harold Martin. 


WILKES-BARRE—Richard Mitchell, Rennell, 
Arthur Schooley. 


OTHER CITIES—John Saunders, 
Weaver, Urbanna, Va., Parson, Jr., Johnson, 
Newport News, Va., H. T. Robbins, Newport, Vermont, 
E. M. Marvin,’ Battle Creek, Mich., Mrs. E. M. Marvin. 
Battle Creek, Mi fich., C. W. Beerbower, Roanoke, Va., Mrs. 
CC. W. Beerbower, Roanoke, Va., C. H. Moore, York, Pa., 
ton, Va.. R. E. Cunningham, Covington, Va., J. W. Craig, 
Selma, Ala., T. L. Engleton, Roanoke, Va., Mrs. T. L. 
Engieton, Roanoke, Va., Topping. 


Saluda, Va., 
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Chaptergrams must received 
the 28th the month preceding publication. 


Chaptergrams have been necessarily condensed 


the report the Institute Convention 
for this issue the JOURNAL-BULLETIN. 


ALBANY. 
Hotaling. 


The first open meeting Albany Chapter was held 
the National Commercial Bank, 
September 25th. This was the first meeting since May 
and was very well attended. Mr. Fox, Chairman of the 
Educational Committee, said that the Committee had _ se- 
cured the services of Lewis R. Parker as our instructor in 
the law course. Mr. Parker is one of the most prominent 
lawyers in our city and a member of high standing in 
the New York State Bar Association; also a member of 
the Faculty of the Albany Law School, which is famous 
throughout the United States because the prominence 
of many of its graduates, among whom was the late 
Meyer, was received and accepted with regrets. 
Mr. Meyer has been made assistant cashier of the First 
National Bank of Oswego, N. Y. We all wish him great 
success his new field endeavor and hope this but 
stepping stone better things. 


BALTIMORE. 
Clarke Jones. 


The Baltimore delegates have settled down their 
respective duties, after a very profitable and enjoyable 
time Richmond. interest has arisen among the 
boys, and it is the opinion of all, that Baltimore Chapter 
will show a decided growth the coming year, and that 
more interest will be taken in our classes of instruction. 
We hope to have Senator Owen, of Oklahoma, Chairman of 
the Banking and Currency Committee, in the Senate, as 
the principal speaker when our Chapter opens 
that can interest more our older heads. 


BIRMINGHAM. 
John Dwyer. 


Birmingham Chapter opened its third year with a 
“smoker” evening at the Hilman Hotel. A number of di- 
rectors and officers Birmingham banks were present, and 
expressed their interest in the Chapter and their appreciation 
of the good work that is being done. Mr. Oberdorfer, a prom- 
inent Birmingham attorney and the Chapter’s instructor, 
gave a short but impressive and instructive talk on legal 
matters. Among the other prominent speakers were Mr. 
Robert Jemison, Jr., Director First National Bank Bir- 
minghanr; Mr. Porter, of the Porter Clothing Company ; 
Mr. Milner, of the Milner Heights Land neg ow Presi- 
dent Cross expressed his gratification at the large attend- 
ance and made a short talk, outlining the benefits to be de- 
rived from a systematic study of the course outlined, and 
ointed out the fact that the promotions the Birming- 
iam banks since the organization of the Birmingham Chap- 
ter have, in 90 per cent. of the cases, come to members of 
the Chapter who have studied diligently, thereby equipping 
themselves for more responsible positions. 


CINCINNATI. 


DeWitt Shockley. 


Cincinnati Chapter will open its year’s work with a 
big Meeting and Smoker early im October. At this meet- 
ing our various Delegates will make full reports to our 
boys of the Convention, its work and expectations. We 
plan an extended Campaign in Cincinnati this year for an 
enlarged membership—with every young man worth while 
enrolled in our Chapter. We will announce shortly our 
contemplated classes in Law, Banking and Finance. These 
will doubt affiliated with either the University 
been proven here that where our students are enrolled 
regular classes, great deal more has been accomplished 
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the Educational Director the Institute not later than 


than where lectures are given with a simple invitation to 
our members to attend or not, as they see fit. We plan 
larger educational ideas this year with sufficient social 
activity to attract the younger Banking Fraternity to 
our organization; and not only do we want to attract them 
but we plan to make the work sufficiently interesting and 
instructive to keep them with us after we get them. (Cin- 
cinnati at all times invites co-operation and suggestions 
from other Chapters what work they are doing and 
what results are being accomplished. 


CLEVELAND. 
McKee. 


The Richmond Convention has come and gone, but 
the sweet memories will ever remain with those whose - 
good fortune it was to attend its sessions. Our returning 
delegates are all one accord expressing themselves 
value educational sessions, and pleasure 
received the hospitality that was tendered both the 
Richmond and Washington Chapters. The members of 
both of these chapters were energetic and always on the 
alert the service all the visiting delegations. 
It was a great task and fulfilled almost perfectly. The 
only criticism heard were words of appreciation and praise 
on part of the delegates, and particularly so the visiting 
ladies. Our ladies were charmed with the hospitality that 
was extended them and the special features that were 
planned expressly for them. Should the future Conven- 
tions endeavor to compete along this line, we feel that 
our female contingent may become the important feature 
of the entire Conventions. Cleveland Chapter officially 
wishes to express its acknowledgment of the courtesy and 
kindness that was extended to its delegates and their 
visiting ladies. Our thanks are especially due to George 
Keesee, Chairman the Richmond Entertainment Com- 
mjttee, and his associates, likewise Spaid, Chair- 
man the Washington Entertainment Committee, and his 
co-workers. The work of ‘the season has already begun. 
President Corcoran and his Cabinet, assisted by the Board 
of Governors, are already in harness to carry out_ their 
plans for the future. The following Chairmen tlie im- 
portant Committees have been named, and upon them 
that the success of the Fall Season will greatly depend. 
They are as follows: -H. H. McKee, Program Committee ; 
H. D. Cozad, Educational Committee; Geo. A. Cherry, En- 
tertainment Committee; R. P. Sears, a. Com- 
mittee; L. J. Kaufman, Publicity Committee; Clay Herrick, 
Library Committee; T. J. Champion, Reception Committee ; 
Committee. Mr. Sears who has been re-elected Chairman 
the Membership Committee one continuous smile, be- 
cause the increase in members of the Cleveland Chapter 
during the past year was 216 members, which according 
the report the National rendered 
Richmond Convention was almost 40 per cent. of the in- 
the entire organization. This comment 
made stimulus incite other Chairmen the 
fembership Committees of other cities to higher returns 
that Mr. Sears might be given better competition next 
year. Our President, C. Corcoran, wishes to. an- 
nounce that a reception will be given by the President, his 
Cabinet and the members of the Board of Governors, to 
the entire Chapter and their wives and sweethearts. This 
is an annual event, and is always made an important 
part our program. Cleveland Chapter wishes also 
announce the promotion the following members: 
Reed has advanced to the position of Assistant Secre- 
tary the Garfield Savings Banking Company, Homer 
Cozad the Manager the branches the same 
institution, and Mr. Floyd Van Dusen has been made the 
Cashier the Glenville Branch the Garfield Savings 
Banking 


HARTFORD. 
Wilbur Lawson. 


The Board Consuls opened the chapter year for 
Hartford October with dinner Bond’s Cafe, 
which was followed by an enthusiastic business meeting. 
The members of the Board were informed as to the policy 
to be pursued by the present administration during the 
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coming year and were instructed have the men their 
respective banks present at the opening dinner, which will 
be held October 16, at the Hotel Bond. The dinner will 
be an informal affair at 6:30 P. M. and the members will 
appear in their business clothes, out for a jolly ‘good 
time. George E. Allen, Educational Director of the In- 
stitute, will be present and address the gathering along 
educational lines. goodly number Hartford bank of- 
ficials have promised tg come and tell the boys about all 
sorts of things, which always prove extremely popular. 
educational courses prescribed the 
Banking and Law will be taken up this season. For 
either part a charge of one dollar, the cost of the pam- 
will made. The Banking class will meet every 
Thursday evening in the chapter rooms at 8 P. M., start- 
ing October 30. A. D. Johnson, of the Phenix National 
Bank, who has been through this course twice, has been 
chosen as instructor. All members desiring to take advan- 
tage the educational features the Institute, and hav- 
ing not previously done so, should take this course first. 
The Law class continuation last year’s work which 
was not completed at that time. We expect to complete 
this course before spring. John W. Joy, who conducted 
last year’s work, will be with us again. He announces that 
the first class will be held Tuesday evening, November 11, 
in the chapter rooms at 8 P. M., the lesson being a gen- 
eral review class will meet al- 
ternate Tuesday evenings. H. T. Holt, Assistant Cashier 
of the Aetna National Bank, has been appointed Chairman 
of the Banquet Committee. 


Daggett. 


Wednesday, September 24, will remembered 
historic occasion in Milwaukee Chapter. It was marked 
by the giving of a dinner in honor of Dr. Paul S. Reinsch, 
of the University of Wisconsin, recently appointed Minister 
to China and soon to. assume his duties at Pekin. About 
one hundred members and guests of Milwaukee Chapter 
gathered in the Red Room of the Hotel Pfister, there to 
homage Dr. Reinsch, who has spoken 
Chapter for many years and is one of three elected to 
honorary membership in it. H. J. Dreher presided as 
toastmaster. In addition to the address of Professor 
Reinsch, speeches were made by Mayor Bading, represent- 
ing the City of Milwaukee; Gilbert FE. Seaman, a regent of 
the State University, speaking for that institution; John 
Gregory for the press and George D. Bartlett, 
of the Wisconsin Bankers’ Association, for the banking in- 
terests. Referring to his long connection with the Institute, 
Dr. Reinsch in substance said: “I early realized the 
importance of the Institute. A new spirit has been de- 
veloping our nation. Business and government must 
work hand in hand for the development of our resources and 
the happiness our people. Co-operation seems the 
keynote to-day. This true only our own country 
but throughout all. the nations of the world. As bankin 
is a profession intimately connected with every line o 
business endeavor, I saw in the Institute one of the great- 
est mediums for the development the new spirit co- 
operation necessary to the advancement of our _ people. 
My connection with the Milwaukee Chanter has been exceed- 
ingly pleasant and profitable. The Institute will continue 
increase influence and strength, embraces all that 
is best in the changing spirit of our time.” - 

The first of October will mark the resumption of Mil- 
waukee Chapter’s educational work. The Fall season will 
be devoted to a course of. twelve lectures in Commercial 
Law, given by Edw. W. Spencer, LL.D., formerly Associate 
Dean of the Law School of Marquette University, to be 
followed the course Banking and Finance which, 
as in former years, will be conducted by Dr. Wm, A. Scott. 
Dean the School Commerce the University 
Wisconsin. An innovation in the work of Milwaukee Chan- 
ter will be a course in Business Correspondence and Busi- 
ness English to be taken up early in January. This 
will be under the direction of the Extension Division of 
the University of Wisconsin and the lectures will be given 
Prof. Ralph Starr Butler. The Forum will soon re- 
organize and will continue the work which was so enthusi- 
astically participated in by the members last year. 

Milwaukee Chapter desires express its keen ap- 
preciation of the high honor which has been conferred 
Institute. The feels that not only ex- 
pression the Institute the sterling 
worth Mr. Dreher but also endorsement certain 
policies which have prevailed in Milwaukee Chanter for 
many years, policies which it has been the constant en- 
deavor to keen in conformity with the highest of Institute 
ideals. We therefore again express our gratification to 
the Institute. 


MINNEAPOLIS. 
Smith. 


with the Division the 
of Minnesota, 
which 


we are offering several courses 


are of more than usual interest to bank clerks. 
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'The course in Banking Practice given by Professor J. F. 
Kbersole will be of special interest to many in view of the 
present agitation for banking reform. A few of the topics 
covered are: The Origin and Wevelopment of Banking; 
Economic Basis of Banking, showing the Banks’ Relation to 
the Community ; the Organization of Various Kinds of Banks 
(National and State Banks and Trust Companies): the 
Different Functions the Modern Bank, Banking Systems 
Foreign Countries, Various Plans Banking Reform, whi.h 
have been brought forward in the past few years. The 
class in the Law of Real Property given by Stanley L. Houck 
covers the field in a thorough manner. Estates in Land, Con- 
veyances of Real Property, Mortgages and Liens and Valua- 
tion of Real Property are a few of the topics of interest in 
this course. John F. Sinclair will teach the course in the 
Elements of Business Law which covers Contracts, Sales and 
Bailments, Agency and Negotiable Instruments. The Nego- 
tiable Instrument Act as passed last winter by the Minnesota 
Legislature will be the basis of the work on Negotiable In- 
struments in this course. The courses last year were more 
than success, evidenced the twelve members who 
are receive Institute certificates this fall. hope 
even better this year, and order get good start our 
work are planning “Get Together Dinner and 
to be held at the Leamington on the evening of October 6th. 
We are making arrangements to have some of the prominent 
men of Minneapolis speak to us on various subjects, and 
especially to arouse the enthusiam of the Chapter members 
the educational work. 


NASHVILLE. 
Grannis. 


September 5th marked the opening the Chapter’s ac- 
tivities for the year 1913-14, and auspicious beginning 
was, too, and augurs well for the progress of the Chapter in 
many ways during the months come. the first place 
by a system of advertising something after the “Post-Toastie” 
order the committee in charge succeeded in bringing out the 
largest attendance of fellows we have ever had at a first 
meeting, and if the enthusiastic speeches of the old heads 
and the more enthusiastic expressions of the new men are 
to be taken as a criterion the coming year will be a banner 
one with us. The leading feature of the.program was an ad- 
dress by James FE. Caldwell, President of the Fourth and 
First National Bank, who spoke in an optimistic way of the 
opportunity for young men in this generation for upper case 
men. Following the address committees were appointed to 
act in co-operation with the other executive officers, who 
will give the chapter a thorough working force destined to 
accomplish great deal. The chairmen the various com- 
mittees are: James W. Miller, of the Fourth and First Na- 
tional Bank, Chairman of Membership; Bradley N. Currey, 
the Fourth and First National Bank, Chairman Pro- 
gram; DeWitt Carter, the Fourth and First National Bank, 
Chairman of Educational Committee; J. H. Dillard, of the 
First Savings Bank and Trust Company, Chairman of the 
Forum; Vance J. Alexander, of the Cumberland Valley Na- 
tional Bank, Chairman of Debates, and Drew Rowen, of 
pe Fourth and First National Bank, Chairman of Enter- 
ainment. 


NEW YORK. 
Harold Schultz. 


New York Chapter wishes that space would allow 
give a more adequate expression than can be given here of 
its appreciation the good time experienced its dele- 
gates at the hands of Washington Chapter and Richmond 
Chapter the recent convention. the last monthly meet- 
ing of the Board of Governors O. Howard Wolfe, Secretary 
of the Clearing House Section of the American Bankers Asso- 
ciation, was elected President of the Chapter for the re- 
mainder of the year, to fill the vacancy caused by the resigna- 
tion of A. W. Hudson. Mr. Hudson has accepted the position 
Vice-President the First National Bank Syracuse. 
are extremely sorry lose Mr. Hudson’s good services 
and his happy smile and congratulate him upon his good 
luck and wish him all success in his new field. President 
Wolfe started the “ball rolling” for the year at fhe big meet- 
ing held Masonic Hall the other night. About eleven hun- 
dred people were present. Returning from the convention 
Richmond number delegates from various parts 
the country passed through the city, and was our pleasure 
to entertain them in a small way. 


PORTLAND, OREGON. 


Cyrus Woodworth. 


Tuesday, September 16th, marked the opening of Port- 
land Chapter’s Law Class, and if the attendance on that 
date is any criterion, the fondest hopes of the officers will 
be more than realized. Mr. Lydell Baker, editor of the “Pa- 
cific Banker,” will deliver the season’s lectures, and the 
pleasure of listening to him made each member of the class 
a confirmed “booster” to communicate their enthusiasm to 
Not only Mr. Baker possessed wide 
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information on his subject, but is a gifted speaker, with the 
comprehensive vocabulary so essential to legal topics. The 
Chapter is eagerly awaiting the return of the delegates from 
Richmond with the useful and interesting information they 
have doubtless acquired. It is largely through the efforts 
of these three members that so much interest was aroused 
in the Law Course that the Chapter’s supply of 100 sets of 
pamphlets was exhausted before the first meeting the class. 


SEATTLE. 


Roscoe Drummond. 


It is expected that by October we will have two classes 
well under way, an advance class of at least twenty mem- 
bers is anticipated, and it is our belief that the beginners’ 
class will equal last year’s, and may run as large as fifty 
members. The Educational Committee have been exception- 
ally fortunate in making their plans for the coming year. 
‘chey have made arrangements with the University of Wash- 
ington by which they will supply the instructors and give 
such po ood work as is deemed helpful. It is in the 
life of all people to have at least one good friend die. Dur- 
ing the last days of August the Seattle Chapter had the mis- 
fortune to lose one of its best friends and supporters, its 
Vice-President, R. L. Edlen. Edlen was the latest member of 
Seattle Chapter to win his official title, being made an As- 
sistant Cashier only last January. It is doubtful whether 
Edlen’s place will ever be filled or not, but the Board of 
Governors has selected Lyle Davis to serve out his unex- 
pired term. hoped that Davis will have the good luck 
to benefit by the exceeding popularity of his predecessor. 


SPOKANE. 
Brunkow. 


At our opening meeting W. E. Tollenaar, the Chapter’s 
delegate the Washington State Bankers’ Association Con- 
vention, held at Bellingham in August, gave a detailed re- 

ort of the proceedings of the convention. Albert Kaye and 
B A. Russell, members of the debating team which met 
Seattle Chapter the debate the convention, told 
how they were entertained and also how they won the de- 
cision. J. W. Bradley read his essay on “Political Consid- 
erations Financial which first 
prize the essay contest conducted the State Bankers’ 
Association each year. The study program for the coming 
winter was presented by the Educational Committee. The 


Law Course which was started last year will be completed 
early this fall, about two months being required finish 


long distance attend every meeting. 


the course. Roy C. Redfield will again have charge of the 
classes. The remainder of the season will be taken up with 
a course in practical banking methods, system, cost account- 
ing, auditing, etc., together with a course in English. 


SYRACUSE. 
Hughes. 


Our opening night was success every way. The 
members turned out in gratifying numbers, and they found 
a reception well planned and complete. A telegram was re- 
ceived from our good friend, W. H. Kniffin, Jr., bearing his 
best wishes for a successful season. Reports from the com- 
mittees indicated that they had been hustling during the 
hot months. The speaker of the evening, Dr. W. K. Wickes, 
Professor of Oratory, Central High School, was in a happy 
mood and kept his audience bubbling over with his humor. 
Worthy of comment was the action of Messrs. Gaylord 
Brothers, both of whom were formerly with the Onondaga 
County Savings Bank, in making a substantial donation to 
our library. The warm friendship of these former bankers 
shows .an appreciation of the opportunities offered in the 
Institute work and a desire to help a good thing along. 
Again, we have the good fortune of drawing from the ex- 
perience of one of the shining lights of the Institute from 
the big city. A, W. Hudson, President of New York Chap- 
ter, had been elected Vice-President of the First National 
Bank. We welcome him to our an and shall be glad 
to receive his advice and counsel. While it is not always 
justifiable to state that a member’s advancement is directly 
due to his activity in the Institute, yet Syracuse Chapter 
can be justly proud of its first year, in view of the fact 
that promotion from the ranks past years has been the 
exception rather than the rule. Several members who won 
their spurs in the Institute work last year have received 
merited reward from their banks. M. V. White, of the Trust 
and Deposit Company, promoted to trust officer, read a 
creditable paper on the Trust Company. W. W. Seymour, 
of the same bank, advanced to head of the bond department ; 
chapter secretary last year, now First Vice-President. A. 
A. White, elected Assistant Cashier of the Commercial Na- 
tional Bank, won the Holden Prize for best paper on the 
work of the credit department; he also composed a fine 
description the Canadian Banking System. Bald- 
win, of Oneida Savings Bank, was elected a Trustee of that 
institution. He is a conscientious, active member, traveling 
Other changes in 
the nature of advancement are FE. R, Mulcock, from Com- 
mercial National Bank to Syracuse Trust Company, and M. R. 
from Syracuse Savings Bank Commercial National 
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CHANGES AFFECTING MEMBERSHIP REPORTED DURING 
SEPTEMBER, 1913 


The membership the Association now over 14,000. There are frequent changes which 
come about through consolidations, mergers, liquidations, etc. The General Secretary the 
Association would appreciate receiving from our members notice any changes which occur, 
for the purpose keeping our membership list correct and giving publicity through ‘the 
columns this Journal. 


Alabama ........... New Decatur ........Commercial Savings Bank Trust Company succeeded Central 
National Bank. 


Little Little Rock Trust Company hands receiver. 
Los Angeles ......... Park Bank succeeded Bank Italy. 
San Francisco ......N. Halsey Company discontinued banking business. 
San Luis Obispo..... Andrews Banking Company absorbed Commercial Bank. 
Connecticut ......... Security Company changed Security Trust Company. 
American State Bank out business. 
New Windsor .......C. Peterson Company succeeded Bank New Windsor. 


Williamsville ........ Williamsville Bank Prather now Williamsville Bank 
Prather Company. 


Kentucky Breathitt County Bank succeeded Hargis Commercial Bank 
Trust Company. 


St. Francisville ..... Feliciana Bank Trust Company liquidation. 
Maryland Baltimore ........... American Bonding Company merged with Fidelity Deposit 
Company. 
Port Deposit Cecil National Bank bought National Bank Port Deposit. 
Minnesota Minneapolis .........W. Eastman now William Eastman Company. 
Bonne Terre ........ Farmers Miners Trust Company liquidation. 


Globe Surety Company discontinued active operations. 
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New Jersey .... 


North Dakota 


Oxlahoma ...... 


Pennsylvania ... 


South Carolina 


Washington 


THE 


Forestville .......... 


Oklahoma City ...... 


Philadelphia ........ 


Whitesboro ......... 


Sedro-Woolley ...... 
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Clark Brother Bank Trust Company changed Clark 
Brother. 


First State Bank East Fairview converted First National Bank 
East Fairview. 


Peoples Safe Deposit Trust Company succeeded Trust Company 
New Jersey, Peoples Safe Deposit Branch. 


Bergen Lafayette Trust Company succeeded Trust Company 
New Jersey, Bergen Lafayette Branch. 


Cartaret Trust Company succeeded Trust Company New 
Jersey, Cartaret Branch. 


Peoples Safe Deposit Trust Company, Town Union, Wee- 
hawken O., J., succeeded Trust Company New 
Jersey, Town Union Branch. 


Hutchinson Company succeeded First National Bank. 


Guaranty Trust Company, Standard Branch, discontinued. 


Lidgerwood National Bank succeeded Farmers National Bank. 


Alva Security Bank succeeded Central State Bank. 
Union Bank Trust Company taken over Bank 


Oklahoma State Bank succeeded Tradesmen’s State Bank. 


Independence Trust Company merged into West End Trust Com- 
pany. 

Winthrop Smith Company out business. 

Darr Moore succeeded Moore, Leonard Lewis. 


Dime Deposit Discount Bank consolidated with Scranton Sav- 
ings Bank Scranton Savings Dime Bank. 


Bank Taylors liquidation. 
Etowah Bank Trust Company out business. 


Commercial National Bank liquidation. 


Stafford Company, business transferred First National 
Bank. 


Savings Bank consolidated with Guaranty State Bank 
Trust Company Lamar State Bank Trust Company. 


City Bank Whitesboro changed City Guaranty State Bank. 
Commonwealth Bank hands receiver. 


Little Falls State Bank now Vader, Wash. 


First National Bank purchased Security State Bank. 


State Bank. 
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NEW MEMBERS FROM SEPTEMBER 30, 1913, INCLUSIVE. 


Merchants’ Bank. 


Co. 


Connecticut 


Marine Grecian Bank. 


Irving Young Co. 


First National Bank. 


Garnett State Savings Bank. 


Citizens’ Bank. 


Merchants’ Farmers’ Bank. 


Damariscotta National Bank. 


Adams Company. 
The Brookline Savings Bank. 


Cambridgeport Savings Bank. 
North Attleborough Savings Bank. 


Woburn Five Cents Savings Bank. 


The Dime Savings Bank, Willis- 


Woodward Branch. 


Oronoco State Bank. 


Bank Purcell, 
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Saint Lawrence County National 
Bank. 

Brooklyn ...... Corn Exchange Bank, South Brook- 
lyn Branch. 

South Dakota ........ Revillo ..... ‘First State Bank. 
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American Institute 


Correspondence Instruction 


NSTRUCTION CORRESPONDENCE some ways the most 
efficient form education, and particularly well adapted the In- 
stitute course study practical banking and such principles law 

and economics pertain the banking business. correspondence 
instruction, conducted the Institute, each student supplied with the 
serial lesson pamphlets and collateral exercises which constitute the Institute 
study course. The exercises connection with each lesson are sub- 
mitted instructors whenever done. The work students thus produced 
corrected and with such criticism and suggestions may 
helpful each case. Average students get little benefit from books alone. 
What most them need teacher direct and encourage them. The 
usefulness teacher not much impart specific information 
stimulate the ambition and interest students and systematize and 
verify their work. The correspondence method study lacks the inspiration 
social contact, but the personal relationship established between students 
and instructors stimulates ambition, and the fact that all lessons must 
written insures thought and thoroughness. far actual acquirement 
knowledge concerned the advantages the correspondence method in- 
struction fully offset its disadvantages. The cost correspondence instruc- 
tion thus provided individual students who are Chapter members 
employees banking institutions that are members the American Bankers 
Association, including lesson pamphlets and all serial well final exami- 
nations, $10 for Part pertaining banking and $10 for Part pertaining 
law. Payments for each the two parts may made separately. 


Specimen Lessons Application 


American Institute Banking 
Nassau Street New York City 
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